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NEW DODGE CORONET FOUR-DOOR SEDAN—New body lines, larger rear window and refined front-end styling identify the new 


Dodge Coronet four-door sedan, which will be on display at dealer s r , 0 , 
on two wheelbases. Coronet models, on a 123!/2-inch wheelbase, are available with Gyro-Matic transmission, which frees the driver from 


shifting. Fluid drive is standard equipment on all Dodge ‘cars. Prices have not yet been announced. 
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Sparks 


State of the nation’s economy: 
Up | 

Auto Output— Week's total of) 
114,259 vehicles in U. S. plants is far 

above previous week’s 79,134, and 
well ahead of the 90,921 in the same 
week a year ago. 

Sreer—Operations last week were 
scheduled at 94.5 percent of capac- 
ity, up 0.4 percent over previous 
week. 

ConsuMER Dest—At end of Octo- 
ber, credit totaled $17,187,000,000, a 
gain of $1,669,000,000 from year 
earlier. 

Woo.—October average weekly 
consumption was 11,600,000 
pounds on scoured basis, 17 per- 
cent above September but 11 per- 
cent below October, 1948. 

Ou—Production for week ended 
Dec. 17 was estimated at 4,951,750 
barrels daily, an increase of 17,325 
a day over preceding week. 

Corton — November use included 
771,833 bales of lint and 131,518 
bales of linters, compared with 
725,602 and 143,096 bales, respec- 
tively, in October. 

Wine—Consumption in last de- 
cade has climbed from 68,000,000 
to 125,623,000 gallons a year. 

Construction — Builders put in 
place $1,744,000,000 of new construc- 
tion in November, a rise of 6 per- | 
cent over last year. 

Paper, Boarp—Production in Oc- 
tober amounted to 1,948,522 tons, | 
9 percent above September. 


Down 


Wueat Fiour—Output in October 
was 20,900,000 sacks, 14 percent | 
under October, 1948. 

CarLoapincs — Rail freight in 

week of Dec. 10 declined 3.6 per- | 
cent, or 25,098 cars, from preced- 

ing week, Assn. of American | 
Railroads reports. 

Primary Market Prices — Prices 
declined 0.3 percent in week ended 
Dec. 6, says Labor Statistics Bu- 
reau. Index was 151 percent of 1926 
average. 

Tospacco—Sales in October were 4} 
percent under September and 3 | 
percent lower than last October. | 

WHOLESALE GROCERY October 
sales dropped 4 percent below 
October of last year. 

Dry Goops—Wholesalers report 11 
percent drop in October sales com- 
pared with September, and 17 per- | 
cent under same 1948 month. 


General 

Excise Taxes—President Truman | 
says studies are being made to dis- | 
cover whether wartime excise taxes 
can be repealed. 

Srrikes — Wage losses due to 
strikes has amounted to $333,000,000 
yearly since war’s end, says Indus- 
trial Conference Board. 





With Restyled ’50 Models 


wrooms Jan. 4. The new Dodge line consists of 10 body styles 


| 
| 
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Dodge Eyes 4th Sales Spot 





> 
By Bob Gordon 
Associate Editor 
ITH its eyes on fourth place in 
the sales parade, Dodge plans 
to ship more cars in the first two} 


NUMBER of refinements in ex- 

terior styling distinguish 1950 
Dodge cars, which will go on deal- 
ership display Jan. 4. 

New grille and rear-end treat- the firs 
ment headline the improvements | months of 1950 than it did in the 
made in the 10-model Dodge line. | first five months of 1949, according 
Short and long standard wheel-|to E. C. Quinn, general sales man- 
bases are continued, including the | 4ger. , f 
Wayfarer at 115 inches and the| (Dodge built 86,009 cars in the 
Meadowbrook and Coronet at 123% | 1949 period, according to AvTomo- | 
inches. |TIveE News estimates.) | 

Added to the Coronet group is | At a meeting last week of 1,250 
the Diplomat, a convertible-type | dealers in the Detroit region, 
car with a permanent steel roof. | —o. = = that _"o 

: | has the productive capacity for 

Prices on the 1950 models are ex- | fourth place with the ability to 


4 


and 18,749 trucks for 79,134 units. 


| producing plants, after a two-week 


land supply picture in pushing pro- 


5 Millionth 
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Car Built 


As Production Jumps 
39,000 Units in Week 


New Records Due in First Quarter; Chevrolet Resumes; 
Operations Boosted at Chrysler Divisions, 
Studebaker, Buick, Olds, Pontiac 


By Bernie Thomas 
Associate Editor 

RODUCTION of cars and trucks 

in the U.S. last week jumped 
more than 35,000 units over the 
previous week’s level—and included 
the 5,000,000th car of 1949—as 
plants “flexed their muscles” pre- 
paratory to a big upsurge in the 
first quarter of 1950. 


Rolling from U.S, lines last 
week were 95,005 cars and 19,254 
trucks—a total of 114,259 vehicles, 
according to Automotive News’ 
estimates. 

The previous week’s accounting, 
after revision, showed 60,385 cars 


The return of Chevrolet’s car- 
absence, accounted for the major 
portion of last week’s upturn, In- 
creased assembly was also obtained 
at Buick, Oldsmobile, Pontiac, all 
Chrysler Corp. plants and Stude- 
baker. 


* * * 


([aERe appeared little doubt last 
week that U.S. plants plan to 
make the most of a favorable labor | 


duction to new highs in the first 
quarter of 1950. | 
Recognizing that dealer stocks hit 


| weather, makes 


| creased 


| «ex 


before the dealers put them on 


display. 

I L. COLBERT, president of 
4° Dodge division, said the cars 
are longer and lower in appearance 


* . * 


as a result of styling modifications. | 


Rear fenders are larger and longer 
and the rear tread is two inches 
wider. 

The rear-window area in Coronet 
and Meadowbrook models is_ in- 


| pected to be announced shortly | 


i (Continued on Page 30, Col 


one-third. New parallel | 


bar-type grille, of separate piece | 


construction to minimize 
and replacement cost; new larger 
bumper guards, new exterior 
chrome trim, a restyled instrument 
panel, new dash and cowl insula- 
tion and new taillights are among 
the improvements. 

Fluid drive remains no-extra-cost 
equipment on all Dodge models. 
Gyro-Matic transmission, which 
frees the driver from shifting, is 
again available in the Coronet 
series as optional equipment. 

Other chassis features include a 
resistor-protected ignition system, 

(Continued on Page 30, Col. 3) 


repair | 


| the lowest point for the year during | 
|the last month of 1949, factories 
plan all-out efforts to make inven- 
tories sizeable by the time the 1950 
spring selling season rolls around. 
As a result, schedules in nearly 
all plants for the first three 
months of 1950 call for almost 
as Many cars as were shipped in 


maintain a sustained output of 
1,300 cars daily. 

| He also hinted that the com- 
|pany’s producing ability may be 
raised in 1950, declaring that en- 
|gineers were studying methods to 
| raise output to 2,000 cars daily. 

* * * 





| japon ne of aoe. a the first five months of 1949. 
cares ote _sreque - : Truck production, however, is not 
included in that type of planning. 


Whereas plants turned out 334,000 


Production 


Automotive News Estimates 
U. S. Cars, Trucks 


trucks in the first quarter of this 
year, they probably won't build 
|more than 270,000 such vehicles in 
|the same 1950 period. 
* - * 
114,259 Ce production plans are de- 

cidedly different. A consolida- 


90,921 
79,134 tion of individual forecasts indi- 
* cates that makers will try to aver- | 
Last 


age 600,000 a month at least| 
Prev. 1948 
Week 





that goal and even surpassing it 

by the time March rolls around. 
If all goes well, it appears that | 
dealers can expect to be well! 
' stocked with cars by the time warm | 
. | 


through April, 1950. 
Week Week 


January schedules will see 
plants gradually working toward 

For complete production totals 
by makes, see table, page 38. 


Nash Shows ‘Y’ Car Jan. 4, ‘X’ in Spring 


NASH has a “Y” car, as well as 
+* the much-rumored low-priced 
Nash has produced a _ proto- 
type of the “Y” car—a so-called 
“economy car” in the “$1,000 
price” range, designed to use 
foreign-made low-horsepower en- 
gines—and will show it to the 
public for the first time Jan. 4 at 
New York’s Waldorf - Astoria 
hotel. 


| 
| 


car, it was revealed last week. | Mayflower hotel), at which leaders | 


one of six meetings (the second, on ,;international basis to support the 
Jan, 6, will be held in Washington’s | U. S. foreign-aid program. 
. +. * 
in government, industry, education Pee : 
and the general public wa be auhed AS FOR the “X" car, H. C. Doss, 
their opinion on whether such a|~ Vice-president in charge of Nash 
car would sell sufficiently to war- | sales, confirmed that Nash plans to | 
rant production. broaden its Airflyte line of cars by | 
oe es |introduction in 1950 of the first | 
I ASH is emphasizing that it has | models of an entirely new series as | 
no plans to —— the “Y” | an addition to its present Statesman 
car and has no tools for it in pro- | and Ambassador series. 


* * 


its appearance in 
most of the nation again. 

There seems to ‘be no general 
feeling in the industry that 1950's 
total production will equal or sur- 
pass that which will be recorded 
for 1949. However, most quarters 
are confident that production will 
continue to surpass prewar levels 
for many years to come. 

* * * 
" IS- obvious, of course, that pro- 
duction after April, 1950, will de- 
pend largely on how well dealers 


tare able to sell what will be poured 


into their -places before that. 
‘As things stand now, the auto 
(See OUTPUT, Péige 38, Col. 1) 


Steel Cost Hike 
Confuses Outlook 


For Auto Prices 


T= 4 percent increase in steel 
prices halted the slow slide in 
automotive costs last week, but 


|forecasts of price reductions on 


forthcoming 1950 models were not 


|altogether washed out. 


Offsetting the advance in ex- 
penses for steel and steel prod- 
ucts, observers pointed out, are 
increasing production volume, 
stiffening sales resistance and 
the competitive factor. 

The consensus of industry exec- 
utives contacted last week was 
that a hold-the-line pricing policy 
might now prevail over the new- 
model period. Decreases may have 
been averted by the steel rise, but 
increases may be equally as diffi- 
cult to put into effect, they said. 

. + 
[ROLSTERING the prospects for 

a steady price course was the 
statement last week of Benson 
Ford, Lincoln-Mercury general 
manager. 

Ford said prices would remain 
about the same in 1950, at least 

(See PRICES, Page 30, Col, 5) 


Top Cars 
New-car registrations for 10 
months, plus 22 states for No- 
vember: 
1949 Pos. 
1—898,327 
2—674,723 
3—446,843 
4— 326,805 
5—275,675 
6—231,953 
7—231,505 
8—170,315 
9—154,524 
10—121,012 
11—117,932 
12—112,035 
13— 88,750 
14— 86,476 
15— 70,114 
16— 52,778 
17— 33,089 - 
18— 25,401 
19— 15,023 
20— 9,248 
21— 4,918 Ang.-Pref. 


1948 Pos. 
609,174— 
390,415— 
288,899— 
213,477— 
196,455— 
179,428— 
156.606— 
123,327— 
116,145— 

91,365—12 
91,483—11 
89,172—13 
69,09 1—14 
65,638—15 
51,776—17 
99,293—10 
25,781—18 
18,115—20 
52,205—16 
23,430—19 

2,407—22 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Stude. 
Mercury 
Hudson 
Nash 
Chrysler 
DeSoto 
Packard 
Cadillac 
Kaiser 
Lincoln 
Willys 
Frazer 
Crosley 


OWS Ol Oe 


| duction, 
Invitations to the New York 
| preview point out that such a 
| car has “decided advantages but 
also certain limitations.” 

The letter suggests that such a 
small car could be produced on an 


The New York preview will be 


| 


In This Issue 


Registrations, Prices ..........Page 36 
Used-Car Anctions ............Page 22 
Production by Makes ..........Page 38 





2,837 Austin 
Total All Makes 
4,154,784 2,968,016 
For further details page 
36, today’s issue. 


Nash-Kelvinator’s 1949 annual 22— 8,000—21 
report, to be issued this week, will 
describe the move as being of 
major importance to the corpora- 
tion’s future, Doss said. It will 


(See ‘Y' CAR, Page 35, Col. 3) 


see 
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Detroit Releases Ring Suspects .. . 





Car Racket Charges Fizzling 


By Bernie Thomas 


Associate Editor 


ICHIGAN state and Wayne 

county authorities were in a 
dither in Detroit last week regard- 
ing an alleged sales tax racket 
involving the sale of new cars. 

Early in the week, state police 
arrested seven persons, an- 
nounced that “at least 15 Detroit 
new-car dealers” had been doing 
business with them since last May 
and that the racket had been 
smashed. 

At weck’s end, however, Wayne 
county Prosecutor Gerald K. 
O’Brien declined to issue warrants 
for any of the persons held, none 
of them dealers. 

O’Brien said existing evidence 
was insufficient. All in custody were 
released on habeas corpus writs. 

* * * 


BSERVERS were inclined to be- 
lieve that instead of smashing 
an attempt to defraud Michigan 
out of millions of dollars in sales 
taxes, authorities instead had dis- 


covered a multitude of loopholes | 


in the state’s sales tax regulation 
and put a stop to serious irregular- 
ities. 

Meanwhile, Michigan revenue 


Jones-Tulsa Staff 
Trounces [AM 


* . . 
Organizing Bid 

HE independent International 

Assn. of Machinists suffered a 
surprising setback last week in its 
bid to gain a foothold in dealership 
organizing in the southwest. 

By a margin of nearly four to 
one, employes of the Fred Jones 
dealership in Tulsa voted down an 
IAM representation claim in an 
NLRB-conducted election. The final 
result was 80 against IAM and for 
no union, 22 for IAM and one ballot 
voided. 

Jones describes itself as the 
largest independent Ford dealer- 
ship in the U.S. and the outcome 
was regarded as a_backbone- 
stiffener for other dealers facing 
unionizing drives. 

A similar unionizing attempt by 





the IAM was defeated by Jones 


workers in 1946. 
* . * 


}ing on the case,” he explained, 


| ments of new cars out of Michigan 


agents were expected to get busy 
Powe the books of scores of |checks ranging up to $100,000. 
Detroit new-car firms to see if they a 

were involved in any way with the 
purported shipment of more than 
1,000 cars weekly out of the state 
|since last May without payment of 
sales taxes. 


Various estimates on the 
amount of sales taxes already 
evaded ranged from $1,000,000 to 
$3,000,000. However, Michigan’s 
Secretary of State Fred Alger and 
| James E. Mogan, deputy state 
revenue collector, said they were 
skeptical that any losses in the 
millions would ever be found. 


Alger said that investigations had 
been held so _ secretly that his 


wouldn’t reveal the source of 
such huge capital requirements. In 
|this connection, last week they 
| were seeking a man they thought 
they already had in custody. 

It was believed that a John 
Mattson might be the head of the 
Man Of War Corp., the alleged 
dummy firm which bought the 
automobiles involved in the 
racket. 


|a Robert F. Harper. Cooper said he 
was sure Harper was Mattson, but 
. ) Harper disclaimed any relationship. 
office was still unaware of any| ‘The Man of War Corp., it was 
definite findings. | said, was merely a front and existed 
rie cea only on paper. In addition, it was 
NAMES of purportedly suspected | charged, the racket involved the 
+“ dealers were withheld by Ben | setting up of other dummy firms in 
H. Cole, assistant attorney general| Michigan, Indiana, Illinois, Ken- 
at the state’s Detroit office. He said |tucky, Tennessee and Texas. 
it would take weeks to discover . « -* 
how many dealers had furnished| 4 N AUTOMOBILE market in 
|cars to the alleged racketeers. Detroit, which had caught up 
Captain Edward Cooper, spear- | with demand, was blamed for pro- 
head of the investigation, told (viding the seed for the racket’s 
Automotive News that so far no | activity. 
dealers had been interviewed in | State police said that a man 
the matter. named George Parker, an ex- 
“There are only two of us work-| convict with 27 arrests, realized 
early this year that many dealers 


(Continued on Page 35, Col, 1) 


Ky. County Clerks Kill 


Title Law Bill Again 
LOUISVILLE.—County clerks, at 


Cooper said his investigation thus | 
far had uncovered the following: 
+ * * 
THAT the operators were re- 
* sponsible for wholesale ship- 


that never reached their bill-of- : " 
lading designations. their annual convention, 


2. That since last May, more than | Voted down a_ proposed c 
1,000 cars a week were shipped |!ined” certificate of title bill for 
from Detroit without payment of Kentucky, it was reported last week 
state sales taxes. |by the Kentucky Automobile 

8. That bribe payments were Dealers Assn, 
made to officials in other states to 


and false bills of lading. 

Operators of the alleged racket, 
it was said, worked out of used-car 
lots, liquor taverns, garages and|Assn., the Kentucky state police 
hotel lobbies. Their purchases from|and the Kertucky department of 
dealers in new cars reportedly often ' revenue, but to no avail. 








e * = e § 
Optimistic View of °50 
Cronin Reports Industry Expects No Slump 
After Completing Successful ’49 





DETROIT. 


-After 


shattering | most significant achievements, the 





HE IAM proved more successful | record upon record in 1949, the 


in NLRB polls of employes at/quto industry looks forward to| 
23 Kansas City area dealerships. | 1950 “hopeful and confident” that | 

Fourteen Kansas City shops went | greater achievements can be made, | 
IAM exclusively; five, UAW-AFL/ William J. Cronin, managing di-| 
exclusively, and two to joint IAM-| rector of the Automobile Manu- | 
AFL Teamster control. One dealer- facturers Assn., said last week. 
ship voted to remain open shop Looking back, Cronin said that 
and one run-off was scheduled. | the automotive industry in 1949 

Dominating the Detroit news | achieved the most stabilized 
was the uncovering of an at- operations in its history. 
tempt to dynamite the interna- “Production moved at a fast) 
tional headquarters of the UAW- | pace throughout the entire year,” 
cio. he said, adding, “sales kept right 

A box of dynamite sticks was|on the heels of production, and 
found by police at the UAW office |employes worked longer, steadier 
building after a tip received by | and were paid more money than 
a newspaper reporter led to an|in any year in the history of the | 
intensive search of the premises. | industry.” 

UAW President Walter P. Reu-| He pointed out that even the 
ther, meanwhile, announced on his | usual “devasting” effects on auto- 
return from a tour of Europe that | motive operations that follow pro- 
the pension drives on Chrysler and | longed strikes in such basic indus- 
GM would be renewed after pro-|tries as coal and steel were min- 
duction regains volume proportions | imized in 1949 through foresight in 
in 1950. scheduling and procurement. 
Cronin cited as one of 1949’s 





—Mac Gorpvon 








PHILADELPHIA ASSN. HONORS RETIRING OFFICERS—Immediate past president and 
directors of that city's dealer group have been awarded certificates for distinguished service. 


John H. Fassitt is shown presenting citations to A. A. Martin, retiring president, E. H. 
Bauer, J. E. Wolfington and M. H. Bury. A citation was also presented to L. C. Krisher. 

se five directors in terms of service totaled 35 years. On an hourly basis the time 
actually spent serving on the board was 10,503 hours. 


production of more than 6,000,000 
vehicles. The year’s output shat- 
tered by a wide margin a previous 
record which had stood since 1929. 


However, he pointed out, the 
industry exported fewer vehicles 
in 1949 and output of trucks and 
replacement parts both showed 
declines. He said truck produc- 
tion would end up 18 percent be- 
low last year. 

By the end of 1949, Cronin con- 
tinued, motor vehicle registrations 
will total 43,900,000, including 35,- 
700,000 passenger cars, 8,000,0000 

(Continued on Page 31, Col. 2) 





Ford Memorial 
Widow, Dealers Planning 


Permanent Tributes 

DEARBORN. — As a lasting 
shrine in Detroit to the late Henry 
Ford, Mrs. Henry Ford has offered 
to the city a 66%4-acre plot believed 
to be worth $250,000. 

She has discussed plans to con- 
vert the property into a recrea- 
tional area with City Councilman 
James H. Garlick, who was a close 
friend of Mr. Ford. 

The property is at Joy and Green- 
field, near the city’s outskirts, 
where Mr. Ford is buried. 

A spokesman for Mrs. Ford said 
no definite plans have developed 
yet and that no proposal has been 
made to the city regarding transfer 
of the property. 

Garlick said that Mrs. Ford wants 
to discuss plans with other city 
officials after Jan. 1. 

At the same time, it was learned 
that Ford and _ Lincoln-Mercury 
dealers throughout the country 
have given nearly $1,000,000 to pro- 
vide a memorial to both Henry and 
Edsel Ford. What form the tribute 
will take is still undecided. 


required the proffering of cashiers’ | 


UTHORITIES didn’t know or| 


again | 
“stream- | 


| 


president; 


and Elman Pace, Safford, secretary-treasurer. 


. "Rites Held for St. Clair, 
NADA Publicist Since ’41 


WASHINGTON. — Funeral serv- 
ices were held here last Tuesday 
for Labert St. Clair, well known 
throughout the automotive industry 


because of his 


long affiliation 








Automobile Deal- 
ers Assn. as ex- 
ecutive assistant 
in charge of pub- 
lic relations. 

Mr. St, Clair 
died suddenly of 
a heart attack 
Dec, 17. He was 
horseback 


~ 
— 


Labert St. Clair 


|a Washington suburb, when the 
attack came. 

A farmer working in a field 
near the scene saw Mr. St. Clair 
dismount and collapse, He ran 
to give aid but Mr. St. Clair was 
dead by the time he reached him. 


NADA had reached no decision 





The dealer association has ap-| by press time Thursday on a pos- 
cloak dummy corporations, aliases | pealed in vain to the clerks for the | siple successor to Mr. St. Clair, who 
| past several years to approve such | carried through much of the asso- 
action, This year the dealers were | cjation’s legislative activities in re- 
joined by the Kentucky Bankers | cent years, 


Mr. St. Clair was a native of 


la buggy painter. 
Indiana university, he did some 
local newspaper work in his home 
|town, later transferring his activi- 
ties to Danville, Il. 

After serving on the Chicago 
Inter-Ocean as a local reporter for 
two years, he became a roving re- 
porter for the Associated Press and 
finally was appointed chief of the 
AP’s Albany bureau. 

With the outbreak of World 
War I, he was employed by the 
Treasury department to assist in 
organizing the Liberty Loan pub- 
licity campaign. After the war, he 
became executive assistant to Bar- 
ron G. Collier, head of the transit 
advertising organization. 

With the launching of NRA in 
1933, the Collier company loaned 
Mr. St. Clair to the government 
to organize the NRA publicity 
setup. 

In 1934 Mr. St. Clair was ap- 
pointed to the post of transporta- 


secretary of commerce. 


Author Munn, 





John O. Munn 





tion assistant to Daniel C. Roper, | 


C. M. Berge, Phoenix, retiring president: 


with the National | 


riding | 
near Vienna, Va.., | 


| Veedersburg, Ind. It often was his | 
|boast that he began his career as|has started a new program to ex- 
After attending |Pand low-cost parts reconditioning 





| ARIZONA OFFICERS MEET—Leaders of that state's dealer association peruse a copy of 
Automotive News at the recent convention. Left to — are Frank R. Duffy, Phoenix, vice- 


rank Dawson, Tucson, new president, 


appointed executive assistant to 
NADA and served with that organ- 
ization continually until the time 
of his death. He traveled exten- 
sively and attended numerous 
dealer meetings. 


| Mr. St. Clair was the author of 
| several books and numerous maga- 
zine articles, including a syndicated 
|newspaper column. Among his 
| books were: “The Story of the Lib- 
|erty Loan,” “Juggling the Heavy- 
| weights,” “Getting the Public Eye 
jand Ear,” “Transportation Since 
Time Began” and “I’ve Met the 
|Folks You Read About.” 

His funeral services were at- 
tended by members of Congress, 
many noted newspapermen and the 
| headquarters staff of NADA. 
| Surviving are his widow, the 
|former Mae G. Dirks; two daugh- 
|ters, a brother and a sister. 








F ord Plans to Up 
Parts Renovating 


\By Independents 


| DEARBORN. — Ford Motor Co. 


|service throughout the country by 
the 60 independent firms authorized 
te do the work under strict Ford 
quality standards. 


Under the program, Ford will 
assist these reconditioners with 
their merchandising and advertis- 
ing and advertising problems, as 
well as provide technical advice on 
machining operations to turn out 
high-quality parts at fair prices. 

Under Ford specifications, recon- 
ditioners use new engine parts that 
would cost a customer approxi- 
mately $106 at retail prices, not 
|including machining operations on 
blocks, valves, crankshafts and con- 
necting rods, the firm said. 

However, complete reconditioned 
engines in some areas cost the 
| customer as little as 50 percent of 
|the price of a new engine. All 


| 





| reconditioned units are fully war- 


ranted by the reconditioners, it is 


| said. 













Authorized reconditioners handled 
308,000 engines during 1948, Ford 


In the summer of 1941 he was! reported. 





This vital sales tool will first 
see print in the pages of Auto- 
motive News in serial form... 


“A Guide to Automobile Selling" 
by John O. Munn 


a veteran columnist for Automotive 


News, draws upon his 40 years of experience in the 
auto retailing field to provide this comprehensive guide 
for auto dealers and salesmen. 
experienced salesmen, as well as those new in the field. 


It is designed to aid 


Covered are such subjects as Developing a Clientele; 
the Pre-Approach; Locating Prospects; the Importance of 
an Automobile Dealer; Selling the Used Car Allowance; 
Pitfalls in Appraising Used Cars; the Complete Finance 
Package, and Keeping Owners as Customers. 

It's MUST reading for everyone in the auto industry. 
Watch for it starting Jan. 16 in... 


Automoatiue News 
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By John O. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 





| 
| 


ditions that have ever existed. 
The ability to sell a fair used-car 
allowance will largely determine 
whether there is a loss or profit 
on each deal. 

One of the ways to de-emphasize 


he many years I have used this | 
column, that appears between | 
Christmas and the New Year, for 
the purpose of testing reader re-| 
sponse. This is at a time, perhaps, | 
when it has fewer readers than in 
any other week of the year. the importance of the used-car 
I have offered an epic on the|@llowance in the prospect's mind 
automobile suitable for display on|is to thoroughly sell him the value 
office or salesroom walls. More | °f the contribution the use of a new 
than fifty thousand of these hangers | ©@F Will bring him. 
have been distributed since it was | . 
originally published. | Dealers Like It 


This trade is rapidly coming to 





* 





the most highly competitive con- good deals is proved by the testi- 
es = ————|mony of many dealers. For in- 
ee |stance, one dealer who displays it 
Used-Car Clinic |says it brought a new inspiration 
T B S d }not only to himself, and his staff, 
2 |but to his customers who read it. 

oO e tresse | Another dealer says oftentimes 
the younger folks bring father and 

At NADA Parley |mother into the salesroom, Father 
WASHINGTON.—Used-car mer-|2"4 mother have the tendency to 
chandising will be given special | hold back on a family purse 
attention at the forthcoming NADA | Strings, while t eS Foens Gere 
convention in Atlantic City, Feb. | tion is enthusiastic over the shiny 
5-8, according to Convention Man- |"¢W Car. The on oe ho finds 
ager Ray Chamberlain. | that, when father and mother read 
The first step in this special ac- | the wall hanger, it appeals to their 
tivity, Chamberlain said, will be a logic and reason to an extent that 
clinic on used-car operation to be | they forget their bank ee and 
conducted by Will Fitzpatrick, <?|lerean enthusiasm of the 
cue tae a, ae | Robert J. Quillen (Ford) New 
isti , z <= | Castle, Del., declares the wall 
* Theft oud dustecs wih _ | hanger certainly contains a mes- 
Beng ea ers oh |sage for automobile dealers to 


pose the panel: Tom K. Wheeler, | present to the public. Oliver L. Hall 
hie pg Bod "ae lenaaes | (Studebaker), Attleboro, Mass., in- 
Pa and AH Saaterker Green- sists that the wall hanger helps a 
ville Ss. C Subjects to be discussed ao a ——. 
ee a ing theme, namely the use o e 

eta h ea — automobile and thus helps sell the 
merchandising and, guaranty, ye specific make of ar he representa 
h d ball oh cme! “Selfishly and wisely, too,” he says, 
mage grane wanroom € con-|«T will hang any item on the wall 


vention hall, and a capacity atten-/i¢ | think it will hold, make or 
dance is expected. In addition, help a sale.” 
NADA plans several other methods wage er ae 







| CINCINNATI OFFICERS MEET—Chosen to 


puar this display helps —— (Ford), and Clifford Jacobs, treasurer, Clifford Jacobs Motors, Inc. 


| Calls on All Dealers... 





FORT WAYNE, Ind.—What the 
Fort Wayne Auto Trade Assn. be- 
lieves is a “clear-cut, temperate” 
statement of the dealers’ position 
regarding territorial protection 
agreements has been sent to the 
NADA’s Washington office. 


In the statement, the Fort Wayne 
dealers assert that manufacturers 
not having such agreements “should 
seriously consider and quickly put 
into effect appendices to dealers’ 
sales agreements that will provide a 
| practical enforceable program of 
territory security.” 

The statement, which has the 
unanimous endorsement of 
FWATA members, developed 
from a series of discussions by 

| the association on dealer-factory 
relationships. 





The association notes in its letter | 


that “some manufacturers that had 
|'a workable program of territory 





lead the dealers group for the coming year 
are, left to right (seated), C. Dabney Thomson, president, Thomson Brothers, Inc. (Dodge); 
Erdie Turner, secretary; (standing) C. A. Cronin, retiring president, Cronin Motor Co., Tee 
(DeSoto). The new 
vice-president, D. A. Bennett, D. A. Bennett Cadillac Co., is not in the picture. 


Ft. Wayne Group Seeks 
Territory Security 


| dealers “who, by manufacturer 
standards, are persuaded to pro- 
vide extensive parts, service and 
sales facilities with resultant 
high overhead. 


| “It was developed 
| (these volume dealers) 
|‘sharpshooting’ tactics of dealers 
| handling the same products located 
| outside a metropolitan area, whose 
|lesser overhead enabled them to 
offer larger tradein allowances, to 
| outtrade their metropolitan neigh- 


| ’ 
| bors.’ 


to protect 


In order for manufacturers to| 


|continue high volume sales, the 
| Fort Wayne dealers contend a ter- 
ritory security program is needed 
now “to maintain strong metro- 


| politan dealer organizations—deal- | 


ers that are strong financially, and 
that provide service in facilities 
| worthy of the products.” 

| The association grants that there 


from the} 


Miami Dealers 
Hit Bootlegging of 
Cars to Florida 


MIAMI, Fla.— The Miami Auto 
Dealers Assn. has taken up with 
Florida Motor Vehicle Commis- 
siner Arch Livingston the matter 
of breaking-up a practice of used- 
car dealers importing fleets of new 
cars pre-titled in the names of 
prospective purchasers. 


The business has reached such 
proportions that it is serious com- 
petition for new-car dealers, says 
the association. Ways and means 
are being sought to require such 
dealers to take out the $750 license 
fee imposed upon new-car firms. 

A proposal is under consideration 
to halt such convoys at the state 
|line for a spot check on whether 
all license and title requirements 
have been complied with. 

Meanwhile, the Dade County Re- 
tail Dealers Assn., through Dick 
| Watson, executive secretary, has 
| asked legislation to prevent gaso- 
| line price wars. 
| Watson told the dealers at a 
| meeting that “the gasoline industry 
seems to be the only one where a 
person with either a great deal of 
| capital or virtually no capital at all 
|ean throw chaos into any com- 
| munity.” 

He said a wealthy dealer may 
buy several strategic stations and 
|eut prices until competition is 
wiped out. 

On the other hand, a “shoestring 
| dealer,” he said, will frequently cut 
| price to build up a “quick trade,” 
| he stated. 





Show Scheduled 
March 2 to 8 


In Des Moines 


DES MOINES.—C. H. Betts, 
president of the Des Moines Auto- 
|mobile Dealers Assn., announces 
| Des Moines will have an automo- 
| bile show March 2-8. 

The show, to be held at the Iowa 
| State fairgrounds, will be the first 
here since 194(), 

“Due to the fact our show will 
be the first in the Midwest since 





of emphasizing the importance of 

used cars, Chamberlain added. 
Chamberlain said it has been 

suggested to manufacturers that 


In Two Colors ; | security before World War II have 
THIS wall display is 14 by 17\/not put the program into effect 
|= inches in size and is printed in| since the war because of the seller's 


|may be legal reasons why territory | before the war, we are expecting 
security programs presented new | 4 large attendance. We have been 
problems in the postwar U. S. assured that models of all nation- 


“It is seriously believed, how- |#!!y known makes of cars and 


they erect exhibitions of their own,|two colors on heavy antique stock.| market which has now ended. 


indicating their programs in vari- | It is an art production suitable for 
ous phases of merchandising, such | framing. It will be sent, carefully 
as lot-front arrangements, lighting, | wrapped in a tube, to any dealer 
advertising, sales procedure, recon-| who makes a request for it to me, 
dition, etc. lin care of Automotive News, and 

Chamberlain said that NADA | encloses 20 cents in coin or stamps 
will give active cooperation to any to cover the cost of mailing. Addi- 
exhibitors whose materials are use-|tional copies may be had at 10 


ful in reconditioning used auto-| cents each. : 
mobiles. | The copy as it appears on the 


ee | wall hanger follows: 


Thi Y i “I am sseaet nate eitiast to 
° uman will. I give mankind domin- 
250 1S ear, |ion over distance. I open the aven- 
March Parley Set lenlarge the radius of human life. 
DES MOINES. — George Means, |! expand the horizon of human 
secretary-manager of the Iowa Au- 
tomobile Dealers Assn., reported | 
Dec. 15 that the association will 
wind up 1949 with a paid-up mem- 
bership of 2,000 dealers, an increase 
of 250 for the year. 
Five years ago the association | 
membership was only 750. 
Meanwhile, the association offices | 
sent notices to every Iowa dealer, | 
whether an association member or 
not, that the association’s annual 
convention will be held at the 
Hotel Fort Des Moines here March 
21 and 22. 


ues of all the world to humanity. I | 
|of the Colorado Automobile Deal- | 


motion as rapid and as subtle as 
his desire. I give to his body the 


“I promote peace and good fel- 
lowship in the human race, for I 
have bridged the spaces that kept 
men isolated and ignorant of each 
other, I hurry the master minds 
of the world to conference places 
where the destinies of nations are 
determined. I snatch the dying 
from the scythe of Death and 
outrun him a thousand times a 
day, I am the silent partner in 
all the business houses of the 
world. 

“IT save hours out of man’s work- 
|day and give them to him to play 
with. I make man free of all the 
far places of venture, recreation 
and delight. I am the most capable 
|and constant servant in the homes 
of men. I bear the sick swiftly and 
gently out to nature whose touch 
puts the roses into cheeks fatigue 
has faded. I take men from their 
Financia! stifling cities of steel and stone out 
Forum for Dealers to the murmuring streams and 
pn i Safety wind-swept meadows. I cement the 
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blessing of frequent reunion and 


opportunity. I give to man a loco- | 


speed and mobility of his ambition. | 


ties of home and kinship with the | 


“Other manufacturers have can- 
|celed their programs since the war 
| because of publicized legal reasons. 
Still other manufacturers have kept 
territory security programs in 
| effect.” 

Territory security was devel- 
oped primarily, the Fort Wayne 
group declares, to protect volume 








'dleuaiie Assn. 
Meets Sept. 10-12 


DENVER.—The 1950 convention 


lers Assn, will be held Sept. 10-12 
at the Broadmoor hotel, Colorado 


| Springs, it was announced here at 


ever, that what is good business | 
for the manufacturer, for the 
dealer and for the public is also 


ments of the states and of the 


can be resolved.” 

The Fort Wayne group asks that | 
|the problem be given serious con- | 
sideration by the NADA, “that city 
and state dealer associations ex- 
press their opinions to the press, to 
the NADA and to manufacturers— 
“and, if national dealer opinion 
warrants it, that territory security 
appendices to dealers’ sales agree- 
ments “be pursued aggressively 
|with each car manufacturer.” 

| The Fort Wayne association also 
|} announced its 1950 slate of officers, 





a meeting of the board of directors. | headed by President Robert Collins. 


President Thomas S. Young of 
Young Motor Co. (Ford), Walsen- 
| burg, also revealed that group in- | 
surance will be available for) 
CADA members early in 1950. | 


Ohio Swindler 
Dealer Cashes Bad Check 


For ‘Customer’ 


COLUMBUS, O.—Ohio automo- 
bile dealers have been warned of 
a man who a few days ago fleeced 
a dealer out of $55. He entered a 
dealership in southern Ohio and| 
said he wanted to buy a car. 

He wanted to make the purchase | 
outright with no tradein, saying | 
the car was for his wife for a} 
Christmas present. He wrote a 
check for $1,795, saying he had/| 
just obtained the money from a 
sale of cattle. The stranger then 
asked the dealer if he would cash 
a check for $55 for him, saying 
he had forgotten that he was to 
meet his son. 

Two days later the bank in a 








| concerted recreation. I give suprem-/| neighboring city on which the 

acy of locomotion to man whom)/checks had been drawn reported | 

nature made slower than the beasts. that the checks were worthless. 

|I am individual transportation free| The man is said to have worked 

|of all laborious limitations .|the swindle in several Ohio coun- 
“I am the Automobile.” ties. 


Obituaries 

Personnel (Factory) 
Production by Makes 
Used-Car Notes 

Used-Car Prices, Averages 
Washington Column 
What's Become of 





Other officers include: Graham 
Hatcher, vice-president; Kenneth 
Burris, secretary, and Bruce 
Williams, treasurer. 

Directors include the officers and 
Haywood Davis, Jerry Swanson jr., 

and Earl Coppock. 





trucks will be on display,” Betts 
said. 
D. S. Freeman, who directed the 


good business for the govern- | Des Moines shows before the war, 
| has been retained as manager of 


U. S. and that such problems |the 1950 show. 


A committee to supervise plans 
includes Betts as chairman and 
Harry Peverill, Alfred Cohen, Or- 
ville Lowe and Frank Sanders. 





Miami to Stage 
Spring Auto Show 


MIAMI, Fla.—Miami dealers are 
making plans to stage an automo- 
bile show during the coming spring, 
probably after April 16, according 
to Jack Zeder, chairman of the 
show committee. 

The Miami dealers are prepared 
to put forth an all-out effort to 
make the show one of the best ever 
held in the city. Already Ray 
Chamberlain, NADA convention 
manager, has been retained to 


|direct the project, Zeder said. 





On the House . 





Some prominent dealers believe 


that, in two years, the standard 


time payments for new cars will be 15 percent down and 36 months 
to pay. 


.. . Louisiana dealer assoc 
time secretary, 


to Studebaker 


Ford Foundatic 
from the 
duces its “Pow 
soon; which, in 


asset with the d 
day; 





Wemhbofft 


ries to himself, urges other deale 
if in trouble. ... May your New 


which will 
at annual meeting early in 1950... . 
Best bet is that Paul Hoffman will return 


ministrator, despite 


tiation has decided to hire a full- 
probably be voted on 


when he resigns as ECA ad- 
luring offer to head up 

mm. . . . Chevrolet will get away 
“matic” appendages when it intro- 


erglide” automatic transmission 
cidentally, had a clever buildup. 


NADA and auto dealers in general lost a valuable 


eath of Bert St. Clair the other 


his legislative ability was phenomenal. ... 
Rhode Island association, citing case of oldtime 
dealer who lost his franchise by keeping his wor- 


rs to consult association officials, 
Year be prosperous and happy! 
Pete WeMHOorFr, 
Editor 
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Zarr>ago 


Not a Holiday Subject, 
But—It's Timely 


HIS is not an editorial. It’s merely a recitation of the 
facts—-which should make all of us shudder. 

Two national publications, Reader’s Digest and Newsweek, 
have delved deeply into our taxing and spending policies. 

What they have found should send shivers up the 
spine of every red-blooded American. 

For instance, Newsweek points out that the U. S. tax load 
will exceed $700 per family in 1949. Most Americans think 
that the rich folk and the big corporations are carrying the 
load. They don’t know they are paying billions of dollars 
annually in hidden taxes; they don’t realize they are paying 
for the heavy corporation taxes through higher prices. 

* 





The Reader’s Digest, in its January issue, shows two 
columns of figures. One gives the amount spent by each of 
our 32 presidents from George Washington to the end of 
Franklin Roosevelt’s second term. The other gives the 
amount spent by President Truman since Sept. 30, 1949. 


Spent by 32 Presidents from Washington Spent by President Truman from fiscal year 
te Roosevelt (through second term) 1946 to Sept. 30, 1949 


$191,081,394,191 


Washington an 34,088,486 Truman 
Adams. 34,262,668 
Jefferson 72,424,289 
Madison . 176,473,964 
Monroe ..... 147,237,899 
Adams ...... 65,427,017 
Jackson . 152,969,968 Experts predict a large fed- 
Van Buren. 122,325,242 . fick : . id 
Harrison & Tyler 108,904,678 eral deficit during the ow 
Polk ....... 173,477,220 rent fiscal year, ending next 
Taylor & Fillmore 179,631,529 June. Yet the Administration 
Pierce .. 255,154,244 is demanding expenditure of 
Buchanan 272,933,490 man sas sans 

: y additional billions of 
a ° oe der aan dollars on vast new and un- 
Grant owt 2,253,386,743 | tried projects. 
Hayes . o 1,032,268.037 asa 
Garfield & Arthur 1,027,742,757 All those who are critical of 
Cleveland 1,077,629,089 the program, whether Demo- 
Harrison 1,412,315,899 crat or Republican, are casti- 
MMekiniey oeeeraate gated by the President as 
T. Roosevelt 4.655,450,505 being “just about 160 years 
Taft . 2,799,211,854 behind the times.” 
Wilson . 46,938,260,143 





Harding 6,667,235,429 
Coolidge . 18,585,549,115 
Hoover ... ’ 15,490,476,636 
Roosevelt (8 years) 67,518,746,001 
Total $179,620,113,645 $191,081,394,191 
THINK THIS OVER: 
32 Presidents in 156 years spent.................. $179,620,113,645 


1 President in less than five years has spent $191,081,394,191 


(The extraordinary expenditures of the war years from 1941 to 1945 have been excluded.) 
. + ~ 


What are you, as a business man, doing to convince the 
average American that he is not getting a free ride? 


Cleveland. | 





Dealer 
Forum 


By Arthur E, Summerfield 
NADA director and Chevrolet 

dealer in Flint | 

1 year for action—1950! Auto- | 

mobile dealers are directly con- 

cerned, as American citizens and 









The BEST G 


al socialism. 

Businessmen ev- 
erywhere, and all 
citizens, are ham- 
pered by a pro- 
gram of confisca- 
tory taxation. We 
have a staggering 
government in- 
debtedness which, 
jtaken together with bureaucratic 
|mismanagement, astounds the im- 
agination. The ever-increasing na- 
tional debt is being furthered by 
conniving leftwing politicians in an 
all-out effort to trap us all in the 
chains of a socialist state. 
| As citizens—we must unite to- 
gether in an all-out effort to pre- 
serve the system of government | 
that has brought us to the posi- | 
tion of leadership we hold today, 
unique in the world’s history. 

Failing to do so, we may find 
ourselves in the same tragic situa- 
| tion that presently exists in many 
| of the unhappy and helpless nations 
|of the world which failed to heed, 
in time, the danger signals that 
now are so evident here in this 
country. 

+ + * 
NE of the cruel and vicious 
methods presently being used 
by the bureaucrats to promote the 
cause of socialism is the hidden tax 
| method which lulls the workingman 
into believing that taxes are paid 
|mostly by others. 

| As dealers, we know that hidden 
|taxes are proving a dangerous and 

| crushing handicap. 

It is estimated that hidden taxes 
amount to almost one-third of the 
price tag on new cars. If you sell 
an automobile for $1,500, at least 
$400 is concealed from the people 
in that price tag in hidden taxes. 

This taxation is affecting us in 
other ways. Used cars, for exam- 
ple, are showing the terrific 
handicap of this artificial and un- 
fair burden that has no bearing 
on the real value of the product. 

Consideration should be given to 
showing the amount of hidden 
taxes, as well as the cost of the 
car itself. This would help serve 
to enlighten the general public to I believe the new small car de- 
the real price presently being paid| scribed on page two of your Dec. 
for the most outrageously extrava-|49 issue is actually only a new 
gant bureaucratic government ever! odel of a similar small car de- 


— scribed in Avtomotive News for 
July 5, 1948. 
Both look somewhat alike, have 





Summerfield 











Lago [ eo 


| 


— Letterbox 





letters but you may sign your name 


Same Car? 





* * * 


OO PROVIDE taxation funds for 

the bureaucratic spendthrifts to 
waste, tax authorities are harness- 
ing the talents, the services, the 
selling experience, the hours and 
hours of work and effort, the full 
manpower of every worker and 
businessman in our country, to the 
extent that incentive itself is being 
destroyed. 

The average American is already 
paying an income tax of more than 
20 percent of his total earnings and 
yet the federal government admits 
that a national deficit of between 
five and seven billions is inevitable 
this present fiscal year. 

The great issue of the 20th cen- 
tury—whether government own- 
ership and control shall replace 
the competitive system—is rap- 

(Continued on Page 30, Col, 3) 


signed by an aircraft engineer. 

In 1948 it was built by the Air- 
way Motors, Inc., of San Diego. 
Now it is called the Airway, but 
built by T. P. Hall Engineering 
Corp.—Haypben SuHepuey, Apple St., 
Essex, Mass. 

Epiror’s Note: We've taken a 
look, and we think Reader Shep- 
ley is right. 


. * 


. 
Coupe De Ville 
In order to settle a friendly ar- 
gument, I.would appreciate your 
furnishing me with the following 
information: What percentage of 
| Cadillac’s production is devoted to 








What’s Become of ... 


Stewart W. Munroe 


General sales manager for Chrysler division from 1941 to 1948, 
Stewart Munroe is now a Dodge-Plymouth dealer out in Los Angeles. 
He reports that he is getting a big kick out of the 
retail end of the business. At the moment he is 
up to his ears in the details of getting his new 
building. 

The dealers who failed to take care of their old 








customers during the postwar years are helping 
Munroe Motors to get off to a good start, he re- 
ports. Munroe points out that his advertising is 
keyed to the idea that his company is a new one 
with no postwar record to live down. This, he says, 
has brought in many customers. Although new as 
a dealer, Munroe is an oldtimer in the business, 
having entered it in 1912 in Syracuse, N. Y. 





Stewart Munroe 





the same horsepower, and are de-| 









— Ne 


businessmen, with the state of na- | ° | ( |F ALL 
—_ tional affairs in a ; 
a this country today me NON nih 
—the threat of Pos y bd \ cs Mei 
onrushing nation- a i oF * wi =e 





‘Sharp-Eyed Reader... .” 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 


with the assurance that it will not be 


used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 





| the manufacture of Coupe De Ville 
models. 

If you do not have the informa- 
| tion available, perhaps you can tell 
|me where I may obtain it.—S. R. 
| BruBaKer, Detroit. 

Eprror’s Note: Cadillac had a 

total 1949 model run of 92,554 
vehicles. Of this total, 2,150 were 
Coupe De Ville models. 


* * * 


On the Right 


A slight error in regards to my 
position in the picture with L. T. 
(Doc) Kouns (Dec. 5 issue). 

The writer is on the right, not 





| left side. 
A correction on this matter will 





be appreciated from one of your 
|original subscribers and _ boosters. 
|—Preter De Paora, Nash dealer, 
| Glendale, Calif. 


* + * 


Other Side of Auctions 
Some time ago you published an 
item headed “Cancer of the Auto 
Business.” It seems a group of 
dealers in Georgia thinks that an 
(See LETTERBOX, Page 35, Col, 3) 
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Reo Previews 
New 214-Ton 
Army Vehicle 


LANSING. American, British 
and Canadian military officials have 
witnessed the unveiling of a com- 
pletely new U.S. Army vehicle—a 
2%-ton truck produced by Reo Mo- 
|tors, Inc., and powered by Reo’s 
new Gold Comet gasoline engine. 

Pilot models of the new truck 
| were given extensive field tests in 
|}an advance demonstration of speed, 





Few Cause Road Damage 


Curbs Urged to Save Majority of Haulers 
From 442% Who Overload 


LITTLE ROCK, Ark.—A few ‘el-| missioner of public roads, also 
fish truckers are picking the oe reported that “structural deteri- 
payers’ pockets, and standard state| oration of roads throughout the 
laws to restrict their operations are | nation is being hastened .. . 
mperative to protect the public,| because of the enormous increase | 
delegates to the annual convention| in volume and weight of traffic.” | 
of the Southeastern Assn. of State| Congressman W. H. Whittington 
Highway Officials were told here. | of Mississippi, chairman of the 
“a Pa aes ak tiaene S House of Representatives commit- 

e divisio ese ubli ou rae 
Public Roads, “demonstrated the | hac Cumgresa ie Hkly to wive the ao 
thebugh ‘<a a fee capable sates an increase in federal aid) sao INTRODUCES 2/,TON ARMY TRUCK—The M-34 has been unveiled in Lansing before| The new vehicle—currently known 

: : funds for highways from the pres-| officials of the U. S., British and Canadian armies. Production of the vehicle, which is| known as the M- 34, 2%4-ton 6 x 6— 
of wearing out a simulated pave- ent $450,000,000 to perhaps $850,- | reported to slash spare parts requirements by one-third, is set for March. The U. S. Army| is reported to ouneti spare parts 





ment in 10 minutes. : d for approximately 5,000 units and parts. Shown inspecting the truck, left to right, | 

Most concrete pavements are pone ee oil ag wan bee are Lt. Col. W . A. Call, J. S. Sherer jr., president of _ Motors, Lt. Col. 4, F. Roberts, lre quirements by one-third. 
constructed to withstand wear of three-year basis instead of the Lt. Col. C. et Bee, Col. Joseph M. Colby, Lt. Col. G. Peterson and Col. C. B. Ewing. i Production is scheduled to begin 
trucks with loads no greater than | present two-year period . ; in March, 1950. The order is for 
18,000 pounds per axle, and ; at the outset of its two-day con- ;ted president, succeeding A. E.| approximately 5,000 vehicles and 


Lawrence Tuttle of Washington,| vention by Gov. Sidney S. Me- | Johnson of Arkansas. D. H. Bray | parts at a total cost of more than 
assistant federal commissioner of | Math of Arkansas. The Associ- |of Kentucky was elected vice- | $30,000,000, 
public roads, said that the Public) ateq General Contractors of president. G. Walton Thompson of |__ Representing Reo at the preview 
Roads administration may relax its| Arkansas entertained the 200 Mississi sa inted by the | Were Joseph S. Sherer jr., Reo 
regulations to permit states to| highway officials from 14 states | poagpann ti a 7 ©| president; James J. Dervin, vice- 
qualify for additional federal funds) with a smorgasbord and cocktail |"°®W President to be secretary dur- | yposident; John Tooker, assistant to 


Arkansas’s legal limit is 18,000 
pounds, but some states legalize 
much greater maximum loads, it 
was explained. 

When 4% percent of the trucks 


in use pound pavements to death : ‘ 
with orehtaia this bill must be|0" Much more liberal terms than) party, ing 1950. the president; A. W. Zimmer, fac- 
j ighw: users who | idney oebuck of the issis- e convention wi e he ory manager, an illiam M. Wal- 
paid by all other highway rs those now in use. Sid T. Roebuck of the Missi The 1950 ti ill be held |t d Willi M. W 
The organization was welcomed sippi highw ay department was elec- in Louisville. worth, chief engineer. 


respect state laws, speakers told the , rl 





group. 

Substitution of longer vehicles | 
with tandem axles for short trucks 
with single axles would prolong the 
life of pavements, Rogers said, 
demonstrating his point with a ma- | 
chine designed to show results of 
the two types of trucks in highway | 
use, 

He declared that truckers are 
mistaken in asserting that they 
save the highways by using larger 
tires. The size of the tire makes 
little difference, he said. 

Since 92 percent of all trucks ST Oe me Ss NI ee r i ee 
are too light to carry loads even : ii a : . , 
approaching the 18,000-pound-per- 
axle limit, the blame for highway NOTHING TAKES THE PLACE OF 
damage must fall on a small 
percentage of trucks—about 4% 
percent of those in operation, he 
declared. Three and one-half per- 
cent of the trucks used could 
transport the full weight load if 
their owners did not exceed safe 
limits, Rogers said. 

The number of heavy trucks | 
traveling Arkansas highways has 
increased about 50 percent during | 
the past 10 years, Chief Engineer 
j A. E. Johnson of the Arkansas 
highway department reported. 

In 1939, only two trucks out of 















for DURABILITY and DISTINCTION 








A fine automobile . . . upholstered in leather... is a pleasure to 
behold . . . a satisfaction to own. For leather complements 
coach work ... enhances design... contributes to the complete 





9 : 

—_ — ie cieee ties teeter teas picture of durability and distinction. + In addition to color . . 
4 increased to about 100 out of 1,000. | both smart and varied . .. and texture, so fine and yet so 
di Much of the severe deterioration | sturdy ... leather is a highly practical material for upholstering 
De of the state’s 20-year-old main | ake iis he sal aia Rais ee 
» ia & ane te wal a car. Leather is fire and stain resistant... washable, sani- 


tary and moth-proof ... asks no upkeep... needs no seat 
covers. + We suggest you look to leather . . . genuine leather 
... to give your cars the finer touch. 





; source, he said. The average life of | 
» Ville an Arkansas highway is 25 years. | 
Thomas H. MacDonald, com- 


t « -_ 





orma- 
m ton Trenton Reduces 
or Cost of Dealers’ 


12,554 ° 
wre Business Tags 
TRENTON, N. J.—Newly-passed | 
amendments to the business license | 
ordinance are expected to save the 
city’s 19 dealers approximately 


. - $5,000 annually. 
5 Beginning Jan. 1, new and used- 
j car dealers will no longer pay a 
t, not ' license fee based on their gross 
receipts. This charge varied from 
r will : $350 to $1,000 a year. Under the 


Rae 


amendment, dealers will pay a flat 
fee based on the number of ve- 
hicles sold. 

The new schedule calls for firms | 
which sell less than 100 automo-| 
biles a year to pay $150 for their 
license; dealers who sell from 101 | 
to 200 cars will pay $250; those | 
who sell from 201 to 300 cars will | 
pay $450, and dealers who sell | 
more than 400 cars will pay $500. 

This schedule was worked out 
by city commissioners at a series 
of conferences with the Mercer | 
County Automobile Dealers Assn. | 


a nnn 





Auto Stocks 
Dec. 20 Dec. 12 





Chrysler ..... ... GA% 65% 
your Crosley 0. Oe 2% 
sters. General Motors .... 69% 70% 
ealer, Hudson ......... ... 18% i4 | 
Kaiser-Frazer ........ 4% 4% | 
Nash-Kelvinator .... 1534 15% | 
Packard ..................... 8% 4 
Studebaker ............. 24% 25'4 
-d an NIN iiciscsasscsstccnsncs ane 20 
Auto Willys-Overland . . 5% 5% The Ashtabula Hide & Leather Company, Ashtabula, Ohio + Blanchard Bro. & Lane, Newark, N. J. +» Conneaut Leather, Inc., Conneaut, Ohio + Delaware Tanning, inc., New York, N. Y 
p of = oo a oa8 Eagle-Ottawa Leather Company, Grand Haven, Michigan . The Lackawonna leather Company, Hackettstown, N. J. . Rade! Leather Manufacturing Company, Newark, N. 4 


at an THE UPHOLSTERY LEATHER GROUP + TANNERS’ COUNCIL OF AMERICA + 100 GOLD STREET + NEW YORK 7, N. Y. 











6 


AUTOMOTIVE NEWS, DECEMBER 26, 1949 


Roundup of 1949 Conventions. . . 





Overproduction Gets 
Dealer Parley Accent 


By Mac Gordon 
Associate Editor 


sone of overproduction domin- 
ated the recommendations made 
this past year by state conventions 
of new-car dealer associations. 
Dealers in over a dozen states 
formally exhorted the factories to 
adopt more equitable distribution 
practices, a roundup of 1949 con- 
ventions shows. 

New York state dealers were the 
first to complain of a new-car and 
truck glut. Their appeal, made at 
the September conclave in Buffalo, 


started the ball rolling through the | 
|shipments of unordered vehicles; | 


skein of autumn get-togethers. 
* + + 
AXES was another preferred 
theme for resolutions. These in- 
cluded demands for repeal of fed- 


eral automotive excises and for the | 


abolition of tax exemptions enjoyed 

by cooperative-owned businesses. 
Abandonment of territorial se- 

curity by some factories was an- 






Truman Names 
Group to Study 
Monopoly Laws 


WASHINGTON. — Secretary of 
Commerce Charles Sawyer an- 
nounced here that the first task of 
the new interagency committee on 
competition and monopoly will be 
to frame an overall executive policy 
in this field for the guidance of 


all government agencies, and a plan | 


for coordinating federal activities 
in carrying out the policy. 

In performing this task, existing 
legislation, including exemptions 
from the antitrust laws, will be 
reviewed, and existing responsibili- 
ties of all affected agencies re- 
examined, Sawyer said. 

The new group appointed under 


President Truman’s directive to the | 


commerce secretary will be known 
as the “President’s Committee on 
Business and Government Rela- 
tions.” Its job is to present a pro- 
posed program of action to the 
President in the field of monopoly, 
competition and restraints of trade. 

The program will be designed as 
a supplement to, and in no way a 
substitute for, vigorous enforce- 


ment of the antitrust laws, Sawyer | 
declared. It is to embrace possible | 


revisions in legislation, improve- 
ments in administrative procedures, 
and strengthening of government 
policies, with considerable empha- 
sis being placed upon measures to 


strengthen the competitive position | 
of small and independent business. | 


The President’s Committee on 
Business and Government Relations 
consists of Secretary Sawyer as 
chairman; Attorney General How- 
ard McGrath as_ vice-chairman; 
Lowell B. Mason, acting chairman 
of the Federal Trade Commission, 
and Leon D. Keyserling, 


nomic Advisers. 
the committee have been held and 
active staff work has begun. 








Meers, Lierz Buy 


Floyd Tague and C. E. Cook, 
International Harvester dealers 
of Holton, Kans., have sold their 
business to Harry Meers and 
George Lierz. The name of the 
new firm will be Lierz-Meers 
Truck and Tractor Co. 


acting | 
chairman of the Council of Eco-| 
Two meetings of | 


other popular target of dealers 
| resolutions. 


| A state-by-state listing of the 
|highlights at the 1949 conventions 
| follows: 


ALABAMA~—George Cox, of Boaz, 
|newly-elected president, instructed 
|}to appoint factory-relations and 
| legislative committees, Factory-re- 
|lations group ordered to seek ways 
|of strengthening and improving 
|factory-dealer ties. Studies of pro- 
|posals for compulsory vehicle in- 
|spection and title law specified for 


| legislative committee. NADA urged | 


|to fight for lower taxes. 
ARIZONA — Denounces factory 


|cars loaded with accessories, and 
|termination of territorial-security 
agreements. 


press for equalized selling prices on | 


cars regardless of distance of sell- 
ing point from assembly plant. 
|Frank Dawson, of Tucson, elected 


president. 
| ARKANSAS — David K. Russell, | 
| Little Rock, new president. 

* * * 
(CALIFORNIA — Joe Davis, Berk- | 


ern California; Spencer T. Honig, 
Los Angeles, for southern associa- 
tion. 

COLORADO Calls for lower 
taxes; pledges continuing coopera- 


safety programs. Elects Tom S. 


Young, Walsenburg. 


Connecticut — Joins in vehicle- 
oversupply warning, critical of 
forced-sale practices. Advocate 
sales-tax exemptions on cars sold 
out of state by Connecticut deal- 
ers. Robert E,. Parsons, Farming- 
ton, presiding officer, 


DELAWARE (at Tri-State con- 
vention)—Asks studies of problems 
with certain makers, restoration of 
war-lost parts markup, caution on 
overproducing and no cuts in dealer 
discounts, permission to pass along 
new-car advertising charges to con- 
sumers, full compensation for work 
done under new-car warranty, fac- 
tory liability on clean-up losses, full 
compensation for make-ready work 


jand suspension of unwarranted 
|“must” building expansion pro- 
grams. Robert J. Quillen, New- 


castle, elected. 

FLORIDA—Charles S. Brookings, 
of Gainesville, elected. 

Georgia—H. Phil Jones, of Amer- 
icus, named, 


| Kellogg, given presidency. 

* a * 
LLINOIS—-Elects Harry Mitchell, 
Peoria. 

INDIANA — Joseph O’Daniel, 
Evansville, reelected president. 


attack state proposals to boost title 
fees and impose use tax on used 
cars, Elects Vincent J. Neu, Daven- 
port. 

Kansas—Appeals to factories to 
attune distribution policies to 
market conditions and not dump 
unordered vehicles on dealers; 
excise taxes on automotive items 
assailed and equal tax burden 
asked for co-ops; uniform vehicle 
code asked for Kansas. Lloyd W. 
Scott, Topeka, new president. 

| KENTUCKY—Orville H. Harrod, 
| Frankfort, is president. 

LOUISIANA—Reelect Brown A. 

| Fortier of Lafayette. 

MAINE—William E. Koster, of 
Rockland, named. 

MARYLAND (participant in Tri- 

3) 





(Continued on Page 38, Col. 


Preston Suit Ruled Mistrial 


COOPERSTOWN, N. Y.—Because of the illness of Justice Riley 
H. Heath, Clarence E. Preston’s $250,000 breach-of-ccontract suit 
against Chrysler Corp. and two of its representatives was declared 
a mistrial last week. 

The case is expected to be resumed in March, 1950. 

Preston’s chief counsel, Sterling P. Harrington, had offered to have 


another judge brought in. 


The defense was not present at the court when the declaration 


was read, 


Hailed as a test case of manufacturer-dealer contracts, the trial 
was started by Preston, a former DeSoto-Plymouth dealer in One- 
onta, who. testified that his contract was “wrongfully cancelled” 
Dec. 7, 1947. Chrysler denied the charge, saying he had “poor fa- 


cilities.” 





Also asks NADA to) 


4 eley, named president in north- | 


tion in state and national highway | 


IDAHO—H. C. Seeber, mayor of | 


IOWA—Calls for stronger NADA; j 











Coming Events 








Dealer Conventions 


Feb. 5-8—National Auto Dealers Assn 
convention and exposition, Atlantic City 
N. J. 

Mar. 30 — Nebraska New Car Dealers 
Assn., Hotel Fontenelle, Omaha. 

Apr. 21-22—Washington State Auto Dea 
ers Assn.. Spokane. 


May 14-17—North Carolina Auto Dealer 


Assn., Pinehurst, N. C. 


Sept. 10-12—Colorado Auto Dealers Assn. 
Broadmoor hotel, Colorado Springs. 


* * * 


Dealer Auto Shows 
i-18 — 


Feb. Buffalo Automotive Trade 


Assn., Masten Ave. Armory, Buffalo. 
Feb. 18-25—Washington Automotive Trade 
Assn. 22nd annual show, National Guard 


Armory, Washington, D.C 


Feb. 18-26— Chicago Automobile Trade 


Assn. 42nd annual auto show, Interna 
tional Amphitheater, Chicago 
} Mar. 2-8—Des Moines Automobile Dealer 
| Assn lowa State Fairgrounds, De 
Moines. 

Mar. 17-23—Auto Dealers Assn. of Greater 
Kansas City, Municipal Auditorium, Kan 
sas City 

* * * 
Aftermarket Shows 

Feb. 6-10—National Automobile Acces 

sories Manufacturers Assn. annual ex 


position, New York City. 

Feb.‘ 16-19—1950 Pacific Automotive Show 
Civic Auditorium, San Francisco. 

Mar. 23-26—Eighth annual Southwest Au 
tomotive Show, County Coliseum, San 
Antonio, 

Mar. 28-31—Canadian Automotive Service 
Show, Toronto, Ont. 

Apr. 25-28—New England Regional Auto 
motive Show, Mechanics Bldg., Boston 

May I1-l4—Midwest Automotive Show 
Navy Pier, Chicago. 

May 29- June 9—Third Canadian Interna 


tional Trade Fair, Toronto. 
* . ~ 
Allied Industries 
Jan. 11-13—National Society of Plastic: 


Engineers, Hotel Carter, Cleveland. 


Jan. 18—American Society of Body Engi- 
neers, annual meeting, Detroit Leland 
hotel, Detroit. 


Mar. 8-10—American Petroleum Inst. (D 
vision of Production, southwestern dis 
trict), Adolphus hotel, Dallas. 


Mar. 28-31—Fourth National Plastics Ex 
position (Soc ety of the Plastics Indus 
try), Navy Pier, Chicago 


Mar. 29-31—American Petroleum Inst. (D 
vision of Production, mid-continent dis 
trict), Skirvin hotel, Oklahoma City. 


Apr. 26-28—American Petroleum Inst. (D 
vision of Production, eastern district) 
Hotel Cleveland, Cleveland. 


R.1. Judge Finds 
Finance Firm 


Guilty of Usury 


| PROVIDENCE.—A warning that 
|cireumvention of Rhode Island’s 
| usury 
was sounded by Superior Court 
| Judge Harold A. Andrews in rul- 
|ing that a Providence small loan 
company practiced usury in an 
automobile sale transaction. 

The court found that Lincoln 
Finance Corp. charged and _ re- 
ceived usurious interest in a sale 
it financed in 1946. As a result, 
Fred Nazarian of Pawtucket will 
get a $2,800 car for $940 and in- 
terest on the money the loan com- 
|} pany must return to him. 


| It was brought out that Naza- 
oars 


| Auto Clubs Liable to Tax 


On Income, Court Rules 


| WASHINGTON.—As a result of 
ja U. S. Supreme Court ruling last 
| week, the American Automobile 
| Assn. and similar groups through- 
|out the country probably will have 
|to start paying income taxes. 








| The high court in effect upheld a | 


|finding that automobile clubs are 
lliable for federal 
cess-profits taxes. It did 
refusing to review a decision by the 
U. S. Court of Appeals at San Fran- 
| cisco which held that the California 
| State Automobile Assn. is not a club 
;entitled to such tax exemption. 

| It was the Bureau of Internal 
|Revenue’s contention in the Cali- 
| fornia case that auto clubs have 
| become strictly service organiza- 
| tions and not clubs at all, as far as 
jtax-exempt privileges are 
| cerned. 


AUTOMOTIVE NEWS, the Newspaper of | 
| the Industry, read by everyone who counts | 


in America’s No, 1 Industry... 
mated more than 100,000 readers weekly! 


laws will not be tolerated | 


May 1-4—American Petroleum Inst. (Div 
Refining, mid-year 
Hotel Cleveland, Cleveland. 


on of meeting 


May I1-12—American Petroleum Inst. (D 
vision of Production, Pacific Coast d 
trict), Biltmore hotel, Los Angeles. 

Sept. 13-15—Nationa! Petroleum Assn. Ho 
tel Traymore, Atlantic City, N. J 

* * * 
General 

Jan. 16-18—Annual convention Truck-Trailer 
Manufacturers Assn.. Edgewater Gulf 
hotel, Edgewater Park 

Jan. 19-27—General Motors Show, Wa 
Jorf-Astoria, New York 


Jan. 23-25—National Truck Leasing System 
tth annual meeting Drake hotel, Ch 
cago. 

Jan. 26-27—National Car Rental 
Inc., annual meeting, Drake hotel 
cago. 

Jan. 26-27—Nationa 
Motor Truck Owners 
meeting, Commodore hote 
City. 

Feb. 15-16—Grand Canyon Economy Run 
sponsored by General Petroleum Corp. 

Feb. 27-Mar. 2—American 
Testing Materials, Williar 
Pittsburgh. 

Mar. 15-17—American Management Assn 
marketing), Hotel Statler, New York, 

Mar. 20-25—Canadian Automotive Wh 
alers Assn. annual convention 
Edward Toronto, Ont. 

Apr. 15-23—British auto maker how 
ponsored by Society of Motor Manu 
facturers, Grand Central Palace, New 
York City. 

Apr. 24-27—!9th National packaging Expo 
sition, sponsored by American Manage 
ment Assn., Navy Pier, Chicago. 

Apr. 25-26—Metal Powder Assn. annua 
how, Book-Cadillac hotel, Detroit 

Apr. 26-27—Third Highway Transportation 
Congress, sponsored by National High 
way Users Conference, Hotel Mayflower 
Washington 

May 4-14—International Motor Show, Turin 
Italy. 

May 18-20—Automotive Engine Rebuilder 
Assn. convention, Hotel New Jefferson 
St. Louis. 

May 22-24—1!950 National Convention 
Sales Executives, Detroit. 

May 3l-June 2—Advertising Federation of 
America, national convention, Detroit. 
June 26-30—American Society for Testing 
Materials, 53rd annual meeting, Cha 

fonte-Haddon Hall, Atlantic City 


System 
Ch 


Counc of Private 
Inc ith annua 
New York 


Society for 
Penn hote 


ole 
King 


hote 


* * * 
Engineering 
Jan. 9-13—Society of Automotive Eng 
neers, annual meeting Hote Book 


Cadillac, Detroit. 

Mar. 14-16—Society of Automotive Eng 
neers (passenger car, body and pro 
duction), Hotel Book-Cadillac, Detroit. 

Apr. 10-14—American Society of Mechan 
cal Engineers, Hotel Statler, Washing 


ton, D.C. 





Buick from 
Providence, 
10, 1946. He 


rian bought a 1941 
Stadium Motor Sales, 
for $2,800 on April 


|paid $300 cash and was allowed 


$640 for his old car, leaving a bal- 
ance of $1,860. 


Lincoln Finance took over a note 
which Nazarian signed for the bal- 
ance. With interest figured at $470, 
the note was written up for $2,330, 
which Nazarian was to pay at $50 
a week. 


Following complaints, the loan 
company gave him “credit” on two 
occasions, which totaled $235, cut- 
ting the total due on the note to 
$2,095. Nazarian paid it off June, 
12, 1946, about three months after 
he negotiated the loan. 


Under the court’s decision, the 
finance firm must pay Nazarian 


} 


| 


| 





| of the National Tucker Stockhold- 


$2,418—the full amount he paid on| 


the loan, plus interest. 

Judge Andrews exonerated the 
dealer, but held the finance com- 
pany guilty of usury, even though 
it attempted to show that the 
transaction was a sale “on time” 
and that it was perfectly legal to 
ask any amount the seller desired 


| to fix. 


income and ex-| 
so by 


con- | 


| 





J. W. 


Tucker Revival 
Sought Anew 


Group Purports to Act 
For Stockholders 


CHICAGO.—While all was quiet 
on the legal front in the Preston 
Tucker trail here, one Herman 
Schneir, who says he is president 


ers Assn., Inc., issued a statement 
that ‘44,000 Tucker stockholders 
voted unanimously to reorganize in 
Chicago on a sound business basis 
under new, competent manage- 
ment.” 

Schneir said the group would 
seek permission from the trustees 
and the U. S. district court to 
operate under the name Tucker 
Motors, Inc., in the plant occupied 
by Tucker Corp. until recently. 
Meantime, the trial of Tucker 
and seven co-defendants for mail 
fraud, conspiracy and Securities 
and Exchange Commission viola- 
cions was adjourned Dec, 16, and 
will be resumed Jan. 3. 

In Schneir’s announcement that 
44,000 Tucker stockholders had 
voted “unanimously” to reorganize, 
a subsequent paragraph reads: 

“Returns received to date from 
owners of about one million shares 
of stock are in favor of reorganiz- 
ing the Tucker Corp. (The) 44,000 
stockholders, representing about 
3% million shares, are holders of 
Tucker securities.” 

The announcement then goes on 
to say that the stockholders’ 
group plans “to go into produc- 
tion within 90 days after the plan 
of reorganization is approved by 
the U. S. district court.” 

Production of the Tucker car 
“with all its improvements and re- 
finements” would be accomplished, 
according to the statement, through 
using the “model, dies, machinery, 
etc. of the present Tucker car, 
which automotive experts say 1s an 
excellent car.” 

“The “automotive experts” 
not further identified. 

Other statements contained in the 
Schneir announcement included: 


“The present stockholders’ plan 
submitted to the trustees pro- 
posed that the dealers and dis- 
tributors accept a new franchise 
for the old one which they have 
paid for, and the dealers and dis- 
tributors agreed to the deal. It is 
said that this will eliminate $7% 
million in possible liabilities of 
the Tucker Corp. 

“The dealers will accept a new 
franchise and are agreeing to pay 
their notes upon reorganization of 
the new corporation when they pay 
the notes for $3% million to the 
new corporation.” 

The announcement states that 
“Judge Warren H. Orr, former 
chief justice of the Illinois supreme 
court, is handling the case in the 
U. S. district court of Chicago for 
the stockholders.” 

Before adjournment of the 
Tucker trial by Judge Walter J. 
LaBuy, assistant U. S. Attorney 
Robert J. Downing had employed 
the strategy of waiving the call- 
ing of witnesses, and, instead, 
read claims by Tucker regarding 
his “dream car.” 

By contrast with the 10 weeks or 
more for the government to mar- 
shal its witnesses, defense attorneys 
declared that they will require only 
four days to present their side of 
the case, including the hearing of 
witnesses and summing up of the 
defense. 


are 


SET 


GOODRICH GIVES COLLYER 10-YEAR PIN—John L. Collyer (center), president of B. F 
an esti- | Goodrich Co., receives his 10-year service pin from T. C 
Keener, vice-president who received his 10-year pin at the same time, looks on. 


Graham, vice-president, while 
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If you want to sell 
more cars and trucks 

in 1950 -- be sure 

you make full use 

of the biggest salesman 
in your biggest 


market. 


Che New York Cimes 


“ALL THE NEWS THAT'S FIT TO PRINT” 





ae i ___ AUTOMOTIVE NEWS, DECEMBER 26, 1949 __ 








Lawsuits Affecting Dealers .. . 


Court Decisions 


By Leo T. Parker 


Attorney at Law 


(CONSIDERABLE discussion has | 
4 arisen from time to time over} 





furnished to an employe a vehicle | 
| used in connection with delivery of 
accessories, parts, etc., to the com- 
pany’s customers. 
the answer to this legal question:| _The employe was under orders 
“Under what circumstances is the|f 4 company official. While the| 
driver of a motor vehicle an inde-|employe was engaged under this | 
pendent contractor?” |arrangement the legal question | 
The answer to this question is |arose whether he is an indepen-| 
dent contractor. 
important for these reasons: | 
first a company which employs 
an independent contractor is not |dent contractor, and said: 
required to pay either unemploy- 
ment or insurance under the 
state workmen’s compensation 
act for the employe; second, the | 


company is not liable in dam- | contracts to do certain work ac- | 

ages for injuries to persons and | cording to his own judgment and | Promissory Notes 

oo 's Senin neg- | method, without being subject to | }PECENTLY a reader asked this 
owe ge cep ta con- | his employer except as the re- | question: “A purchaser gave| ma fase ¢ -* te if 
tractor; and third, the company sults of his work.” |us a promissory note as full pay- he ” se ag ak ‘ain 
need not pay social security and This court explained that if the ment. When the note came due he made © verbal guarantee or other 


like taxes on an independent | ., : |refused to pay the amount due| y 
j}employe was not required by the ae : | agreement which the seller ulti- 
contractor. company to report for work at any | a our agent misrepresented | ay enti’ 
For illustration, in Cooper v.|certain time, and could quit when| acts. r ; ; 
Colonial Co., 51 S. E. (2d) 889, it}he wanted to do so, and had fur-| “We are told that the purchaser| For illustration, in Speer v. Cor- 


_ was shown that the Colonial Co.!nished his own truck he would! cannot introduce before the court | vey, 49 S. E. (2d) 677, it was shown 


ao rover eapomnrmncanccnnmmmntte 


_ SAVINGS IN LICENSE FEES 
MORE THAN PAY 
YEARLY MAINTENANCE BILLS 


a 


| addition to 6,000 square feet for service facilities. Principals of the firm are Louis Agnetti 


“It is well settled as a general | treasurer, and Frank Tuculet, service manager. 
rule that an independent con- |~ z= Se eT 
tractor is one who exercises an | have been an 
independent employment and | tractor. 


+ + : : : 
. |/no guarantee is mentioned in the 


note. Is this so?” 





4@ The 534 gleaming, attractive Stainless Steel 
units of The Norwalk Truck Line Company 
are a familiar sight on the highways of Ohio, 
Michigan, Indiana and Illinois. 


Vv Charles W. Hoke, Norwalk Vice-President, 
points to the excellent condition of this eight- 
| year-old Stainless highway veteran. 





No wonder this fleet operator says 


u , agus dell tee” 











‘| man’s 


eran at 


. 2 SAN JOAQUIN OPENS NEW BUILDING—Newly-completed headquarters for Federal 
| The higher court decided that)! trucks in Bakersfield, Calif., have been constructed by San Joaquin Tractor Co. Located on . 
|the employe was not an indepen-| a 300 by 600-foot site on Highway 99, the building has 18,600 square feet of floor space in| note is not a contract, and that a 


.| purchaser 
| president; Sam Tobias, vice-president and general manager; Doreta Agnetti, secretary- a 


independent con-|any testimony as to verbal guar-| 
antee made by our salesman since | 


No, it is not so. This purchaser 








| that a purchaser gave his promis- 
sory note to a dealer. Later the 
purchaser refused to pay the note 
on the grounds that the dealer’s 


; es guaranteed to satisfy the 


purchaser. 
| The higher court held that the 
| purchaser need not pay the note 
| because he proved that the sales- 
guarantee was. breached. 
|The court said: 

“A warranty, expressed or im- 
plied, is an incident to the sale 
of any chattel unless expressly 
waived. .. .” 

This couri also explained that a 


may prove that the 
|seller breached his agreement or 
|guarantee and declare the note 
void. 





| Erie Dealers Sue 
For $100,000 Due 
On City Sales 


ERIE, Pa.—Four Erie auto deal- 
ers have launched legal machinery 
to collect their share of more than 
$100,000 owed by the city as the 
result of alleged irregular methods 
of purchasing new municipal equip- 
ment in 1948, 
| At least four other dealers are 
said to be planning identical action 
in the near future in order to ob- 
tain legal permission to collect 
sums due them from 1950 budget 
funds. 

The largest single suit is a claim 
by Williams and Appel, seeking 
$23,024.78 for five trucks purchased 
by the city in the course of a mass 
“on-the-cuff” buying of some 30 
pieces of equipment. 

The purchasing method, which 
provided for payments in a suc- 
ceeding year’s budget, precipitated 
the formation of the Erie Taxpay- 
ers Economy Assn., which sought 
to invalidate the entire 1949 budget. 

A court injunction resulting from 
the suit has prevented the city 
from paying for the purchased 
equipment. 

The suits are a matter of formal- 
ity intended to make it legally per- 
missible for the city to pay the 
dealers, 





French Gratitude 


Goodrich’s Collyer Receives 


Legion of Honor 


AKRON.—John L. Collyer, presi- 
dent of B. F. Goodrich Co., last 
week was decorated with the 
French Legion of Honor for serv- 
ices rendered to the allied cause 
during the war and to French in- 
dustry during reconversion. 

The citation was presented to 
Collyer in his office by J. J. Viala, 
French consul-general, in the pres- 
ence of Gen. Charles Lauzin, air 
attache at the French Embassy; 
Raymond Ricaud, commercial at- 
tache, Jacques Boyer of Paris and 
company officials. 





Mr. Ernsthausen 


The Norwalk 
Truck Line Company, Norwalk, 
Ohio, operates a fleet of 534 Stainless 
Steel trailers, which, on the basis of 
low maintenance costs alone, are 
proving every day that Stainless 
equipment always pays off in greater 
profits. Says Norwalk President J. 
F. Ernsthausen: 

“In 1948, the average cost of re- 
pairs to our Stainless trailers, exclu- 
sive of floors and wrecks, was only 
$17.96. This figure is all the more 
outstanding when you consider that 
149 of these Stainless trailers are at 
least eight years old. 

“Today, these pre-war Stainless 


trailers show no appreciable deteri- 
oration from a fatigue angle. They 
appear to be ready for additional 
service for an indefinite period. 

“And _ here’s another important 
saving that our Stainless equipment 
makes possible. License plates for 
each unit cost approximately $20 
less than for equipment built from 
heavier materials. This more than 
offsets the annual maintenance bill 
for each unit so that maintenance, in 
effect, has cost us nothing.” 

If these were the only savings 
made possible by Stainless Steel 
trailers, they’d still be a profitable 
investment for any fleet. But when 


you add the increased pay loads they 
can carry, the longer life, the abso- 
lute freedom from corrosion, the 
elimination of painting costs, and the 
more attractive appearance that 
Stainless equipment assures, you can 
see why it’s simply poor economy to 
use any less efficient material. 

When you order Stainless Steel 
trailers, be sure to specify U-S-S 
Stainless. It’s a perfected, service- 
tested material that permits fabri- 
cators to use the widest latitude in 
design and the most modern, eco- 
nomical techniques of manufactur- 
ing. It will give you performance 
that can’t be surpassed. 


AMERICAN STEEL & WIRE COMPANY, GENERAL OFFICES: CLEVELAND, OHIO - CARNEGIE-ILLINOIS STEEL CORPORATION, PITTSBURGH & CHICAGO 


COLUMBIA STEEL COMPANY, SAN FRANCISCO - NATIONAL TUBE COMPANY, PITTSBURGH - 
UNITED STATES STEEL SUPPLY COMPANY, WAREHOUSE DISTRIBUTORS, COAST-TO-COAST 


U°S°S STAINLESS STEEL 






SHEETS - STRIP - PLATES - BARS - 


BILLETS - PIPE 





+ TUBES - WIRE - 


TENNESSEE COAL, IRON & RAILROAD COMPANY, BIRMINGHAM 
+ UNITED STATES STEEL EXPORT COMPANY, NEW YORK 





SPECIAL SECTIONS 
9-1855-A 





Most Milwaukee Gas 
At New Lower Prices 


| MILWAUKEE. — The _ gasoline 
price war is continuing in the Mil- 
waukee area, with most dealers cut- 
ting the former so-called low price 
by one cent. Most of the dealers 
said the present low prices would 
probably be in effect for some time. 

Only three of the big suppliers 
were holding out at the prices in 
effect before the present cuts were 
instituted by the independents, but 
the three said they might follow 
the lead soon. 





| Safety Drive Fired Up 

As 5 Jalopies Burn 

NEW ORLEANS—Five worn- 
out jalopies were burned here on 

Canal street, the main thorough- 

| fare, as a feature of the Decem- 
ber traffic safety campaign by 
the New Orleans Assn, of Com- 
merce, 

Mayor Chep Morrison con- 
gratulated the association on its 
“very good visual method of 
bringing to the public the neces- 
sity of junking the vehicles 
which cause so many highway 
accidents.” 

“Save a life—repair your auto- 
mobile or junk it,” the associa- 
tion urged. 
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Auto Personnel 





M. Gore Kemp, former South-|traffic department. In 1928, Krass 
west regional sales manager for|transferred to the Chrysler Export 
Koppers American Hammered pis-| division, and in May, 1929, was 


ton rings, has 
been promoted to 
manager of auto- 
motive replace- 
ment sales, J. L. 
Tunstead, sales 
manager of the 
Metal Products 
division of Kop- 
pers Co., Inc., an- 
nounced. 

A graduate of 
Alabama Poly- 
technic Institute, ee ae 
with a degree in mechanical engi- 
neering, Kemp has been an engi- 
neer, assistant chief engineer, and 
sales engineer in the Southwest 
region for American Hammered. 
During World War II, he spent five 
years with the U. S. Army as an 
officer-instructor and later as a 
combat engineer commander in 


Europe. 





Dura-Bond Appoints Martens 


To Sales Promotion Post 
Announcement of the appoint- 


ment of E. J. Martens as sales | 


promotion manager is made by 
G. Robert Langford, president of 
Dura-Bond, Inc., Box 619, Ann 


Arbor, Mich., manufacturer and 


distributor of brake bonding | 
equipment. 

Martens spent 17 years both in 
the service and technical school 
of Bendix as an instructor and 


on the road as district manager 





for the Marshall Eclipse division. 
For the last four years he was a © 
partner in the Michigan and Flint | 
Brake Shoe Exchange. 


* * ® | J 


L-M Names Brown, Derderian 


To Car Distribution Posts 


Frank G. Brown has been ap-| 
pointed car distribution manager | 
for the eastern sales region of Lin- 
coln-Mercury, and Peter Derderian 
has been named car distribution 
manager for the division’s New 
York sales district, the company 
has announced. 

The appointments are a part of | 
the reorganization and expansion 
of the divisional sales organization | 
following establishment of the 
eastern regional office under Joseph 
G. Lewis, regional manager. J. D. 
Platt heads the New York district 
sales organization. 

* * * 


Buick Boosts Gardner 
Appointment of Floyd N. Gard- 
ner as director of inspection for 
Buick is announced by E. T. Rags- 
dale, general manufacturing man- 
ager. Gardner succeeds Charles N. 
Ofield, who retired Nov. 30 after) 
nearly 42 years service with Buick. 
Gardner has been with Buick 
since 1927. 


> * 7 
Smith Named Sales Head 


For Hellwig Products 
Appointment of Paul H. Smith as | 
sales manager for Hellwig Products | 
Co., Inc., Glendale, Calif., manufac- | 
turer of spring 
stabilizers and 
overload springs. | 
is announced by 
R. H. Hellwig. 
, president. 
. 2s Smith has been 
1 connected with 
Ee at Hellwig almost 
Es q since its inception 
, four years ago. 
& In the near fu- 
ture he plans to 
Paul H. Smith travel all Hellwig 
territories to get acquainted with 
jobbers and dealers, and to learn 
from them problems and sugges- 
tions in the sale of Hellwig spring | 
equipment. | 
* 7” * 


Krass Named Traffic Head 


At Chrysler Export Division 


Appointment of L. W. Krass as 
general traffic manager of the Ex- 
pert division of Chrysler Corp. has 
been announced by C. B. Thomas, 
president. Krass assumes increas- 
ing responsibilities brought about 
by changing world conditions, 








Thomas said. 

Krass started with the Dodge 
Bros. organization in August, 1919, 
as traffic clerk. In 1921 he was ap- 
pointed assistant to the expart 
traffic supervisor in the central 


promoted to traffic manager, a po- 
sition he held until his elevation 
to general traffic manager. 

* a * 


Otto Made Chief Engineer 
Of Purolator Products 


Herbert R. Otto jr., formerly as- 
sistant chief engineer, has been 
appointed chief engineer of Puro- 
lator Products, Inc., Newark, N. J., 
it is announced by Jules P. Kovacs, 
vice-president, engineering. 

After graduating from Stevens 
Institute of Technology in 1938, Otto 









































joined Purolator as a service engi- 
neer. He also served in production 
planning as plant layout supervisor 
and as methods superintendent, be- 
fore his appointment as assistant 
in design and production engineer- 
ing, in Oct., 1948. a de 


Fisher Body Sends Guilliams 


To Kansas City Plant 
Appointment of Marion S. Guil- 


\liams, formerly of the industrial 


relations department at the Fisher 
Body St. Louis plant, to the posi- 
tion of resident director of indus- 
trial relations at the Fisher Body 
Kansas City plant, has been an- 
nounced by L. L. Rosshirt, resident 
manager, 

Guilliams is returning to the 
plant where he started working 





Ford Truck Factory 


Slated for Israel 

TEL AVIV, Israel.—A plan to 
establish a plant in Israel to 
assemble Ford trucks for use 
here was disclosed last week by 
Dr. Shaul Lipschitz, chairman of 
Palestine Automobile Corp., Ltd. 
(Ford), Tel Aviv. 

The plant would be in the sea- 
port city of Haifa. Dr. Lipschitz 
said it would assemble trucks 
needed to help overcome Israel’s 
transport shortage. 

The plant’s output is expected 
to be approximately 2,000 units 
annually. 





of plant protection. He went to St. 
Louis in 1945 as supervisor of labor 


ferred from plant protection to 
labor relations at Grand Blanc, 
Mich., in 1944. 


* + * 


Miller Made Vice-President 


Of American Bosch 

Sidney E. Miller, formerly man- 
ager of the Engineering division 
of American Bosch, has been ele- 
vated to engineering vice-presi- 
dent, according to Donald P. Hess, 
president. 


A graduate of the University of 
Michigan, Miller has been asso- 
ciated with American Bosch since 
1944, being formerly connected 
with the Frigidaire division of 
General Motors. Since coming to 
American Bosch, Miller has been 
active in various manufacturing 





with Fisher Body in 1940 as chief 


Most press agents are former newspaper 
men... but not Jim Davis. For ten years he 
plugged Broadway shows, then came to The 
News... Found picture captions cramped his 
style, and last year switched to rewrite so he 
could take more than three lines to a story... 
The following piece (from the Sunday News) 
about a man and a horse perhaps reflects his 
strong personal interest, as Davis was a four 
time loser ($8) on the same horse... 





Rocklye is a glossy, wavy-maned chestnut filly 
by Lovely Night-Rockdale, by Trap Rock. She’s 4 
years old. Eddie Every isa building superintendent 
in Brooklyn. He’s 37. He thinks Rocklye is the 
greatest thing that happened since the automatic 
furnace stoker. 

Rocklye has run in four races since Jamaica 
opened April 1. And every time, Eddie was there, 
mutuel tickets clutched in hand, cheering for 
Rocklye. Eddie never cashed a ticket on Rocklye. 
No one ever had cashed a win ticket on her. 

Yesterday in Brooklyn Felony Court, Eddie 
was told that it may be a little while before he has 
the opportunity of seeing Rocklye in action again. 
His employer, a real estate agent, was responsible. 
He charged that Eddie bought those mutuel tickets 
with money he withheld from rents collected. 

Eddie was held in $2,500 bail for grand jury 
action on a grand larceny complaint brought by 
the agent, Rudolph Federman, of 636 Howard 
Ave., Brooklyn. 





relations there, after having trans- 


















Federman said that the superintendent swiped 

a total of $1,000 from rent collections at the 
apartment building at 560 Lefferts Ave.,Brooklyn. 

The last of the $1,000 went on Rocklye’s light 
tan nose Thursday in the second race at Jamaica, 
police said. And it was a combination of the filly 
and another Eddie, the great jockey Eddie Arcaro, 
who did him in, they added. 

Eddie’s dough was only a small part of the 
$112,526 bet on the combination of Rocklye, 
odds on favorite, and Arcaro. After 18 fruitless 
gallops, Rocklye was at last to win a race. 

Rocklye was sprinting along in front of the 
pack in that race until, half-way down the stretch, 
Rocklye saw another filly, a year younger than 
Rocklye, coming up on the outside. Rocklye 
drifted over to get a good look at the fresh thing, 
a dark brown lass. Arcaro batted Rocklye a good 
one, but Rocklye paid him scant heed. 





Rocklye won by a full length — and was 
promptly disqualified for interference. 

Eddie was arrested the next morning. Eddie 
Every that is. 


Screwy story?... May be— but it’s typical 
of what makes The News more read by more 
people than any other US newspaper .. . 
Typical, too, of what gets advertising in The 
News more read by seven out of ten families 
in the New York metropolitan market ...and 
gets automotive advertisers more results! 


and engineering capacities. 
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DODGE DEALERS ATTEND FARM EQUIPMENT DEMONSTRATION—Nearly 200 Dodge 
dealers from six southeastern states (Georgia, Florida, Alabama, North Carolina, South 
Carolina and Tennessee) attended a national demonstration of farm implements in con- 

unction with the Dodge Power-Wagon on the 5,700-acre Mcintyre brothers farm near 
Woodland, Ga. Editors, state officials, county farm agents and farm owners also were guests. 
Inspecting the Power- -Wagon winch which is used in many farm operations, from left to right, 
are John Oliver, of Oliver Motors Inc., Valdosta, Ga.; George Forster, Dodge district 
manager, and A. C. Freeman, of Robert Malone Motors, Inc., Dothan, Ala. 


Farm Implements Offered 
Through Dodge Dealers 


Wagon, but instead will order 
them from manufacturers in the 
same manner as they now handle 
tank bodies, trailers, wreckers 
and other special equipment used 


DETROIT. Farm implements 
and equipment designed for use in | 
conjunction with the Dodge four- | 
wheel-drive Power Wagon will be 
available through the approximate 
4,000 Dodge dealers, it was an-| on Dodge trucks. 
nounced last week by L. F. Van, The announcement was made fol- 
Nortwick, director of truck sales. | lowing a national demonstration for 

VanNortwick emphasized that (editors of national farm publica- 
Dodge dealers will not stock the (tions, truck magazines, newspaper 
farm implements and equipment | farm editors and also Dodge dealers 
designed for use with the Power (from six southeastern states. The 





AN 





demonstration was held on the Mc- 
Intyre farm near Woodland, Ga. 
Approximately 14 pieces of equip- 
ment manufactured by Monroe 
Auto Equipment Co. were demon- 


strated or displayed at the Georgia | 


exhibition. Other farm equipment 
manufacturers who displayed 


equipment at the demonstration in- | 
Massey | 


John 
Rome 


Deere Co., 
Plow Co., 


cluded 


Harris, Dearborn 


Farm Equipment Co., and the Love | 
Co. 


The 
strated with a new hydraulic lift 


|which is said to increase the work | 
|output of farm implements, It per- 
|formed such farm operations as 
| plowing with a three-bottom mold- 


board plow, discing, harrowing and 
many others. 

The equipment displayed in- 
cluded many items adaptable to 
the hydraulic lift designed for the 
Power Wagon by Monroe Auto 
Equipment Co., and also items 
pulled by the drawbar and the 
pintle hook on the four-wheel- 
drive truck. 


The new hydraulic lift is oper- 


ated by means of controls within | 


the Power Wagon cab. It eliminates 
the necessity of piling 
hundred pounds of stones or other 
ballast on a farm implement to 
obtain soil penetration, the com- 
pany said. 

The Power Wagon already is in 
use in many phases of agriculture, 
forestry, mining and public utility 
work. It will find even greater 
usage on farms in conjunction with 
the new hydraulic lift as many 
farmers need a vehicle of this type 
which will perform the work of a 
tractor and also do the work of a 
conventional truck, VanNortwick 
said. 


FIVE YE YEARS 


gumtreasany 


A brief accounting of stewardship is in order. 


For the first nine months of 1949 the circulation of the News was 
517,344—a gain of 91,328 over the first nine months of 1944, The 
1949, circulation average was 524,333. 


September, 


Its advertising for the first nine months of 1949 totaled 4,500,418 
than it carried in the first nine months of 1944—up 51 


more lines * 
per cent. 


There are good reasons, of course, for these substantial gains. 
Conspicuous among these is journalistic independence coupled 
with accurate, factual reporting and a challenging action in “investi- 
gating everything” on behalf of the welfare of citizens on all levels. 


*Source: Media Records 


CHICAGO DAILY NEWS 


JOHN S. KNIGHT, 
Editor & Publisher 


Power-Wagon was demon- | 


| the new vehicle are shown above with James Bohler (center), 


several | 





VIEWING THE DODGE POWER-WAGON—Two of the 200 Dodge dealers who inspected 
Dodge district manager. Left 
to right is Harry M. Lawrence, president of Citizens Motor Co., Chattanooga, Tenn.; 
Bohler, and Harris H. Hafer, of Hafer Motors, Fort Valley, Ga. 


6-Week Road Seeps 


Indiana Governor Launches Investigation 
Of Poor Highway Building 


INDIANAPOLIS. — An Indiana | mission, to draft plans for a test 
concrete highway, which was com-| highway for study of road deterior- 
pleted Oct. 18, has been found to be | ation. 
seeping, and Gov. Henry F.| 


Hadd 
Schricker has opened an investiga- | over-road emia wen, be in- 
tion as to its cause. 7 


| sists, breaks down highways and 
The road, Indiana Route 37, 


f : t | necessitates construction of expen- 
running between Martinsville and | sive roads. Recently he suggested 
Bloomington, will be probed to 


; ) to that all but “urgent” over-road 
discover whether “pumping” is | motor freight service be prohibited. 
the cause of the seepage or if it 


In the case of Route 37, however 
results from “test cores” drilled | jr « ina 5 : : 
in new concrete to determine its | f “slab pumping” is proved to be 





|occuring, trucks can hardly be 
yey — highway | Plamed since the paving was only 
construction, Gov. Schricker has re oo we ee oe 


seepage discovery. 

Pumping is generally under- 
stood to be a condition in which 
moisture and subsoil are forced 
up into seams between concrete 
road slabs. Each time a vehicle 
Passes over a seam where the 
moisture and sub-soil are able to 
come through, seepage results. 
The process, repeated many thou- 
sands of times, eventually pumps 
the sub-soil from under the slab 
ends, fatigue occurs and finally the 
slab ends break. This could not 
occur, observers say, in the case of 
.|@ properly-constructed new high- 


appointed Samuel C. Hadden, chair- 
man | of the Indiana highway com- 


way. 
A week before the governor 
began his investigation, Hadden 


was reported to be “convinced that 
there is no pumping” .on the new 
stretch of Route 37. 

“We're not paying any attention 
to those reports that the road is 
pumping,” Hadden is reported to 
have said. “It is a wild rumor 
without any foundation.” 

Hadden said he believes the 
pumping reports resulted from 
presence of water from “test cores.” 
He said a residue left from the 
drilling process “looks something 

|like pumping to the uninitiate.” 

Gov. Schricker, in opening his 
probe, said: “If I had been gover- 
nor when the contracts were let, 
Indiana 37 would not have been a 

| concrete road. Look at the old road. 
\It’s a blacktop. Only two things 
|were wrong with it—too many 
|curves and too narrow. 

“The old road still is in good con- 
dition. You'll not find any pumping 
or cracking . . . I think there is 
something wrong with the bases of 
these new roads.” 

In calling on Hadden for plans 

for a test strip, the governor indi- 
| cated he wants it to be of 
| macadam (blacktop) “to see how 

it stands up in comparison to 
newer paved roads.” 

He said he wants the road in a 
heavily-traveled area and it should 
have a crushed rock base similar to 
Route 37. For checking purposes he 
indicated that the test strip would 
| have various types of blacktop sur- 
facing. 


| Elkhart ili E hous 


| Strahan President 

ELKHART, Ind. The Elkhart 
Auto Dealers Assn. has elected Dan 
|Strahan, of Champion Motor, Inc., 
| president for 1950. 

W. W. Lusher, of Lusher Motor 
|Co., Inc., was chosen vice-president, 
| and Roy F. Jones, secretary-treas- 
urer. 


Anthony Joins Clark & White 


Carroll G. Anthony has been ap- 
pointed general manager of Clark 
& White (Lincoln-Mercury), Bos- 
|ton, announces Loren C. White, 
vice-president. 
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NEW YORK.--The new Chevrolet 
ind Studebaker automatic trans- 
nissions will be discussed at the 
annual meeting of the Society of 
Automotive Engineers, set for Jan. 
9-13 in the Hotel Book-Cadillac, 
Detroit. 

Chevrolet will introduce its new 
drive Jan. 8 on its 1950 models as 
optional equipment, and Studebaker 
will offer the transmission after 
Apr. 1 (see Automotive News, Dec. 
12). 

The Chevrolet transmission will 
be explained by Robert S. Plexico 
and Russell E. Kaufman, Chev- 
rolet transmission engineers. H. 
E. Churchill, chief research en- 
gineer of Studebaker, will discuss 
his firm’s automatic drive. 

The tentative automotive pro- 
gram follows: 

Monday morning, Jan. 9, Diesel 
engine session; chairman, Max M. 
Roensch of Ethyl Corp., 
“Piston Ring Design and Applica- 
tion of Their Effect on Wear,” by 
Arthur M. Brenneke, chief engineer 
of Manufacturing division of Per- 
fect Circle Corp., Hagerstown, Ind. 

Monday afternoon, Diesel en- 
gine session; chairman, Albert H. 
Fox, research engineer of Stand- 
ard Oil Co. (Ind.), Whiting, Ind. 
“The Caterpillar Super-Charged 
Diesel Engine,” by J. H. Gill and 
Richard S. Frank supervisor of 
engineering, Caterpillar Tractor 
Co., Peoria, Tl. 

Tuesday morning, Jan. 10, fuels 
and lubricants session; chairman, 


Harry L. Moir of Pure Oil Co., 
Chicago. 
Symposium on combustion of 


fuels: “Some Fundamental Physi- 
cal Aspects of Detonation,” by D. 
R. DeBoisblanc, Phillips Petroleum 
Co., Bartlesville, Okla. 

“The Ignition of Fuels by Rapid 
Compression,” by Prof. C. Fayette 
Taylor, Prof. Edward S. Taylor, J. 
C. Livengood, W. A. Russell and 
Assistant Prof. William A. Leary of 
Massachusetts Institute of Tech- 
nology, Cambridge, Mass. 


“Precombustion Reaction in the 
Spark Ignition Engine,” by Minor 
C. K. Jones and Edmond Retailliau 
of Standard Oil Development Co., 
Elizabeth, N. J. 

“A Study of Mixture Distribu- 
tion in a Modern Multi-Cylinder 
Engine,” by Robert W. Donahue, 
research engineer, and Russell H. 
Kent jr. of Sun Oil Co., Marcus 
Hook, Pa. 

Tuesday afternoon, fuels and lu- 
bricants session; 
Willey of Lubrizol Corp., Cleveland. 

“150 Miles Per Gallon Is Possi- 
ble,” by R. J. Greenshields, director 
of research of Shell Oil Co., Wood 
River, Il. 

“The Performance of High Vis- 
cosity Index Motor Oils,” by Dr. 
Charles L. Fleming jr., Ben W. 
Geddes, Niilo V. Hakala and C. W. 
Weisel of Standard Oil Develop- 
ment Co., Elizabeth. 

Tractor and farm machinery ses- 
sion; chairman, Louis A. Gilmer, 
chief engineer of Oliver 
Charles City, Ia. 


“Relationship Between Soil and a| 


Vehicle,” by Major M. G. Bekker 
of Department of National Defense, 
Ottawa, Ont. 

Tuesday evening, production 
session; chairman, Louis C. Goad, 
vice-president of General Motors. 
“Process Development—the 

Between Engineering and Manu- 
facturing,” by Rodger J. Emmert 
of General Motors. 

Wednesday morning, Jan. 11, pas- 
senger-car session; chairman, 
George A. Delaney of General Mo- 
tors, 

“The Studebaker Automatic 
Transmission,” by H. E. Churchill, 
chief research engineer of Stude- 
baker Corp., South Bend. 

“The Chevrolet Automatic Trans- 
mission,” by Robert S. Plexico and 
Russell E. Kaufman, transmission 
engineers of Chevrolet. 

Wednesday afternoon, passen- 
ger-car session; chairman, Stan- 
wood W. Sparrow, vice-president 
of Studebaker Corp. and SAE 
past-president. 

“Pathfinding in Fuels and En- 
gines,” the Horning memorial lec- 
ture, by T. A. Boyd, consulting 
engineer of Research Laboratories 
division, General Motors. Presenta- 
tion of SAE Horning memorial 
medal to Boyd. 

Wednesday evening, SAE annual 


Detroit. | 


chairman, A. O.| 


Link | 


Meeting Set for Jan. 9-13 at Detroit... 


SAE to Discuss Chevrolet Drive! 


dinner, Detroit Masonic Temple. 
Address by Gen. J. Lawton Collins, 

Thursday morning, Jan. 12, trans- 
portation and maintenance session; 
chairman, John L. S. Snead, vice- 
| president of Consolidated Freight- 
| ways, Inc., Portland, Ore. 
| “Brakes and Brake-Lining Char- 
acteristics,” by J. George Octzel, 
| vice-president of Warner Electric 
|Brake Mfg. Co., Beloit, Wis. 
Thursday afternoon, body ses- 
| sion; chairman, Philip P. Roth- 
| well, project engineer of Chrysler 
| Corp. 
Panel discussion on the function- 
}al approach to body design, with 
| Eric Lange of Fisher Body division, 
General Motors, Detroit, as moder- 
ator, and the following panel mem- 
bers: John Najjar, Ford; L. L. 
| Anderson, Chrysler Corp.; Hiram 
| R. Pacific, project engineer of Ford; 
|G. P, Gaulien, Fisher Body. 
Transportation and maintenance 
session; chairman, M. E. Nuttila, 
| superintendent of Cities Service Oil 
Co., New York. 

“Better Exhaust Systems for 










| Vehicles,” 
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Trucks and Buses,” by Edwin E. 
Bryant, vice-president of Nelson 
Muffler Corp., Stoughton, Wis. 
Thursday evening, body session; 
chairman, Rex A. Terry, assistant 


chief engineer, Truck division, 
Chrysler Corp. 
“Body Styling Today,” by Ray- 


mond Loewy of Raymond Loewy 
Associates, New York. 

Friday morning, Jan. 13, truck 
and bus session; chairman, Les- 
ter Beltz, Ford. 

“Air Conditioning of Automotive 
by Andrew T. Browne, | 
project engineer of ACF-Brill Mo-| 


|tors Co., Philadelphia. 


“Full Vacuum Controlled Ignition 
System,” by C. W. Rainey of Ford. 


Engineering materials seesion; | 


chairman, Joseph S. Laird, head of | 
chemical and metallurgical research | 
of Ford. 
“Gaskets as Engineering Materi- 
als,” by J. P. Wilson of Ford. 
“Fibre Board Products Used in 


e¢¢ Unity protects the car dealer’s retail sales—by 
distributing only through legitimate wholesalers— 


BAUER-HARRINGTON OPENS ‘DRIVE’ ON 





11 


| “Better , 
Ni aoe 


1950 MODEL—Promoting the new Mercury, 


Bauver-Harrington, Inc. (Lincoln-Mercury), Toledo, has painted signs on a demonstrator which 
is driven around the downtown area offering trials. Each of the firm's eight salesmen, says 
C. G. Blackburn, sales manager, spend one-half day per week driving the car. 


Automotive Production,” by James 
W. Greig, chief engineer of Wood- 
all Industries, Inc., Detroit. 

“Automotive Brake Lining Ma- 
terials,” by A. J. Carter of Chrysler 
Corp. 

Friday afternoon, engineering 
materials session; chairman, Roy 
W. Roush, chief materials engineer 
of Timken-Detroit Axle Co., De- 


| troit. 
“Brake Drum Materials,” by Fred 


never through chain stores or other cut-price channels. 


Corp., 


* 


Unity Spotlights will not drift in the wind, rattle, etc.—because 


Unity Spotlights are the only ones with adjustable frictions, both 
horizontal and vertical, easily adjusted with a screwdriver. 


All Unity Spotlights are three-tube spotlights. The outside tubing is tightly 


locked in the corner post by the two mounting brackets and cannot rotate. The 
head housing and the handle housing pivot on this stationary outside tubing. 


The corner post is stronger after the Unity Spotlight is installed. 

There are millions of Unity Spotlights in the field 
giving perfect satisfaction after years of service. 
Look for the spotlights with the ornament on top. 

You will never see any Unity products sold at cut 
prices either under Unity name or under a different 
name or trade mark. Unity protects the dealer. 


WHY IS THE | 
UNITY SPOTLIGHT 
CALLED 

“THE CAR DEALER’S 


SPOTLIGHT”? 


J. Walls, metallurgist of Interna- 
tional Nickel Co., Detroit. 

“Nodular Cast Iron,” by Gosta 
Vennerholm, Ford metallurgist. 

Truck and bus session; chairman, 
Hoy Stevens, American Trucking 
Assns., Washington. 

“A Method of Predicting Road 
Performance of Commercial Vehi- 
cles,” by A. F. Stamm and Ernest 
P. Lamb, chief engineer, Truck 
division of Chrysler Corp. 
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UNITY MANUFACTURING COMPANY 
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AUTOMOTIVE WASHINGTON 


Uniform Vehicle Code 
Makes New Strides 


By William Ullman 


Washington Correspondent 


— THE Washington headquarters of the American 
Assn. of Motor Vehicle Administrators—an organization 
viewed as of immeasurable value to the world of motoring 
-~-comes the news that the year 1949 witnessed new strides 
toward conformity with the Uniform Vehicle Code by states 
throughout the nation. _ a mn 


As most everyone in the 


automotive industry knows, 
the Uniform Vehicle Code is the 
basis of uniform traffic regulation 
and greater highway safety in the 
United States. 


Adoption of the five acts of the 
code since its first writing in 1925 
has been slow but steady. This 
year, when 44 state legislatures 
convened, several states adopted 
one or more acts of the code al- 
most verbatim and a number en- 
acted sections of the code. A sur- 


vey of the laws 
enacted this year 
which have been 
based on the code 
has just been 
completed by a 
committee of 
which Wain- 
wright Bridges, 
is secretary. This 
survey shows 
that two states, 
Arkansas and 
Tennessee, passed 
almost all of Act I, which is con- 
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“Why do we insist on 
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cerned with motor vehicle admin- 
istration, registration, certificate 
|of title and anti-theft. 
| Act II of the code, which is on 
uniform motor vehicle operators’ 
and chauffeurs’ licenses, was con- 
sidered by the Kansas legislature 
and driver license examinations 
|were made compulsory in that 
| state. South Dakota is still the 
lonly state in the country without 
a driver license law. 

Act III, which is on uniform 
motor vehicle civil liability, was 


not considered in this survey. Act | 


IV, of the Uniform Motor Vehicle 
Safety Responsibility Act, has been 
almost wholly adopted by Florida 
and Oklahoma, Nevada and Wash- 
ington have adopted the security 
provisions written into Act IV in 
1946. 


OK’d by Several States 


| CT V, concerned with regulat- 
ing traffic on the highways, 





| Nevada and Wyoming—passed 
laws weakening the license penal- 
ties for driving while intoxicated. 
Arkansas strengthened them for 
second and third convictions. 
Kensas, North Carolina and 
Wyoming weakened their man- 
| datory revocation provisions 
which had conformed with the 
| code. Kansas has_ substituted 
“automatic suspension” for “man- 
datory revocation.” North Caro- 
lina has eliminated compulsory 
re-examinations and Wyoming 
has changed “revocation” to 
“suspension or revocation,” and 
both Kansas and Wyoming have 
eliminated the one-year mini- 
mum period for license with- 
drawal. 


| é 
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“I was only kidding, Schwartz, | 
about your inheriting $50,000.” 


Act IV 
Florida and Oklahoma have 
adopted virtually all of Act IV, 
bringing to 42 the number of states 
| having the act. 


| vised its earlier version to conform 
with the contemporary act. 
| The following bills have been 
passed by state legislatures, based 
}on the Uniform Vehicle Code: 
Act I Act V 

The Arkansas comprehensive act South Carolina has enacted most 
includes the code certificate-of-|0f Act V verbatim. Alabama now 





| has been passed in full or part by | 
a number of states, and more in- | 
|terest has been shown in this act | 
than in any other. Alabama, Okla- | 
homa and South Carolina have | 
adopted Act V, though Oklahoma's 
code is not complete. Utah has re- 


Leading automobile manufacturers insist upon Pittsburgh 
Safety Glasses for the windshields, windows and rear 
panels of their cars for very definite reasons. They know that 
Pittsburgh means quality Safety Glasses; that they possess 
remarkable strength . . . permit unexcelled clear vision . . . re- 
tain their clarity indefinitely. 

Not only that. Pittsburgh Safety Glasses have given un- 
surpassed service in the automobile and aviation fields for 
several decades. They’ve earned the respect and confidence 
of motorists as well as car builders. And they are products of 
Pittsburgh-developed processes and techniques, which make 
possible the mass-production of both curved and flat panels. 

Why not give your cars the advantage of these superior 
Safety Glass features? Make sure that Pittsburgh is your 
standard. And don’t hesitate to consult with our Safety Glass 
specialists any time you have a problem of glass application. 
There’s no obligation on your part. Pittsburgh Plate Glass 


Company, 2362-9 Grant Building, Pittsburgh 19, Pa. 


SPY ASS wr rrsuns 


DUOLITE SAFETY WINDOW GLASS 


DUPLATE SAFETY PLATE GLASS + 


PAINTS + GLASS - 


Pity $3502 6 & 





PLATES 


CHEMICALS -; 


GLASS 


BRUSHES - 


COM PA-N Y 


title provisions. Thirty-two states has almost all the rules of the 
now require a certificate of title. |road and equipment provisions of 
Act Il |the act, but the size and weight 


aa | regulati i L 
Kansas passed examination pro-|'eeu/ations remain unchanged 


as : : +4. |Oklahoma has passed bills on (1) 
tially conforming with | . . 
a — 8 | rules of the road, (2) vehicle equip- 


, . ment and (3) vehicle sizes and 
Four states—Callfornts, Kansas, | \ eights, which cover most of Act 
e |V. Utah has rewritten its laws to 
conform more closely with Act V. 

* * * 


In Conformity with Code 


HE Oklahoma and South Caro- 

lina laws on reckless driving 
|conform closely with the code. 
Wisconsin has passed a bill in par- 
tial conformity with the code. 

New Hampshire has passed bills 
on speed limits which closely con- 
form with Act V. South Carolina, 
changing from absolute to prima 
| facie limits, brought its speed pro- 
| visions into partial conformity. The 
Oklahoma provisions are not in 


conformity nor are_ provisions 
passed in Wisconsin. 
Alabama’s new law does not 


change the former rules, which 
are in partial conformity. Montana 
has adopted speed restrictions not 
in conformity, including a special 
limit for trucks. Tennessee has 
| passed a special restriction on the 
|speed of commercial vehicles not 
| provided in the code. 


Montana, South Dakota and 
Wisconsin have passed the code 
system of hand signals, while 
Maryland and New Hampshire 
have passed it with some changes. 
Alabama’s hand signal regula- 
tions now conform with the 
code. 

Eight states have adopted the 
chemical test for intoxication pro- 
vided in the code. They are Ne- 
braska, New Hampshire, North 
Dakota, South Carolina, South Da- 
kota, Utah, Washington and Wis- 

| consin. 

Both the Uniform Vehicle Code 
and the Model Traffic Ordinance, 
which is intended to supplement 
state vehicle codes and to provide 
the basis for municipal traffic 
regulations, have been endorsed 
and actively sponsored by a long 
list of official and unofficial agen- 


cies, 
These include the Bureau of 
Public Roads, the Automobile 
Manufacturers Assn., the AAA, the 
| American Assn. of Motor Vehicle 
2 Administrators, the NADA, the 
esi, U. S. Chamber of Commerce, the 


National Safety Council, the Na- 
tional Highway Users Conference 
: and many others directly interested 
\ in highway transportation and 
| traffic safety. 

| The shining spearhead of the 
j}entire movement today is, of 
|}course, the President’s Highway 
Safety Conference, now three 
years old and whose challenging 
action program is gaining ground 
steadily. 


|Saskatchewan Cuts 


| Vehicle Fees in Half 


| OTTAWA, Ont.—Registration fees 
| for motor vehicles in Saskatchewan 
| have been reduced by one-half, and 
| this applies to all types of vehicles. 

Private cars, trucks, trailers, am- 
|bulances and motorcycles are af- 
| fected by this reduction in the cost 
|of motor vehicle licenses as well as 
cars operated by dealers. Licenses 
are obtainable from the provincial 
motor license office in Regina and 
from branch offices throughout the 
province. 


PLASTICS 
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Dealer Business Counsel 


Postwar Dealership Emporiums Seen Scaring 
Many Budget-Minded Customers Away 


AUTOMOTIVE NEWS, DECEMBER 26, 1949 


(The opinions expressed herein are those of Columnist Van Tassel and are not 


necessarily those of 


By J. B. Van Tassel 

HE beautiful new dealer show- 

rooms and service stations that 
have gone up since the war are 
in many cases having an adverse 
effect on service 
and stockroom 
volume. 

An average car 
owner, driving by 
these majestic 
monuments, is 
apt to get the 
idea that there is | 
an expensive 
place to get my 
car serviced. He 
is likely to start 
looking for an 


4. B, Van Tasse! 


alley garage or other place that 
doesn’t look quite so expensive. 
Also, during the last few lush 
profit years, when close super- 
vision of all departmental activi- | 
ties did not mean so much to | 








dealers, customers were often 
taken for a grand ride by em- 
ployes who threw the book at 
them in order to collect a big 
bonus on increased sales. 

Many customers took such treat- 
ment without saying a word be- 
cause they feared anything said | 
might be held against them in the 
delivery of a new car. 

* a + 
Long Memories 

HE premium prices that cus-| 

tomers had to pay for used cars | 
during those years has also em- 
bittered many of them against cer- | 
tain dealers. 


The whole thing, as I see it, | 
boils down to two musts in a | 
dealership—a bang-up public re- | 
lations job and a master selling | 
job. 

For the public relations job, you | 
must first get your house in order | 
by developing the greatest possible | 
degree of harmony throughout | 
your entire organization. Establish | 
rigid standards of procedure for all | 
employes in their contacts with| 
the public. 

For example, have it definitely | 
understood that anyone caught try- | 
ing to high-pressure a customer | 
into buying something he doesn't | 
want just for the purpose of swell- 
ing a bonus check, will be prompt- 
ly fired. 


* * * 


Personal Experience 
I PERSONALLY experienced a} 

situation the other day where I} 
was sold two sets of brushes for | 
the generator on my car within 30 


Packard Ships 
105,093 Cars, | 
Postwar Mark | 


DETROIT.—Packard has set a 
postwar car-shipment record this | 
year, second only to the 1937 all-| 
time high. | 

Shipments in 1949 reached a total | 
of 105,093 cars through Dec. 15!) 
when final assembly operations 
were suspended in readiness for a 
plant-wide year-end inventory. 

The 1949 total exceeds the 1948 
mark of 98,646 cars and will “go 
down in the books” as second only | 
to the 109,654 units shipped in 1937. | 

Last Oct. 10, Packard reduced its | 
record production rate of 92 cars| 
per hour to 46 per hour in view | 
of the then-current steel and coal | 
strikes, and production has since} 
been maintained at the latter level. | 

The production curtailment was 
effected as a means of spreading 
employment at the highest possible 
figure, despite growing shortages 
resulting from the strikes. | 

Packard’s Ultramatic drive divi- | 
sion will continue working through- | 
out the inventory closing. Other 
manufacturing division employes | 
will return to their jobs on a 
staggered schedule, starting Jan. 3, | 
the firm reports. 


Angel Motor 


Angel Motor Co., Inc., Greens- | 
boro, N. C., has been organized | 
with capital stock of $100,000 to} 
engage in the automobile business. 
Principals are Jack and June An- 
gel and Kathleen Holder. 
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| minutes time by two different serv- 


ice departments. 
There is no doubt that the sec- 


ond dealer did not know such} 


practices were being carried out in 
his place of business. 

But no dealership, no matter 
what size, can afford to have 
such relationships with the pub- 
lic and expect them to be sound 
and profitable. 

Certainly every businessman 
should expect a top sales job from 
every employe on the firing line, 
but every worker should be cau- 





selling. 

Oversold customers don’t come 
| back. 

It would be my suggestion that 
every employe in your business, 
who has anything to do with sell- 
ing to the public, be comprised of 
the importance to both him and 





| yourself of never selling a cus-| 


|tomer beyond the point of his re- 


quirements, unless further selling | oe 


is completely justifiable. 

Aggressive selling is swell and 
we need more of it. But when 
you start high-pressuring cus- 
tomers into buying something 
they obviously don’t need, then 
you are headed for trouble. 

A hard-hitting, fundamentally 
| sound sales organization, well man- 
aged, systematically directed and 
paid a living wage, is probably 
needed today more than ever be- 
| fore. 


tioned about the cost to both him-| Customers must be sold on the 


re el ae 


Pte. | ih. 


we 





self and the business of over- | 
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‘McKAY BUILDS USED-CAR LOT—Operating on the principle that it takes three used-car 
deals to wipe out a new-car sale, McKay Chevrolet Co., Columbia, Mo., has built this 
used-car lot adjacent to its new building. It contains more than 10,000 square feet of 
space and a separate office. Lighted pylons feature the front at night. 


fact that they can get a better deal; also understand why the new car 
by bringing their car back to the| you handle is the best in the world. 
original dealer for service. | But don’t forget: A hard-hitting 
Without the bait of excessive | salesman can sometimes hit too 


trade-in allowances, they should | hard. 





ase aia df STEP PLAN to add 


Profit-Making Services that Customers Want! 


The more services you offer customers, the more your business 
and profits grow! By adding new services and insuring greater 
accuracy and speed in the services you now offer, you gain va 


mer good will that pays off in dollars and,cents! ~ 


St 
Aa AE 
we) hs | 

uty 


/ er COMPLETE TESTING SERVICE! 


With the Sun Master Motor Tester you can use the Sun 
Test-Before-Repair Procedure that tells you, your cus- 
tomer and mechanic just what work needs to be done. 
Further, it cuts shop time, insures greater accuracy and 


customer satisfaction. 


2 Wut 2/WEW GENERATOR & REGULATOR TESTING AND REPAIR! 


Here’s another profit-paying service that is always in 


BIG DEMAND! With the new Sun Generator & Regulator 
Tester your own mechanics can make complete, accurate 
tests and repairs on all generators and regulators for 
cars and light trucks. This new Sun Tester is especially 
designed to speed up and simplify test and repair work. 






a 


. 


> > h 
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oD Wie DISTRIBUTOR TESTING AND RECALIBRATION! 


All distributors should be checked and tested every 
5,000 miles. With the Sun Master Distributor Tester 
you can quickly, accurately and easily test and recali- 
brate any make or model of distributor. ..and do it 
profitably! 












4. (Herun SPEEDOMETER TESTING! 


When customers complain of low gas mileage, high oil 
consumption, low driving speeds, the answer can often 
be found with the new Sun Speedometer Tester. Quick, 
accurate tests can be made on speed- 
ometers and odometers without 
removing them from the vehicle. 





Your local Sun Representative will gladly bring you 

complete Catalog Sheets on all four Testers and explain 
how they will increase your sales and profits! Write 
TODAY and ask him to call. 
the valuable new “Dollars from Diagnosis’ Booklet! 






‘% 


.-he'll also bring your copy of 


G0. 
\ ggasi 






ELECTRIC CORPORATION 


Dept. A, 6327 Avondale Avenue « Chicago 31, Illinois 
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Belson Urges End to Intra-Mural Friction . . . 


Warns of Transport Nationalizing 


MANCHESTER, N. H.—(UTPS) 
—A warning that strife between 
different types of transportation 
could lead to nationalization was 
sounded here by Walter W. Bel- 
son, director of public relations of 
the American Trucking Assns., at 
the annual meeting of the New 
Hampshire Truck Owners Assn. 

Another speaker, U. S. Rep. 
Norris Cotton of Lebanon, criti- 
cized what he called an en- 
croachment by the federal gov- 
ernment in taking tax monies 











from the states “to an alarming | warfare between the types of 
degree.” transport played an important part 
“Key people in the motor srane-/%® nationalization of that country. 
port industry in England,” de- “The trucking industry, despite 
clared Belson, “have indicated to|severe provocation, has not yet 
us that in addition to the political| yielded in this country to the 
philosophy of the Labor party, the | strong impulse to reply in kind to 
attacks being made upon it. 
| “America is too dependent 


| upon an efficient family of trans- 





Rootes Workers Chip In 


On New Stock Issue 
LONDON, England.—Employes 

of the Rootes group backed their 

firm’s 2,000,000-pound stock pref- 


portation agencies, each perform- 
ing that type of service for which 
it is best adapted, to justify in- 
ternal warfare in transportation.” 
Referring to. revolutionary 





LATEST METHOD OF PRESENTING A DEALER HIS FRANCHISE—Eric Williamson, assis 


tant Detroit district sales manager of Ford division, last week on television handed the 
Ford franchise to Walker Motors, 9430 Woodward Ave., Detroit. Left to right: Gil Schaefer 
president of Walker Motors; Tom Walker, vice-president and a Detroit dealer since 190! 
Larry Doyle er — sales manager, central region, Ford division, and William 
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Missouri Plans erence issue = oe of over aan uneneneeelen _" Pe son. Presentation took place on WXYZ-TV's wrestling program, sponsored by Walker Motors 
100,000 pounds. is is an aver- ? . er ee ee 
T C ° age of over six pounds a head | years, Belson added: |car companies throughout the, following officers were elected: 
Oo ontinue of all the workers and staff ” “This eo > {ransporta- | country. Minot S. Desmond, president; f 
employed by the Rootes group. {tion is having an effect on Older) «One thing is certain—the pres-| Henry Pariseau, vice-president; ‘ 
Use-Tax Levy vite isae wan avernigeibed [forms of Cnnsport which fled | eration and rehabilitation af any Henry B. Welch, treasurer, and | 
JEFFERSON CITY, Mo.— The being opened, the company said. |ice and their thinking to meet it | one form of transport must be| A. J. Saky, sseretary. ' 
supreme court knockout of the! Ganjed applications have been | gradually as it developed. }achieved through crippling and) Named as directors were Roland : 
Missouri use tax on autos puUr-| Joosived from Rootes group “Railroads have felt it in both| strangling the newer form offering | Loiselle, Danforth M. Googins, Wil- ‘ 
chased outside the state will have)  11.. and service staff from all | passenger and freight service. Lo-| superior service. There is always|lard Head, J. E. Faltin, Romeo 
no effect on the collection of this) jarts. of the world. cal transit systems have felt it as|a strong tendency to do just that.” | Lavigne, Jack Schwartz, V. M. Law 
me =~ the ems “ra on a reflected in the condition of street| At the business session, the | and Joseph Foster. 
evenue, according to infor on | aoineeiaines annie " : omnes ‘ SEE no Nei RD i 
issued to members of the Missouri 
Automobile Dealers Assn. n 
George D. Flippen, secretary, no- H 
tified the members that the state e 
revenue department had informed t 
him that collections would proceed ll 
as usual and that no plans were t 
contemplated for returning any of f? c 
the money to dealers. ke mY Y | 
Dealers are advised to continue | YX ) ae a 
to consider the law as valid and_| CW Sat E c 
to give purchasers of vehicles a/| Bs Bag 
completed Form 20, showing that Ze : a ae t 
sales or use tax has_ been paid, CS ) 
which is a prerequisit® for license | 
purchase by the owner of the ve- / h 
hicle. | n 
The status of the use-tax law is| 
this: r 
House Bill 457, a bill which re- ; t 
instated the tax and removed the| 
measures objected to by the state t 
supreme court, was introduced and | - 
passed by the house Nov. 21 and 
sent to the senate. WO VW ) Ss Uu oc 6 
The senate failed to consider it| | 
before adjournment of the legis-| * ri 
lature. ; . E ‘ 
. It is eatin the auaeave wm We knowdim from our nursery stories, and _ the radio, popularized by the magazines...even the “ 
ave a high place on e senate) , : J i signing this advertiseme 
calendar in January when the leg- the tales of our elders. His footprints track all °° os adve rtiscment. ; ' 
islature reconvenes., . my ts... wes ? e ; 
s through our history books. ut why is it we so often overlook the 
. Local Boy Who Made Good at home? | ¢ 
Trailmobile Nears : 
= He cleared the forest, poled the ferry, built I 
Branch Completion where trails crossed, and commerce clustered. . . Tue Bic Success Story of this era : 
DETROIT. — The new $250,000 sailed out of Salem, traded with the heathen, ~ is the tens of thousands of shirtsleeve 
ee eee Seat a >? ae retired rich at twenty-five . . . found gold, struck ™' business successes... the incon- 
completion and the formal opening oil, started stage lines, ran the railroad through spicuous middle-aged men who 
~ cell Ey Rt My eet ... Sometimes set up a shirtsleeves dynasty. - started years ago as youngsters 
and Dale M. Vredenburg, manager He was the ingenious mechanic who made in small jobs, attained authority and 
oe sci ceil the better mousetrap, smokestacks the symbol of security by their own contributions 
a 64-foot platform and automatic | prosperity...or divined diamonds in, his backyard. to businesses they now manage. 
dials providing for gross vehicle He didn’t always take his profit, hold his gains, They foresaw needs, glimpsed opportunities... 
weighing of tractors and any legal | . we — ; ° 
combination of trailers. and often lost out to more acquisitive men. But in time turned the small shop into a large store, 
The scale will be open and avail- his courage and chance-taking resulted in lasting made the rare commodity commonplace and cheap, | 
able for use with no charge or ‘ ; . ; } ° 
obligation, on a 24-hour-a-day basis, contributions to our welfare. built the back alley workroom to a capacity plant. 
— “se ® week, ~~ _ =. And they succeeded in one of the most complex 
urin sbrua , od we ? F ; 
slips will be iesued o all samnaar fee | Or Late years he comes up in the complex and changeable periods in our history... through 
use in obtaining 1950 license plates. | corporate organizations, explores unknown areas two major wars, the speculative expansion of the 
i= eee of legislation and economics, is found in new fields twenties, the dark years of the Great Depression 
Fully Automatic of communications, plastics, transportation, puts —_ and the resultant economic revolution ...and carry ! 
New Piston Ring Tester science on production schedules...makes people on under unprecedented taxes and restrictions, | 
Used by Pontiac laugh, writes the songs that are sung briefly or the These men are your nodding acquaintances, . 
PONTIAC.—Pontiac Motor divi- books of the book clubs. ) 


sion now has in operation what it | 
believes to be the first fully auto-| 
matic piston ring inspection ma- 
chine to be used in the automotive 
industry. 

Originally designed for gaging 
aircraft piston rings, the machine 
was remodeled for Pontiac’s use. | 
It checks rings for gap and thick- | 
ness at the rate of 2,500 rings per 
hour, Until now gaging has been 
done by hand at the rate of 425 
rings per hour. 

The operator feeds the machine 
at intervals with ungaged rings. 
From there the machine takes over. 

Perfect rings come out one slot 
in a neat stack; undersize and 
oversize rings come out their re- 
spective, separate slots. 


Mitchell and Copeland 
Mitchell and Copeland Imple- 
ment Co., Summerville, Ga., has 
been appointed a Pontiac dealer 
for Chattooga county. 





Today he is associated with electrons and 
gt atoms, caters to public convenience with home 
hairwaves, frozen foods, and step-saving kitchens. 


The wonder boys of business, 


performers are publicized widely, 


the exceptional 





interviewed on 
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A PLAN to revive package-freight 
“4% trade on the Great Lakes, 
thereby reducing shipping costs and 
travel times, is being advanced in 
Washington and in midwestern 
cities. 

The plan would involve ship 
transport of compartmented truck- 
trailer bodies. This method of float- 
ing freight across the lakes was 
widely used in the U, S. and Can- 
ada prior to 1915. 

Chief backer of the project is 
W. H. Rutland, president of Sur- 
veyors Co., Inc., and a transpor- 
tation consultant. 

Rutland, who would convert gov- 


ernment C-4 wartime vessels to} 


‘Over the Waves’ Hauling 


Proposed Plan Would Carry Truck-Trailer Bodies 
Across the Great Lakes by Boat 


carry the truck-trailer units, has | 
enlisted the Congressional aid of | 
Rep. Charles Potter, Michigan Re-| 


publican and member of the House 
Merchant Marine and Fisheries 
committee. 

7 + oS 


POTTER bill in the last session 


AUTOMOTIVE NEWS, DECEMBER 26, 1949 | 





ized the government to reconvert 
the C-4 ships—of which there are 
44 in storage—and sell them for 
$386,834 each. the ships cost about 
$4,500,000 a piece. 

The bill, however, died in com- 
mittee. 

Under Rutland’s plan, shipper 
service from the producer’s plant 


to the customer's receiving depart- | 


ment would be provided. Condensed 
milk, cheese or beer, for example, 
would be packed in compartments. 

The trailers would be hauled to 
Great Lakes ports. From travel- 
ing cranes the _trailer-bodies 
would be loaded on the converted 
C-4’s, At a terminal point, the 
trailer bodies would be unloaded 
onto tractor-trailer chassis for the 
trip to a customer’s door. 

Rutland has proposed that Con- 
gress approve a flat price of $500,000 





|for the 


a ship, with the purchaser paying | 
for the repairs and reconditioning. | 


Under Rutland’s plan, 


4 of Congress would have author- would put up 12% percent of the 


neighbors, friends ... important in their immediate 
environments, virtually unknown outside. Yet in 
the aggregate, they are American business 
tenths of the national economy. Contrary to the 
concepts of some economists and politicians, they 
are not mere satellites and pawns of corporate 
control... but the basic structure that supports 


the big corporations. 


Without small business, Big Steel would 
have no customers, General Motors move no 
motor cars, John Lewis run no union...the 
railroads stop running, the crops rot in 
the fields, and the country go back to 


the primeval wilderness. 


Small business is the Big Business 
of this country . . . Only 7,237 firms 
now have 500 or more employees, but 


3,000,000 have less! 


SMALL BUSINESS happens to be the special 
concern of Nation’s Business... because NB has 
more readers than any other business publication 
—and most of them are small business men. 
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In 1882 Sir Goldsworthy Gurney 


introduced several steam - driven 
vehicles in London. The above is an 
1828 model of the Gurney carriage. 
necessary ship funds and the Mari- 
time commission would take a note 
remaining 87% percent, 
which would be amortized at 2% 
percent over 25 years. 


AUTOMOTIVE NEWS production and 
registration figures teil the story of output 
and sales every week. 


Nation’s Business is not a vehicle of business 
news, a manual of methods and technique. Its 
effort is to supply background information . . . to 
interpret the significance of conditions and afford 
intelligent understanding...enabling any business 
man, large or small, to make intelligent plans and 
decisions. It also has regard for the business man 


as a man,and the personal problems he encounters 









With 


outside his office. 


more 


For such service, its readers cheerfully pay $15 
in advance for a three-year subscription...and its 
subscriber’s renewal rate is the highest of any 
general business magazine. 


than 650,000 circulation 


Nation’s Business gives its advertisers not only 
adequate representation in the big companies 

-but also in the tens of thousands of firms 
not reached by any other business publication. It 


offers access to the largest market of any medium 


addressed to business. . 


. and an unparalleled 


opportunity to sell more automotive products to 
American business. 

If you don’t know as much about Nation’s 
Business as you should, call the nearest NB office. 


| 


In the Hopper 


Enactment by the 1951 Indiana 
legislature of an increase in the 
state’s four-cent gasoline tax to 
provide additional highway con- 
struction funds is a “virtual cer- 
tainty,” Chairman Samuel C. Had- 
den of the Indiana highway com- 
mission declared in an address 
at the 26th annual meeting of In- 
| diana Highway Constructors, Inc. 
| * * + 


Utah Pushes Road Study 


| Utah’s legislative council has 
authorized the employment of addi- 
tional full-time help to enable its 
subcommittee on roads to conduct 
a comprehensive study of the state’s 
highway system, 


* » + 


Asheboro, N. C., Prohibits 


Self-Service Gas Sales 


The Asheboro (N. C.), town coun- 
cil has passed an ordinance pro- 
hibiting the operation of self-serv- 
ice gas stations there. 

“Specifically,” said City Manager 
E. C. Brandon, “the ordinance pro- 
hibits the sale of gasoline to a 









NATIONS BUSINESS 


Detroit Office: General Motors Building 


WASHINGTON, NEW YORK, CHICAGO, CLEVELAND, SAN FRANCISCO AND LOS ANGELES 


motorist unless a filling station 
owner or employe puts the fuel in 
the gas tank.” i 

* 


* * 


Pay Hike for Registrar? 

A bill to increase the salary of 
Massachusetts Motor Vehicle Regis- 
trar Rudolph F. King from $7,500 
to $10,000 a year has been filed in 
the state legislature by Sen. Wil- 
| liam E. Nolen, Holyoke democrat. 

* * * 


S. D. Governor Holds Hope 


For Driver-License Law 


Hope that South Dakota’s next 
legislative session will enact a 
driver’s license law was expressed 
in an address here by Gov. George 
T. Mickelson, who decried the fact 
that South Dakota is now the only 
state without such regulation. 


The governor spoke at a banquet 
honoring drivers of the Dan Dugan 
Oil Transport Co. for their nation- 
ally-noted record of driving over 
8,800,000 “no-injury” miles during a 
12-month period. 


Md. Bill Would Tighten 
Minors’ Driver Licensing 


Minors would lose their drivers’ 
licenses for six months if convicted 
twice in one year for motor vehicle 
|offenses, under a bill approved by 
| the legislative council in Baltimore. 


The bill also provides that if a 
minor receives one more conviction, 
he loses his license until he is 21. 
The bill, to be introduced at the 
|February session of the general 
|assembly, also raises from 18 to: 21 
|\the age of applicants for licenses 
who must have a sponsor, assuming 
| joint financial responsibility. 

* * 


| New Title Law in Ark. 


Arkansas’ new automobile title 
| registration law goes into effect in 
| January. Arkansas car owners will 
| have to apply for the tags and the 
|title certificate in person and in 
| addition will have to provide proof 
|of ownership and a statement of 
j all debts or liens on the car. 





Concord Dealers 
Aid Jalopy War 
At Big Bonfire 


CONCORD, N. H.—(UTPS)—The 
| war recently launched against ja- 
|lopies by the state motor vehicle 
|department has been aided by a 
| big bonfire staged here by the Con- 
;cord Auto Dealers Assn. 

The blaze not only reduced many 
ancient cars to junk, which was 
| sold with the proceeds going to 
|the Concord community chest, but 
| it focussed attention on both the 
| chest and anti-jalopy campaigns. 

While the vehicles, which could 
no longer pass state inspection 
tests, were going up in smoke, the 
| motor vehicle department cited fig- 
ures showing that state highways 
'are getting safer, thanks to elim- 
ination of “wrecks” and tightening 
up of regulations on new drivers 
obtaining licenses. 

Vehicle Commissioner Frederick 
|N. Clarke revealed that this year, 
as a result of the May and October 
inspections, 97 car registrations 
were revoked. 

“It is safe to say,” he declared, 
“that more than 50 of them were 
jalopies and that the revocation is 
permanent.” 


I-H Remodels: 
Buffalo Branch 


| BUFFALO.—The Motor Truck 
division of International Harvester 
|Co. has formally opened its ex- 
panded and remodeled showrooms 
jand service facilities at 2335 Fill- 
more Ave., with more than 200 
| persons attending. 
| W. G. Schendel, Buffalo district 
| manager of the division, said the 
;expanded setup has about 33,000 
| square feet of floor space, including 
| showrooms, shop, parts department 
and warehouse. The branch serves 
19 counties in western New York, 
}northern Pennsylvania and Ohio. 


Reeves Names Melton 
Russell Reeves Co. (Oldsmobile), 
Memphis, announces the appoint- 
ment of T. L. Melton as parts 
manager. 
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BUTLER HIGH SCHOOL 


 toaned thru Courtesy of 
BUTLER COUNTY MOTOR C0. 





BUTLER PRESENTS CAR TO SCHOOL—Butler County Motor Co. (Ford),- 400 
has presented a driver-training car to the local high school. 


Butler, Pa., 


has in use a car for adult training. Left to right are Dr. 
Walter J. Cramer, 


Prof. H. L. Clawson, instructor; 
sales manager of Butler. 


Highways & Safety... 
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S. Main St., | 
The firm already 
William Bean, school principal; 
and Jim H. Lyon, | 


president of Butler, 


AAA Chief Lashes Out 
At ‘Hot Rod’ Youths — 


ee ONSISLS teen-agers ad- 
dicted to “hot rod” racing are 
leaving a trail of death, injury and 
destruction in traffic accidents 
throughout the country, President 
Lou Holland of 
the American 
Automobile Assn., 
has declared. 

“The reckless 
driving of adoles- 
cents in old jalop- 
ies has been a 
public nuisance 
since the “early 1930’s, but the ap- 
pearance of ‘hot rod’ clubs in 
virtually every state during the past 
year has created a safety problem 
of serious proportions,” the AAA 
official said. 

Holland urged the nation’s law 
enforcement agencies and courts 
to take drastic action against 
reckless driving on the part of 
teen-agers. Unless immediate 
steps are taken, he said, the death 
toll of young people in traffic 
accidents may well rise even 
higher. 

The AAA president reported that 
the motor vehicle death rate in the 
15-24 age group has increased 86 
percent in the past 20 years—by far 


Road Redesign 
Is Advocated 


Making travel more enjoyable to 
drivers who want “to go places and 
do things” should be taken into 
consideration by highway planners, 
a landscape architect has declared 
here before a two-day roadside 
development institute at the Uni- 
versity of Minnesota. 

Purpose of the institute is to 
stimulate and create further in- 
terest in problems affecting the 
improvement and development of 
roadside along truck highways of 
the nation, particularly in this 
area, 

Scenic beauty is one of the basic 
factors in highway design and 
should be considered of equal im- 
portance with routing and ease of 
construction, said A. R. Nichols of 
Morell and Nichols, Inc. 








N. J. Plan to Reexamine 


Plus-40 Drivers Snagged 


TRENTON, N. J.—New Jer- 
sey Motor Vehicle Director Ar- 
thur W. Magee can’t order the 
re-examination of automobile 
drivers above the age of 40, it 
has been ruled by State Attor- 
ney-General Theodore D. Par- 
sons. The attorney general held 
that if such re-examinations are 
desired, the legislature will have 
to pass a law authorizing them. 

Given to State Budget Direc- 
tor J. Lindsay de Valliere, the 
opinion put back on the shelf 
a re-examination program 
scheduled to start next July L 
Bitter controversy had been 
stirred up by the proposal, with 
opponents citing statistics to 
show that the age group over 
40 is not the worst accident 
offender. 





| judges to 
|age drivers be legally permitted to 


j}amendment to the 
| permitting licensing of under-age | 


;}emergency measure 





the greatest rise for any age class, 
and that total deaths in this age 
bracket last year amounted to 7,100. 
He added that the traffic fatality | 
rate for young drivers has jumped 
so sharply that many insurance 
companies have boosted their rates 
for automobiles driven by anyone 
in the 18-25 age group, and in some 
instances have refused to insure 
members of this group. 


Tex. Group to Ask 


For Driving Ban 


On 16-Y ear-Olds 


The Texas legislature in 1951 will 
be asked by the Dallas county} 
juvenile driving licensing commit- | 
tee to ban driving by 16-year-olds, | 
the group has announced. 

The committee has recommend- | 
ed that the legislature throw out 
the authority granted county 
recommend that below- 





drive cars. 

Present law sets 16 as the mini- 
mum age for driver licenses but 
allows licenses to be granted to 14 
and 15-year-olds on recommenda- | 
tion of the county judge. 


The Dallas committee was first 


|set up to screen 14 and 15- -year- | 


olds and make recommendations to| 
the county judge. 

The group told the legislators | 
that many parents have openly 


| Stated they will continue to allow 


their youngsters to drive whether | 
given licenses or not. | 

In some instances, youngsters | 
have obtained licenses from out- | 
of-town judges after they were de-| 
nied them here, it is said. 

The committee stated that the | 
licensing law | 





persons had been passed as an | 
during the | 
war, but that the emergency no 
longer exists. 

+ + 


Cars vs. Horses 


Safety Council Figures 
Show Autos Are Safer 


Automobiles are safer than horses 
and buggys, according to National 
Safety Council figures. 

Accidents involving horses and 
horse-drawn vehicles took 3,850 
lives in 1909, This means 30 fatali- 
ties for each 100,000,000 horse- 
travel miles. 

In contrast, the nation’s current | 
motor-vehicle fatality rate is seven | 
deaths for each 100,000,000 miles of | 
travel. 

o* * 
925 N. C. Motorists | 


Lose Licenses in Nov. 


With a total of 925 North Caro- 
lina driver-license revocations in 
November, the total for the year 
amounts to 100,345, the department 
of motor vehicles has announced, 


Suspensions have amounted to 
18,112 for the year. A total of 838 
persons lost their licenses beéause 
of drunken driving, compared with 
673 in November of last year. 


Tin Pan Alley Tunes Up 
For the Auto Makes 


Editor's Note: Special “‘car-make" lyrics, written to oldtime favorite tunes, were a unique feature of Detroit Auto Dealers 
Assn.’s annual banquet Dec. 13. Believing dealers throughout the nation might be able to adapt the lyrics to their local 
use, Automotive News is reprinting them herewith. Words are by J. Fred Lawton, composer of the “Michigan Varsity.” 
Del Delbridge and Ray Gorrell, Detroit orchestra leaders, ore co-writers. 
Buick Lincoln 
Tune: When You Wore A Tulip Tune: Ain't She Sweet? 
When | drive my Buick, Ain't she sweet, the Lincoln can't be beat 
My beautiful Buick She's ev'ry body's dream of luxury, 
| want all the world to know Ain't she sweet? 
It's sweet as a flower Ain't she sweet, as she glides along the street 
With real fireball power She's got the style and personality 
With that famous Dynaflow Ain't she sweet! 
If you ever try it Just take a look in her direction, 
You'll say “Better Buy It" Oh, me, oh, my, Ain't she perfection? 
Vil tell you what you should do Ain't she sweet, a Lincoln can't be beat, 
Just drive a beautiful Buick, Now let me ask you confidentially, 
A swell brand new Buick Ain't she sweet? 
And you'll want to buy one too! ° * ° 
a. Mercury 
Cadillac Tune: Margie 
Tune: A Pretty Girl ts Like A Mel MERcury, you are so darn good lookin’ ) 
yn a sody MERcury, you've shown the WORLD what's cookin’ } 
A Cadillac is like a melody 
Thot thrills you through and through AN your owners RAVE ehout you 
: : ; . EASY STEERING, FRONT coil SPRING and EVERYthing 
As it cruises along, like the lilt of a song ° 
It’s beautiful, so dutiful In MERcury, you're better now than ever 
So nlewl A ihn ol ig Gee, I'm proud of youl 
o pleasing to the view. ‘ ; 
Just like a queen, this dream of luxury Ves, when all is said and done, 
ls wondatlul 0 cool There is really only ONE, 
So get in BEHIND the wheel and you'll find And MEReury, —e _ se 
A Cadillac is just like a melody! ? 
_ Merry Oldsmobile 
Come away with me, Lucille, 
Chevrolet In my Merry Oldsmobile, 
Tune: I'm A Rambling Wreck From Georgia Tech Down the road of life we'll fly, 
You're the perfect car, we know you are, Auto-mo-bubbling, you and I, 
You beautiful Chevrolet. To the church we'll swiftly steal, 
Just like we said, your ‘valve-in-head" Then our wedding bells will peal, 
Is leading all the way. You can go as for as you like with me 
With all your extra values In my Merry Oldsmobile! 
And smaller price to pay . © «6 
You're away up high, a beautiful buy, 
You beautiful Chevrolet. Nash 
Tune: Ain't We Got Fun 
. . ; In our Nash thot looks so NIFTY. 
Chrysler Ain't we got fun? 
Tone: | Wont A Givi On the ROAD, it's Nash for FIFTY. 
| want a car, just like the car Aint we got fun? p d 
That Chrysler Motor makes. it feels like airflyte, like up in the sky 
Boy, that's a car, and the only car It's HydraMATIC, with the new weather eye—so 


That has just what it tokes. 

It's the real modern CAR, with ideas new 
One that does just what you tell it to. 

| want a car, just like the car 

That Chrysler Motor makes. 


DeSoto 

Tune: Put On Your Old Gray Bonnet 
Get in that new DeSoto 
And we'll all take a photo 
Of the car whose equal you won't find 
Feel your spirits lifting 
For there's no gear shifting 
It's designed with you in mind! 


Dodge 
Tune: Roll Out The Barrel 

Roll out the Dodge car, 
Oh, what a treat for the eye, 

Wonderful Dodge car, 
Ev'ry Dodge owner knows why: 

It looks so classy, 

There's just one buy word for me, 
That great name UPON the chassis 
D-O-D-G-E 


Ford 

Tune: Betty Co-Ed 
Driving a nineteen-fifty Ford spells comfort 
Driving a nineteen-fifty Ford spells pride! 
Look at the price you pay for “fine car’ value 
With ail the extra room it's got inside so nice and wide 
Driving a nineteen-fifty Ford is ‘quiet’ 
Look at the hit the nineteen-fifty car has scored 
In fifty ways it's new they'll prove to you 
You'll profit fifty ways by driving a Ford! 


Hudson 

Tune: If You Knew Susie 
If you knew Hudson as we know Hudson 
Oh, Oh, Oh, what a car! 
If you knew Hudson as we know Hudson 
You'd know it's the greatest buy by far, that 
Low slung chassis, that famous “step down" 
Oh, so roomy—the talk of the town. 
If you knew Hudson as we know Hudson, 
Oh, Oh, what a car! 


Kaiser-Frazer 

Tune: Bicycle Built For Two 
Kaiser-Frazer, both cars are TOPS it's true 
Riding pleasure—that's what they bring to you 
Competitors highly rate them 
They try to imitate them; 
There's a choice of two—Each one will do 
it's the car that was built for YOU! 


We keep driving while it's light time, 
Ain't we got fun? 
Easy riding until night time, 
Ain't we got fun, 1 
Then, when we get FED up 
We stop our Nash and we make our BED up, 
In our HIT car, this is IT car, 
Ain't we got fun? 
*. 


Packard 


Tune: Pack Up Your Troubles 
Pack all your family in your Packard car 
And ride, ride, ride! 
It's got that famous Ultramatic drive, 
Luxury inside. 
Ask the man who's driving one, 
He'll say to you with pride: 
“Yes, pack all your family in your Packard car 


And ride, ride, ride." 
* 


* * 
Plymouth 
Tune: Oh, How | Hate To Get Up In The Morning 

Oh, how | like to be driving a Plymouth, 

Oh, whot a beautiful motor car 

But the thing that's awful nice 

Is the difference in the price, 

Just look at them all, the big and the small, | 

You're sure to decide on Plymouth 

Oh, what a wonderful feeling of comfort, 

Cushions as soft as a feather bed. 

Compare all three and there you are, 

You'll buy yourself a Plymouth car, 


And spend the rest of your life ahead 
* * *& 


Pontiac | 
Tune: Pony Boy 
Pontiac, Pontiac, when | drive to town and back ) 
Folks see you, all brand new, 
Here is what they say: 
“Silver Streak, Oh, so sleek, has what others lack," 
Beautiful, beautiful, beautiful car! 


My Pontiac! 
* * ® 


Studebaker 


Tune: Sailing, Sailing Over The Bounding Main 
Rolling, rolling, know how real comfort feels, 
Get IN your Studebaker car— 
“Next look"’ in automobiles. 
Rolling, rolling, never a thought that's glum! 
Less gas per mile in the car with style 
That's planned for years to come! 
* 


” 
D-A-D-A 
Tune: Sidewalks Of New York 
D-A-D-A—livest gang in town 
Everybody keep working—keep your sales from 
falling down. ¢ 
Let's all stick together—if we do we will say 
“Gee! I'm glad I'm a member of the old D-A-D-A!" 
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| Charles Carll, director of public 
|relations, Ford Motor, Thoburn A. 
Wiant, Young and Rubicam, Inc.., | 
|and Otis A. Crosby, public informa- | 
tion service, Detroit board of edu-| 
| cation. 









Affecting Factories and Dealers . . . 
Auto Advertising 
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By George Deery | for which McCann-Erickson Co. | ae Te eee 
Associate Editor is the agency on a national scale. Renault Agency vi © H EV ot @) ae 

Automobile dealers are receiving | ew ae Sonnets Autemncblic of France f ae 
a considerable boost in their traffic| Haworth Honored | enmeuness the appointment of 
safety efforts from several organ- | W. G. Haworth a. ; _ Pe a : 
izations which are peppering the | . G awort . associate direc- | Smith, Smalley & ester, ne., 
public with safety advertisements. | tor of public relations, Nash-Kel-| New York, its advertising, pub- 

“Accidents never happen to you | vinator, has been elected president! licity and promotion in the U. S., i 
—or do they;” “Look first, live | of the Public Re- according to Pierre Pery, resident , ws 

longer;” “Wrong way to get the | ations Society of manager of Renault Selling | SEE YOUR LOCAL CHEVROLE DEALER 
right of way”—these are some of | America, Detroit Branch, Inc. Philip Kerby is the 

the punch lines greeting the pub- ae Wika te account executive. Newspapers, Le = FOR. ‘50 CHEVEOLET—3he eet advertising campaign for Chevrolet's 
e : $ ~ . . new m e re morrow ° w 
se eenie domtnin, over McGaughey of the magasines, posters and spot radio throughout the enentry. ia acumpatl caries a uur ae dean's “oa 
radio and television, and in mag- — — will be rs a cities this week. 

ufacturers ssn. 
aan calaalaen og aon | Other officers Sales Guide | through Better Business bureaus | lier’s, Time, Newsweek and New 
for greater traffic safety during elected were es . throughout the U. S. and Canada Yorker, N. RK. VanDerzee, sales 
the more hazardous winter |Noble Travis, | The fourth edition of A Guide/to advertisers, agencies, newspa-| vice-president, said. “This adver- 
months. a - eS Sas a a a et = eee others which are aoe a far ater pe 
| Detroit Trust Co., : ; publishe vy e Assn. 0 etter | bureau members. ) ggressively advertising ean 

as kevin Coad, & fate vice - president; pe ” oe Business Bureaus, New York, will | * * «* ee ee is cde cance to 
wide, non-profit organization, in| William M. Day, vice-president, | be issued shortly after the first of Pacemaker Placements = an a “a, Soetaah eee 
cooperation with national and local | Michigan Bell Telephone Co., treas- |the year, according to Edward W.|  «pouble or full-page, four- —, mith, French and Dor- 

} advertising media and general in-|urer, and LeRoy E, Cowles public | Gallagher, chairman of the asso-| ¢olor Hudson Pacemaker an-  'O™® *MC» 8 the agency. 
dustry. |relations director, GMC Truck & | ciation’s advertising standards| yoyncements will appear in Jan- 

/ Behind the council are top ad-| Coach, secretary. | committee. wary tn five national magavines | ,\irtue aes on me nn 
vertising men from*agencies, news-| Elected to directorships were:| The new guide will be distributed Saturday Evening Post, Col- | and sales every week eee ae 
papers, radio and magazines, as —e san 
well as all types of business from 
department stores to coal com- 
panies. 

An example of the cooperation 
business is lending to this effort 





was an advertisement sponsored by | 
Marshall Field & Co. a Chicago | 


ibd Hs boy 


take it easy, 
driver! 







NO MATTER WHAT THE 
TYPE OF STARTING... 


Snow. dev, ce or nit o bg 
ron will moke streeh hepery 
Be @ one winter drver 


i> 
ont don't tobe hence 3 
e 


| Ug yates | 


CHICAGO CAUTION—Here's the Marshall | 
Field ad that warned drivers in that city to 
be wary in winter weather. 


you can do it 


department store, and appearing in | 
Chicago’s principal daily news- | 
papers. 

In 1948, 54 national magazine 
advertisers devoted space to safe- 
ty messages, while orders for | 


more than 40,000 newspaper mats 
* 
with the 





were received during the year. 
The National Safety Council re- | 
ported actual traffic death rate per | 
100,000,000 vehicle miles was re-| 
duced by 8 percent during the year | 
and despite a heavy increase in| 
traffic, total fatalities decreased 2 


w=), 7¢/} a 
percent in number. 


The safety council also cooper- 
ates with the advertising group in q 
the traffic safety campaign. Four 
campaigns a year are launched, 


one in each season, with special 
| drives made during national holi- 
days. 






+ * + 


C-P Dealer Drive 
Fortified by a $200,000 fund, 
Chrysler-Plymouth dealers in the 
Chicago area plan to launch an 
intensive advertising campaign in 
) behalf of their used car and 
service departments. 

The drive will be directed by 
the Chrysler-Plymouth Dealers 
Assn., of which Phil Cullen is 

president. Cullen has named an 
advertising committee. 

Copy and schedules are being 
prepared by the Olian Advertising 
Co., of Chicago. 

The campaign will supplement 
the factory-dealer new-car co- 
operative payment advertising, 


There isn't a better proven, more simply designed, or more 
easily mounted starter drive than the Bendix* Drive. Over 
79,000,000 have been installed. It has fewer parts than any 
other starter drive system. Its compactness lets you mount 
starting motors almost anywhere. These are the basic 
reasons why Bendix Starter Drives are preferred by most 
manufacturers. Cost-wise and performance-wise—from 
installation to service— it's the most economical starter drive 
you can buy! Look into Bendix Starter Drive cost savings. 


Your inquiries will receive immediate attention. 
*REG. U.S. PAT. OFF. 


ECLIPSE MACHINE DIVISION of Shir 
ELMIRA, NEW YORK aviation conpobarion 


Detroit Office: 8-212 General Motors Bldg. 


Wins Recognition 


Reader’s Digest (Jan. issue) 
has reprinted Ross Roy, Inc.’s ad 
} in Automotive News (Oct. 23, 
1949), entitled “Is There Room 
in the Poorhouse for 149 Million 
¢ People.” 

Under “Advertising cum laude,” 
the Digest notes: “Reprinted in 
the public interest.” 
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) olume Up at Columbus | 
By Bert D. Strang |trucks; Arizona, 18,490 new cars,| cars, 11,653 used cars, 1,148 new 
Staff Correspondent 5,184 new trucks.—(Shel Engel). trucks and 707 used trucks. 
Some improvement was shown in a ae aoe for the -¥ Pe Pp 
new-car sales in Franklin count ; ; of the year were well ahead of the 
y Birmingham, Ala. similar period of 1948, however, 
(Columbus), O., during the first 15 series 
days of December when 792 new New-car sales in Birmingham, | except for new trucks. County fig- 
automobiles were titled, compared Ala., showed a loss of nearly 400;ures for the January-November 
with 774 in the ‘similar period of units during November. Total sales | period (1948 figures in parentheses) I 
November : : |for the month were 1,168 new cars|were: new cars, 136,622 (117,135); Cl 

At th ; de Unie seetiodk |as compared with 1,576 in October.|new trucks, 11,721 (13,178); used tis 
sales ited sharply ‘Only 72 new Sales by makes were: Buick, 49; | Cars, 107,088 (86,138), and used 
trucks were sold in the first half |C@dillac, 15; Chevrolet, 254; Chrys- | trucks, 6,623 (5,331). - 
of December, against 102 in the | ler, 29; Crosley, 1; Dodge, 79; De- | New-car sales = wovember by ps 
first 15 days ‘of November Soto, 24; Ford, 254; Frazer, 1; Lin- make were: Austin, 2; Buick, 586; = 

. ' }coln, 11; Mercury, 132; Nash, 28; | Cadillac, 138; Chevrolet, _ 2,032; HELPS FORD SALESMEN—A unique wali demonstrator to assist salesmen in presenting b 

Sales by makes in the Srat = Sik aia, Wankies Ee tae Fiyt- | sos, Dod 190; Crosley, 8; DeSoto, the features of 1950 cars is available to Ford dealers, Frank J. McGinnis, sales promotion : 
of December were: Buick, 61; Cadil- outh, 114; Pontiac, 58; Studebaker, | 264; Dodge, 407; Ford, 2,300; Frazer, | manager, Ford division, has announced. The feature demonstrator actually demonstrates the sO 
lac, 16; Chevrolet, 116; Chrysler, 36; 56 Willys 1 and ‘miscellaneous, 1.|10; Hudson, 140; Kaiser, 35; Lin-| features and allows customers to participate. The colorful demonstrator, which is three feet 
DeSoto, 34; Dodge, 42; Ford, 132; ae » 4 oe ane Mercury, 544; Nash, 227; by nine feet, is equipped with interior lights and is built from blond oak in one complete 
Hud 1. 26: Kaiser. 6: Lincoln. 6: Prices on used cars were holding . + 4 ; ’ ’ | unit. A flip of a finger on a brake pedal causes the brake shoes to go into action and grip 

udson, , ser, 0, » * | steady at about the same level as Oldsmobile, 564; Packard, 106;|the drums to show how the brakes operate. The overdrive display consists of a hand- as 
Mercury, 37; Nash, 14; Oldsmobile, y tm . Plymouth, 1,202; Pontiac, 624; | operated wheel that causes the fans of two engines to rotate. The display shows the customer so 
50; Packard, 15; Plymouth, 151; ae at report, - sales Studebaker, 274; Willys, 3, and mis- | that the fan of the engine eS amen de overdrive turns much slower, then fee ve 
Pontiac, 33; Studebaker, 15, and | bell 0 4 “4 = aoeeal t wae | cellaneous 2.—(Bob Gordon). engine without overdrive. All new body styles are pictured in three dimensions in full color. a 
Willys, 2. e levec a e ree- ay wor ‘ * + * ) re 

P * 6 * week in the coal mines was a| . . model cars for prewar cars, dealers| tradeins. Most of the larger deal- f (e 
'dominant cause of the decline in| St. Louis = : : : 

" : a - | here report. erships are taking the tradein 
Phoenix | used-car —— —o Riddle). -_ ith the first winter - a ‘They figured such deals would| figure, adding the salesman’s . 
The city of Phoenix and the state 2 oe ~* | give them ready money because! commission and turning these h 

: ; ‘ |Louis area, service stations and|they naturally would have received | : : 
of Arizona showed a decrease in Detroit : ’ : ey y : tradeins loose as fast as possible. 
new-car sales in November as com- | " repair shops are becoming busy,/ more for their relatively new cars ; St 
d with Octob - | New-car sales in Wayne county| but new-car registrations are defi- | than they would have to pay for In relation to building programs, an 
— vs aw (Detroit) ow the 10,000 mark/|nitely off due to a number of | two dealers report that there is still as 
: in October | etroit) fell bel the 10, ar y old models. 

Phoenix new-car sales in October | in November for the first time | reasons. ’ | A recent upswing in general busi- considerable pressure from the fac- = 
were 954, against 906 e ae since February, the Detroit Auto| Falling factory production has | nogs activity has changed this line|tory to break ground for new in- a 
Arizona new-car sales roppe No. Dealers Assn. reports. New-car accounted for the decline in regis- | of thinking. stallations.—(Alan Sayford). ” 
2,161 in October to 1,874 in °- | sales during the month totaled|trations of smaller and more pop-| “That trend has stopped,” com- * « * 
vember. | 9,713. ular lines, dealers say, while there | mented one dealer, “We have very , ° > Bl 

ee, Pe eee eee | Phe month saw a decline in all|i8 Much buyer resistance to the faw people trying to down-trade. Wheeling, W. Va. Tl 
in November. In October, Arizona). oits of the automotive market.|!@tger, higher-priced models. 'Now, it’s the other way around| Ohio county (Wheeling), W. Va., P. 
new-truck sales were 438; but in| i) a car sales fell to 10,189, while| . The clean-up in the latter lines | nq ‘the business has reverted to|¢W-car dealers experienced a slight Al 
ee oe ee new-truck deliveries were off to| "#8 developed more very vicious | oyustomers wanting to trade older| decline in sales during November, 

a soe coee Seeen Eve ae 825, and used-truck transactions| Competition between dealers, par- | cars for new ones.”—(George E.|When 116 new automobiles were ag 

October to 237 in November. declined to 673 | ticularly dealers handling the | Tojes). delivered, against 122 in November, wi 

a ens gee =. for the a " a - ee | same lines. * * * 1948, all 
rst months 0 were: n the preceding month, the | Impending new model announce- | ’ 7 : 

Phoenix, 8,326 new cars, 2,075 new sales line-up was: 12,587 new ms will ond quite a few unsold ' Chattanooga = oe. i months of this 
E Business remained about as usual| Year, 1,554 new cars were sold, 
cars yet aoe — - xcept| i. Chattanooga during the week|COmpared with 1,149 during the 

SD ee ae or ee ended Dec. 10 with 102 new cars|S@me period of 1948. te 

winter monthe | romises little in the | 224.10 new trucks sold. E Sales by makes during November si 

as af Eocene operations of| ,. With the coal fields working | were: Buick, 13; Cadillac, 2; Chev- a 

PRA ie for the dealers, accordin the short three-day week, there | rolet, 29; Chrysler, 3; Crosley, 1; n 

; ~ S . cone a aaiiaian F ®| is little hope for that section of | DeSoto, 1; Dodge, 5; Ford, 23; Lin- ‘ 

Used P tock , fairly large,| the market to produce much in |coln, 3; Mercury, 2; Nash, 2; Olds- Ww 

sak’ tak teaaeen hig #- the way of volume and dealers mobile, 5; Packard, 4; Plymouth, NI 

lveals that wild terms on used cars| ®F¢,fast dropping the optimistic | 12; Pontiac, 5, and Studebaker, 6.— 19! 

ye ~ reported from several parts of the| 2¢ttitudes that were so evident at | (Harry C. Taylor). i SE 

? ouunin do not prevail in the St.| the end of November. 7) 19: 

a P ? Big trucks are beginning to move ~ O} 

a. — q|in the Chattanooga area with addi- Toveka. Kans. 

Waterproofs, Covers Lowa ne’ ihscraterasr'in bots | tional dealers reporting the sale of | Topeka new-car dealers are of the Qt 

p . e i d 4 al there is | More 1%-ton and larger units. | opinion that if strikes do not ‘ 

ne sae = ai ae vila ¢ = th . One dealer, who had not reported | hamper production, business should Ne 

no evidence of the wi erms tha lthe sale of anything larger than a|hold its own here until the first 17 

oot ee omer mines %-ton pickup truck in the last two of the year. Most of them also feel ‘ 

ets. m X. Hurst). |months, stated that by the middle that more time should be devoted TE 

‘ a — of December he had sold three such | t© the selling of cars. TV 

Binghamton, aes units, one of them in the four-ton} One dealer reported a gain of PF 

During the recent steel and coal | class. . : 92 percent in his new-car sales, and : 

strikes some motorists, frightened | New-car franchises are begin- |a gain of 153 percent in used-car CE 

by prospects of a recession, wanted| ning to open up more used-car business during October, 1949, com- LC 

locations with the piling up of | pared with October, 1948. cc 








to down-trade their 1948 and 1949! 


By Irvine W. Reynolds | 
Staff Correspondent | 


| No Sharp Seasonal Decline, 
#5) San Diego Dealers Report 


were of the opinion that price 
tags will be cut another 20 per- 


| 
} 


His new-truck sales were the 
same as last year, while his used- 
truck sales indicated a 6 percent 
gain during the same period. 
Both his service and parts de- 
partments showed losses of 2 and 
19 percent, respectively. 


Another dealer reported a 60 per- 
cent gain in new-car sales, and a 































The introduction of 1950 models,| cent before the anticipated spring ee va in used-car busi- x 
relatively strong consumer demand| ypturn in the market. ar uring ee His service use 
for durable goods and other favor-| One factor which may have stim-|2"@ Parts’ departments showed vee 

7 able factors in the local market| ylated new-car sales in this area | 84!ns of 10 percent over October Ro 

Fast Drying DYLAK Will Dry in 20 Minutes. have combined to prevent a a is a rather intense merchandising | * ar a ; i = 

a 2 seasonal slump in San Diego, Calif., | program which was carried on by | notner ealer reporte a gain col 

Permanent Finish and Leaves Top Pliable new-car calen, dealers report. | Soateaion institutions. jot 20 pevoumt in oe sales, “ 

Current volume, it is estimated, The First National Trust & Sav-;Wlle his used-car business was up 

Dyes and Waterproofs — One Operation is approximately 60 percent of the |ings bank of San Diego shaved its|40 percent over October, 1948. His |) apt 
1949 peak, reached during July and| discount rate on new-car paper to|new-truck sales had a slight edge ) 235 

DYLAK is water and sun proof and will not fade. DYLAK August. This figure, according to} 4 percent, and to 4.8 percent on/| Over October of last year, but his for 
kills water stains on interiors SPECIAL dealers, is “exceptionally good for|older models. Terms up to 30/Used-truck business showed a gain me 
Colors: Fast black, tan, maroon, green, blue and clear | what is normally the dullest sea-|months were also approved—and of 20 percent. 194 
coms a a So eee. 4 Qts. Dylak son of the year.” the bank’s advertising program | : vi “4 

: 1 Pt. Spotter Several downtown dealers, only | was concentrated in this field for fro 
mane ee PRorsT aewing Snded convertible tops - Spotte a few blocks from San Diego’s = several months. whi 
put used convertibles in top sales condition. Thirty waterfront, said “the return of Anderson Borthwick, executive ind 
minutes’ labor = % quart Dylak will do any top. $12.00 the U. S. Navy fleet to port last vice-president of the bank, re- gre 
eens we a0 pee ~~ = —_ month reversed a downward | ports an upturn in the volume of | apt 

te ie ee ee trend which developed during automobile loans which has been | pri! 

ee cae ae pe oe early fall.” consistent since the new policies | “ 

Arndt Palmer Lab., Inc. Other dealers, who have recently; were announced. | JNAME PLATES ing! 
17780 Dora St., Melvindale, Michigan introduced 1950 automobiles to cus-| The effectiveness of the program . ne an hacaeetil the 

Gentlemen: |tomers, attributed the pick-up in| also may have been increased by emma Os Coens ifie 

sales to public interest in the new the fact that the First National | Quontities as low as 100 may be nee 

Please ship us at once your Special Deal. Four quarts assorted | lines. is this city’s largest independent ordered with original design for every ace 
colors of Dylak No. 80 at $12.00, and one pint Spotter. C.0.D. or || 4 third reason given was the} bank and has a reputation for 1ob! Proof of design submitted for of 

check with order, 2% discount. belief that the coal and steel strikes | ultra-conservative lending policies. | approval. Heavily chrome plated sale 

|last month has “created some ap-| However, whatever the cause, in- | Write for details. me! 

Fast Black [} Tan[] Maroon [] Green[] Blue [] Clear 7 | prehension of an acute car short-|tense promotion campaigns are | “seme 
age.” | selling more new cars this Decem- diti 

Date i eee Mails gino as cah end WAAEean «> The outlook for used-car deal- ber than dealers had anticipated. ‘ “ae 

| ers was not quite so bright. It Without exception, a survey re- wens 

STE dealin es pdnnnehh ahaa meses ecce ess | was generally agreed that prices vealed, dealers are trying to get | gra: 

| are off “better than 10 percent” | more deliveries from the factories 502 Locust Street aaa 

LATEST Ee RD eee = TEE ree ee ee from. those in effect last sum- |—a condition that did not prevail ea A the 

mer, and some industry leaders | here last December. Phila. 6, Penna, eas 
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Merchandising 


Memos to Dealers 


By Bob Finlay 
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| 
full of surprises, but there’s one 
| thing that never surprises us and 
| that’s the way our long roster 
of medical men show up for pre- 
ventive service on their cars. The 
way a doctor is often called upon 
to abuse a car is a caution. Sud- 
den calls in the middle of the 
night call for rapid action. 
“The difference between a slow- 
|starting car °and a_ fast-action 
|starter may mean life or death. 
| When a doctor grabs his kit for a 
hurry call he can’t wait on a balky | 
engine. That’s why we're proud of 


| pong say that Larry Dimmitt,|CAN’T FIND A DISSATISFIED | our long list of doctor service cus- 


the Chevrolet-Cadillac dealer in 
Clearwater, Fla., has more adver- 


| CHEVROLET OWNER? 


“COULD IT BE—(DO YOU 


tomers over here at Goodrich Mo- 
|tors. Doctors know that preventive 


tising ideas than an agency man.| WANT TO STOP NOW OR TRY service with motors is like pre- 


You might be interested in a re-| 
cent ad of his that took a few) 


good-natured pokes at factory ad- 
vertising. Larry uses a lot of copy, 
but also a lot of white space, too, 
so that his ads are easy to read. 
Headline is “Ho Hum!” 
Then the copy goes: “I fell 


asleep last night trying to read 
some automobile FACTORY ad- 


vertisement about their 1950 mod- | 


els. It always makes me sleepy to 
read an automobile FACTORY ad 
(even my own.) 


“T have never read one all the | 


way through and Ill bet you 
haven’t either! 

“They have more fine print than 
an insurance policy and are just 
as dull. They all claim the same 
things, streamline beauty, more 
roominess, more economy, more 
safety, etc., etc. 

“TAKE ANY SIX AUTOMO- 
BILE FACTORY ADS, CUT OFF 
THE NAME OF CAR AND 
PASTE IT ON ANY OTHER AD 
AND IT FITS FINE... 

“Tf I was an advertising man- 
ager for an automobile factory, I'd 
write ads that people would read 
all the way through. ‘OH YEAH!’ 
you say, ‘THINK YOU ARE 
PRETTY SMART, DON’T YOU?’ 


“Well, you’ve read this ad down 


to here and you’re not going to | 


stop because the part you can’t 
afford to miss is coming up right 
now and here it is: 


“ANOTHER MANUFACTURER 
WAS BRAGGING ABOUT EIGHT 
NEW IMPROVEMENTS ON HIS 
1950 MODEL: CHEVROLET HAS 
SEVEN OF THEM ON THEIR 
1949 MODEL AND THE OTHER 
ONE WE PUT ON IN 1940. 

“NOW HERE’S THE $64.00 
QUESTION: 

“WHY HAS CHEVROLET OUT- 
SOLD ALL COMPETITION FOR 
17 YEARS? 

“COULD IT BE BECAUSE 
THEY ARE ALWAYS ONE OR 
TWO YEARS AHEAD WITH IM- 
PROVEMENTS? 

“COULD IT BE BECAUSE 
CHEVROLET IS PRICED MUCH 
LOWER THAN ANY OF ITS 
COMPETITORS? 

“COULD IT BE BECAUSE YOU 


Aptitude Tests 
For Salesmen 


On the Increase 
NEW YORK.—Sharply increasing 





use of sales aptitude tests is re-| 


vealed by the findings of Prof. J. 
Robert Hilgert, associate professor 
of economics at Pennsylvania State 
college, following a-survey of 200 
concerns which employ salesmen. 
The survey revealed that sales 
aptitude tests are being used by 


235 manufacturing concerns today | 


for every 100 which used that 
method of selecting salesmen in 
1945, 

“Based on the comments received 
from the responding companies, 
which represent a cross-section of 
industry,” Prof. Hilgert said, “this 
great upsurge in the use of sales 
aptitude tests since the war is due 
primarily to three reasons: 

“1, Selling is becoming increas- 
ingly difficult since the return of 
the buyers’ market and better qual- 
ified sales _ representatives are 
needed. 

“2. There is growing recognition 
of the importance of screening 
sales personnel because many sales- 
men are unable to sell successfully 
under increasingly competitive con- 
ditions. 

“3. The greater availability of 
more mature applicants, due to the 
graduation of GI’s from college, | 
enables sales executives to raise | 
the critical scores of previously 
acceptable standards.” 


FOR $64.007)” 

How do you think Larry’s ads 
compare with those of the fac- 
tories? 

* * 


* 
Good Medicine 
OODRICH MOTORS, DeSoto- 
Plymouth dealer 
town, N. Y., makes advertising use 
of the fact that it services the 

automobiles of many physicians. 
A newspaper ad was headed by 
|the caption: “Doctors Take Good 

|Care of Their Cars, Too.” 

Said copy: “This business is 





ee een a 


in Water-| 





* 


| ventive medicine in keeping folks 
healthy.” 


| 
+ * * 


| Sign 
iT Lynn H. Maughs, Chev- | 
| rolet and Buick dealer in Ful- | 
ton, Mo., displays a Chevrolet 
| pickup truck on his floor he in- 
'serts a pair of sideboards adver-| 
|tising parts and service, 
| * * * 

|Men and Motors 


| JN SOUTH BEND, Ind. L. O.| 





“Must Junior use that car every 
|night just because he had it painted, Tune 
|bought new tires and installed a 
new motor?” 





the personnel as well as the new 


and old cars to the public. 

“Meet Your L. O. Gates Sales- 
man!” is the caption used for 
the thumbnail sketch of the ex- 
perience and record of a sales- 
man as well as his picture. 


ECE 


Automotive News = 


19 


| 
| sented one with a record of having 
|sold more than 350 new and used 


r—)| cars, even though still young in 


years. 


| Pointed 


* * * 


EASTON - THOMAS MOTOR 
CO. in Albuquerque says of its 


o | six-month guarantee on used cars: 


“Either the car makes good or 
we do.” 
| And in the same city, Converse 
| Motors’ ad for used cars snappily 
| advises: 
“A good deal depends on the 
dealer.” 


And: 
“If you don’t know cars, 


your dealer.” 
* + * 


know 


D. KUNTZ, Oldsmobile dealer 
* in Barberton, O., has added a 
new twist to his showroom adver- 
| tising. 
| As prospective customers come in 
| to look over the new models, they 
| catch the tune of an old song 
|Which drifts in from the back- 
|ground. What song? Why it’s a 
|natural, Kuntz says, “My Merry 


Gates (Chevrolet), is “selling”! A recent advertising copy pre-| Oldsmobile.” 


ee ee en ee ee 


Built by the Foremost Specialists in 
Mobile Radio 


| 
: | 


Backed by the Broadest Experience in | 
the Automotive Industry 


* 


Proved by Millions of Hours of 


Trouble-free Operation 


* 
Produced hy the Fastest and 


Most Efficient Methods in Radio 








Backed by More 


AUTOMOTIVE 
KNOW-HOW 


than Any Other Set! 





Bendix Radios are the only automobile receivers 


built by a leading automotive supplier. They are 


produced and priced on the basis of accumulated 


knowledge of the industry’s special requirements, 


specifications, and production problems running 


back to the beginning of 


modern motor cars.” 


Whether you require a standard or special model, 


this know-how assures that you will get what you 


want, when you want it, at a satisfactory price. 


We invite you to make us prove it. 


Write 


to 


the Sales Department for full information. 


BENDIX RADIO DIVISION of 


BALTIMORE 4, MARYLAND 


Export Sales: Bendix International Division, 72 Fifth Avenue, New York 11, N. Y. 


AVIATION CORPORATION 





20 AUTOMOTIVE NEWS, DECEMBER 26, 1949 


Ll NEW-. 


Meavy-Vuty Engineered TRUCK STAMINA COMBINED | 








NEW \NTERNATIONAL TRUCKS 











are heavy -Guty Lagineered to save your prospects money! 


SSE 


Now every model of a brand-new line of International Trucks offers a 
sales advantage aimed right at truck prospects’ pocketbooks — HEAvy- 
DuTy ENGINEERING! 


Heavy-duty engineering of every new model packs a sales wallop 
because it means lower operating costs for every International Truck 
buyer. Look: 


® Men who buy heavy-duty trucks choose the trucks that deliver the 


8 


best performance. For 18 straight years these men have bought more 
heavy-duty Internationals than any other kind! 


> The same management, engineers, production men, and test experts who 
kept International a tradition in the heavy-duty field have developed 
every single model in the new line. 


Now HEAvy-DuTy ENGINEERING will help International Truck dealers 
build sales on every new International from 4,200 to 90,000 pounds, GVW! 


ti International Harvester Builds McCormick Farm Equipment and Farmall Tractors... Motor Trucks . . . Industrial Power . . . Refrigerators and Freezers 
Tune in James Melton and “Harvest of Stars’— NBC, Sunday afternoons 
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ALL PROVED 


ie naib aise Soe 


WITH NEW COMFORT AND EASE OF HANDLING 








Every truck in the line features the 





Comfo-Vision cab! 


The Comfo-Vision Cab has the kind of talking points that make 
real sense to drivers and owners alike! 


Comfort features? The new Comfo-Vision Cab is packed with 
them. Model for model, it’s the “roomiest cab on the road.” Seats 
are available in types to suit every driver preference. The natural- 
angle steering wheel gives more positive control from a more com- 
fortable position. 


Above: Roomy comfort for the biggest drivers! Below: Full visibility through the Sweepsight windshield! 


Visibility? It’s the next best thing to being outdoors. The one- 
piece, curved Sweepsight windshield gives full front visibility. Large 
door windows and twin rear windows bring the total safety glass 
area to 12.6 square feet. And, for added safety, instruments are 
grouped in two clusters on a curved contour panel. 





Every truck in the line proved under actual operating conditions 


And there’s a world of proof in a program set up by test experts, carried 
out by drivers who know how to test every part of a truck, followed up 
by engineers and production men who rate truck performance and 
economy first. 


There’s nothing new about a test program. 


But there’s plenty new about a program that had no price tag. There’s 
plenty of difference in a test program that started in the laboratory, 
rolled from coast to coast, took in snow, rain, sleet and heat, continued 
until every known truck requirement had been tested under actual 
working conditions. 


And get this: there’s a sound sales story in a test program that proved 
the new Internationals right and ready for today’s competitive demands! 


Proved in the mountains! Proved on the twist course! Proved on the Belgian Blocks! Proved in heavy snowfall! 








Every truck in the line offers big new selling advantages! 





New Functional Styling —Smart brawny appearance 
blends beauty with duty to give modern design as well 
as extreme practicability. 


New Outdoor Visibility—All-round visibility for all- 
round safety. Giant, one-piece curved Sweepsight wind- 
shield gives full front view! Big side windows, two 
rear windows. 


New Comfo-Vision Cab-- Comfort is really in the 
driver’s seat! Roomiest cab on the road, cushions that 
say “Relax, driver,’ seats that adjust to fit the man 
behind the wheel. Controlled ventilation. 


New Super-Maneuverability — New steering wheel 
angle gives more positive control from a more comfort- 
able position . . . new true geometric steering gives eas- 
ier, precision control ... new wide-tread axles assure the 
shortest practical turning circle and greater stability. 


New Engine Accessibility Special fender and hood 
design provides extra working space between engine 
and fenders for direct access to power plant, accessories, 
and battery — hoods quickly and easily removed. 


New International Truck engines — Silver Diamond, 
Super Blue Diantond, Super Red Diamond . .. all prod- 
ucts of the country’s largest exclusive truck engine 
plant, all test-proved for greater power, greater econ- 
omy, greater stamina, greater efficiency. 


New Specialized Transmissions—Types and gear ra- 
tios to meet particular hauling requirements . . . three- 
speed, four-speed and five-speed with direct drive or 
overdrive in 5th. 


New Rear Axles for any job—Wider, sturdier rear 
axles engineered to handle any job. Hypoid single-speed, 
double-reduction, and two-speed with electric shift. 


International Truck Dealers are really going to go with the all new, 


all proved, all heavy-duty engineered— 


INTERNATIONAL 


INTERNATIONAL HARVESTER COMPANY 









* 


I f Bs \ 
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New Brake Systems, hydraulic or air — Faster-acting, 
surer-stopping, longer-wearing — more efficient braking 
with less effort. 


New Steel-flex Frames— Designed to give that extra 
margin of strength and the right amount of flexibility to 
haul maximum payloads longer over all kinds of roads. 


New Load-balanced Wheelbases—Shorter wheelbases 
for standard body lengths provide better load distribu- 
tion and contribute to better maneuverability. 


New Cradle-Action Springs—Longer springs for greater 
riding ease . . . stronger springs, sturdier mounting and 
new spring suspension for longer life. 


Plus dozens of new features and refinements 
throughout every truck! 





TRUCKS 


CHICAGO 
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Used-Car Auction Prices 
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Market Trend 


All models were affected in the used-car price declines this week, 
as the overall average price dropped $9 to $804. The most severe 


dips were in '46 and ’47 models. 
while the latter were off $11 to 


The former dropped $26 to $800, 
$936. 


The price of '49s went down only $3 to $1,579, while the drop in 


’41s was even smaller, $1 to $3938. 


Other losses: 48s, off $6 to $1,155; 


42s, off $8 to $440, and ’40s, down $6 to $322. 


DENVER 


(Denver Auto Auction, Inc, 
Tuesday at Englewood, Colo. 
for sale of Dec. 13.) 

(Prices almost steady. 

118 offerings.) 
BUICK—’50 Special 2-dr., $1,975. "48 RM 

2-dr., $1,410; 4-dr., $1,330. '47 RM conv., 


Sale every 
Prices are 


Sold 79 out of 


$1,165; Special 4-dr., $1,010. '37 RM 
4-dr., $155. 
CADILLAC—'49 (61) 4-dr., $2.945. 
CHEVROLET—'49 FL Deluxe 4-dr.. $1,- 
650; 2-dr., $1,505; SL Deluxe 2-dr., 
$1,535, $1,550; 4-dr., $1,480; %-ton 


pickup, $1,325; half-ton pickup. $975, 
$1,285. $1,305, $1,320, $1,325. ‘48 FL 
aeroredan, $1,280: FM 2-dr., $1,130. '47 
FL 4-dr., $1,045. '46 FM 4-dr.. $965, 
$865; FL aerosedan, $960. '39 half-ton 
pickup, $405. 

CHRYSLER—’47 Windsor 4-dr.. $1.010 

DODGE—’49 Wayfarer business coune $1.- 
365, °47 Custom 4-dr., $1.045. "46 Cus- 
tom 4-dr., $710. 

FORD—'49 Custom (8) club coune. $1.165; 
Deluxe (8) 2-dr., $1.110. $1,165. '48 (6) 


half-ton pickup, $850. ‘47 Deluxe (8) 
2-dr., $760. '41 (6) 4-dr., $175. °40 (8) 
2-dr., $250. 


FRAZER—’'47 4-dr., $660. 

HUDSON—'46 Super (6) 4-dr.. $525: half- 
ton pickup.. $335., ’41, (6) 2-dr., $260. °39 
(6) 2-dr.. $125. 

KATSFR—'47 4-dr.. $540. 

MEROCURY—'47 club coupe, $955 

NASH—'47 Ambassador 4-dr.. S985 

OLDSMOBILE—'49 (98) 4-dr., $1,835, $1,- 
940. °48 (98) 2-dr., $1,425. 

PLYMOUTH—'49 (P17) 2-dr.. $1,499: SD 
4-dr., $1,395. °47 Deluxe 4-dr. $1 915: 
Deluxe club coupe, $760. '46 Deluxe 4-dr., 


PONTIAC—'49 (8) station wagon. $1,790: 
Chieftain (8) 4-dr., $1.750: Streamliner 
(8) 2-dr., $1.705. '47 (8) 4-dr., $910. ‘41 
(8) 2-dr., $355; 4-dr., $330 

STUDEBAKER — ‘48 Land Cruiser 4-dr., 
$1.365; Commander Regal Deluxe 4-dr., 
$1.285; conv., $1,100, '47 Champion 4-dr., 


$1,000. 
WILLYS—'49 %-ton pickup, $765. 


ST. JOSEPH, MO. 


(St. Josenh Automobile Auction Co. Sale 
every Tuesday. Prices are for sale of 
Dec. 13.) 

(Market Is active but prices are lower. 
Sold 55 units out of 97 offerings.) 
RUICK—'47 sedan. $1.127. 46 sedan $407. 
CHEVROLET—‘48 ° sedan, $1.197. $1,179 
"47 sedan, $990. "46 sedan, $767. ‘41 

sedan, $550, $522. '40 sedan. $480 
FORD—'49 sedan, $1.260. '47 sedan, $672, 

$800, $737. '46 sedan. $637. 
OLDSMOBILE—’38 sedan, $252, $130. 


PHILADELPHIA 


(Tom Hamilton-Lou Green, Sale everv 


Monday. Prices are for sale of Dec. 12.) 
(Sold all 82 offerings in absolute 
anction.) 


Suver 
$1.- 
4-dr., 


BUICK—'48 Super 4-dr., $1,410, ‘47 
sedanette, $1,155. ‘46 Super 4-dr. 
O80, $1,050, $1,035. ‘41 Special 
$700. '40 Super conv.. $495. 

CHEVROLET—'49 SL Deluxe 2-dr.. $1.410. 
’48 FL aerosedan, $1.185; SM ?-4r., $1.- 
025. °47 FM 4-dr., $925. '46 FL aero- 
sedan, $915; SM 2-dr., $835. 

CHRYSLER—'46 Windsor 4-dr., $1.100. ‘41 
Windsor 4-dr., $600; New Yorker 4-dr., 


$520. 
DeSOTO—'49 Custom 4-dr., $1.875. ‘46 
Custom 4-dr., $930. °37 4-dr., $110. 
DODGE—’48 business coupe, $950: Deluxe 
2-dr., $1,175. '47 town sedan, $1,010. "42 
Deluxe 2-dr., $430. 
$900. '47 SD 


FORD—'48 SD 4-dr., 4-dr., 


$895. '42 business coupe, $345. 
FRAZER—'47 Deluxe 4-dr., 
HUDSON — 
coupe, $1,200. 
‘39 2-dr., $260. 
KAISER—'17 Deluxe 4-dr., $715, $675. 


$785. 
"48 (6) 4-dr., $1,190; club 
'47 Super (6) 4-dr., $725. 








WHOLESALE 
Dick CONNELL 


DETROIT'S OLDEST 
CHEVROLET DEALERSHIP 


TW 1-0600 


CONNELL CADILLAC 
at 
TW 3-5100 


DETROIT'S VOLUME 
CADILLAC DEALER 


FINE USED CARS 












MERCURY—'49 
$365. 
NASH—'48 (600) 4-dr., $1,025. 


OLDSMOBILE—'47 (76) sedanette, $1,100; 
(98) conv., $1,165; (66) club coupe, $960. 


4-dr., $1,460. ‘40 4-dr., 



























PLYMOUTH—'47 Deluxe 4-dr., $895. °46 
SD 4-dr., $785; club coupe, $855, ‘41 
SD 4-dr., $415, 

PONTIAC—'47 conv., $1,050. ‘46 (8) se- 
danette, $915. '39 conv., $330. 

STUDEBAKER—'47 Champion Regal De- 


luxe 4-dr., $950. '41 President 4-dr., $360. 
WILLYS—' 37 4-dr., $60. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of Dec. 9.) 
(Sold 143 units out of 259 offerings.) 
BUICK—’50 Special 4-dr., $2,175. '49 Super 
conv., $1,925; sedanette, $1,830; 4-dr., 
$1,850, $1,600, $1,650; RM Riviera, §$2,- 
835. '49 RM conv., $1,475; 4-dr., $1,375. 

‘47 Super sedanette, $1,200. 
CADILLAC—'49 (62) Coupe De Ville, $3.- 
600. '41 (60) Special 4-dr., $850. 
CHEVROLET—'49 SL Deluxe 4-dr., $1,580. 
‘48 FL aerosedan, $1,250; 4-dr., $1,100. 
‘47 FL aerosedan, $1,050; SM 4-dr., $950, 


$800, $670; half-ton pickup, $680. ‘39 
business coupe, $500. ‘37 2-dr., $290, 
$220. 


CHRYSLER—'49 Windsor club coupe, §$1,- 
825. '46 New Yorker 4-dr., $950. 

DeSOTO—’49 Custom 4-dr., $1,920. '48 De- 
luxe 2-dr., $1,100. 

DODGE—'49 Wayfarer 2-dr., $1,550; busi- 
ness coupe, $1,437. '48 Custom conv., 
$1,175. ‘47 Deluxe 4-dr., $860. 

FORD—'50 Deluxe (8) club coupe, $1,700; 
CD (8) conv., $1,900. ‘49 Custom (8) 
club coupe, $1,220, $1,125; 2-dr., $1,350, 
$1,250, 3 ut $1,200, $1,180. "48 SD (8) 
2-dr., $1,170. '47 SD (8) 4-dr., $685; De- 
luxe (8) 4-dr., $660. '41 Deluxe business 
coupe, $500; 4-dr., $510. '40 Deluxe 2-dr., 


$525. '39 Deluxe 2-dr., $475, $250. '36 
business coupe, $250. 
LINCOLN—'49 club coupe, $1,725. 


MERCURY—'49 conv., $1,390; club coupe, 
$1,750, $1,475, $1,425; 4-dr., $1,650, 

OLDSMOBILE—'49 (88) club sedan, §2,- 
075, $2,050, $1,860; (76) club coupe, 
$1,900; (98) club sedan, $1,950. '48 (98) 
4-dr., $1,375. '47 (66) club sedan, $1,255. 

PLYMOUTH—'49 Suburban, $1,700, §$1,- 
610. '48 SD 4-dr., $975, $1,050. ‘41 SD 
2-dr., $425. 

PONTIAC—’'50 (8) sedan coupe, $2,285. '49 
Chieftain (8) 4-dr., $1,950; Streamliner 
(8S) 4-dr., $2,130, $2,025. °'48 (8) sedan- 
ette, $1,335; station wagon, $910; (6) 
4-dr., $1,300. 

STUDEBAKER 
coupe, $1,100, 
4-dr., $1,255 

WILLYS—'48 half-ton 
Jeep, $300. 


MASON CITY, IA. 


(Lapiner's Used Car Auction, Sale every 
Wednesday. Prices are for sale of Dec. 14.) 


"48 Commander club 
4-dr., $1,250; Land Cruiser 


pickup, $525. °'46 


(Prices dropped somewhat on older 
models, but were steady for clean 
pieces. Sold 74 units out of 123 offer- 
ings.) 

BUICK—’50 Special 4-dr., $1,995. ‘49 
Super 4-dr., $1,850. ‘48 Super 4-dr., 
$1,340, 
CADILLAC—'49 (61) 4-dr., $2,950. ‘42 


(62) 4-dr., $850. 


CHEVROLET—'49 FL Deluxe 4-dr., §1,- 
595, $1,520; SL Deluxe 2-dr., $1,405, 
$1,355. °48 FM 2-dr., $1,100, ‘46 FL 
aerosedan, $970, ‘42 Deluxe 2-dr., $495. 
‘41 Deluxe club coupe, $410. 

CHRYSLER — ‘49 Windsor 4-dr., $1,940, 
$1,935, $1,900. 

DeSOTO—'49 Custom 4-dr., $1,740 

DODGE—'41 Deluxe 2-dr., $305. 

FORD—'50 Deluxe (8) business coupe, 
$1,490, $1,410. ‘49 Custom (8) 2-dr., 


$1,340, $1,225; station wagon, $1,850. '47 
SD (8) club coupe, $815. 

FRAZER—'47 4-dr., $715. 

LINCOLN—'47 4-dr., $955. 


MERCURY—'50 4-dr., $2,255, $2,015. ‘49 
4-dr., $1,500, $1,410. '47 4-dr., $710. '46 
4-dr., $815. 

NASH—’49 (600) 4-dr., $1,385 

OLDSMOBILE—'49 (8S) 4-dr., $1,950. ‘42 


66) 2-dr., $390. 
PACKARD—'41 (6) 4-dr., $205. 
PLYMOUTH—'49 Deluxe 2-dr., $1,470, $1,- 

450, $1,465, $1,430; SD 2-dr., $1,400, 

$1,385; club coupe, $1,540, ‘48 SD 4-dr., 


$935. '47 Deluxe 2-dr., $850, $680. 
PONTIAC—'50 6) 2-dr., $1,810; club coupe, 

$1,805. ‘48 Streamliner (8) 4-dr., $1,- 

405; 2-dr., $1,405. 

WILLYS—'49 half-ton pickup, $765 
ALBANY, N. Y. 

(Tim Anspach's Dealer Auto Auction. 
Sale every Monday. Prices are for sale of 
Dec. 12.) 

(Prewars and ‘48s were just a shade 

higher than usual, while almost-new 


"49's showed a slight decline, Sold 76 
units out of 120 offerings.) 

BUICK—'50 Special sedanette, $1,840. '47 
RM conv., $1,100. '39 Special 4-dr., $220. 

CADILLAC—'42 (62) 4-dr., $1,040, 

CHEVROLET—'49 SL Special 4-dr., $1,440; 
Deluxe conv., $1,520. '48 FM conv., $1,- 
110; 4-dr., $1,010; SM 4-dr., $860, '47 
SM 2-dr., $850; 4-dr., $850, $830; FM 
4-dr., $720. '46 FM 4-dr., $700. '42 SD 
4-dr., $570. '41 SD 2-dr., $410, '40 SD 
2-dr., $310, $250. 

CHRYSLER—'41 New Yorker 4-dr., $310. 


DeSOTO—'49 Custom club coupe, $1,800. 
‘47 Custom 4-dr., $1,060, $1,025. 
DODGE—'47 Custom 4-dr., $925; Deluxe 


business coupe, $770 
FORD—'49 Custom (8) club coupe, $1,180, 





$1,240; 4-dr., $1,300; 2-dr., $1,110; (6) 
4-dr., $1,125, $1,085. '48 SD (8) 4-dr., 
$1,000; club coupe, $900. ‘47 SD (8) 
4-dr., $800, $775. '46 SD (8) 2-dr., $600; 
conv., $760; sedan delivery, $460. '40 
SD (8) conv., $150; Deluxe (8) 2-dr., 
$275. 


FRAZER—’'49 4-dr., $1,150. 
HUDSON—'49 super (6) 4-dr., $1,360, '48 








| 


Commodore (8) 4-dr., $1,090. ‘47 Super 
(6) 4-dr., $725. 
KAISER—'49 Deluxe 4-dr., $1,300. 
LINCOLN—’'49 Cosmopolitan 4-dr., $1,850. 
MERCURY—'49 4-dr., $1,440, $1,370. ‘47 
4-dr., $800, $775, $720, $645. ‘46 4-dr., 
$700 


NASH—'49 (600) 2-dr., $1,200. 
OLDSMOBILE—'49 (98) holiday coupe, $2,- 
610; 2-dr., $1,920; (88) 4-dr., $1,870, '47 


(66) 2-dr., $700; (76) 2-dr., $925, ‘41 
(68) 4-dr., $330. 

PACKARD — ‘47 Clipper (6) sedanette, 
$850. 

PLYMOUTH—'49 SD 4-dr., $1,500, $1,410; 
Deluxe 2-dr., $1,330. '47 SD 4-dr., $740. 


| PONTIAC—'50 Streamliner (6) club coupe, 


$1,725. '48 (8) station wagon, $1,225. ‘47 
Streamliner (8) 4-dr., $1,035, $860; Tor- 
pedo (8) conv., $930; (6) 4-dr., $910 


STUDEBAKER—'49 %-ton pickup, $700. 
‘41 Champion club coupe, $165. 

WILLYS—'47 Jeep, $650. 

MISCELLANEOUS—'48 International half- 
ton pickup, $510. '40 1%-ton rack, $240 


QUINCY, ILL. 


(Charlie Thale’s Quincy Auto Auction. 
Sale every Friday. Prices are for sale of 
Dec, 16.) 

(Prices were lower than in preceding 

weeks.) 

BUICK—'49 Super sedan, $1,760. '39 Cen- 
tury sedan, $375. '38 Special sedan, $100. 
CHEVROLET—'49 FL sedan, $1,600. ‘46 
1%-ton stake, $520, $585; FM sedan, 
$865, $735, $805. 41 sedan, $405, $400, 
$390, $135, $455. ‘40 sedan, $160, $485, 





$260, $155, $225. ‘39 ‘%-ton pickup, 
$130; sedan, $225, $125, $315. 

CROSLEY—'47 sedan, $150. 

| DeSOTO—'47 sedan, $830. ‘41 club coupe, 
$185. 

DODGE — ‘47 sedan, $785. ‘42 business 
coupe, $180. 

FORD — ‘49 sedan, $1,130, $1,360. °48 
sedan, $995, $905, $915, $1,020. ‘46 club 


truck, $460. ‘41 
‘40 sedan, $280, 


coupe, $720; 1%-ton 
sedan, $280, $390, $410. 
$355. 
HUDSON—'41 sedan, $110. 
MERCURY—'49 sedan, $1,390. 
NASH—'46 sedan, $405. 


OLDSMOBILE—'47 sedan, $935, $890. ‘41 
sedan, $300, $150, $300, $355. 
PLYMOUTH—'49 sedan, $1,470. '46 sedan, 





$745. °41 sedan, $165, $380. 
WILLYS—'48 Jeep, $475. '46 Jeep, $250. 


EBENSBURG, PA. 


(Ebensburg Auto Auction Co. Sale every 
Thursday. Prices are for sale of Dec. 15.) 


(Sold 65 units out of 103 offerings.) 


BUICK — ‘50 Special 4-dr., $1,975. ‘49 
Super 2-dr., $1,750. ‘48 Super 2-dr., $1,- 
265; .Special 2-dr., $1,160. ‘42 Special 


2-dr., $350. 
"39 Special 4-dr., $235. 


"41 Special 4-dr., $525, $320. 
"36 4-dr., $65. 


CADILLAC—' 37 4-dr., $90. 

CHEVROLET — ‘49 (steel body) station 
wagon, $1,550; FL Deluxe 4-dr., 3 at 
$1,450; 2-dr., $1,360, $1,395; Special 
2-dr., $1,350, $1,205. "48 FM club coupe, 
$1,200; FL aerosedan, $1,160. ‘47 FM 
conv., $940; 4-dr., $915. °41 SD 2-dr., 


$425; half-ton pickup, $310. '40 SD 2-dr., 


$475, $360, $190. '39 Deluxe 4-dr., $390. 
CHRYSLER—'46 Windsor 4-dr., $830. '40 
Windsor 2-dr , $240 
DeSOTO—'46 Custom 4-dr., $850. ‘41 De- 
luxe 4-dr., $210. ‘38 4-dr.. $230 


DODGE—'48 Custom club 
‘47 half-ton pickup, $650. 


coupe, $1,180. 


FORD—'49 Custom 2-dr., $1,250, $1,190, 
$1,170. '46 SD club coupe, $730. '41 De- 
luxe 4-dr., $295. ‘38 Deluxe 2-dr., $210. 

HUDSON—'48 Commodore (8) 4-dr., $1,- 
110. 

KAISER—'47 Deluxe 4-dr., $690 

MERCURY—'46 4-dr., $720. 

NASH—'35 (6) 4-dr., $35. 

OLDSMOBILE — ‘47 (66) 2-dr., $1,100, 
$990, $985. ‘41 (76) 4-dr., $370. ‘40 


(70) 2-dr., $340. '39 (6) club coupe, $215. 

PLYMOUTH—'49 Deluxe 4-dr., $1,305, ‘48 
SD 4-dr., $1,005, $1,030. '47 SD club 
coupe, $940, $890. '46 SD 4-dr., $770. '39 
Deluxe 4-dr., $260. ‘38 Deluxe 4-dr., 
$200. 

PONTIAC—’47 Streamliner (8) 4-dr., $990. 

STUDEBAKER—'50 Champion club coupe, 
$1,595, 

MISCELLAN EOUS—'39 LaSalle club coupe, 
$345. '35 Terraplane 4-dr., $75 


AKRON 


(Akron Auto Auction, Sale every Thurs- 
day. Prices are for sale of Dec. 15.) 
(Sold 41 units out of 89 offerings.) 
BUICK—'49 RM sedan, $1,860. '48 Super 
conv., $1,485. '47 RM sedan, $1,085. '39 
Special sedan, $85. 
CADILLAC—'48 (62) 
CHEVROLET—'49 SL 


sedan, $2,350. 
Special club coupe, 


$1,250. "48 station wagon, $975. '47 FM 
sedan, $895; club coupe, $870. °46 SM 
sedan, $800, $600. ‘42 SD sedan, $300. 
‘40 MD sedan, $350 

CHRYSLER—'49 Windsor sedan, $1,850. 
‘46 Windsor sedan, $900; Royal sedan, 


$875. 
DeSOTO—'47 Custom 
"40 sedan, $230. 
DODGE—'46 Deluxe sedan, $705, $700 
FORD—’'50 Deluxe (8) sedan, $1,520, '49 
Custom (8) club coupe, $1,260, $1,130. 
"48 Deluxe sedan, $895, $890. '47 SD (8) 
sedan, $720. '46 SD (8) club coupe, $790; 
sedan, $750; business coupe, $670. 
HUDSON—'48 Commodore (8) sedan, $1,- 
185. 
MERCURY—'47 club coupe, $825. 
NASH—’'48 (600) sedan, $850. * 
OLDSMOBILE—’41 business coupe, $225. 
PLYMOUTH—'48 SD sedan, $990, ‘42 SD 
club coupe, $330. '39 sedan, $225. 
PONTIAC—'46 streamliner (6) sedan, $855. 
‘40 (6) sedan, $225. '39 club coupe, $165. 


CONCORD, MASS. 


club coupe, $1,065. 





(Concord Auto Auction, Ine. Sale every 
Monday and Friday. Prices are for sales of 
Dec. 9-12.) 

(Sold 117 units out of 225 offerings.) 
BUICK—'47 RM _ conv., $1,060; Super 

sedan, $1,090. '41 Super sedan, $360. ’38 

Century sedan, $65. '37 sedan, $60. 
CHEVROLET— 49 SL Special sedan, §$1,- 


375, '48 FM conv., $1,175; FL areosedan, 
$1,150, $1,110; FM sedan, $1,150. '47 FM 
club coupe, $900; sedan, $900; SM sedan, 
2 at $800, $885; club coupe, $950; FL 
aerosedan, $1,050. '46 FM sedan, $850. 
'42 FL aerosedan, $550. ‘41 MD sedan, 
$460, $450. '40 sedan, $325, $320; conv., 
$400, ‘39 sedan, $310; sedan delivery, 
$135. '38 business coupe, $300. 
CHRYSLER—'40 sedan, $500, $125, $100. 
DODGE—'47 %-ton pickup, $510. '46 club 
coupe, $850. ‘41 sedan, $370. ’°39 half- 
ton pickup, $100; sedan, $295, 
FORD —'49 Custom (8) sedan, $1,300; 
Standard (8) sedan, $1,250, $1,200, $1,- 


| 











(te date) Nov. 


Dec 








010. ‘46 half-ton pickup, $500. ‘41 club 
coupe, $415; sedan, $250, $375, '40 %-ton 
stake, $200. '39 sedan, $95. ‘38 sedan, 
$115. '37 sedan, $40. '36 sedan, $250. 

MERCURY—'47 sedan, $825. ‘39 conv., 
$390. 

NASH—'46 (600) sedan, $760 

OLDSMOBILE—'47 (98) sedan, $1,000. ‘41 
(98) sedan, $135; (66) sedan, $210; club 
coupe, $400. “36 sedan, $35. 


PACKARD—'42 Clipper sedan, $425. ‘37 
(110) sedan, $170, $60 
PLYMOUTH—'46 SD sedan, $840, $655. ‘41 


sedan, $460. '40 conv., $155, $180; sedan, 
$160. °38 sedan, $35. '35 sedan, $225. 
PONTIAC—'47 Streamliner (6) sedan, $1,- 
100. '41 (6) sedan, $435. ‘40 (6) sedan, 
$395. '33 sedan, $30. 
STUDEBAKER — ‘47 
$925. 
WILLYS—'47 





Commander sedan, 


Jeep, '46 Jeep, $450. 


DETROIT 


(Aptco Auto Auction, Sale every Wednes- 
day. Prices are for sale of Dec. 14.) 
(Market was way off. Sold 34 units 

out of 60 offerings.) 


$700. 


BUICK—'47 4-dr., $1,025. ‘46 4-dr., $875. 
‘41 2-dr., $295. 

CADILLAC—'47 4-dr., $1,625, °39 4-dr., 
$265. 

CHEVROLET—'49 SL Special 4-dr., $1,- 
365; business coupe, $1,180. ‘48 FM club 


coupe, $1,075. '41 4-dr., $480, $335; busi- 
ness coupe, $225. '38 2-dr., $120. 
DODGE—'48 4-dr., $1,025. '40 4-dr., $225. 
FORD—'49 2-dr., $1,280, $1,235, $1,200. 
'46 2-dr., $650, $645; 4-dr., 2 at $745. 
‘41 2-dr., $280. '39 2-dr., $130. 
HUDSON—'47 2-dr., $885, $735; 
$710. '40 club coupe, $155. 
MERCURY—'46 4-dr., $755. '39 4-dr., $210. 
NASH—'41 2-dr., $250. 
PLYMOUTH—'49 2-dr., $1,275. 
$750, '42 4-dr., $325. 
PONTIAC—'49 club coupe, $1,675. 


DANVILLE, VA. 
(Danville Auto Auction. Sale 
Friday. Prices are for sales of Dec. 
BUICK—'40 sedan, $120. 
CADILLAC—'41 club coupe, $900. 


4-dr., 


"46 4-dr., 


CHEVROLET—'49 SL Deluxe 4-dr., §$1,- 
495; FL Deluxe 4-dr., $1,470, $1,480; 
2-dr., $1,445. "48 FL aerosedan, $1,280, 
$1,070; FM sedan, $1,090, $1,080, $1,075; 
SM sedan, $1,200, $1,090; half-ton 
pickup, $725. '46 FM sedan, $690, $700, 
$775, $855. 41 SD sedan, $620. ‘40 SD 


Canadian Buyers 
Greet Hold-Price 


Trend with Favor 


OTTAWA.—Canadian dealers re- 
port that a trend, at least so far, 
of manufacturers announcing no 
price hikes for their 1950 cars and 
in some cases even slightly reduc- 
ing prices has made a favorable 
impression on the public. 

With manufacturers faced with 
higher costs for the U. S. products 
going into their vehicles, the public 
in general, it is said, wouldn’t have 
been shocked by price hikes. 

Dealers report that more custom- 
ers are around placing orders for a 


1950 model than was earlier antici- | 


pated. Prospective buyers, they say, 
have given up any hope that new- 
car price levels will soon show any 
appreciable drop. 

Surveys are said to definitely in- 
dicate that people in Canada will 
be making the usual spring rush 
to get new-car delivery. Public 
interest in 1950 models is described 
as greater than ever. 


Alcoa to Display 
At SAE Show 


DETROIT.— Aluminum Co. of 
America will offer several displays 
of recent aluminum developments 
now available to manufacturers of 
trucks and trailers at the 1950 So- 
ciety of Automotive Engineers 
show to be held Jan. 
Book-Cadillae hotel, Detroit. 

Alcoa's feature display will be an 
up-to-the-minute showing of the 
latest developments in aluminum 
wheels. Another attraction will be 


Average Used-Car Prices 


(Compiled by Automotive News) 














Model Dec. 1949 Nov. Oct. 
(to date) 1949 1949 
Ds vedeeus $1,579 $1,608 $1,680 
See veeenes 1,155 1,180 1,228 
1947. 936 981 1,015 
1946. 800 837 893 
1942. 440 449 480 
Ee nix s0-0% 398 430 459 
Bees cise 322 361 387 
Overall 
Average... $ 804 $ 835 §$ 877 


9-13 at the} 


a one-third scale model of a panel 


truck body. 
Frank C. Barrows, manager of 
automotive sales for Alcoa, will 


be in charge of the exhibit lo- 
cated in Parlor C-1 of the Book- 
Cadillac. 


(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 





'39 MD sedan, $200, $230, $290; club 
coupe, $180; SD 4-dr., $260, $355. 
CHRYSLER—'47 Windsor sedan, $1,130. 


‘39 Royal sedan, $260. 
DODGE— 47 sedan, $1,080. '41 sedan, $400 


FORD—'49 Custom (8) station wagon, $1,- 
010; sedan, $1,310, $1,290, $1,260, $1,- 
230, $1,350, $1,305. '48 SD (6) sedan, 
$900; (6) half-ton pickup, $700; SD (8) 
sedan, $800, $860; 2-ton flat bed, $930. 
'47 SD (8) sedan, $935, $805; club coupe, 
$1,015, $950, $840. '46 SD (8) sedan, 
$860, $830, $825, $875; (8) business 
coupe, $640. ‘42 (6) sedan, $150. ‘41 (8) 
business coupe, $275, $240; conv., $700. 
'40 (8) business coupe, $390; sedan, $345, 
$225, $375. '39 (8) sedan, $425, $315. 


HUDSON—'47 sedan, $720. '46 2-dr., $560; 
4-dr., $600. 


LINCOLN—'49 4-dr., $2,300. 
MERCURY—'49 sedan, $1,465. 


PLYMOUTH—’'49 club coupe, $1,415; 
$1,460, $1,465; 4-dr., $1,515, °47 
$1,160; 2-dr., $1,110. 


PONTIAC—'49 (8) sedan, $1,755. ‘47 (8) 
4-dr., $1,010; 2-dr., $1,060. '37 (6) sedan, 
$155. 

STUDEBAKER—'41 sedan, $110. 

WILLYS—'48 half-ton pickup, $670. 


Goodrich Official 
Sights a Bright 
50 Sales Outlook 


AKRON.—Tire replacement sales 
in 1950, including passenger car, 
truck, bus and farm vehicle tires, 
will substantially exceed this year’s 
tire business in those classifica- 
| tions, according to Joseph E. Pow- 
ers, sales executive of B. F. Good- 
rich Co. 

“Tire dealers and other outlets 
can expect at least a 6 percent 
increase in the sale of passenger 
ear tires next year, according to 
our estimates, while truck tire 
sales will probably top 1949 by 
more than 7 percent,” Powers said. 

In the agricultural field, tire 
dealers may anticipate more than 
a 5 percent boost in tire deliveries 
during 1950, he predicted. 

“Truck tire sales next year 
should be in excess of 7,000,000 
units, compared with about 6,500,- 
000 this year. The industry’s record 
sale of 10,700,000 truck tires was 
achieved immediately after the 
war.” 

New prices for tires, Powers said, 
will permit dealers to retain a 
somewhat higher percentage of the 
sales dollar which, with the ex- 
pected increase in replacement tire 
sales volume next year, should re- 
sult in more profitable operations. 


Phila. Zone Head 
Named by Buick 


FLINT.—Appointment of Herbert 
C. Hagstrom as manager of Buick’s 
Philadelphia zone was announced 
last week by O. L. 
Waller, general 
sales manager. He 
succeeds R. J. 
McGovern, who 
has resigned to 
accept a dealer- 
ship at Richmond, 
Va. 

Hagstrom joined 
Buick in 1937, and 
in 1941 he became 
service represent- 
ative in the New 
York zone. During the war he was 
a field engineer at Buick’s aircraft 
engine plant at Melrose Park, IIL, 
after which he was essigned to 
Boston as_ service representative 
and district manager. In 1947 he 
was transferred to San Francisco 
as service manager, remaining 
there until last June when he was 
assigned to Philadelphia as service 
manager. 








H. C, Hagstrom 


Joins Yontzs & Thomas 
George H. Master, former owner 
of Master Used Car Sales, Akron, 
has joined Yontz & Thomas, Inc. 
(DeSoto - Plymouth), Cuyahoga 





Falls, as sales manager. 
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PONTIAC. — Advance details of 
hanges in the GMC truck line for 
1950, which will be announced early 
n January, were reported last week 
by the GMC Truck & Coach divi- 
sion of General Motors, 

GMC in 1950, it was said, will 
feature stepped-up horsepower in 
light and medium-duty engines, 
plus cab, engine and chassis ad- 
vancements. New models will be 
introduced in the 1% and 2%-ton 
ranges, along with two new six- 
wheeler series in the 24,000-32,060 
gross vehicle weight range. 

There will be two new, lighter 
Diesel tractor series of 45,000 and 
55,000 pounds combination weights, 
as well as lightweight options in 
the big 900 Diesel series. 

GMC for 1950 will offer increased | 
horsepower in the 228, 248 and 270- 
cubic-inch engines, according to J. 
E. Johnson, GMC general sales 
manager. He said that the horse- 
power of the 228 will be stepped 
up from 94% to 96, that of the 248 
from 100 to 110 and the 270 from | 
104 to 120. 

The greater horsepower, it Was| 
explained, will be achieved through 
redesigning the intake manifold, in- 
stallation of new high lift cams, a 
larger carburetor throat and a 
change in valve timing and angle 
of the exhaust valve seats. 

Leading the new model series 
that will. be added to the GMC 
line is the 280 series with a GvVw 
of 11,000 pounds. This series Is | 
expected to provide an expanded 
model selection in the 1%-ton 
range. 

The 280 series will have the 228 | 
engine as standard, the 248 engine 
optional. It will be equipped with 
four-speed synchro-mesh transmis- 
sion and full-floating hypoid rear | 
“a GMC will 

In the 2%-ton range, wi 
henbune a 470 series with a GVW 
rating of 20,000 pounds and a gross 
combination weight rating of 37,000 | 
pounds. 

For 1950, GMC said it would ex-| 
tend the advantages of dual drive | 
design to the middle weight range | 
of models with the introduction of | 
two new six-wheeler_ series, the 
HCW-400 and HCW-620. | 

These are designed for hauling 
ready-mix concrete, pulpwood, 
building supplies, oil field equip- 
ment and other off-the-highway 
jobs, as well as for regular highway | 
use where it is advantageous to| 














ENTIRELY NEW OFFERING—A fotal of six 
new-model series will be added to the GMC 
1950 truck line. Shown is a 280 series job 
which will provide an expanded selection of | 
models in the !'/2-ton range. 











FOR EASIER RIDE—AII light-duty GMC 
models in the 100 through 250 series will be 
equipped with new airplane-type shock ab- 
sorbers, shown above. Below: GMC's new | 
middle-weight six-wheelers, featuring a newly- | 


designed dual drive. | 


GMC Changes for ’50 


New Truck Lines to Offer Increased Horsepower 
In Lights and Mediums 


{torque divider containing an inter- 
| axle 
| forward unit. 


| HDCR-640 and 650, these Diesel- 





have an extra axle for additional 
load. 


The HCW-400 series will have a 
GVW rating of 24,000 pounds and 
a GCW of 35,000 pounds. The GVW 
for the HCW-620 six-wheelers will 
be 32,000 pounds and the GCW 
50,000 pounds. Both six-wheelers | 
will have newly-designed dual drive | 
rear axles in which the power is| 
transmitted to both axles by a 
differential mounted on the 

GMC also announced a new Diesel 
truck-tractor series which will 
bring the power of the two-cycle, 
four-cylinder GM Diesel engine into | 
the lighter models of the heavy- 
duty range, Designated as _ the 


powered tractors will have GCW 
ratings of 45,000 and 55,000 pounds, 
respectively. They will be offered 
in wheelbases of 141, 153 and 165) 
inches. 

For driver comfort, the 1950 GMC 


| 





DUAL DRIVE JOBS—For 1950, GMC will add six new model series to its selection of light, 
medium and heavy-duty trucks. Shown are the HCW-400 and 620 which GMC officials say 
will bring dual drive to the middle-weight range, providing great tractive ability and 
extra load capacity for off-the-highway hauling as well as road use. 





seats 56% inches wide, 1% inches;ing of cab. Seats in the new 470 
wider than 1949 models and 9%/series and 620 six-wheelers will 
inches more than prewar. Floor} have foam rubber pads standard. 

mats will be installed flush with Other advancements reported for 








light and medium cabs will offer 





sills to make possible easy clean- | GMC’s 1950 line include a one-piece, 


“|}senger automobiles. 


dustproof floor in panel, canopy 
express and suburban models, On 
the suburban, side-hinged panel 
doors will be available as an option 
in place of the standard lift door 
and hinged tailgate, if desired. 

All light-duty models in the 100 
through 250 series will be equipped 
with airplane-type, double-acting 
shock absorbers. Heavy-duty shock 
absorbers will be available as an 
option on series 150 through 250. 





Vehicle Insurance Cut 


For Ohio Motorists 


COLUMBUS, O.—Walter A. Rob- 
inson, Ohio superintendent of insur- 
ance, has announced that the 
National Automobile Underwriters 
Assn. has filed a revised schedule 
of automobile physical damage in- 
surance rates for Ohio, effective 
Dec. 12. 

It is stated that the overall result 
will be a 10.2 percent reduction in 
comprehensive coverage and an 
overall 642 percent reduction in 
collision coverage for private pas- 
These reduc- 
tions are expected to save approxi- 
mately $1,500,000 annually for Ohio 
motorists. 








Others are profiting from AUTOMOTIVE 
NEWS want ads. Why not you? 





How to give your secret transmission 


, | ‘IMKEN?® bearings on the shafts 
of your newest transmission are 
your best insurance of long life and 


smooth operation, no 


you plan to convert power. So if you 
want your transmission to have the 
maximum number of talking points 


when you take it out 
wraps, include Timken 
your secret designs now. 


Because Timken bearings carry 


both radial and thrust 


deflection and end-movement are 
eliminated. Moving parts are held in 
proper alignment. Clearances be- 
tween revolving parts can be closer 
without danger of interference. And 
if there are gears in the picture, Tim- 


ken bearings help them 


smoothly and last longer. 


With Timken bearings your trans- 


mission is more trouble- 


itis more simple in design. No special 
thrust bearings or washers are re- 


more talking points 


bearings can 


the toughest j 
matter how 


bearings ont 


from under 
bearings in 





All but two cars use Timken bearings on 
the pinion. Here’s a typical application. 


loads, shaft 

quired. Timken bearings can be easily 
adjusted when shafts are installed in 
the transmission housing, making 
possible a more simplified mounting. 


NOTE TO P. A.'S. 


For a quick idea of what Timken 


TIMKEN 


TRADE MARK REG U & Pat OFF, 


TAPERED ROLLER BEARINGS 


ing reliability. 


(37) 
9950 taba 
— iw 
re) iv 


6S 


mesh more 












free because 









do for transmissions, 


look at pinions. Pinion bearings have 


ob of any bearing in the 


car. And today all but two makes of 
passenger cars use Timken roller 


he pinion! 


For help in designing Timken bear- 
ings into your newest transmission 
plans, call upon our engineering staff 
for the latest technical data. In Detroit, 
phone TRinity 5-1380. The Timken 
Roller Bearing Company, Canton 6, 
Ohio. Cable address: “TIMROSCO”. 


Because every step of the manu- 


facture of Timken bearings is controlled within our 
company... because our vast manufacturing facilities 
are widely dispersed... 
Roller Bearing Company a supply source of outstand- 


you will find The Timken 


50th birthday of the 
company whose 
products you know by 
the trade-mark: 
TIMKEN 


NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER (> BEARING TAKES RADIAL AND THRUST —-€f)— LOADS OR ANY COMBINATION {0 
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Vonthly 


{ Reeular TOM ALE 


for those who make, 


sell and 


service Imericas 


Buses. Commercial Vehicles and Equipment 


Stocks Estimated at 4144 Per Dealer... 


Truck Sales Near Production 


yw 1949 truck production lag- 

ging behind last year’s peak 
output by 235,000 units and with 
dealers all over the nation claim- 
ing that truck sales have been 
exceedingly hard to uncover, it is 
rather surprising to find in com- 


paring latest registration figures 
available, that sales have lagged 
behind production by less than 


100,000 units. 

Projecting these figures to the 
end of the year would indicate 
that there are only about 4% 
trucks per dealer in the field, but 
due to the maldistribution that 
has taken place in truck allot- 
ments, stocks in some areas and 
with many dealers may be much 
higher than that. 

If these figures—-and factory 
claims closely approximate these 
figures—are substantiated after all 
the reports are in, there is evidence 
to support the claim that trucks 
were in demand in numbers ap- 
proximating this year’s output. 

* * + 


ALDISTRIBUTION, coupled 

with far too many dealers not 
having built up a sales organiza- 
tion to dispose of trucks at a rea- 
sonable profit, seems to be the rea- 
son why such a large percentage 
of the truck dealers are very un- 


happy about 1949’s business, profit- | 


wise. 

Another factor that has aided 
and abetted in preventing many 
experienced dealers from makjng 
normal profits, it is claimed, is 
that far too many dealers who 
started to have trucks pile up 
in their stocks early in the year 
became afraid of their ability to 
merchandise them and _ started 
sluffing off their stocks at ruin- 
ous discounts, even when there 
was a fairly healthy market star- 
ing them in the face. 

Dealers who have kept their chin 
up and their wits about them 
haven't done too badly this year, 
it is claimed by those who have 
been checking profit and loss state- 
ments. 

Yet, checking with many dealers 
who sell both trucks and cars, it 


is evident that few if any dealers | 


are satisfied with the profits from 
the truck business this year, and 
many of them are blaming the 
factories for the condition. 
* + + 

NALYZING the condition with 

the better informed dealers, 
however, usually brings out that it 
was not entirely overproduction by 
the factories that produced the 
unprecedented unhealthy condition 
that the truck market has found 
itself in this year. Trucks were 
moved and dealers generally do 
not have any stocks-—most of them 





| 


| Are Trucks Being Blamed 
| For Poorly Built Roads? 


(An editorial from the National Highway Users Conference bulletin) 


durable than those built in 1925? 


WHY are some concrete pavements built in recent years 


less 


At a time when the trucking industry is being accused by a rail- 
road publicity campaign of responsibility for highway breakups, this 
question has been raised by the Kansas State Highway commission. 

The National Highway Users conference expressed hope that 
huge sums of taxpayers’ money might be saved as a result of 
an investigation being undertaken by the United States Bureau 
of Public Roads and the Portland Cement Assn., along with the 
state, in a research project to find the answer. 


The investigation, of broad financial and public relations 


im- 


plications to highway users and highway departments, follows a 
seven-year study of concrete pavements in Kansas. According to the 
Highway Research Review, a publication of the Highway Research 
Board, this study “revealed the possibility that progress in concrete 
pavement construction methods and their cements used for concrete 
pavements may have inadvertently caused such pavements to be less 
durable than those which had been constructed by methods and 
materials used in the decade 1920-1930.” 


* 


* + 


THESE earlier highways, the study found, “were more sound and 
have resisted today’s traffic impacts to a greater extent than the 
pavements constructed subsequent to 1935.” 

In the research project now under way, test stretches will be 
built using “old fashioned” cement with both 1925 chemical and 


physical characteristics; 


modern cement with 
ground” physical characteristics, and another of today’s mill-run 


1925 “coarse- 


product. These cements are being used alternatively in 1,000 


foot sections with construction 


methods as specified at present 


and with those specified in about 1925. 

The question of whether modern nine-inch concrete roads are 
inferior to lighter ones built earlier also has been raised unofficially 
in the east. In one instance attention was invited to certain stretches 
of six-inch pavement in Pennsylvania constructed about two decades 
ago which carry heavy traffic but remain in excellent condition. In 
this instance, a highway expert was quoted as saying: “We used to 


use a slow-drying coarse-ground 


|do not have sufficient inventories 
on hand for a representative stock 
lof models and sizes, and cannot be 
|held to having what could well be 
|termed normal stocks. 

If blame for the condition that 
has existed this year can be laid 
at the factories’ door, say many 
experienced and analytical dealers, 
it is the maldistribution that was 
greatly in evidence during the first 
six months and still continues to 
a certain extent. 

These dealers feel that part of 
th's mald‘stribution was due to 
deliberate forcing of certain deal- 
ers, who had been “riding a 
gravy train” when trucks virtu- 
ally sold themselves, and who did 
not prepare their dealership to 
assume the sales responsibility 
when the “gravy train” became 
derailed. 

Many of these dealers have made 


Food Industry Leading 
Switch to Trucks 


[He fruit and vegetable industry 
has been switching to truck 
hauling faster this past year than 
at any time in the history of the 
truck business, according to reliable 
sources. 

The prime cause of this rise in 
truck usage to meet the hauling 
problems of the growers and 
packers, is the constantly increas- 
ing rail freight rates and the rails’ 


lack of service, demanded by the 


shippers. 

The growers of green goods led 
the “switch parade” over a year 
ago. In the 1949 edition of Truck 
Facts, figures show that 86 percent 
of ail green corn, 79 percent of all 
cucumbers, 78 percent of all lima 


and snap beans and 83 percent of | 


all strawberries had switched over 
to trucks because of the many ad- 


vantages offered by this means of | 


getting their products to market 
“while the dew was still on them.” 
* * . 
‘ens year, however, not only has 
the switchover continued in these 
classifications of what might be 
called highly perishable vegetables, 
but in more staple commodities like 
potatoes and citrus fruit. 

Earlier this year a U. S. De- 
partment of Agriculture expert 
came out with figures showing 
the drop off in potato receipts by 
rails to the Washington, (D.C.) 
market and explained that this 
was due to the increase in rail 


(Continued on Page 27, Col, 1) 


cement which required from 14 to 


28 days to dry. The demand for quicker use of the completed pave- 
ment required a quicker drying surface.” 
| i  ———————————— 


{no serious attempt to sell the 
|trucks they took, but started in 
lat the beginning of the year to 
grossly undercut list and even sell 
at dealer cost, or but 
above, to move them out without 
having to take in trades. Thus, 
these dealers have not only thor- 
oughly demoralized the truck mar- 
ket for themselves but also for 
every other dealer in their trading 
area, 
* * * 

JYACTORIES have been guilty of 

maldistribution due to lack of 
| sufficient attention by zone and re- 
gional managers, and also due to 
too many inexperienced travelers 
in the field who were not checking 


slightly | 


the abilities and tonnage require- | 


ments of dealers under their su- 


pervision. This condition was pre-| 


dicted—and found to 
several areas—early 
by Automotive News, 
In many areas, according to 
responsible truck dealers who 
like the truck business and who 
intend to stay in if they can 
make a dollar, this condition still 
exists. A check of such dealers 
at two recent dealer meetings 
uncovered the fact that many of 
these dealers upon whom the 
factories must rely for much of 


be true in 
this summer 


their solid truck business, are 
now inclined to buck in the 
saddle. 

If the experienced and _ solid 


dealers who love the business lay 
down on the sales end, there cer- 
tainly will be no hope in bringing 
sanity out of the chaos that now 
exists. It is certain that the in- 


upsetting the market, will not be 
able to switch their tactics soon 
enough to bring profitable sales 
back into the industry during 1950. 


Most manufacturers recognized 
early that dealers were going to 
run into trouble on the heavier 
models and switched their produc- 
tion schedules to build more in the 
low tonnage sizes that had been 
|most neglected during and since 
the war years. 

* + * 

CHECK of the first 10 months 

production shows that manu- 
facturers built approximately 21,- 
000, or 4.8 percent, more light ve- 
hicles in the 5,000 pound or under 


| classification, than they built dur- | 


ing the similar period last year; 
built approximately 34,000, or 13.6 
percent, more  5,001-10,000 pound 
jobs; built 83,000 fewer, or a drop 
of 112 percent, on the 10,001-14,000 
pound jobs; went 31,000, or 51 per- 


cent, short on the _ 14,001-16,000 
pound sizes; went short 33,000, or 
106 percent, on the 16,001-19,500 


pound trucks; went short 22,000, 
| or about 110 percent, on the 19,501,- 
| 26,000 pound heavies, and 4,000 
short or built 31 percent fewer of 
ithe over-26,000 pound heavy 
| heavies. 

Part of this switch, of course, is 
| represented in the 168,018, or ap- 
proximately 13.7 percent, fewer ve- 
hicles the industry built during 
|the same period. 

To get a little better picture 
of what has happened to the 
truck business this year, one only 
has to see that the under 1%- 
ton production, which used to 
represent approximately 32 per- 
cent of total output, is running 
approximately 70.3 percent this 
year, and the 1%-ton production, 
which normally represented 
about 42 percent of the market, 

1) 
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Top Trucks 


New-truck registrations for 10 
months, plus 22 states for No- 
vember: 


For further details see page 
36, today’s issue. 


1949 Pos. Make 1948 Pos. 
1—301,103 Chev. 262,827— 1 
2—167,425 Ford 203,964— 2 
38—101,800 Dodge 99,928— 4 
4— 80,479 Inter’l 112,890— 3 
5— 70,936 GMC 64,218— 6 
6— 48,440 Stude. 43,366— 7 
J— 29,517 Willys 68,405— 5 
8— 7,105 White 10,167— 8 
9— 5,739 Mack 8,824—11 
10— 4,582 Diam. T 9,637—10 
ll— 3,554 Reo 9,754— 9 
12— 3,185 Divco 5,132—12 
13— 1,394 Autocar 2,362—14 
14— 1,323 Brockway 2,569—13 
15— 1,033 Federal 3,774—16 
16— 793 Crosley 2,193—15 
17— 336 Kenworth 373—18 
13— 298 FWD 739—17 
19— 195 Sterling 373—18 
Total All Makes 
832,244 914,225 


National Parley 
On Transport 


Set for Feb. 1-3 


a) Ae E URN. Representatives 
of interstate carriers, ship- 
pers, the traveling public and 
|}investors will participate in a two- 
|}day national transportation con- 
|ference here, Feb. 1-2, sponsored 
iby the U. S. Chamber of Com- 


| merce, 


The conference, it was_ stated, 
will include round-table discussions 
on major issues confronting the 
transportation industry, such as 
government transportation adminis- 
|tration, the effect of government 
| aids on allocation of traffic, and the 
relation of government aids to 
national security. 

Chamber President Herman Stein- 
|kraus will speak informally at the 
| conference’s dinner meeting, Feb. 1, 
jintroducing guests, government 
officials and members of Congress. 








'M WILLING to bet that truck 

sales managers are heading into 
a tough sales year—for them. 

I attended the annual Detroit 
Auto Dealers Assn.’s_ mid-winter 
meeting and banquet recently and 
made it a point to talk with about 
every oldtime truck dealer there 


| and that’s the why-for of my lead 


|}experienced and improperly man-| 


|ned dealers, who led the parade in 





In This Section 


ATA Maps Action ....... .-Page 25 
Why Costs Rise Page 26 
Rails Refuted Page 36 


off remark. 


The oldtimers, the guys who like 
the business and do the real 
selling—in the Detroit area at 
least—are all fed up on the 
truck business as it was this 
past year. 

They told me—and I believe they 
meant it—that they weren't going 
to take all the trucks the factories 
wanted to send them from now on 
out until the truck business got 
back where they could make some 
money in it. 

* * . 


Blame Factories 


(THESE boys don’t mind tough 

competition from dealers who| 
know what they are doing and are 
out there endeavoring to serve the 
truck-operating public. But they 
are all fed up with meeting the 
type of competition which they are 
getting today from dealers who 
don’t give hoot for the truck busi- | 
ness, are afraid of it, don’t trade | 


because they don’t know what to 
do with the used stuff and give 
long discounts just to move the 
vehicles out of their inventory. 
They see no value in trying to meet 
quotation on trucks that are so 
near dealer cost that it is problem- 
atical whether the dealer can get 
his handling cost out of the sale. 

Many of the dealers I talked to 
blamed the factories for the situ- 
ation that faces the truck deal- 
ers, who would like to do a good 
truck job and who really like the 
truck business, They feel that the 
factories have been very short- 
sighted in shipping car-minded 
dealers the quantities of trucks 
they have shipped them this year. 

These boys feel that the factor- 
ies must have known that the 
car-minded dealer, would do just 
what he has been doing all year 
fail to build up a truck sales force 
to handle trucks but would shove 
them out at any price they could 
get for them. 


* x * 


| Big Job in ’50 


ASKED several what they would 
do if the factory told them they 
would have to take their quota of 
trucks or give up the franchise— 
and more than one said that maybe 


under the conditions that would be 
(See TRUCKIN’, Page 33, Col, 1) 
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‘ublic Relations Committee Goes Into Action .. . 


ATA Maps Fight on Critics 


CHICAGO. — Reflecting the seri- | 
sus concern of trucking industry | 
eaders over the extent and inten- | 
sity of the current attack on trucks, 
53 executives of major truck lines, | 
ill members of the American 
Trucking Assns.’ public relations | 
ommittee, met here to take action | 
on the problem. 

Walter Mullady, president of | 
Decatur Cartage Co., Chicago, 
presided as chairman of the com- 
mittee. He was flanked by Ted 
V. Rodgers, Ed J. Buhner, H. D. 
Horton and President Henry E. | 
English, comprising the full ros- 
ter of ATA presidents since or- 
ganization of the association. | 


Immediate and substantial ex- 
pansion of the work of telling the 
story of the trucking industry to | 
the general public and to such} 
special publics as are concerned | 
and definite provision of the sup-| 
port for this expansion was agreed | 
upon early in the meeting. 

Plans were made for 
meetings to enable such industry 
leaders as were unable to be pres- 
ent to participate in the planning 
and execution of the program. 


“We are at a crisis in the history 
of the trucking industry,” asserted 
English in opening the meeting. 
“Our action here today and our 
activities over the next several 
years will determine whether this 
industry makes progress or is} 
stopped in its tracks and forced 
to play a minor role in transporta- 
tion. We are literally at the cross- 
roads.” 

Veteran leaders in truck trans- 
portation from one end of the 
country to another were in com- 
plete agreement that never in 
the history of the industry has 
it had to face such widespread 
and determined efforts to halt its 
progress as are taking place at 
this time. 

“We are facing a situation which 
gives us no choice if we want to 
stay in business,” Mullady stated. 
“If we take this attack lying down, 
we deserve what we certainly will 
get. Beyond our duty to our own 
organization and our own industry, 
we have a responsibility to the | 
shippers of this country and to the 
general public. 

“Truck transportation is so vital 
to the whole American economy | 
that public reaction would destroy 
this anti-truck campaign spontane- 
ously—if the public knew the truth. 
As it stands, they don’t. Our job 
is to get it to them.” 

In a review of the whole picture 
of anti-truck propaganda, Walter 
W. Belson, director of public rela- | 
tions for ATA, presented actual 
samples of adverse publicity typical 
of the barrage which is greeting the 
public in newspapers, magazines 
and over the air. 

Inspired anti-truck publicity, he 
said, runs the range from paid 
advertising in newspapers and 
magazines over the signature of 
railroad associations, individual 
railroads or organizations of sup- 
pliers; activity of high-powered 
public relations organizations re- 
tained to do a special job; the 
_Rallroad Hour radio program; the 


Railroads Denied 
Mont. Rate Hike 


‘For Own Good’ 


HELENA, Mont.— Requests by 
railroads and trucking companies 
for intrastate freight rate increases 
averaging 8 percent have been re- 
jected by the Montana board of 
railroad commissioners. 

The higher rates were asked by 
the railroads in a combined peti- 
tion and by the Pacific Inland Tar- 
iff Bureau on behalf of its motor 
carrier members. 

In rejecting the proposed boosts, 
the board held that they would 
seriously affect Montana shippers’ 
interests, adversely affect their 
competitive position and “endanger 
the economic welfare of the state.” 

As to the railroads, the board 
found that “if the increase of 8 
percent is granted, it will cause 
diversion of traffic to other forms} 
of transportation.” 


continuing attack on trucks in 
railroad magazines; the letter-to- 
the-editor technique now being 
widely used, particularly through 
paid agents and through railroad 
employes, and the drive to enlist 
railroad labor in the anti-truck 
fight on a widespread national 
basis. 

“We cannot afford 
the fact,” Belson said, 
well- financed campaign 
| trucks by the railroads has only 
| one basic argument which is almost 


to overlook 
“that the 


| exclusively its own—the charge that | 


trucks are subsidized. This story 


| has little support except in railroad 
| and pro-railroad circles. | 


“By far the great bulk of ammu- 


nition used against the industry is | 


being supplied by a very small} 
minority of truck operators them- 
selves. Thus the charge of ‘high- 
way damage’ which currently is a 
|great favorite with railroad inter- | 


further |ests is most effective when it is|against the railroads; 
based on weighing campaigns which | of the shipper in | this attack not | about truck transportation. 


against | 


turn up some violations of weight 
laws. 
“Whenever these charges against 


| trucks appear to have some validity 


as a result of straight newspaper 
stories which the public sees, the 
impact of this propaganda is great- 
ly intensified. Worse still, these 
competitors do not hesitate to 
twist, distort and even fabricate 
statistics. 

“Only recently the president of 
a great railroad system, who cer- 
tainly knows or can find out the 
truth, made an absurd compari- 
son between safety records of 
over-the-road and local trucks in 
a public speech and under cir- 
cumstances where 
references were at the very least 
in bad taste.” 

Full attention was devoted to)| 
ways and means of combatting the 
current anti-truck drive. 

Among the proposals considered 


during the discussion were: the ad- | 


visability of a retaliatory campaign | 
the interest 


competitive | 


1949 


| 


| 
| 
| 
| 


FEDERAL'S IMPROVED ENGINE TESTED—Increased performance characteristics of Federal's 
newly-improved Series 60 engine are measured stroboscopically by Phil Sanford, assistant 
experimental engineer, in laboratory tests duplicating actual on-the-job conditions. Im- 
| proved features of the engine include interchangeable precision copper lead bearings and 
| addition of rotators. 


| eee a a 


| only as a buyer of for-hire truck Walker Marks Opening 


transport but as an operator of | Walker Motor Co. (Studebaker), 
large numbers of motor trucks | Gary, Ind., held a grand opening 
| hauling his own goods; copy base/jin a three-day event at 100 W. 
| for industry advertising; utilization | Ridge Rd. Free souvenirs were 
of truck sides for promotional pur-| given. Prizes for guessing the 
poses, and cooperation with em-|amount of corn in a fish bowl 
| ployes in disseminating the truth! were a refrigerator, a table model 
| radio and a pop- up toaster. 


Fast, Easy Shifting Under All Conditions with 


the New Eaton S221 77d Th 


MM Me sia ace Me ee el) 
controlled shift for Eaton 2-Speed Truck Axles 
provides easy, positive shifting at any speed, on 


any grade. Shifting is easier and smoother be- 


cause the actuating force is uniform at all times— 
unaffected by altitudes. The simplicity of the 


Eaton operating mechanism makes for minimum 


elite elle 
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easier driving and greater safety—and improved 


axle and vehicle performance. See your truck 
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More Than a Million 
Eaton 2-Speed Axles 
in Trucks Today 


Axle Division 


EATON 


EATON MANUFACTURING COMPANY 


NU PRODUCTS 


SPRING 


SODIUM COOLED, POPPET, 
PUMPS #« MOTOR TRUCK AXLES # PERMANENT MOLD GRAY IRON CASTING 
WASHERS e COLD DRAWN STEEL e S 


CLEVELAND, OHIO 


AND FREE VALVES 


e TAPPETS 


TAMPINGS e LEAF AND COIL 


e HYDRAULIC VALVE LIFTERS e VALVE SEAT INSERTS « ROTOR 
S e HEATER-DEFROSTER UNITS e SNAP RINGS e SPRINGTITES 
SPRINGS e DYNAMATIC DRIVES, BRAKES, DYNAMOMETERS 
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Trucking Cost Rise 
Due to State Barriers 


JEFFERSON CITY, MO.—Truck 
operating costs are going up be- 
cause of trade barriers in many 
states, according to Henry E. Eng- 
lish, president of the American 
Trucking Assns. 

Speaking before the convention 
of the Missouri Bus and Truck 
Assn., he said the trucking indus- 
try had started its battle against 

restrictive laws which hamper 
interstate truck business as early 
as 1930, 

He called attention to progress 
made during the war when bar- 
riers of some states were relaxed 
to speed the war effort. He called 
upon all persons to help remove 
interstate barriers which is causing 





No Sueswwerk 


Autocar Again Issues 


Record Book 


ARDMORE, PA.—The 28th an- 
nual edition of a record book, 
designed to take the guesswork out 
of truck-operation costs, has been 
brought out by Autocar Co, 

With a book for each of his 
trucks and tractor-trailer units, an 
operator can keep a day-by-day 
check throughout the year on the 
performance and expenses of his 
fleet. 

More than 5,000 of the books (an 
increase of 65 percent over 1948) 
are in use by truck owners this 
year, mostly in the U. S., said Rob- 
ert F. Wood, Autocar advertising 
manager. 





increased and unnecessary costs of 
operation. 


In answer to critics of the truck- | 
who claim trucks | 
have a free ride on public high- | 


ing industry, 


ways, English cited official records 


to show that the trucking industry | 
paid 32 cents of every dollar col-| 


lected by the federal government 
in motor vehicle use taxes last 
year. 

He said that self-regulation was 
the answer to adverse publicity 
from overweight citations and ad- 
vised the delegates to cooperate 
with officials, and to obey all regu- 
lations. He said even minor viola- 
tions by a few in the industry 
reflects on the entire truck 
industry. 

English praised the Missouri 
association for its part in the 
courtesy and safety program 
launched last year. He said inter- 
est in safety within the trucking 
industry was greater today than 
ever before and that safety 
organizations within the industry 
had been perfected in each state. 

Frank Campbell, ATA vice-presi- 
dent, gave an outline report of the 
major actions of the executive com- 
mittee of ATA during the past 
year. He said they had adopted a 
policy of repeal of the 3 percent 
transportation tax; adopted a plan 
to obtain legislation which would 
make theft of trailers a federal 
offense and that this legislation 
had been passed, and had a request 
with the ICC for a change of rules 
regarding transfer of operating 
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rights which have not been in use| 
for a long period. 

U. G. Lewellen, Jefferson City, 
manager of the Missouri Bus & 
| Truck Assn., told truckers that 
higher taxes confronted the mem- 
bers and urged them to combat this 
movement. He predicted legislative 
movements to achieve a gasoline 
| tax, a tonnage tax or a reciprocity 
| tax, or a combination tax. 

He used a portion of his time 
to acquaint the delegates with 
recent figures on truck damage | 
to highways. He proved, with his 
| figures, that maintenance costs | 
on highways are lower on high- 

ways where truck traffic is 

heaviest. 

He denied that records show that 
truck traffic is damaging the high- 
ways despite recent attacks on the 
industry by Missouri officials in- 
cluding Gov. Forrest Smith. 

He also pointed out that the ATA | 
had continuously told the public} 











Most damage to highways, it was 
pointed out, is caused by poor con- s 
struction, bad design, faulty ma-| PARIS, Ill—-Entry of Mid West 
terials, and that a true report of | Body & Manufacturing division of 
conditions is kept from the general] | Electrographic Corp. into the van 
public. body field has been announced by 
E. S. Grumbache, general manager. 
The company has acquired assets 
of Capitol Body Co., Indianapolis, 
and has moved machinery, tools 
and fixtures to its Paris Ill.) 
plant. 


Trucker Refutes 
Need for Bigger 
Addition of a van body rounds 


N. we Road Fund out the Mid West line of farm and 


ALBANY.—Frank B. Kurtz,| stake truck bodies, 30,000 of which 


president of the New York State|have been produced by the com- 
Motor Truck Assn., told a joint|Pany since 1946. 
legislative committee on highways | Frank Shaw, one of the princi- 
here last week that “it is exceed-| pals of the Indianapolis concern, 
ingly difficult to understand why| has been named superintendent 
there should be any thought of| of Mid West’s van panel produc- 
further taxing trucks.” tion facilities. 

New York state, he said, will| 4m all-steel, all-welded van body 


ALL-WELDED BODIES FEATURED BY MIDWEST—Introduction of a 
welded van truck bodies has been announced by Mid West Body & Mfg. division, Paris, I! 


Pictured is a model with double doors and a curbside door. Under a 
plan, a choice of some dozen rear-end treatments is possible, the firm reports. 
















have more money for highway im- 
provement during the next few 
years than at any previous time in 


of engineered design has been an- 
nounced by Mid West. Heavy-duty, 
quality-built vans are to be of- 







its history. |fered in any length, width, height 


Kurtz cited figures published by | 
the Bureau of Public Roads to} 
show that New York had $239,295,- | 
000 on hand in highway funds as | 
of Jan. 1, 1949, with prospects of | 
$673,172,000 more in highway user | | | 
taxes for the period from 1949 to! | | 











factory 
Installed 


1952. 

In addition, he said, federal aid 
funds amounting to $158,414,000 are 
anticipated. 

“When we add the three sums 
together, we get a grand total of 
$1,070,881,000 which will be avail- 
able for highways in the state of 
New York.” 


+ e 
State Police Aid 
Asked to Curb 

o - ca 

Minn. Tailgating 
MINNEAPOLIS.—Cooperation of 
the Minnesota state highway pa- 
trol in a campaign against truck 
drivers following too closely to- 
gether on the highways has been 
asked by the Minnesota Motor 
| Transport Assn., according to Steve 
| Bonello, president of the trucking 
| group. 
| He also announced that truck 
| drivers’ unions have been urged to 
a members engaged in such 
“tailgating” practices. 

Bonello pointed out that almost 
every over-the-road trucking com- 
pany requires its drivers to main- 
tain a distance of at least 1,000 
feet behind any vehicle. 


Insurance Parley 





At “factory installed” prices 
you offer this Bostrom Hy- 
draulic Seat, the ultimate in 
truck seating, at lowest cost. 






HypbraulLic shock absorber and suspension mechan- 





ism of the Bostrom seat soak up jolts and jars. Steel frame 


and bonded rubber pad last the life of the truck. Mechan- 





MID WEST BODIES BOAST INSULATING 
MATERIAL—Framing and paneling of the 
line of van bodies introduced by Taid West 
Body & Mfg. division, Paris, Ill., are of all- 
steel. The interior is coated with a special 
insulatin and sound-deadening material. 
longitudinal sills are adapted for universal 
poate on any size truck chassis, according 
to the fir 





or size, based on a unique produc- 
tion system said to permit each 
body to be custom-constructed, 
while at the same time enabling 
the company to offer the economies 
of mass production. 

Versatility in construction en- 
ables Mid West to meet a wide 
range of conventional and special 
vocational haulage requirements, it 
is stated. 

Both a standard sill-type and a 
wheelhouse type of van body are 
being offered, in lengths ranging 
from 9 to 18 feet. The bodies may 
be obtained with more than a 
dozen door and tailgate combina- 
tions. 

All rear doors have a 180-de- 
gree swing, folding flush with 





Scheduled by ATA 


WASHINGTON.—A special meet- | 
ing of the Trucking Industry In-| 
surance committee of the American 
Trucking Assns., Inc., has been 
called by Ted V. Rodgers, commit- | 
|tee chairman, to consider the 
| Interstate Commerce Commission's 
|recent order reopening its insur- 
| ance regulations. 
| Rodgers, honorary chairman of 
ATA’s board of directors, called the | 
meeting for Jan. 31, at ATA head- | 
quarters here. The Commission | 
reopened its insurance regulations | 
for the purpose of considering an 
increase in the amounts of public 
liability and property damage in- 
surance required of motor carriers 
and freight forwarders. 


ism moves in rubber — requires no oiling. Fore and aft 
adjuster accomodates all drivers. Seat coverings are replaced 


in 10 minutes — eliminating upholstery jobs. 


For truck part numbers consult 
your factory data book, or write: 





BOSTROM MFG. CO. 


Wisconsin 





Milwaukee 4, 
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"Me anne steams tw WHER Van Body Entry 


sides of the body when open, to 
enable trucks to be fully useful 
even when loading docks have 
narrow entrances. 

No bolts or rivets are used in 
construction of the van. Exterior 
sheet-steel panels are welded to 
steel struts and by use of formed 
steel sections the body has been 
strengthened at eight vital points. 

The bodies are carried on all- 
steel longitudinal sills, adapted for 
universal mounting to fit any truck 
chassis. The entire body is fabri- 
cated into one solid steel] structure 
by welding each part, even the 
sidewalls being welded to the plat- 
form sections. 

Construction, however, is such 
that panels can be easily replaced, 
should the body be damaged. Cor- 
rugated steel rib sections on the 
roof permit unnecessary roof bows 
to be eliminated on the inside of 
the body. 

Low cross-sills on the wheel- 
house model permit a low mount- 
ing height, important for truckers 
handling heavy loads, such as fur- 
niture. Interior dimensions on the 
standard model permit a full 90- 
inch interior width, offering more 
cubic feet of loading space. 


Greater payloads have been 
made possible by adoption of 
high-tensile steel throughout, 


which provides additional 
strength and at the same time 
has less weight. 

Sidewalls and roof of the van 
bodies have been weatherproofed 
by a protective undercoating, 
sprayed on and then painted with 
aluminum. 

The top of the roof has also been 
weatherproofed with the process, 
which acts not only as an insulator 
but a sound deadener. 

Production facilities at the Paris 
plant have been expanded with in- 
troduction of the steel-jig-assem- 
bled van bodies. The entire body 
is produced at the plant. 


I-H Moves Branch 


In Binghamton, N. Y. 


BINGHAMTON, N. Y. — Inter- 
national Harvester Co. has moved 
its branch here from 83 Henry St 
to the former Whitney Motor Sales, 
Inc., sales room and garages at 
457-463 State St. 


The new location provides the 


|company with 16,000 square feet of 


floor space —5,000 more than the 
previous location—and more exten- 
sive parking facilities, according t« 
S. F. Green, branch manager. 
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W-I-N-T-E-R_ S-P-E-C-1-A-L! 


LICENSE PLATE CLIP 
Ceo ' 


© BRIGHT CADMIUM RUSTPROOF FINISH 
® STRONG TENSION SPRING, DOUBLE LOOP 


@ GUARANTEED BY MANUFACTURER 
© LIMITED SUPPLY. 


Postpaid on 1-Doz, Orders or More. 
Enclose 10c Postage on small orders. 


DEALER AUTO ACCESSORIES 


3210 Avenue H, Brooklyn 10, N. Y. 












ORDER NOW. 
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TRUCK SECTION deed 
High Rail Rates Foree Change .. . 


Food Industry Leads | 
Switch to Trucks 


(Continued from Page 24) 





from two to three days to get a/| 
|car spotted on the Los Angeles 
market and we at this end have to | a 
truck it to a packing house and/| 
|load it in cars. Naturally all the} , 
lettuce and most of the produce > ge Sula <p, OS SES Nana 
out of this valley are now handled ar ee 
by truck. WHITE EQUIPS OIL-WELL TRUCK—An oil-well service unit, 

“The growers and shippers of 
perishables on the West Coast 
are mostly small operators and do 
not have the organization, money 


freight rates from the northern 
New York and Maine potato- 
growing sections. Growers in New 
York and Pennsylvania had been 
able to capture this market by 
using trucks to transport their 
crops, 

Out in the Santa Maria valley 
section of California, H. H. Law, a 
grower, recently took the Southern | 
Pacific railroad to task for “forcing 
the perishable fruit and vegetable 
industry of the Pacific Coast bank- 
rupt and out of business.” Railway; or the power to publicize the 
Progress reprinted the letter with) grave injustices the railroads are 
the comment, “It is printed not to imposing on the people of the 
throw stones at the Southern Pa-| . . : 

Pacific Coast. We are an agricul- 


tific but provoke all railroad men 
ihe acting themselves: ‘How| tural state and what affects the 
| farmer affects everyone. 


“Fas 





| complete with mast, 
| been mounted on a model WC-20 White truck for Stanolind Oil & Gas Co., Tulsa, Okla. 
The gross vehicle weight, including all equipment, is 23,530 pounds 





does not pay us to ship in competi- | continue just as long as the truck 
tion with farming areas closer to|transportation presents savings in 
| their markets, we in this state will} not only cost but the speed with 
| have to quit growing and shipping | which the products can be gotten to 
|perishables, they will lose a tre- | market. 

| mendous income and the people will| Food and kindred products manu- 
| lose the terrific farm income which | facturers accounted for the largest 
| comes into this state. |number of vehicles in the recent 


has 


2 


and processors lead all other manu- 
facturing groups in the use of 
trucks, with 57 percent of the total 
of all industries surveyed. 

Recent reports from Florida in- 
dicate that the switch to truck 
hauling of vegetables and citrus 
fruit has been even greater than 
the 12.3 percent increase of the 
1948-49 season over the 1947-48 
season, due to a greatly increased 
tonnage movement during the 
period. In the 1947-48 season, 31 
percent of all Florida vegetables 
and citrus fruit moved by truck, 
while in the 1948-49 season it 
jumped to 43.3 percent, 

The Department of Commerce 
;census shows that 3,826 food can- 
ners and preservers used 9,675 
trucks, while the 6,691 miscellane- 
}ous food product makers’ used 
21,857 vehicles. The combined classi- 
fications use 11,065 trucks of under 
1% tons capacity, 12,718 of 1% ton 
capacity, 2,932 between 1% and 3% 
ton capacity, 418 between 3% and 5 
ton capacity, 575 over five ton, 1,631 
truck tractors and 2,193 trailers, 

It is easy for any dealer to see 





many shippers, or former shippers, 
of our railroad feel the same way| “We are 3,000 miles from most of 


+, Fo }census of manufacturers, put out|that the food producers, packers 





about us?’” |} our main markets and the railroads | "HE switch to hauling by truck|under the direction of the. U. S.|and producers present a very wide 
oe, | should be smart enough to see that | by vegetable and fruit men, Department of Commerce. This|and live market for new truck 
;EELING that the letter, as|if their rates get so high that it| packers as well as growers, will| report showed that food packers | sales. 
os a WR TS IE a | cea : - SRE RRR . . _— —— 
should be read by every truck} 


dealer in this country, AUTOMOTIVE | 
News reproduces it here just as it 
appeared in that magazine for rail- | 
road men. 

The letter: 

“The Southern Pacific and many | 
other shortsighted railroads are} 
forcing the perishable fruit and 
vegetable industry of the Pacific 
Coast bankrupt and out of business. 

“The ‘friendly’ SP can truly 
fear truck competition and also 
airborne competition because they 
cannot meet any legitimate com- 
petition due to a continued short- 
sighted policy of little service and 
a continual increase in_ their 
freight rates, regardless of 
whether industry can bear it. 

“As they lose business to the 
trucks or due to the fact that their 
rates are so out of line that farmers 
are forced to quit growing perish- 
ables in favor of low priced crops | 
on which the freight rates are} 
negligible, their revenue falls off | 
and they go crying to the ICC that 
they are not making money on| 
their investment and they must 
have an increase in rates. 

“This they invariably get and 
then the deadly cycle goes on and 
on. 





* * * 


. T. MERCIER’S (president of | 
¢ Southern Pacific) squawk 
right now is that the trucks are 
using the highways free whereas 
the railroads have to build and 
maintain their rights of way. The 
truck operators pay large gasoline 
taxes for maintenance of the high- 
ways in addition to other taxes and 
licenses. Their expenses are further | 
increased by nuisance regulations | 
hampering their going to different 
states. Regardless of these restric- 
tions the trucks are taking more 
and more business from the rail- 
roads because they give service. 
“The other day we loaded a 
truckload of cauliflower, 20,000 
pounds going to Jacksonville, Fla. 
This truck made the run in five 
days with the product arriving in 
excellent condition. The railroad } 
schedule from here to Jacksonville | 
is from nine to ten days and due to 





the time involved requires much 
heavier refrigeration and conse- HY-POWER TRAILER 
quently a higher cost. Naturally i i 
perishable produce is going to be | VACUUM BRAKE i VACUUM BRAKE 
fresher and sell better after only KIT \ KIT 

{ 


five days as against nine. 

“As an example of the short- 
sightedness of the SP, not so 
many years ago they hauled all 
the dry pack lettuce shipped into 
the Los Angeles area from the 
big lettuc producing areas—the | 
Santa Maria Valley, Salinas Val- | 
ley and the Imperial Valley. 
The Los Angeles area now uses | 
8,000 to 10,000 crates daily the year | 
around, the equivalent of 25 to 30 
carloads daily. The SP kept raising | 
its rates on lettuce and lowering its 
service so the trucks took over and 
now 100 percent of this lettuce goes 
by truck. 

* * * 
“"NHE trucks pick up the lettuce 
in the field and five to six hours 
later drop it off on the sidewalks 
in front of the wholesale houses in | 
the Los Angeles market. 

“The railroads even today take | 









See Your Nearest MIDLAND 
Authorized Distributor or Branch at 
1367 SO. FLOWER ST., LOS ANGELES 
6105 E. CLAY ST., PORTLAND, ORE. 





MOND ILAVND"S Complete Packaged 


AIR BRAKE KITS 


With 7.3 Cu. Ft. Compressors 


Available for all popular makes and models. Field 
installations —everything furnished to make a 
complete installation. Instructions and installation 
diagram in each kit. 


For Tractor Installation order: 


@ STRAIGHT TRUCK KIT 
@ TRACTOR TO TRAILER OUTLET KIT 
@ AIR HAND CONTROL VALVE KIT 
@ AIR HORN KIT (SINGLE OR DUAL) 


Also Available: AIR CONVERSION VALVE KIT. 
10 CU. FT. COMPRESSOR. 


VACUUM BRAKE KITS... 


For all makes and models from 44 ton up. Contain Midland’s 
HY-POWER units. Furnished in sizes to suit the vehicle. 


@ STRAIGHT TRUCK KIT 
@ TRACTOR TO TRAILER OUTLET KIT 
@ VACUUM HAND CONTROL VALVE KIT 
@ SYNCHRONIZING VALVE KIT 


TRAILER 
AIR BRAKE | 
KIT | 


THE MIDLAND STEEL PRODUCTS CO. 


6660 Mt. Elliott Avenue «+ Detroit 11, Mich. 
a Export Department: 38 Pearl St., New York, N. Y. 
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Dealer 


Dippel Brothers Motor Co., Inc., 
Archbald, Pa., founded by the late 
Christopher Dippel sr. and six sons, 
a Chevrolet dealership since 1936, 
has observed its 30th anniversary. 

One son, E. J. Dippel sr., is pres- 
ident and general manager. Two 
of his sons are also engaged in the 
business. Earl W. is sales manager 
and E, J. jr. is service manager. 
Elizabeth M. Augustine, daughter 
of the founder, is secretary-treas- 
urer, 





* * * 


Roach Takes Over 


T. B. Roach announces that he 
has taken over Sarasota Lincoln- 
Mercury Co., 305 Ringling Blvd., 
Sarasota, Fla. Before moving to 
Sarasota, Roach was for 18 years 
manager of Lincoln’s Louisville 
division. 


* * * 


Marley Announces Purchase 


Of Winter Haven (Fla.) Deal 


Winter Haven Lincoln-Mercury 
Co., Winter Haven, Fla., has been 
purchased by C. 


K. Marley and 








ANTHONY 


TRUCK 


AND UNLOADER 


Has Only 


Use THIS SIMPLE 
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Doings 


his son, of Jacksonville, it was 
announced by the new owners. 

The dealership was formerly 
owned by G. H. Waters and the 
late Charles Leonard. Marley said 
that Jimmy Rogers has been ap- 
pointed service manager of the 
firm. 





* * * 


Albert J. Meek, Inc. 


Albert J. Meek, Inc., Fort Worth, | 
Tex., has been granted 50-year- | outh), Merchesd City, N. c.. ogeee by R. B. corte, wan Re WWlghomsith Reed, seleemen, 
‘ | opened this building recently. Repair shop is eet by eet, body shop eet by 

charter of incorporation. Authorized | 100 feet. Used cars ‘we stored outside. Depending chiefly on summer visitors to the coastal 
capital stock was listed at $50,000. | town and commercial fishing, Parker is viewing the coming menhaden fishing season with 
Incorporators: Albert J. Meek, Flor- | high hopes. A fleet of 70 vessels should bring millions of menhaden to the Morehead City 
ence M. Hopkins and Victor E. Cox. | area. When fishing is good, he sells upwards of a car a day, he states. 


Moltz Chevrolet Observes 


Its 21st Anniversary 

Moltz Chevrolet Co., 
port, Pa. of which Harold Moltz| 
is president, and his brother, Frank Morgan Elected President 


- h b- ° 
Moltz, secretary-treasurer, has o Of Chicago LMM Dealers 


served its 21st anniversary. 

Both have 30 years experience George J. Morgan of Morgan 
with Chevrolet. Harold was assis-| Motor Co. has been elected presi- 
tant zone manager for Chevrolet at| dent of the Lincoln-Mercury Deal- 
Philadelphia before establishing, ers Assn. of Chicago, succeeding 
the dealership, and Frank was a of Mother- |tors, Inc. (Hudson), Akron, Harry 

Gites Clams teed tee Hirsch, —— _ announced. 
were: Lyman Mouser, Mouser " 
Motor Co., vice-president; Mort Suiter Opens 
Rosen, Jackson Motors, Inc., sec- | Suiter Equipment Co. 
retary, and John Hamer, Hamer §tional-Harvester), Ellis, Kans., has 
Motors, Inc., treasurer. |}opened under ownership of Em- 
Motherwell will serve on the | mett Suiter. 
board of directors for one year 
along with holdover Directors Ed 
Larson of Broadway Lincoln- 
Mercury Sales, Inc., and George 
N. James of James Motor Sales, 
Inc. Elected to two-year terms 
as directors were John Kronon 
of Kronon Motor Sales, Inc., and 
William Ball of Givel-Ball Mo- 
tors, Inc. 





NEW DEALER BUILDING IN FISHING CENTER—Dick Parker Motor Co. (Chrysier-Plym- 





parts service manager for a whole-| vice-president, and Davis Winesett, 
sale organization. Harold is a for-| Galax, secretary-treasurer. 

|mer secretary of the Williamsport; Directors are W. H. Mundy, In- 
Williams- | Automobile Dealers Assn. dependence, and Raymond K. Ful- 
* 8 °® ton, Wytheville. Ralph Jennings, 
| Galax, was named assistant secre- 
tary-treasurer and publicity direc- 
tor. 





* + 


Cole Heads Top Sales 


Guy E. Cole has been named 


+ + 


K-F Names Kelley 


| Dayton, O., has been appointed to 
|the Kaiser-Frazer dealership va- 
| cated Dec. 1 by Morgan Sales, Inc. 
| Kelley also has a Willys franchise. 
Zimmer Ablon is president. 

No dealer has yet received the 


a Nash franchise in Dayton, aban- 


Pontiac Deal Changes Hands | 


The Pontiac franchise in As-| 
toria, Ore. has been taken over | 
by a new firm, Johnson Pontiac, 
Inc., succeeding Fort George Auto 
Service. 

Owners of the new firm are Clair 
Johnson, president, and Raymond | 
D. Hall, secretary-treasurer. The 
| building at 15th and Duane Sts. | 
|is being renovated in preparation 
|for a grand opening. 

* * 


| Gregg County (Tex.) Assn. | 
Elects New Officers 


The Gregg County (Tex.) Auto-| 
mobile Dealers Assn. has elected | 


Herman Whitehurst, Whitehurst- 
Finley Motor Co., Longview, as| 
president. | 


Serving with the new president | 
will be (Ace) Biesel, Gladewater, | 
vice-president, and W. J. Kissick, | 
Kilgore, secretary-treasurer. Direc- 
{tors are W. A. Jarrell, Kilgore; 











One Cylinder 


-| corporation 


general sales manager of Top Mo- | 


(Interna- | 


| Kelley Car Co., 5 N. Perry St.,| 


___ TRUCK SECTION 


|doned Dec. 1 by Lee Hilgeford Auto 
Sales, Inc. Hilgeford now has a 
Chrysler dealership. 


* * * 


New Mercury Outlet 


New Orleans’ second Mercury 
dealership has opened at 400 N. 
Rampart St. under the name of 
River Side Motors, Inc. Rene 
Daussin is president of the new 
dealership. This firm will handle 
Mercury cars exclusively, while 
the other dealer, Clay-Dutton, 
| Ine., 1601 Poydras St., sells Mer- 
cury and Lincoln cars. 

* * * 





|Chevrolet Awards Stevens 


| Franchise in Dawson, Ga. 
Stevens Chevrolet Co. a new 
in Dawson, Ga., has 
been granted a Chevrolet franchise 
for Terrell county, Ed Stevens, 
chairman of the board of directors, 
announced. 
The firm, headed by Ragan 
Arnold, president, will operate in 
the building now occupied by S. & 
W. Oil Co. The building will be 
remodeled for adaptation to the 
automobile business. 
| * a * 


| 2 La. Deals Dissolve 


Notice of dissolution of incor- 
poration has been filed with the 
| office of the secretary of state at 
|Baton Rouge, La., by Hammond 
Tucker Motors, Inc.. Hammond, 
La., and by Springhill Motor Co., 
Inc., Springhill, La. 


* * * 


Brummet Sells Crosleys 
Brummet Aircraft Co., Jeffer- 
son City, Mo., is now a dealer 
for Crosley. 
| € e s 
| Russell Opens Lot 
| Norman Nagel, general manager 
|of Russell Motor Co. (Pontiac- 
|Cadillac), Athens, Tenn., has an- 
|/nounced the opening of a used-car 
lot with space for 60 vehicles. 








1,250,000 CLYMER MOTORBOOK 
READERS THROUGHOUT THE WORLD 
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to prevent easy 
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ANTHONY CO., De 


*Loads from all sides at 
all levels with ‘‘Quick 
Detachable” Ra: 


With “Lift Gates" on your trucks you will 
make more deliveries daily. Keeps trucks 
on the move, reduces trucking costs, adds 


Mark Rodden, Longview, and Jim- 
my Beavers, Gladewater. 
* + * 
Hammond Opens 


Announcement of the opening of | 
Hammond Motor Co., sales, parts, | 





1. FORD OWNER’S HANDBOOK 
Complete Handbook of repair and 
maintenance covering all Fords 
from 1932 to 1949 inclusive. Com- 
plete detailed and in layman's 
language. 144 pages, 123 illustra- 
tions, charts and drawings......$1.50 
2. MODEL “A”? FORD SERVICE 


cars, $2.00; De Luxe Edition, $3.00 
6. NATIONAL AIR RACE 


SKETCHBOOK 
All results, data, planes, pilots, 
plans. 14 winning planes. 200 


sketches, charts, drawings......$2.00 
7. FLOYD CLYMER’S ALBUM 
OF HISTORICAL STEAM 


to trucking profits. Time killing work and accessories for Kaiser-Frazer and| & MANUAL TRACTION ENGINES om 
lifting is avoided. Personnel accidents and Willys-Overland has been made. The| 3 2. cep ut ou or ade! A's $1.00 i ae ea oe 
merchandise damage claims are cut to o firm is located at 2613 Jackson! 2 AUTOMOBILES threshing equipment, logging, etc os 
minimum. There are more “Lift Gates” in highway, Sheffield, Ala. | Sg 120 ooo 7. 72 ae Ads, charts, drawings, photos. 470 @& 
° : * pages. Nothing like this new book! illustrations—-160 pages. The only 3% 
use than all others. Simplicity of design is * * * ex Every American car pictures plus book of its kind. 105 different @ 
one reason . . . ruggedness is another. New Studebaker Deal Gey new independents like Davis, Del makes illustrated $2.50 3% 
Extra features*—perfected by six years of , “ Oe Mar, — Keller, Playboy, Kurtis De Luxe Edition $3.50 Bios 
field experience—are more reasons why Laird-Wood Motor Co. (Stude-| g& ae ane * = -, - 8. ENDIANAPOLES — 600" Se 
, 7 Ke : ctual, ag atic XE YE Se 
most of the truck loaders you see are baker) has held Its formal opening | os transmissions shown $2.00 All details, 190 photos, specifica- 
Anthony “Lift Gates." Write for literature in Tylertown, Miss. The firm is| 9& 4. CATALOG OF '49-'50 tions $1.50 
and prices. owned by H. V. Laird and John Q. | 2 _BRITISH CARS 9. HOT ROD PICTORIAL ss 
Wood | 117 Photos, specifications, prices Photos, data, records '46, '47, '48 “es 
. Z : | $2.00 Dry Lakes cars $1.50 By 
| , MOTOR SAraoes NO. 5 10. LIFE OF TED HORN “4 
. . watest and best. Profusely illus- 3 Time American Auto Racing ¥ 
Greene Haldeman Boost | trated Auto Scrapbook. 224 pages Champion, Colorful. 95 Photos in 
Appointment of Robert (Bob) » Ads, photos, details of 250 early = book $2.00 
| Burns as service manager of the} FLOYD CLY MER, MOTORBOOKS 
“world’s largest Chrysler-Plymouth “America’s saree ee oa en to Automobiles, 
| i hae . ee Motorcycles and Motor Racing’’ 
dealership” has been announced by 1268 SO. ALVARADO—LOS ANGELES 6, CALIF. KS 
Burch E. Greene, president of : By 


**Level-lift’’to avoid 


loads rolling or toppling 


imp. 


+. 902, Streator, Ill. 





Greene-Haldeman, Los Angeles. 
Burns has been with Greene-Hal- 
deman since 1937. 

* * * 


Blue Ridge (Va.) Dealers 


Form Association 


| The Blue Ridge (Va.) Automo- 
| bile Dealers Assn., composed of 
new-car dealers in Grayson, Car- 








Willard G. Stoneham, Hillsville, 


CTE ML mma Mey aC 


FLOYD CLYMER MOTORBOOKS 

1268 So. Alvarado 

Los Angeles 6, Calif. 

Enclosed find [] check 
Send C.O.D. 


|roll and Wythe counties, has been| & 2 3 1 5 
formed. Se Name 
Officers for the ensuing year are| 8B a qaress 


president; J. Cam Fields, Mouth of 
Wilson, first vice-president; Hugh 
A. Taylor, Galax, second vice-presi- 
dent; C. B. Blair, Wytheville, third 
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How Makers Fare... 


stocks Estimated at 4’4 Per Dealer . . ._ 


Truck Sales Near Output 


| believe they will, as the 10,001-16,500 
GVW class was built short of de- 
mand in many areas this year- 
| dealers will have to have a suffi- 
ed approximately 80 percent of all| cient crew of good truck salesmen 
to sell the output at a profit, or 
there will be a lot of financially 
|sick dealers in the country come 
January, 1951. 
* 


(Continued from Page 24) 


was only 23.3 percent this year. 
The total 1%4-ton and under pro- 
duction, which normally represent- 


sizes, is now running around 93.6 
percent. 

This is the main reason why 
truck equipment dealers have had 
what they claim has been one of 
the poorest sales years in truck 
history—this lack of production in 
the sizes on which auxiliary trans- 
missions, heavier axles and a lot 
of other items are sold—and the 


who represent truck lines. 
+ + * 


5,000 GVW and _ under, 
represented approximately 44.5 per- 
cent of all trucks built and prac- 
tically no equipment is sold on 
them. This size normally repre- 
sented about 28 percent of output. 


The % to 1-ton, or 5,000-10,000 | 


|'[.O THOSE who have not built 
up sales forces and who have 
not gotten their feet wet on trading 
—which also will be necessary to 
produce both sales and profits— 
lack of selling on the part of such|these dealers are going to find 
a large proportion of the dealers|themselves facing an almost her- 
culean task. In the main, truck 
salesmen have to be developed, and 
wrt is termed the “pickup” | bility to trade so as to wind up 
size with a profit demands a thorough 
; knowledge of not only trucks but 
of truck owners requirements—es- 
| pecially in that class of buyer who 
| normally, 
stances, must buy second-hand ve- 
| hicles, 





GVWs, which normally represented 
about 10 to not over 12 percent of 
total, this year went to approxi- 
mately 25.4 percent. On this size, 


special farm or panel delivery| 
bodies are about the extent of | 
equipment sales. 
The 10,001-14,000 GVW size rep- * 


FRAM First 


SRR LI ke ROM NY aa tS 


resented but 7.5 percent of out- 
put this year and the 14,001-16,000 
GVWs represented only 15.8 per- 
cent, This gave the size on which 
most “build-up” equipment was 
sold approximately half of its 
normal 42 percent representation, 
or but about 23.3 percent of the 
total. 

Even the _ 14,001-16,500 GVW 
class, which normally represents 
from 8 to 10 percent of output, | 
this year represented but a little| 
over 3 percent—and this was an-| 
other size on which considerable | 
“build-up” equipment was sold. 

If the factories return to a more 
normal representation of tonnage 
classifications in their output next 
year—and there is every reason to 


U.S. Finds Truck | 
Or Trailer Used 
On Most Farms 


WASHINGTON.—Not many 
farmers own both a truck and a 
trailer for moving crops to mar- 
kets, according to the U. S. De-| 
partment of Agriculture. But near- 
ly half the farmers own one or) 
the other, it was said. 

While many farm trucks are 
heavy duty equipment, a survey 
showed that about 40 percent of 
the trucks are rated at half-ton 
capacity or less. Some trailers are 
for delivery of heavy or bulky 
crops and are hauled to town by 
a tractor. 

Many, however, are light equip- 
ment for hauling behind the farm 
automobile. 

The farm wagon is now almost 
out of the picture, it was said. The | 
estimate was that only about 2% 
percent of the total tonnage of | 
farm products hauled from farms 
to initial markets is carried in} 
wagons. Buyers do about 22 per- 
cent of the hauling from farm to| 
first market. Hired equipment ac- 
counts for a third of all hauls. | 
Farmers haul the remainder with 
their own trucks and trailers. 

Important examples of hired | 
hauling were milk routes and live- | 
stock. Buyers who haul included | 
poultry and egg buyers. 

| 





Konkol Quits as Manager 


For Wisconsin Carriers 


MADISON, Wis.—Edward Konkol | 
has resigned as manager of the| 
Wisconsin Motor Carriers Assn., it 
has been reported here. His resig- | 
nation became effective Dec, 1. | 

Officers of the group have not yet 
announced who will be chosen to 
succeed Konkol. Franklin Seefeldt, 
rate analyst of the association, is 
temporarily in charge. | 


Stewart Leases Building 
Stewart Motor Car Co., Buffalo, 
has leased a building at 210-212 
Seneca St. for the sale and service 
of cars and trucks. 


These dealers must have men, 


only part of the line. 


Rate 


Successful car 
dealer says... 





Motor Cleaner. ee 





Set 






Says... 


the market. & s 


Now FRAM Offers 
Complete Engine Protection 


Fram Complete Engine Protec- 
tion with four great Fram Filters 
guards engines at every vital 
point. Extends engine life, pre- 
vents excessive wear, reduces 
breakdowns and repairs. Now the 
Fram Carburetor Air Filter, 
Gasoline Filter, Crankcase Air 
Filter prevent the entry of dirt, 
dust, grit, water and abrasives 
from the outside. The Fram 
famous Oil & Motor Cleaner 
removes damaging corrosives 


too, who not only know how to sell | Fo 
equipment and truck accessories, | DO 
but make it a requisite to sell as|@y 
much of these “extra profit” items|STUDEBAKER . 
as they can on every sale or their WHite. bl gala a cs 
profit and loss statement will not | MACK 
show too heavy in the black. 
If a dealer handling a line of | DIVCO 


@@ We're pleased to 
be a Fram retail outlet 
---are 100% behind it. We know 
the importance of an oil filter 
and sell Fram exclusively... 
with good turnover. Top on the 
pre-delivery service item list for 
new cars is a Fram Oil & 


Automotive mechanic 
with 29 years’ experience 


& @@l’ve found Fram 
is the best oil cleaner and puri- 
fier to use on an automobile. It 
removes all sludge, dirt, grit and 
foreign matter... even removes 
moisture which always settles in 
the oil. Fram is high in quality 
and easy to install. I’d say 
it’s the leading oil cleaner on 





* * trucks and cars cannot measure | Oo ew ay RE Spe aye 
up to this requirement for 1950, | FEDERAL ........... 








formed on the inside. For stop- 
and-go drivers, the Fram Positive 
Crankcase Ventilator combines 
the Crankcase Air Filter with an 
electrically-driven blower to pro- 
vide uniform, continuous crank- 
case ventilation and remove 
blow-by gases as they form. Only 
Fram offers you Complete Engine 
Protection. So for more profits, 


cash in now... with FRAM. 


FRAM CORPORATION, Providence 16, 
R. I. In Canada: J. C. Adams Co., 
Ltd., Toronto, Ontario. 


aia so 
| REO 





CUE Ci iivucesvesues a 
he had better get out of the truck KENWORTH ........., 


business and quit muddying up 
the water for those who do know  jyicceiianeous ||. 
how and love to sell trucks, say 
these dealers. PPE 0 steve ciswaees 

Of course, if they do make up 
their mind to get out of the truck 


end of their businesses, they might | 
as well resign themselves to get-|¥year—and had refused to let those, frame of mind to rare back and 


ting out of their line representa-, truck dealers who were not trying | refuse to take the trucks that will 
tion, too—since none of the “mass to sell the trucks they took, go|be allotted them next year and a 
producers” of both cars and trucks; along on car sales alone, the in- 
or through circum-| have worked out any method that! dustry would not have been in the 


| STERLING 


dict, dust, grit, sludge and abrasives from 
your oil. Outside -in flow assures 


Sept. 
1949 


89,253 


lets a dealer go along handling) chaotic condition it is today. The) 
dealers who like the truck business the black side of the profit and 


If they had such a policy this! would not be disgruntled and in a}loss statement. 





| 


MDE emer RA 


New-Truck Registrations -- 10 Months 


Oct. {0 Mos. Per- 10 Mos. Per- 
1948 1949 cent 1948 cent 
25,302 290,855 36.20 254 723 28.62 
17,641 159,713 19.88 199,233 22.39 
9,809 98,452 1225 97,320 10.94 
9,211 78,127 9.73 110,404 12.42 


7,448 68,976 8.58 62,195 6.99 
4,258 47,000 5.85 42,012 4.72 
5,782 28,747 3.58 66,570 7.48 


922 6,938 86 9,958 1.12 
820 5,528 69 8,659 97 
780 4,444 55 9,376 1.05 
571 3,45! 43 9,573 1.03 
513 3,106 39 5 048 57 
232 1,373 17 2,306 26 
226 1,299 16 2,511 28 
230 1,006 13 3,688 4! 
135 776 10 2,149 24 
47 326 .04 371 04 

37 284 .03 727 08 

31 193 02 372 .04 
289 2,886 36 2,673 .30 


84,284 803,482 100% 889,868 100% 


—Automotive News Compilations from R. L. Polk & Co. Data 


great many dealers, who will end 
up the year in the red on their 
truck business, would be well on 















life... allowing heavy 

dirt, carbon, metal 
particles to settle to 
bottom of filter where 
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New Grille and Rear-End Treatment... 


Dodge Cars Restyled for ’50 


| Attractively patterned, the new lin 
|ings are scuff-proof and will las 
|for the life of the car, Colbert 
| claimed. 


dua. 


; New Dodge Poiana, 


(Continued from Page 1) 


speed-proofing of cylinders and 
Cycle-bond brake linings. 

The Coronet Diplomat has the 
low lines of a convertible but 
with the permanent steel roof. 
Windows and divider bars crank 
| down out of sight as in a con- 
vertible. Other Coronet models 
include a four-door sedan, club 
coupe, convertible, eight - pas- 
senger sedan and station wagon. 
| The four-door Coronet station | 
wagon has a new type of rear seat 


NEW DODGE COWL INSULATION—A quieter ride is one of the claims for the new |. 1; 
cowl insulation in Dodge Coronet and Meadowbrook four-door sedans and Coronet club which folds down to form a level 
floor more than eight feet long. 


metic: 


* * ” 


In connection with the new 
|model announcement, chemica 
|treatment of cylinder walls was 
|explained by B. B. Settle Dodge 
| director of service. 

At Dodge, Settle said, the process 

|is called speed-proofing because it 

| makes the break-in period of new- 

| car ownership easier and prolongs 

| the life of the engine. 

| Cylinder walls in Dodge en- 
gines are machined to precise 




















coupe. Thick rubber sheet backed by jute is the insulating material. It is used on the ; 
dash, a in —_ " the illustration apove. ane ~ on ewes ~ pense, ——- = The spare wheel and tire are car- tolerances and then are given a ' 
@ patterned surface. Instrument panel is indicate y white lines. In side panels, the! .; : : . s ; 
rubber-jute combination replaces conventional embossed cardboard. Tendency toward drum- ried in a well below the floor. chemical coating that serves two Bur' 
ming is avoided. Side panels are scuff-proof. ‘ . purposes. First the chemical re- par 
om Se ieee pe A FE cme of scuffing Fol 
| are the Meadowbrook four-door contac n pistons or rings bly 
| eda, Wayfarer two-door sedan, and cylinder walls during the moc 
|| Wayfarer business coupe and the | first few hundred miles of opera- con: 
'| Wayfarer sports yo ‘ tion. Second, - chemical creates wre 
All models are powere y the! ’ microscopically fine pockets in 
“ ” : be FORWARD AND UP—The front seat in th H os 
Dodge Get-Away engine with a new Dodge moves forward five inches. and the cylinder walls. / F 
compression ratio of 7 to 1. rises over one inch. An easily-operated han- These invisible pockets below the 
Colbert reported that despite | dle =o = - - seat oo" eatch, surface serve as minute lubrication W 
cele lenge Ppa ond ines | Satamen tome aie.” (Source et itiwickice's Hats |g 
e > cars ar i. ic n—a factor in i 
iio ee pair and replacement costs, fenders ona tan the life of cylinder walls 
Modifications in the front end, | 2Te bolted, not "aun - the body. : From a service standpoint, Settle oo 
in addition to enhancing appear- Coronet and Meadowbrook se- | lauded two other recent engine im- 
ance, are designed to provide in- | dans and Coronet club coupes have provements as of major import- cre 
creased protection against costly |, new type of dash and cowl in- | 4Nce. They are the Oilite fuel filter sty] 
repairs. Bumper guards are culation to give passengers a ®nd the Dodge resistor protected, by 
oe and . | ——— = quieter ride. Forward side panels moisture-resistant, ignition system. ing. 
aa. ocking and grille ‘are lined with a thick sheet of eR A 
| ? inte . ou 
INSIDE VIEW OF 1950 DODGE—F bb t cushions, i d heed room and| ,1He srille is constructed of ened —_ & San cane : — Prices Ct 
oam-rubber seat cushions, increase ea 0° chromed, stainless steel members instea Oo e conventiona em- (Continued from Page 1) chic 


shoulder room and a one-third larger rear window area are among the distinctive interior | bossed cardboard. 


features of the new Dodge Coronet four-door sedan. A new Coronet model is the Diplomat,| which can be replaced separately. | 7 . . a s . 
a hardtop convertible. |The Dodge medallion is mounted! The same combination — rubber — ' our company is concerned. 
on the center piece of the grille. and jute—is used in insulating the h sa oe have heen increased,” 
With a view to minimizing re- dash against engine heat and hum. 2¢ Said, “but productivity has 
improved. This is one of the rea- 
sons we haven’t had to raise our 
f D l prices.” 

Forum for Dealers The 0k ettee amis, teden: 
ed by U. S. Steel with an average 
(Continued from Page 4) boost of $4 a ton, immediately 
idly coming to a head in the |ernment that seems bent only on ae ona of an investiga- 

United States. The free-wheeling | plunging all of us into socialism 7 ees. 
bureaucrats and the leftwing and to the destruction of our free- _ Senator O'Mahoney, chairman of 
the Senate-House Economic com- 





coalition have already laid out | dom. ‘ 
the blueprint for socialization of If the automobile dealers—with ™!ttee, called the boost unwar- G 
America. The issue is about to | the leadership and ability that ‘®™%ed and said it threatened to t i 
be laid bare. The greatest politi- they have demonstrated—are launch a new wave of inflation. Fore 
cal struggle that the United | aware of the crisis now at hand, : + - it 
States has experienced since the | pend every effort to help the (CHRYSLER President K. T. Kel- "7 , 
— — 7 — is at — | country and themselves; if they ‘ ler termed the increase in steel bods 
» battle is for keeps—make no an ori sot expenses : : : 

PARTS OF THE WHOLE—The grille on new Dodge cars is made of nine separate pieces, | allt ponding If ni disciples of on a a 2 ae b . ee re booster. cury 
separately replaceable to minimize cost of repairing front-end damage. Grille bars are | cae ef : w all who love freedom an . Pp ‘ion spokesmen de- H. E 
made of chromed stainless steel. The Dodge medallion is mounted on the grille center |SOcialism win, every laboring man,| the American way of life—who clined to estimate its effect on cine 
piece, instead of on the hood as previously. jevery farmer, every professional| fear socialism and totalitarian- | 1950 model prices. seng 

man, every merchant and dealer,| ism; if they will realize that the _ Prices for Plymouth, Dodge, De- —" 
and every industrialist will find that | pattie isn’t in the next county or Soto and Chrysler cars are due to as 


Dodge Eyes 4th Sales Spots |2s,sned.ers vaaitonat tree.) in the next ‘state: it they will be announced, in time ‘for “the | Hor 
9 |dom of action is gone. Not only! only know that it is right here |Chrysler and Dodge showings by — 


his economic life, but a great por- |dealers Jan. 4. 





























e fe , , il | at home for all of us, right in : 
Higher Output Planne [tion of his personal existence, Will] Sur'ewn communities in the pre. | Station-wagon prices, at least, w: 
. by governmental bu-) cincts—yes, the very block in ~~ Rag ty A to - sliced by . 
. which we live; if they will only | PUlcK an ‘hevrolet when their a 
ae ae MERICA ae 1 ; in d lend their unremitting effort— | 1950 cars go on display. Sizeable assis 
meeting, which was held to intro-| models is about 1,200 daily, Quinn lA , Can Only ve ee el realize it is not someone else’s | Teductions in station-wagon Line 
duce the company’s 1950 models| declared, adding that the rate is le if every a oe | fight... a 1950 have already been ceeds 
to area dealers. expected to be about 1,800 per reg to ok aaa man, Then all of us can live and fight; ™#®@e °9 Oldsmobile and Pontiac. oy 
_ , . | day by the end of December. oy ae ae B ‘l'on the high hope that this battle It is expected that Chevrolet and - 
(Eprror’s Note: The battle for : . j}and every housewife, yes, every for freedom will be won by an Cadillac will follow an apparent s | 
third and fourth place promises The company’s peak daily pro- citizen who subscribes to the Amer-| ,.oused, enlightened people can General Motors 1950 policy of de- _ 
to be lively. Plymouth is now | duction this year was reached Oct. | ican way of life, mark down the/ >... citizens — the epkonaak coun-| creasing accessory prices and re- Ak 
third, but Buick, currently = = os, wa a te: ged ined 1950 on their calendars as the try in the history of the ‘world. ducing the amount of standard " 
fourth, wants to oust Plymouth. Poem o - 7 —, t tak The hour is later than you think. |©4U/pment on their cars. AK 
Pontiac and Dodge have re- * *£ & hae Games’ te apremaman | The year 1960 is truly the year) | 0 ge > oo — 
: a eee ia : st in P| a ision. | were the only makers to | : 
eae = ge yrs THE division broke all Dodge| and actively participate in poli- oe prices at 198) onadiel rateaiiiiathan a 
red eggs ne cane or oe sales records in 1949, Quinn| tics as they never have before; | I C Ch time. The Oldsmobile cut affected inclu 
ov ’ anid. She abéed that the potential | Second, they must personally ayngaas Gets Charter Series 88 models only. and | 
: ; market in 1950 can mean a year| rouse their neighbors, friends Miller Lyngaas Motors, Inc., Con-| Chrysler Corp. and Studebaker E. J 
Quinn said the new models are|at least as good as this one, “if| @md relatives to join the crusade | neaut, O., has been given a charter are the only auto producers that secre 
going to get a “fourth-place na-|/ dealers will work hard.” | for preservation of the truly | by the secretary of state. Incor-|have made no price reductions in I 
tional announcement” when they Deliveries of Dodge cars ex- great American way of life; | porators are Ruth Boxa, J. M. Cor- | 1949. eines 
pone ete public bow ae. 4, | ceeded 269,000 in 1949, Quinn | — they must register and | mosino and M. Lee. Mac Gorpon Weth 
a e company will SUPPOr| stated. This was a new record | Ver - ee Olive 
dealers all year long with a . a - The automobile dealers of this| . , 
[iietinainoe aibeettial ‘ob.” for the company, surpassing the |_| t neuht dem tial Pag rong se gg eye : Mundi 
ee ea a a | ee wy peer Oe Ont. preventing a socialistic state in| 
At 2 luncheon preceding the | Combined deliveries of Dodge ————<— oc | 
’ aler: y ; Ss | ee , ; a. 
eee ae wore = an@ jand Plymouth cars and Dodge No group of people have better Oh 
adges proclaiming Go 4th |trucks by Dodge dealers were over demonstrated their ability as sm: 
mn 9 ; ; ‘ y as small | T 
With Dodge in ’50. | 490,000 for this year, said Quinn. a ‘ in a ars | o 
z ; ; businessmen to serve customers | . 
A band and singer rendered| This was the second-best combined | , ail Sggapest CC 
, ; : and the general public over a pe-| . 
Dodge’s “fighting song for ’50,” en-|total in Dodge history, and ex-/rioq of years than the automobile Con 
titled “The Fourth-Place March.” | ceeded 1948 by more than 68,000) goalers, Rage 
Quinn promised the song would | Units. Automobile dealers are in busi- dent 
become a well-known melody after; L. L. Colbert, Dodge president,| ness in every part of our great the 
Dec. 26, when it makes its bow via|was unable to attend the meeting! country —every concentration of high 
spot radio announcements. | because of illness. population to any degree finds an sane 
on r : |}automobile dealer at the service of paid 
POINTING out that Dodge’s abil- | Ohio Parley in October |his community and his area. will 
ity to produce 1,800 cars daily) COLUMBUS, O.—The Ohio Auto- ee Th 
would result in over 400,000 auto- |mobile Dealers Assn. will hold its|"' THEY have risen step by step the | 
mobiles in a working year of 45/next annual convention in Colum- | with the economy and the way earli 
eee — said such a total|bus Oct. 23-24, 1950. The meeting|of life that has made this nation anease BODE OSALERS PREVIEW (ete New (models, which wilt be introduced pose 
wou e sufficient to give the di-|will be held at.the Neil House| great. And that now is in danger| J2".,.4. have Seen shown to the Dodge dealers in the Midwest city. Pictured at the : 
; 8 howing are, left to right, E. M. Braden, Ch | f Dodge: i tion 
vision fourth place in sales. | hotel. from a federal government that| Scovret sales manager'of Dodge: GN: Goloit, Goleid Motor’ orasident "ai, the Chen truck 
9 
Current production of 1950 | |seems bereft of all reason—a gov-| Dodge Dealers Assn., and L. L. Colbert, president of Dodge 
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“RUCK SECTION 


‘50 CHEVROLET TRUCKS ROLL — J. W. 
Burke, manager of the Chevrolet truck de- 


partment (right), shakes hands with J. A. 
Foley, manager of the Chevrolet-Flint assem- 
bly plant, as the first of the 1950 truck 
models comes off the line. Another reason for 
congratulations was the alltime record for 
truck sales set by Chevrolet with 1949 models. 


Ford Promotes 
Waterhouse to 
. 7 

Styling Chief 

DEARBORN, — Appointment of 
Charles L. Waterhouse to the newly 
created position of manager of the 
styling department is announced 
by Harold T, Youngren, engineer- 
ing, vice-president, Ford Motor Co. 

At the same time Youngren an- 
nounced the appointment of Henry 


C. Grebe, former body engineer, as 
chief body engineer. 








Henry C. Grebe 





Cc. L. Waterhouse 


George W. Walker, consulting 
stylist in the design of the 1949 
Ford, will continue as styling con- 
sultant. 

Waterhouse had been serving as 
body engineer for the Lincoln-Mer- 
cury department, working under 
H. H. Gilbert, Lincoln-Mercury pas- 
senger-car engineer. In his new 
capacity, Waterhouse will direct all 
the personnel and facilities in the 
styling department which handles 
Ford, Lincoln and Mercury cars 
and Ford commercial vehicles, 

Waterhouse first joined Ford in 
1928 as Lincoln body draftsman. 

Carl F. Dickason, who has been 
assistant body draftsman for the 
Lincoln-Mercury department, suc- 
ceeds Waterhouse as Lincoln-Mer- 
cury body engineer. 


Schorr Heads Up 


Akron Dealers | 
AKRON.—President Ray Schorr | 





heads the new slate of officers 
elected by the Akron Automobile 
Dealers Assn. Other new executives 
include: Glen West, vice-president, 
and John D. Anderson, treasurer. 
E. John Lehman was reelected 
secretary-manager. 

In addition to the officers, other 
directors elected were: Richard 
Wetherill, Rudy Van Devere, Lloyd 
Oliver, C. E, McDowell, Don E. 
Meech and C. M. Jones. 





Ohio Contract Carriers 


To Study Trucks, Roads 

COLUMBUS, O. — The Ohio 
Contract Carriers Assn. has en- 
gaged the engineering concern of 
Jennings-Lawrence Co. to survey 
the relationship between Ohio 
highways and the operation of 
commercial vehicles on_ the 
states’ roads. A study of taxes 
paid by the commercial vehicles 
will be included. 

The survey is an outcome of 
the 14-state conference held here 
earlier this month for the pur- 
pose of seeking uniform legisla- 
tion regulating operation of 
trucks on the highways. 











trucks and more than 200,000 buses. 
| Current registrations top 1948 by 
| 2,700,000 units and 1941 by more 
|than 9,000,000. California, with a 
28 percent increase in passenger- 
car registrations over 1941, leads 
the nation with 3,350,000 cars in 
operation. New York, Pennsylvania, 


‘Ohio and Illinois follow in that 
order. 
Employment in motor vehicle, 


body and parts plants averaged 
780,000 during 1949. More than 
650,000 were production workers, 
who worked on the average just 
under 40 hours per week through- 
out the year. 

Hourly rates, weekly and an- 
nual payrolls also established 
new highs, Cronin said. 

Special taxes paid by American 
motorists also reached a new high 
in 1949, he said, of about $3.7 bil- 
lions, compared with $3.4 billions 
in 1948, less than $2.2 billions in 
1941 and $850 millions in 1929. 

The nation’s § 8,000,000 trucks, 
which account for about one-sixth 
of all motor vehicles in use, paid 
one-third of the total tax bill, 
Cronin said. 

Cronin reported that the average 
age of cars on the road remains 
well above prewar levels despite 
the production of 14,000,000 since 
1941. 

At the end of 1949, the average 


‘Car Rental Rate 
Lags Behind 
‘Level Year Ago 


ST. LOUIS. — Statistics compiled 
by the National Car Rental System, 
whose headquarters are here show 
that while automobile rentals 
reached an alltime high in 1948 they 
are lagging behind during this year 


|and will finish below the previous 


year’s business. 

| Charles P. Clark, president of the 
|organization stated that while 
lrentals this year will fall below 
those of 1948 the year will close 
| ahead of other years. 

The coal and steel strikes are the 
|reasons advanced by a_ southern 
|operator for the drop of business, 
|stating the work stoppage had 
virtually closed down his city and 
cut deeply into his business. 

Another operator in the North 
found commercial rentals to sales- 
men, traveling salesmen, etc. main- 
taining a steady volume but local 
rentals for pleasure down. 

Increased interest in automobile 
leasing is expected by some mem- 
bers to compensate for fewer 
transient rentals, 


Lawley I s E lected 
In Atlantic City 


ATLANTIC CITY.—Thomas 
Lawley (Nash) has been reelected 
president of the Atlantic County 
Automobile Dealers Assn. for his 
second term. 

Other officers renamed include 
L. H. Eyre (General Motors), vice- 


president; Peter Schaeffer (Chev- 
rolet), secretary, and William 
Ruffu (Lincoln-Mercury),  treas- 
urer. 


What, a Card? 


Greeting by Medick 
Is 27 x 40 Inches 


COLUMBUS, O.—Pity the poor 
mailman when Charles W. Medick 
(Ford), president of the Columbus 
Automobile Dealers Assn., mailed 
his Christmas cards. 

Not content with sending the 
usual greeting, Medick ordered 27- 
by-40-inch posters printed in red, 
blue and yellow, and sent them to 
his friends. The card is a takeoff 
on the numerous billboards Medick | 
uses to advertise. 


‘Prospects Bright, Says Cronin . . . 


Cheery View of 1950 
Taken by Industry 


(Continued from Page 2) 
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age of cars in use was 8.4 years, 
a slight decline from the 838 
average age in 1948. Before the 
war the average age of U. S. pas- 
Senger cars was 5.5 years. 


Cronin said the auto 
enters 1950 with the following eco- 
nomic factors in its favor: 

1. U. S. population has increased 
14 percent. 


2. National income has increased 
almost 200 percent since 1939. 


3. U. S. employment has _ in- 
creased 30 percent in the past 
10 years. 

4. Average age of passenger cars 
is more than three years above pre- 
war, while trucks in use today are 
two years older than the prewar 
average. 

5. Replacement demand for both 
cars and trucks is far greater to- 


industry | 


day than at any time in history. 
On the basis of prewar rate of 
require- 
ments to replace worn out passen- 


replacement, the annual 


|} ger cars now total 2,700,000 units, 


|as compared with 1,850,000 in the | 


| decade before the war. Truck re- 
placement needs have _ increased 
| from 349,000 to 680,000 a year. 


| Cronin recognized that many 
problems face the automotive in- 
dustry if its growth is to continue 
unabated in the years ahead. He 
said traffic congestion and lack of 
parking facilities posed important 
|long-term obstacles to increased 
motor vehicle use. 


‘Price Slashed $20 


‘On Iron Tireman 


NEW YORK. — Dealer price on 


|the Coats Iron Tireman, a device 


for removing tires from the wheel, 
has been reduced from $99.50 to 


$79.50, according to Jack P. Hen-| 


nessy Sales Co., 159 W. Riverside 
Drive, the product’s distributor. 

The jobber discount is now 30 
percent net and all shipments after 
f.o.b. factory, says the firm, which 
reports that more than 11,000 units 
are now in use. 


~ : 31 
Studebaker Starts 


$800,000 Building 


Work at Plant 


SOUTH BEND.—Studebaker has 
started work on a_ construction 
program involving the expenditure 
of $836,300, according to P. O. Pet- 
erson, manufacturing  vice-presi- 
dent. 

The first step in this program is 
the erection of a completely en- 
closed and heated loading dock at 
the end of one of the passenger- 
car sub-assembly buildings. 

This dock, with a total floor area 
of 6,400 square feet, will replace 
one being abandoned to permit an 


|addition to the motor or machine 


shop. 


The one-story building housing 
motor manufacturing will be en- 
larged by additions to both ends, 
to a total floor area of 520,000 
square feet or 15 percent more 
than at present. 

Another project in the new pro- 
gram will add 30,000 square feet 
of storage space for steel supplies 
to the company’s new stamping 
division. 


TOMORROW'S TRUCK 


THIS entirely new kind of truck has a 
world of sales advantages made to 
order for today’s big truck markets. 


Truck operators everywhere say it’s 
the greatest truck advance in years! 
Drivers are enthusiastic about its ride 
and drive advantages on the road and 


in traffic. 


You'll seea lot of this great new White...for White 
Truck Headquarters across the nation are gearing 
their business to the truck of tomorrow 


THE WHITE MOTOR COMPANY « Cleveland I, Ohio 





load... 


A WAZ eM Mak 


The exclusive new design principle 
of the White 3000 permits more pay- 
. extra carrying capacity... 


longer body with the same over-all 


length. Better maneuverability .. . im- 
proved roadability... greater safety... 
substantial maintenance savings only 
begin to tell the amazing advantages 


of this great new White. 


* 


... today! 


Builders of the complete line of White Super Power and Diesel Power 
Trucks, the revolutionary White 3000 with the power-lift cab .. . 
city and intercity coaches, safety school busses. 


FOR 50 YEARS THE GREATEST NAME 











SUPER POWER 
3000 


IN TRUCKS 
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SLEEPER CAB OFFERED—Benhoff Body & 
Equipment Corp. of Cleveland is the na- 
tional distributor for the all-steel Master-bil! 
sleeper cab that can be mounted on any 
chassis with a flat face cowl. The company 
also offers conversions from standard to 
sleeper cabs on any model chassis, the firm 
states. The cab provides a six-inch inner. 
spring mattress six feet long and two feet 


wide. 
+ + * 





VALVE REFACER — Snap-on Tools Corp., 
Kenosha, Wis., announces the addition of a 
wet valve refacer to its line of automotive 
tools and equipment. This valve refacer, the 
VR-100, is universal and does a precision 
grinding job on valve faces, valve ends, tap- 
pets and rocker arms, it states. It will handle 
all valves including the latest types with 
stems from ‘/4-inch to I1/I6-inch, inclusive, 
and face diameters up to four inches. It is 
designed for convenient right-hand operation. 
The right hand operates the traverse lever to 
pass the valve back and forth across the face 
of the wheel, while the left hand feeds the 
valve into the work. Both the feed and 
traverse movements operate on V-shaped, 
lathe-type ways for maximum accuracy. The 
butt grinding attachment is a part of the 
main unit and features a micrometer adjust- 
ment for fast, accurate results on all types of 
valve stems or valve tappets, the maker adds. 


* + . 
Diesel Starter Fluid 
Offered by Sinclair 
Sinclair Refining Co. has placed 
on the market a patented Diesel 
starter fluid. The fluid, which is 
being offered in gelatin capsules 
and cans, is designed to eliminate 
the use of heaters and electric 
boosters heretofore required for 
starting in cold weather, the com- 
pany announced. 
Where the mechanism for prim- 
ing Diesels is mounted on the dash- 





Benmatt representatives in the field and co-work- 
ers in the plant, making and distributing America’s 
finest License Plate Frames, express to our more 


than 6,000 customers, our appreciation of past 


business and the hope that your New Year may be 


framed with happiness and shine with prosperity. 


LOS ANGELES 23, CALIF. 











board, the fluid in capsule form is | 
most desirable as it enables the) 
operator to start without the help | 
of a second person injecting prim- | 
ing fuel into the engine, it was | 
stated. The fluid is available | 
through Sinclair distributors in sec- | 
tions of the country where climatic | 
conditions make its use desirable. 
* +. * 


| 
| 
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REFLECTOR FLARE—As shown in the illus- 
tration this KD flare has two three-inch Stim- 
sonite No. 12 plastic reflectors, making a 
maximum of light reflection and ey tak 
wide range visibility exceeding ICC and SA 
specifications, the company states. The heavy 
steel legs grip the pavement. The flare has 
built-in holders for the flag staff for use on 
either side. KD 610 is offered in sets con- 
sisting of either two flares, or two flares and 
two flags, or three flares, or three flares and 


three flags in a danger red baked enamel 
finish box. Manufacturer is K-D Lamp Co., 
Cincinnati. 


SLIDES 4 
our y 
Satie 


TRUCK HEATER — Hignway Safety Appli- 
ances, Inc., St. Paul, announces its new line 
of Elston truck heaters. The Elston heater is 
a complete heating and pressure defrost sys- 
tem. Advanced engineering throughout the 
unit eliminates costly tie-ups for installation 
and service, the company states. Measuring 
only 8 inches wides, 8/4 inches deep and 
7'/, inches high, it has the smallest wall 
mounting dimension of any comparable full 
capacity heater, and being essentially a 
"cube" in design, it assures installation re- 
gardiess of space restrictions in any vehicle, 

* * 


os 


HAS 20-TON CAPACITY—Templeton, Kenly 
& Co., Chicago 44, manufacturer of Simplex 
jacks, has introduced a new Steamboat 
ratchet pulling jack for use in the marine, 
construction and engineering fields. It is 
designed to step up efficiency in both repair 
and maintenance jobs requiring heavy ton- 
nage pulling. The new model is built with a 
2-inch screw and is available in three barrel 
lengths of 24, 30 or 36 inches. It is equipped 
with lock-link hook-ends for a secure, safe 
grip, with other operating features similar 
to those of other models in the complete 
Simplex line of Steamboat ratchet jacks, the 
company states. 


CORE SLIDES OUT 





VEHICLE HELPER — A unique Load-Ster 
helper for various types of passenger cars 
and pick-up trucks has been designed, and 
is distributed by Prior Products, Inc., of 
Dallas, and Middletown, O. This spring gives 
a normal ride when not loaded and an easier 
ride when overloaded, the company states. 
This helper spring does not interfere with 
normal spring action but takes effect only 
when excessive load is carried or rough roads 
are encountered. There is no maintenance of 
any kind needed, it adds. 


‘To Meet Emergency’ .. . 


Truck Tax 
By Illinois 


ROCKFORD, Ill. — Legislation 
forcing truck operators to pay an 
increased share of highway costs 
has been advocated by Gov. Adlai 
E. Stevenson in an address at a! 
bridge-project dedication here. 


“It is clearly unjust,” he as- 
serted, “to compel those who do | 
the least damage to our highways | 
to pay most of the cost of main- | 
taining and _ rebuilding those 
highways.” 

Contending that Illinois faces a 
real emergency in highway restor- | 
ation, Gov. Stevenson said that 
“unfortunately we can undertake | 
only a fraction of the highway im- | 
provements that are badly needed. | 

“The reason we cannot is simple: 
Our revenue is pitifully inadequate 
to restore our highway system to | 
even average standards of serv-| 
iceability. 

“The people of Illinois are com- | 
ing to realize, I believe, that we 
face a real emergency in highway 
restoration. It is a problem com- 





TRUCK SECTIOV 


Tilt Asked 


Governor 


same gasoline tax rate that has 
been in effect since 1929,” he con- 
tinued. “We are trying to operate 
one of the biggest road systems 
in the nation on one of the lowest 
gasoline tax rates.” 

The governor said only three 
other states have gasoline tax rates 
as low as Illinois. Since the end of 
the war, he added, 25 states have 
raised their tax rates to meet 
inflated building and maintenance 
costs of highways. 


Replacement 
White Offers Engine 
For Any Truck 


CLEVELAND. — Mailing pieces 
distributed from here by White 
Motor Co. are featuring the com- 
pany’s drive to install White Super 
Power engines in all makes of 
trucks. 

The advertising emphasizes that 
“Regardless of what the name 


+ * * 


White 1950 Calendars Salute 


Truck-Using Industries 

The 1950 calendars of White 
Motor Co., Cleveland, pay tribute to 
the various truck-using industries 
for the contribution they are mak- 
ing to the country’s high standard 


parable in magnitude to that which 
we faced after the First World 
War when Illinois started from 
scratch to lift itself out of the 
prairie mud. 

“It was then that Illinois took 
the lead among the states with a 
bold program for a _ statewide 
network of paved roads. There 
were those who called ‘this ex- 


of living. 
s ‘ travagant and visionary, but 
Illustrated in full color, the six-| ,o94 highways have long since 
page calendars feature various been proved to be a sound public | 
models of White trucks serving investment. 


different industries. Artwork occu- “At one time Illinois led all of 


|engine overhaul.” 
| ilar 
| performance and economy.” 


plate on your truck is ... Wwe can 
and have installed thousands of 
White Super Power engines in all 
makes of trucks.” 

Also plugged is White’s “new 
engine exchange price (which) in- 
cludes a liberal allowance for your 
old engine.” 

A second ad is directed to haul- 
ers who “are not considering buy- 
ing new trucks now” or to those 
whose “present trucks need major 
It contains sim- 
“increased 


copy, promising 





pies half the page and the calendar 
charts plus company signature oc- 
cupy the other half. 


the states in paved highway mile- | 
age. But no longer is that the case. 
We have dropped to fourth in 


|} is in a shameful condition. 
“As most of you who have driven 


highways do not measure up in 
quality and modernity to that of 
many other states, often states less 
rich than Illinois in economic 


cal skills.” 


ago, have worn out, Gov. Steven- 
son declared that the roads were 
not properly maintained and laws 
on truck weights were not enforced 





RACK FOR PANEL TRUCKS—It was de- 
signed and built to replace unsightly black- 
smith jobs for carrying ladders and other 
bulky equipment on panel trucks, the com- 
pany states. Brackets ars heavy polished 
aluminum castings, and crossbars are heavy 
wall aluminum tubing. Load carrying capac- | 
ity is well over 350 pounds, yet the complete | 
rack, installed, weighs less than 10 pounds. | 
Four holes are drilled in the roof, and/| 
brackets are fastened with toggle bolts, mak- | 


was started last winter. 

“We now are in the position of 
having to maintain those that 
are left and trying to replace 
those that are worn out with the 








Trucks Traveling 





mileage and much of that mileage | 


around the country will agree, our | 


wealth, in resources and in techni- | 


Pointing out that many of IIli- | 
nois’ highways, built over 25 years | 


until a vigorous enforcement drive | 








DEPARTMENT STORE 
LINAGE 
UP 76% 


SINCE 1939* 


@ The reasons which 
lead Buffalo’s department stores 
to spend an ever-increasing por- 
tion of their advertising budgets 
in the Courier-Express are good 
reasons why it’s also your best 
medium, 

Your dollar buys MORE space 
- MORE insertions in the 
Courier-Express .. . MORE im- 
pact on the customers with the 





Million Miles 


ing it unnecessary to disturb upholstery inside | 
the truck. A felt pad distributes the load | 
evenly over 70 square inches of support area. | 
A clamp on each bracket makes knots un- | 
necessary. This clamp jams the line and | 


Become Common 

' ° 
Rede astitea Sy ‘tomlard Casing! Co.e“%as |, PONTIAC. — Trucks that have 
Atlantic St., Stamford, Conn. Distributors are | been driven a million miles or more 
wanted, the company has announced. |}are becoming almost commonplace, 

* ; - | according to M. D. Douglas, general 
/manager of the GMC Truck & 
| Coach division. 

“Operators from all over the 
country are telling us with increas- 
ing frequency about vehicles which 
have passed the millionth mile. 

“When you think of a million 
| miles,” Douglas said, “try thinking 
in terms of your own driving habits. 
The average driver may cover from 
| 10,000 to 15,000 miles a year. 
| “Assuming you drive a great deal 
|—say 50,000 miles a year—it would 
take 20 years to drive a million 
miles. Probably that amount of 
|driving would wear out five to 15 
| paseenger cars. 
“Trucks, however, 
jendurance. We have records of 
some of our Diesel units which 
were driven a million miles in less 
than eight years. One 11-year-old 
unit, which may have established a 
|record, has now covered more than 
| 1,700,000 miles, most of it on sched- 
uled runs between Colorado and 
Texas. These runs were made in 
all seasons of the year, over moun- 
tains as well as plains.” 

Douglas attributed the long life of 
trucks to three major factors: 
sound basic engineering; careful 
selection of optional equipment for 
the specialized use the unit is to 
serve, and a program of preventive 
maintenance, 
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fit if not more so than when he 
| retired some years ago. 

| “Rusty” Waterfall, general man- 
ager of MoPar, was complaining 
|that he now is but a Christmas 
present procurer—seems that Chas. 
Reihm, a friend, wrote T. E. and 
asked him— because the friend 
wouldn’t get back in the city in 
time—to do his Christmas shopping 
for him. So “Rusty” has widened 
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TRUCK SECTION — 


Truckin’... 


(Continued from Page 24) 








the best thing that could happen; motive dealer opinion in any poll. | 
to them—that at least they would But dealers with whom I have 
be able to save most of what they talked from all over the country 
had now and wouldn’t be chasing @re Saying practically the same 














that ha: ; : : 
” he a. good dollars after poor ones. thing — the solid, substantial truck | the scope of his procurement activ- 
fo operate s in I : I feeli dealers who like the business and |‘ties considerably—and for once in 
pe o again I say: I have a feeling thoroughly deplore the present | |his life is in some doubt as to the 
—— that several factory truck sales | state the market is in. correctness of his “buys.” 
the lowest managers have a job cut out for; what the factories can do to —_—_—__—_ 
them this year. They have got to| resolve this situati I don’t 
ay pa have the type of boys I was talking| know. Not one of _ janie Makers Protest 
i ann of to on _ penne . are Sa builders that I know of has any ‘N f Hi 5 
. to produce anywhere the number) policy that will let the truck y ire 
— a of trucks they did this year. I| salesmanager sell only the truck ot lor 
. really believe these dealers were| dealers who love the business too 
aintenance aie when they told me they! much to ruin it. They have to CONVERTS PICK-UP TO DUMP TRUCK—A hydraulic hoist, produced by National Truck Label on Trucks 
: - i | h l Equipment Co., Waukesha, Wis., can change a one-ton pick-up to a dump truck without 
in weren’t going to take any more| have volume and they must sell | asitering the original design of the vehicle, according to the firm. | SPRINGFIELD, Il. — (UTPS) — 
. + trucks next year than they could | - a. ae es of how oe A recent ruling by the Illinois mo- 
n sell profitably. aa © truck end of thelr workmanlike —and very pleasant|a luncheon to show them what and | a sara caer ee cua os die 
gine These boys have been in busi- | Maybe the b i & t product bow to the writing fra-|why we were putting so much | nated has been challenged by the 
kk ness so many years that they will | the skids cader Gale truck selling ternity Dec. 14, and K. T. Keller! pressure on this one phase of serv- |Illinois Manufacturers Assn. 
ie diaries be hard to scare. They also are | will, this year, be so busy trying to "4 baad yore heads 7 3 ‘USlice operation. At the start of the| The division ruled that the words 
- ohite A ol “Soteny -Come-Lateiee” make a satisfactory profit on their | ae ia. our-ring elreug me very |luncheon—and without anyone | “not for bite” cone be painted = 
the com- sate seit on te ¢ - car sales that they won't be yelling} Ojgs hit the jack pot with the knowing he was going to do it, firmly a _ = = vehic es 
hite Super q P type | quite so loudly for cars—and not | poys by putting one of their new- | !€ast of all we on Automotive News | 4% part of their identification as 
money they made during and (be quite so willing to take trucks ‘ —Bill got on his feet and threw a|°f Dec. 1. 
makes of right after the war. These fellows | ¢} sell jest hardtop convertible 88s up for — s In challenging the ruling, the 
look back to 1940 and ’41 when ~My ae a 4 ,,, |@ drawing among the news hawks.| bombshell into the meeting that manufacturing group’s counsel 
sizes that they had to get out and sell and They might even continue with| And the newest addition to the| warmed us of Automotive News stated: 
the name their trading ratio was up to over the same cut-price tactics in the| fraternity with the newest paper—| through and through. “The division, or department, is 
. We can one to one. car end of their business and this| Ross of the Los Angeles Mirror Bill said: “We of the vehicle fac-| only given authority to prescribe 
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te’s “new aa a aan an a ts It may even take that to bring the | Cincinnati Times-Star had lost his| Program. They have done in three weight of the truck 
vhich) in- pe oy When thoy Ser nen te oat truck business back to the good magnetic power. ser og secon —— that > at | one is not given any authority to 
: for your : lek tow acat Gi teomnditen a it once was; could have Ray Jones, ex-west coast sales “te . aven't wen able = Mag provide for additional require- 
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toFthose | Of Senta Claus will come along and), tam not one to say the truck the “approval mod trem every (Put al we got was lip service from |Crichton Heads 
4 mai ‘ =o . usiness has gone to pot by any s : , |Our dealers. Today, after three 
oo aan. their loss, write it off a cost of get-| means. One doesn’t even have to a eS |months’ publicizing of the idea, the Tenn Truckers 
Nnetenned ting a certain account—and call in| read statistics about how many and mow assistant enles While, is | same dealers who turned us down ° 
y”" the junkman quickly. trucks there are that are so old rtly responsible for the im- |°*,™onths ago are coming to us| NASHVILLE. — R. M. Crichton, 
* * * or depend upon the number of P@FMy = }and asking why we haven’t got a| Nashville, was reelected president 








Heard Elsewhere, Too 

HEY are the kind of dealer that 

takes every opportunity, too, to 
make an extra dollar on every sale 
they can by selling equipment, 
bodies and any device that will aid 
the trucker in making the vehicle 
he has bought a better piece of 
transportation for the job it is in- 
tended to do. 

If all of my thinking along this 
subject was dictated by just what 
Detroit dealers thought—and I 
talked to dealers in every line—I 
wouldn’t become too alarmed and 
no doubt wouldn’t have burst out | 
in print with this report. For De-| 





firms that have always used the 
rails and are now switching to 
trucks because of the high rail 
rate. All one has to do is to stand 
on any city street corner for a 
while, or sit by the side of a good 
trucking route out in the country. 
On most any busy thoroughfare 
one will see hundreds of truck 
sales just waiting for an opportun- 
ity to be made. 


- * + 

Olds Press Preview 
yar the press preview part of 
my “TYA” circuit is gradually 
grinding down to a stopping point 
—only Chevrolet and Cadillac yet 





provement that has been made in 
the Hydra-Matic, I understand. 
Years ago he experimented with 
the transmission in his own car, 
cutting out the low speed by 
using a heavier spring and gained 
swifter starting and some degree 
of greater smoothness — but he 
didn’t incorporate the by-pass 
arrangement that has now been 
added. 

Gossip has it that he was 
frowned on for making his Hydra- 
Matic something that it had not 
| been designed to be. But later when 
Boss Kettering asked why some- 
thing like that couldn’t be done, 
engineering came to Joe to see 


| program like that for them—and 
| all we have had to do is to pull out 
|the same material we put on the 
|\shelf six months ago and make 
| them all happy.” 

| * * . 

ND now two quickies from the 
Chrysler “show.” Joe Fields, the 
|oldtime Chalmers sales manager 


of the Tennessee Motor Transport 
Assn, at its annual convention here. 
N., A. Carter sr., Memphis, and 
Paul Elder, Knoxville, were elected 
vice-presidents, and H. Wilson, also 
of Nashville, was named secretary. 

The association decided to push 
a three-point legislative program, 
including another attempt at in- 


and more recently with Chrysler, |creasing the truck weight limit of 


of hiding 
retirement 


came _ out 


“Thumb” retreat 


from his | 42,000 pounds. Guest speaker at the 
to | association’s banquet meeting was 
mingle with the boys, looking as |Gov. Gordon Browning. 


Les PA A Ae ea 


which troit is in Wayne County and that | to come. S. E. Skinner, Ray Jones,| What he had done and how it had 
t stores is one of three places that are not | Les Carlson, Joe Dobbs et al at worked out. ; (I suppose now that MORE PROTECTION 
ng por- counted when they total the auto-| Oldsmobile did their customary | Joe is wearing a slightly purple 
budgets einem ~ - —- _ —_— )|tinged sales toga, he will give me : 
‘e good | fits for telling this tale out of a, You PISA 
ur best school. But I had to do it, since it 
points out so vividly that many NF) 
times both engineering and sales Pa Y = Z " GUARDS 
E space can profitably follow the lead of Tatas 
in the the boys in the service depart- 
RE im- ments.) orn 
ith the io: an ee , 
ucts. y Bill Jacobs 
rin SOY, BF e| nN a] ay HIS brings to mind the passing 
c of my old friend Bill Jacobs, for 
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years service chief of Buick, from 
the ranks of the gang that keep 
’em running. Bill was not only one 
of the most respected service man- 
agers in the industry, but one of 
the most forthright. Maybe that is 
one of the reasons that those who 
had to deal with him, liked him so 
much. Bill never pulled his 
punches. If he knew he was right, 
he went his way regardless of how 





the industry—and many times the 
corporation—was headed. 

The industry can’t help missing 
Bill Jacobs. If there was a battle to 
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ONE OF THE NATION'S | 


j be fought—especially an industry 
LARGEST AED) MOST MODERN battle—Bill was always found in 
/ the forefront of the service man- 


agers who never misesd an oppor- 
tunity to get on his feet and say 
his piece. He never knew what it 
was to be “mealy mouthed” about 
any important trend. In his mind 


PRODUCTION FOUNDRIES’ 
ay 





oe SaaPVa ae it was right or wrong—there was 
rtising no half way point or room for 
quibbling. He blazed many a new 
ocd THE eae COM aye path into the jungle of “set opin- 
ish ions” and eventually the industry 
FOUNDRY DIVISION made a highway of his “timber- 
marking” path. 
Indelibly imprinted in my mind be } H , 
MAIN OFFICE AND MANUFACTURING PLANTS is the high compliment he once i Saigo Sie) eee Sm Aes directed 
id Automotive News. We had to the single purpose of providing the most in common- 
| full. N pas . : ' i 
urs to all iL, hte ASS a’ oe a eee sense protection. That's why the STUR-DEE is the... 
5 had felt certain that we were Z 4 y 
right, but here and there was an World's ru ki ELT Used Grill Guard 
TH ST. element of doubt as to how far 
Do we should go with our program. BROS He riya TTS 
So to clarify the air, we invited | °; e CHICAGO 16, ILLINOIS 
rED all of the factory service chiefs to} 
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Special Designs Needed, Says Bauman .. . 


Beverage- Truck Sa 


DETROIT.—Now that a selling 
market in trucks is here, salesmen 
need to know more about their 
markets and the problems of their 
prospects than they have needed to 


Operating Costs—Bottlers’ 
Delivery Truck 
Fixed Costs 


AUTOMOTIVE NEWS, DECEMBER 26, 1949 


les Tips 


customer so that the money for 
the product can be collected. 


“All operations that go to ac-| 


in effect, 
Any- 


complish this sale are, 
non-productive and costly. 











__TRUCK SECTIO? 








know for many years. Annual j/thing that can be done to reduce} 

Recognizing that conditions ; |the time required by any one or all | he: 
have changed in many industries | License $ 110.00 | of these factors so that more cases C 
as to overhead and delivery costs, | [surance ............. 200.00 | can be delivered on each trip will foll 
J.N. Bauman, sales vice-president | Housing ($5 per month @ contribute heavily to lower costs| ey 
of White Motor Co., recently per truck) . 0.00 | for this largest of expense items— int 
spoke at the National Beverage | Driver's wages (Base the delivery operation. visit 
Exposition here, and gave the wage $48 per week, “It must be recognized that these | plus 
haulers facts and figures on their does not include com- lare two kinds of costs for a bot- a 
business that can be used by missions) a |tler’s delivery truck. One is fixed | “ 
truck salesmen in selling trans- | Depreciation : aor costs, These costs accrue whether T 
portation to the large beverage | Painting and washing . at the truck runs one mile or a hun- | 
industry. Interest on investment 165.00 |dred miles a day. They go on re- a 
“It is not always recognized that 00 | ' . ; 
the most important part of a bot- ere ee Semen ne in as ah Se a ann = ‘me CABLE CARS HAVE FRIENDS, et chronicled fact ts ie pw oon a 
tler’s expense dollar is represented Daily costs (300 days).. $ 12.67 “a ther words, th ts - p Bhan agg, Bog Boi Fe OF vehenrieder Nash, San Francisco, recently agreed to wit! 
by truck operation,” Bauman said. ——— Ag og aoe 2 tan “ | sponsor one of the cable cars, along with other businessmen who are determined to keep = 
“The operation of motor trucks in Operating Costs Hine the expense o ‘eae h © \the vehicles climbing up and down San Francisco's mountainows terrain. Sewn Stare 
the delivery of your product repre- Per Mile truck on the street even though it | right: J. B. Kipp, zone manager; T. L. Baisden jr., Nash salesman; Hohen ‘ ag 
sents 30 percent of the total ex- ————e | GOCE VOLY little work and operates |Hohenrieder, ; wh 
pense of doing business; production a $ ‘ae _ ae ae — t ts. | = 
represents 26 percent; sales, 16 per- ae sats i > nee Cerne See, | D l ; 

cent; edvertioins. 12’ percent, os Tires ... 012 | Bauman said, is what is known as Ark. Court pholds ed er 1 
administration, 8 percent—leaving | Repairs 038 pasty — — — up ac- | . = 
a net profit of approxim : ~~~ | cording to the mileage and repre- 
oun. — Per mile cssssssesensene $ Reed |sent gas, oil, tires and maintenance | In Purchase by Mi nor Ob 
= is essential that the delivery] Per day (40 miles)... $ 3.44 | Of the a = My one that et pines 
problem be recognized in its true - - |average dally fixed cost, on e| tne ird party. 
importance. The fact that it repre- Total daily costs |basis of a 300-day year, is $12.67) . LITTLE ‘acon 'er ee, Pee gage ag a eal ed Bl 
sents 30 percent of the total operat- Fixed $ 12.67 | for a delivery truck, he said. This |!0n handed down by the : renee = we b mau 
ing dollar is evidence enough for Operating . 344 |includes driver-salesman’s wage | SUPreme court has held that minors court was the sale of a car by Bau 
serious consideration of what can —— |based on the hourly wage but not|in this state no gl are Seat Renaford Caldwell, Hot Springs, to 4 
be done to make delivery of the Total daily fixed and | including commissions. \ileged to — a “a con ‘ame Hot Springs man who later sold 
product more efficient and more operating costs $ 16.11 “The operating costs—the ones be oe ee ee ee it to the Capitol Avenue ee — M 
ae. ; | that accumulate according to the \° Ovecverainn an old common law | came in cr a he eeuns foun 
tl F iene end of the bot: Itier’s truck must be understood,” | oe se 2 oe | rule in respect to minors, the high | that the sale was void because he feres 
ers ousiness—as well as most|he pointed out based on 40 miles a day. If less | ctate tribunal ruled that under the | i ship 
other businesses—has shown a great |.” ieaall i, | miles are operated, the operating | 394; uniform sales act, minors can-| Seen : aon. 
improvement in efficiency during} B4Uman then pointed out that in| cose will be less per day. | not la sales contract after| .2" 8m opinion written by Asso- 
the past years. Many improvements |? >ottler’s truck the following fac- “It will be noticed that a delivery not cance! &_ ciate Justice Edwin E. Dunaway ; 
in automatic machinery have been|‘©Ts, must be considered: traffic | truck in city operation where mile- e and reversing the Pulaski circuit aa 
made, making it possible to reduce | C°Mditions, parking at delivery time lages are relatively short that the Two Rebuilders court, the state supreme court said ae 
production expense and in turn|2"4 energy consumed in entering | gxoq cost represents approximately that under Act 428 of 1941, the uni- illne 
lower the cost of producing a case |the cab, and the truck’s facilities 75 percent of the total daily cost. Of Ford En ines form sales act, a seller “who has grad 
of carbonated beverage. for unloading or loading cases. It is a cost that will be there re- £ r a voidable title .. . may pass good see 

“The same improvement has not “This analysis is based on the | gardless of miles run or cases de- U it C t title to one who buys in good faith and 
been  oaenine in motor trucks, | fact that the objective of a deliv- | livered. nite on Uoas ‘aia? te? a of cond — a 

Trucks have been just about what | ery truck is to get the carbon- | ‘ | TA Wash. — Merger of | defect of title.” e court adde , 
they used to be years ago, They | ated beverage in the hands of the |= «7, Saeamee con costs | Titus Mfg. Co. and Tam Sehaeer- that the act makes “no exceptions - 
have provided a Space for the a a * ‘are very small. Yet, all too often | ing Co., of Seattle, two Northwest for infants (minors). . ; —_ 
body and the driver and have Financin Rises ‘consideration is concentrated on|authorized Ford engine rebuilders,, In another case involving a a 
become quite dependable in terms £ 'the operating costs instead of fixed| under the name of Tam Engineer- minor, however, the high state Bat! 
of their ability to operate and A S] P |ecost and productive capacity ing Corp., has been effected here. court permitted John M. Hays jr., 
deliver merchandise. Nothing has t ower ace “In other words, the truck is a The recently built Titus plant, | minor, to cancel a contract for i 
been done, however, to make delivery machine capable of deliver- | with the combined shop equipment | the purchase of a car and ordered . 
them capable of delivering more In Canada ; : Quality Motors, Inc., Jonesboro, to Indi 
carbonated bev. ithi ing a certain number of cases of|and personnel of the two plants, fund the $1,750 eee eaten 
allotted aitveny Glee within the OTTAWA. — While financing of | C@tbonated beverages a day. If that | will be used by the new company. '°*U" e $1,750 purchase price. 

Bauman stated that a truck is|2€W. Passenger-car sales continues a. jive _ so designed = L. E. Titus, Tacoma, is acta ian l e R 
an expense item—absolutely neces- |‘? Tise, it is advancing at a slower rd os cane nae Tal ak and general manager of the new | ealers Organize — 
sary in getting the product to the |P@ce each month, Canadian govern- lit will a celaicaaiad an - operation; William O. McKay, Se- | : 
consumer. He said it should be|™€nt figures reveal. money and greatly reduce delivery | nt, Po RTman & the board; J. N. ‘Association for 
<Bictont in its job, but truck manu-| In eo ooweet sales | cost oe tn be ateee ae D l C ae 
acturers, up to this time, have not|Were financed for $6,228,087, com- “me j o itus gs. LO. PT : 
produced a truck capable of reduc. |pared with 2,663 units for $3,375,177 | 4p» At #8 more and more apparent | acer; Charles Zimmerman, former | claware ounty on 


ing delivery costs because it has 
been designed to deliver more cases 
of carbonated beverages. 

The bottling industry must have 
a truck built for this purpose as 
delivery costs represent one of the 
most lucrative fields for cost re- 
duction, the White official said. 

Calls for Understanding 

“In order to make it clear why 
a truck specifically designed for the 
delivery of carbonated beverages is 
necessary, the daily work of a bot- 


Cotton Men Date Wilson 

MEMPHIS.—C. E. Wilson, presi- 
dent of General Motors Corp., is 
scheduled to be featured speaker 
when the National Cotton Council 


last year, a gain of 74.1 percent in 
number and 84.5 percent in amount 
of financing. 

However, in the preceding month 
such financing showed a gain of 
98.5 percent in number and 104.4 
percent in amount over the like 
1948 period, and in the month prior 
to that a gain of 118.9 percent in 


number as well as 121.6 percent in | 


amount. 


Paretti Reelected 


In New Orleans 


NEW ORLEANS.—AII officers of 
the New Orleans Automobile Deal- 
ers Assn. have been reelected for 


holds its annual meeting here Jan.| another year. They are: 


23-25. Wilson will talk on “What 


Kind of America Do We Want to|Sidney Gonzalez, 


Live In.” 





Joseph E. Paretti, president; 
vice - president, 


/and Victor J. Luke, secretary. 


% 





|avoid accidents in the heavy traffic | 


that the bottling industry must 
have trucks designed for their in- 
dustry and not accept just any 
truck designed for over-the-road 
service and use it in their service. 
The costs are entirely too high 
and with profits so much harder 
to realize, the industry cannot 
stand the additional expense that 
comes as a result of inefficiency 
| in their transportation.” 

The White vice-president said a 
|truck specifically designed for de- 
|livery of beverages must have the 
|following fundamentals in its con- 
| struction: 

1. The shortest possible turning 
|radius in order to provide the 
maximum maneuverability in city 
| delivery, city traffic and for parking 
conditions. This result can only be 
jattained by having a very short 
wheelbase and a wide tread front 
|axle, he said. 

2. A low cab height with maxi- 
mum accessibility for getting in 





-|and out on the curb side. This, he 


|said, will save time that can be 
|used for more deliveries and will 
|save driver energy, making him a 
| better salesman. 
| 3. Lowest possible loading 
|}unloading height. The handling of 
200 or more cases per day is a very 
heavy physical burden. The lower 
these cases can be to the salesman’s 
|reach, the easier and faster the 
|loaded cases can be taken off the 
truck and empty cases placed back 
jon the truck. 

4. A high degree of safety de- 
signed into the truck. This means 
maximum vision in all directions to 


and | 


manager, Tam plant, Seattle, is 
district supervisor for northern 
Washington northern Idaho and 
Alaska; Russell Gaines, for Oregon 
and southern Washington. 





Ky. Association Charges 


Car Bootlegging Rise 

LOUISVILLE.—Revealing that 
the National Automobile Dealers 
Assn. had been asked for help to 
eliminate the practice, the Ken- 
tucky Automobile Dealers Assn. 
last week charged that more 
new cars are being bootlegged 
to used-car dealers throughout 
the state. 

With the prospect that more 
new cars will be available to 
dealers next year, KADA said it 
feared the situation will get 
worse. Association members 
were asked to watch activity in 
their areas and report any im- 
proper activity to KADA, 
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| DELHI, Del.—Formation of the 
| Delaware County Automobile Deal- 
|ers Assn. climaxed a meeting here 
|which was attended by officials of 
| state and national dealer groups. 
The following temporary officers 
| were named to head the new group: 
| Sidney Ii. Lind (Chevrolet-Oldsmo- 
|bile), Delhi, president; Glen Whit- 
|aker (Chevrolet- Buick), Sidney, 
| Vice-president; Dan C. Williams 
| (Dodge-Plymouth), Walton, secre- 
|tary, and Floyd Cronk (Dodge- 
Plymouth), Grand Gorge, treasurer. 
The more than 50 dealers who 
attended the meeting were cau- 
tioned against purchasing advertis- 
ing offered over the telephone by 
alleged labor union representatives. 
Dealers who refused such adver- 
tising reportedly have been threat- 
|ened that organizers would call 
| upon their workers. 


AUTOMOTIVE NEWS production and 
| registration figures tell the story of output 


and sales every week, 


] 











ear! 


through which bottlers’ trucks op-| HOLMES HONORS LONG-TIME EMPLOYES—Holmes Moter Co. (Ford), Chicago, has 








NEW ORLEANS DEALERS TO SPONSOR RESERVES—Discussin 
reserve units of the Sry. whie® will be sponsored by the New 
ri 


Assn., are (from left) 
A. Paretti, association president, 
organized reserve corps. 


plans for two organized 
rleans Automobile 


Douglas J. Page, senior 


instructor, | 
Ee | readers weekly! 


|} erate constantly. 


. Gen. John Weepetie , chief of Louisiana military district; | '2 America’s No. 1 Industry . . . 
an ol, 





AUTOMOTIVE NEWS, the Newspaper of | 


ealers | the Industry, read by everyone who counts 


an esti- 


mated more than 100,000 cover-to-cover 


| presented employes with the firm for 25 years or more engraved watches and diamond- 

| studded pins. Pins were also awarded those employed for 10, 15 and 20 years. Members of 

the firm's ‘twenty-five year club'' are (standing, left to right): Roger Johnson, maintenance; 

Harry Sorenson, parts manager: George Brown, shop foreman; Ed Kaplan, service manager; 
Al Collyard, service salesman; Joe Eckert, mechanic; Fred Mason, maintenance; Jim Ballard, 
mechanic. (Seated, left to cami: Sam Tarsitano, mechanic; Bob Curran, secretary-treasurer: ) 1 
Frank Yarnall, president; Clif Stowers, vice-president; C. B. Crane, business manager, and 

Tom Fisher, salesman. 
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Detroit Frees Ring Suspects... . 





Car Racket Charges 


(Continued 


would soon become burdened with 
heavy car stocks, 

Capt. Cooper explained further as 
follows: 

“Taking advantage of the market 
in the Detroit area, Parker’s scouts 
visited dealers offering to buy sur- 
plus cars at cost or slightly above 


cost for resale in other states. 
- * +o 


“"MHE dealers dumped the cars 
and Parker’s outfit peddled 
them at car auctions. The new cars 
finally landed on _ used-car lots 
throughout the country enabling 
them (used-car dealers) to compete 
with new-car dealers in those areas. 
“By representing themselves as 
agents for out-of-state dealers 
who were actually dummy outfits, 
the scouts claimed  sales-tax 
exemptions. 
“Under Michigan law, such ex- 
emptions are legal if the Michigan 


Obituaries 


Maryan G. Maday 


BUFFALO Maryan G. Maday, 65, 
founder and owner of Maday Body & 
Equipment Corp., died of a heart attack 
Dec. 15. Mr. Maday founded the firm 
in 1908 

* * * 
George Lukeman 

MIAMI, Fla. George Lukeman, 65, | 
founder of Lukeman Motor Co, in Jack- 
sonville, died here. Mr. Lukeman had suf- 


fered from a kidney infection. 
ship has been under the supervision of his 
son, George jr 

* 


* 

Elbridge F. 
FLINT.—Elbridge F. Bacon, 51, assistant 
chief engineer of AC Spark Plug division 


* 
Bacon 


of General Motors, died Dec, 15 after an 
illness of several weeks. Mr. Bacon, a 
graduate of the University of Michigan, 


was one of the automotive industry's fore- 
most authorities on automotive instruments 
and related devices 


* 
Charles 
NEW ALBANY, Ind. 
90, retired secretary-treasurer 
Lead Batteries Co., died Dec 
Edward's hospital here. Mr 
one of the founders of the former Red Top 
Battery Co., Louisville. 
* * * 
W. E. Bisinger 
GREENVILLE, 8S. C.—W. E. Bisinger, 
57, former district manager for Ford in 
Indianapolis, died here Dec. 11 
* * * 


* * 


H. Wolke 

Charles H 
of 
17 


Wolke, 
Wolke 
in St 


Henry G. Emrick 

RICHMOND, Va.—Henry G. 

president of Emrick Chevrolet Sales Corp., 
died Dec. 19 at a Richmond hospital. 

a + 

Ernest F. Stecher 

CHICAGO.—Ernest F. Stecher, 

eral traffic manager for Stewart-Warne 


55, gen 


His dealer- | 


Wolke was | 


Emrick, 68, | 


Are Fizzling Out 


from Page 2) 


dealer delivers the cars outside the 
state. 

“Our evidence indicates deliveries 
were made in Detroit. Certain deal- 
ers covered up their violations by 
claiming they shipped out of state 
and that purchasers paid _ the 
freight. 

“One suspect has admitted that 
the so-called bills of lading showing 
freight shipments were phonies and 
were used to protect the dealers 


and the buyers.” 
+ 7 * 


ae his personal investiga- 
tions in Indiana, Kentucky and 
| Tennessee, Cooper said he found no 
|}instance where a car named in an 


original purchase order had ever| 


reached the destination indicated. 


In one deal he traced, Cooper 
said, Mattson, representing himself 
as owner of Man of War Corp., 
purchased 85 Cadillacs and Oldsmo- 
biles at a $500 discount and sales 
taxes exempted. 

These cars were consigned to 
the Man of War Corp., 21% Cal- 
houn St., Fort Wayne, Ind., 
Cooper said. There was no such 
address, he added. 

Cooper said that Parker and his 
wife acquired titles for the cars 
“in a matter of hours,” the titles 
| being rushed back to Detroit. 

Thus prepared, Cooper continued, 
the Parkers then shipped the cars 
to an auction in Hurray, Ky., where 
| they were sold. 

Cooper said Kentucky was a 
main point for the racket’s opera- 
tions, because under Kentucky 
law anyone can obtain a dealer’s 
permit for $25. 
| Despite the fact that the investi- 


| gation had apparently bogged down | 


| last week, Indiana and four federal 
agencies were said to be moving in 
to see what they could find. 


Reception Given 
(1950s Gratifies 
Oldsmobile Head 


LANSING. The most enthusi- 
jastic reception ever given a new 
| line of Oldsmobiles has been ten- 
| dered the 1950 offering, S. E. Skin- 
| ner, general manager of Oldsmobile 
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au | Tenn. Revises 
wm | Policy on Tax 


In Trade-Ins 


NASHVILLE. The Tennessee 
| department of finance and taxation 
|has reversed itself on a_ recent 
|ruling concerning the payment of 
|sales tax by automobile dealers in 
| retail transactions, Sam Neal, com- 
missioner, announces. 

| The department had previously 
|ruled that a dealer must include 
|a pay-off balance on a financed 
trade-in in its unpaid balance upon 





HOOT, MON! IT'S A NASH FAE LEWIS—Lewis Motors Nash, Inc., Seattle, used Scotch- | which sales tax is due. 


plaid wall paper to dramatize the Nash gasoline economy theme. The car, driven through | 


crowded downtown Seattle for several days, 
decorated its windows with the plaid for identification with the sales-promotion car. 


In the Letterbox 


(Continued from Page 4) 





auto auction is something very bad 
for the car business. 
Well, someone should tell these 


|as they could rebound. 

We out here know how well an 
auction can help the new and 
used-car boys get along. It’s the 
choice spot for the new-car deal- 
er to sell used cars, and ideal for 
the used-car men to get what 
they need and want (if, of course, 
the auction is run fair.) 

There are a few new-car dealers 
who have gotten offside in their 
| time, and there are auctions which 
try to come in for large cuts. 
|Every business has 
don’t seem to want to be fair. 

Now, for the information of our 
Georgia friends, we cannot and 
will not sell a car from their state. 
| Dealers here don’t want to run the 
|risk, for Georgia, among some 
other states, does not have a proper 
title law. 

I do believe these men should 
start cleaning up their own laws 
before looking for some excuse 
or way to blame others who do 
not deserve it. 

We have a market here that any 
Georgia dealer could profit by, and 
yet these men down there want 
to sit on their seats and talk in- 
stead of doing a little investigat- 
ing to see what others are doing. 
—Jack Layton, Denver Auto Auc- 
| tion, Englewood, Colo. 


* * * 
| Financial Points 


We found your composite finan- 
| cial statement for a 300-car dealer 


r | division, said last week following|as published in the Dec. 5 issue 


Corp, since 1934, died Dec. 19, following a|a series of dealer announcement |of the Automotive News extremely 
cerebral hemorrhage suffered three days | meetings extending from Boston| interesting, and in line with the 


earlier. 
















LICENSE PLATE 
FASTENERS 





(=u I } Alt\ 
On or Off With a Quarter Turn 


Heavy %-inch bolt (with T-head 
and square shoulder) fastens li- 
cense plate securely in place. Will 
not lose off. 

PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each..... $ .20 
Packed 12 to Box—Order 
Any Quantity 


IMMEDIATE DELIVERY 
If Your Jobber Cannot Furnish 
Order Direct from... 
HOUSER ENGINEERING 

& MFG., INC. 

Bluffton, Indiana 

Money-Back Guarantee 








OPENING SOON 


January 17th 


THE NATION'S FINEST 
AUTOMOBILE AUCTION 


14561 Livernois Detroit 21, Mich. 





jand New York to Chicago, Los 
| Angeles and San Francisco. 
“Never before have Oldsmobile 
| dealers been more optimistic con- 
|}cerning the introduction of a new 
| tine of cars,” said Skinner. 

Skinner said his division hopes 
to build a minimum of 350,000 new 
| sixes and eights in 1950. A capacity 
| of 450,000 cars is available now, and 


this number can be produced if the | 


|demand warrants, he concluded. 

| Oldsmobile dealers were advised 
|that the most intensive and com- 
| plete advertising and sales promo- 
| tion program ever launched by this 
| division was scheduled. 

| Public announcement of the 1950 
|Oldsmobile is set for Jan. 4. 


‘Car-Rental Firms 
‘Plan National 


| Association 


CHICAGO—Plans for a national 
| association of independent car 
|rental companies were announced 
here last week. 

Proposed by Ward C. Bonnell, 
who heads his own rent-a-car firm 
[in Denver, the group will make 
possible a nation-wide system under 
reciprocal agreements which will 
even enable a renter in Chicago to 
have his car repaired, if necessary, 
in Los Angeles. 

Susco Rent-A-Car System, of 
Chicago, reported that business in 
their field is exceeding the volume 
of a year ago by 50 percent, with 
many forms of businesses among 
users. 

It was admitted that a major 
problem of rental firms at present 
is the high insuranee rate now run- 
ning about twice what is charged 
for individual car owners. 


‘note which preceded the balance 
| sheet, we herewith submit the fol- 
|lowing questions on 





tion: 


1. With regard to the reserve 
j}account set for repossessions, we 
| would like to know how this figure 
|is arrived at, what percentage is 
| used, etc.? 

2. We were wondering if any of 
|the dealers whom you contacted 
|financed their own paper. What 
| procedure was followed in han- 

dling that amount charged for 
| financing which was not used up 


to the close of the year?—WILLIAM 
L. SHERMAN, assistant manager, 
Power City Motor Co. (Chrysler), 


Hazleton, Pa. 

Eprror’s Note: One of the deal- 
ers included with this composite 
did not set up a reserve for re- 
possessions. However, the two 
dealers that did set up reserve 
for repossessions did so on a 
basis of maintaining a reserve 


YC 
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«Continued from Page 1) 


enter Nash in a new price field, he 
stated. 

Tooling for the new cars is well 
along and plant additions necessary 
for production are under way now 
at Kenosha and Milwaukee, Doss 
stated. 

“Part of the cost is included in 
the more than $50,000,000 which 
Nash-Kelvinator has spent in the 
past four years for expansion and 
modernization of plant facilities, 
tooling and financial needs of sub- 
sidiaries, but further expenditures 
will be necessary in 1950 to round 
out production facilities,” he said. 


a few who| 


people not throw too many rocks, | 


| 





which we} 
would appreciate further informa- | 


| 


attracted much attention. 





For example: If a dealer paid off 
|a balance of $200 on a trade-in and 
|there was a difference of $500 in 
| Value between the new unit sold 
jand the trade-in, the department 
|had previously ruled that sales tax 
| must be paid on the entire $700. 


According to the new ruling, the 
of 15 percent of the amount of | Sales tax need be paid only on the 
the used car inventory. In con- | $500 difference in value between the 
nection with your second ques- 


new sale and the trade-in. 
tion, we don’t know for sure but — 
would assume from the. state- Owen Closes Firm 
ments of these three dealers that Owen Automotive, Inc. Tyler, 


not one of them is financing their |'Tex., has been granted dissolution 
own paper. ‘of incorporation. 


Lewis Motors also 





SPEED SERVICE SALES! 


Ea 


CARBON INTERLEAVED 


REPAIR ORDERS 


Convenient Carbon Interleaved Repair Orders 
speed the handling of service sales and put an end 
to fumbling with carbon paper. 


Each set of Repair Orders is an individual unit, 
complete with fresh, one-time carbons that insure 
legible, easy-to-read copies. No carbons to insert! 
No cumbersome machine to handicap free use of 
both hands! No carbon jams! And carbons remain 
in the set until Cashier makes the final entry! 


During rush periods your Service Salesman can jot 
down the essential information, keep the sets in- 
tact, and hurry to the next waiting customer. Rou- 
tine information such as make, model, mileage, 
etc., can be filled in later. 

For greater efficiency, fewer errors, and quicker 
service during rush periods, change to modern Car- 
bon Interleaved Repair Orders. They pay for them- 
selves in actual time saved! 


{60k E,ctine ORGANIZATION Witt 
A ° pow . 





Po 


SERVICE SALESMAN 

The Service Salesman carries only 8 or 
10 sets, ready for instant use, in the 
convenient, compact Write-Up Cover 
- . + mo clumsy machines to carry ... 
no fumbling with carbon paper. 























PARTS DEPARTMENT 

The Invoice and Office Copies are re- 
ceived by the Parts Department intact, 
complete with carbon, ready for imme- 
diate parts listing . . . no carbon to in- 
sert or copies to align. 


CASHIER 

Copies are received by the Cashier with 
carbon intact. Labor costs are entered 
and the entire Invoice footed with the 
assurance of clear, legible copies in ac- 
curate register. 

WRITE TODAY FOR FREE LITERATURE AND SAMPLES 
ASK FOR FOLDER RR-337 


Waa OSE e147 (ty; 


OHIO COMPA 
400 W. PICO. BLVD. * LOS ANGELES 


DAYTON 7, 


WESTERN BRANCH ~ 





| press, Crecca released a statement, |taxes, and help to pay for schools, 
which declared: | teacher salaries and other costs of 

“Mr. Pevler made no mention of | government, Crecea added. 
He pointed out that the rail- 


e | the fact that all state revenues now | 
ai rod AX ta tement 2 ute go into the general fund, including| roads own their rights-of-way 
$65,000,000 paid by highway users,| outright “and they are permitted 
including truck owners, and not)! to earn a return on this invest- 


NEWARK, N. J. — Daniel J.| railroads and the trucking industry.| roads and maintain existing high- from railroad taxes. ment and are required to pay 
“As a matter of fact, truck own-| taxes which are included in their 
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N. J. Truck Official Sets Record Straight... 































































































































Crecca, manager of the New Jersey; In connection with a recent | ways while the railroads at the tributed about 30 | elem fee serviess frends 
Motor ‘Truck "Assn, has spiked | payment of $14,626,177 in taxes | same time spent $25,000,000 of crs, contributed, about 90, percent | Charges foe, nerees Fein | 
“i » | i intai . ; et 5 ‘ 
matement by H. H. Pevler, - Penn | by 11 railroads to the state, Pev their oe oe . ments, while this class of vehicle| On the other hand, he declared ' 
sylvania railroad  vice-president,| ler had stated that New Jersey their rights of way. represents only about 15 percent of the highways are public property 7 
over the relative size of tax pay-| had spent $44,800,000 out of gen- | Taking issue with Pevler’s state-| total motor vehicle registrations.” |and are maintained from funds P 
ments made to New Jersey by the! eral tax revenues to build new | ment, which was published in the| Truck owners also pay general! paid by their users. ‘ 
; - niga ast - — ; 
* o t 
New Passenger Car Registrations, 22 States for November, 1949-1948 : 
9 9 I 
3 ? 
s s| 5 
Car registrations by states are released ex ‘ic 2 * ° 5 ° 
here weekly, as completed by R. L. 2 2 2 > * ° 5 
Polk representatives in state capitals. =z z 2 é 2 ‘ £ $ 
- ol @ ~v os = a 
=z = rs so 
oe 2 6 | 6 < | 3] ‘ 
Nine States Previously ‘49; +1925| 1506) 4302; 7513) 15246; 10262 487; 2795) 13544) 4537; 1073) 14464) 3488) 4482, 28044) 66; 432) 498) 12} 64; 101; 1263) 1756; 114) 2768; 319) 45| 64774 
Reported for November _ ee ‘48| 1457) 1154] 2621} 5082) 10314) 7934 686! 2328] 10948} 2380) 705) 8149) 2038! 2752 16024; 596) 1078) 1674| 36) 56 210 1426; 882) 994) 1633) 335| 460) 44992 
Arkansas *49| 69 68 213; 356) 706; 522) 15) 109} 646/ 1687 16] 645; 127; 157) 183 6 18) 24) | | 1! 2 67! 38) 96! 28) 1! 2762 
ee . a: 28; 12] 69] 126| 235) 250 ae = 40; 297 39 4 238 55 74 410 9 29 38; __—si10 = 39 30 23; 42)_—ssi7 oe 1150 
District of Columbia ‘49 57 34 113 293 497 351 20 97 468 130 33 501 110) 140 914 6 6 7 31 57 él 85 a 2 2134 
Sa = ‘48 66) 4 162 ; 256 525 287 = 89 : 393 61 3) 395 97 87 7 69! 1! 2! 32 5 9 6 69 42 54 74 10 | i9tt 
Florida ‘49 281; 210 905; 1247; 2643; 1810) 126 596; 2532 646 196; 2064 506 574 3986 8 67 75 ! | 67 174 259 194 402 123 28, 10484 , 
ee ‘48 128 105 es 300 __ 481 1014) 1067 . _107 305 bed 1479 ; 239 89 _7b\ __ 146 200 1435 4\ 10! 142 13 3 58 126 117 90 147 46 22 4692 ! 
Georgia ‘49 | 131 109 497; 674) 1411) 1200) 58 379, 1637; 385 83 «165! 331 353 2803 3 16 19 | 3 13 77 112 82 233 29 6419 { 
oS, ‘48 97 D 77 259 : 488 921 1135 78 220 i 1433 239 35 _1040 164 252 1730 4| 92 133 5 20 146 %6 90 141 35 13 4763 
Idaho ‘49 55 44 171 217; 487 415 20 103; 538 149 43 517) 103 172 984 2 i 13 | 13 | 48 % 51 186) 23, 244! 
ie ‘48 52 38 98 142) 330 298 ; 19 62 379 ee 16] ; 18 ’ 292 74 118 618 54 87 14) 8 2 58 3% 29 74 6 168! f 
Kansas ‘49 18! 109 331 707; 1328; 1107 49 292, +1448 428 88, 1441 335 415 2707 19 43 62 4 | 19 145 174 135 253 20 | 6296 t 
Se : : ‘48 = 137 a, 72 : 242, __ 42! 872 : _87! 50 168; 1089 189 24 892 218 247 1579 106 153 259 5 48 170 103 58 129 22 4325 I 
Maine ‘49 66 51} 142; 298) 557| 29% 8 80 384 141 38 509 5 121 924 8 i8 26 | | 3 33 él 34 97 16 | 2136 f 
as ee 7 "48 38 33 96; 186; 353) 245) 6 57; 308) 7! 22 340 85) 113) 3! 16| 30 46) 2 7 65 3 39 §2|_ ‘12 6 1557 
Michigan ‘49| 445 488; 1055; 2541; 4529; 4601) 112 928; 5641; 1470 282! 5077; 1334 1457 9620 38 100 138 4 3 19 341 622 259 634 38 9| 21857 . 
it a 2 __ 48} 576} SIC} 1233) 2060) 4379) 5130 219 1126, 6475 597 158! 4408 878; 1628; 7669, 357) ~~ S51 968) — 12 _32 776| ‘521 513 450 117 11; 21823 
Montana ‘49| 70) 62) 142| 256) 530; 430) 24) 113) 567 182 43 606 160 158 1149 6 18) 24 | ! 78 87 58 120 34 | 2648 E 
a aed “48} bt} 30} 4 105 . 159 355 ; 291 ae _ 88 _ 399 7 74 7 19 35) a 74 63 : 58! _ 40 60 100| P 3 i 65 44 44 85 5 : 1673 r 
New Hampshire ‘49) 4i 15! 88) 154; 298! 245) 9 4 295 91 14 384 83 90 662 3 18 21 3 3 20 46 14 53 10 7 1432 V 
a am —_ 48} 23] 20} 58) 95) 1% 122 10 _34| 166} 54) 6} = 184] — 42} 53) 339) 8} EH 88 33 14 33| 5 2; _—*85! J 
South Carolina ‘49 80) 86; 404; 460! 1030! 983) 34) 224; #1241' 285 66; 1160 2i1 203 1925 a 13 17 2 | | 48 117 55 114 12 3 4565 : 
as | CTT es: | 8] 57 __ 130) 293) 538 |__ 783 _—.. — 923) 185) 22) — 784) 4) 197 i __ 1302 2 57) — lS; eC _% _ 53 38| 88) 19) a 3164 n 
Vermont ‘49 23) 17) 38) 105! 183) 116| a 14 134 54 8 195 64 46 367 2 13 15 3 2 13 31, 14 49 20 6 837 I 
ET ‘48 ee a _89| 184} 113} 8 19 140 40! 12) 165) 43 __ 76) 336} 8 a a: ih. a 7 22; 22) 48} SD} 2 812 
Wisconsin ‘49 378 319; 898; 1330) 2925) 1935) 55) 432; 2422! 784 133| 2431 715 710 4773 16 114 130 2 2 2 189 706 227 525 33 2) +11938 e 
a = ‘48| 245 22! 441| 921} 1828} 1369) 102 ’ _315| 1786) 460) 100 _ 1639 _ 488 _502 7 3189) _ 159} 234) 393) ince eae 36 27\ 307 172 263 63 I 8319 n 
22 States Reported ‘49, 3802) 3118) 9299) 16151| 32370) 24273} 1021; 6203) 31497; 9450) 2116) 31645; 7682! 9078; 59971! 181 887, 1068 28 100 233, 2502; 4191! 2336) 5615 709 | 103; 140723 
to Date for November a ‘48 2985) 2387| 5873) 10799} 22044} 19895} 1368) 4943} 26206) 4764 I 245| 19638) 4516 6362 36525) 1474 2482 3956) 80 110) 435' 3361| 2322) 2180) 3259 701 534; 101713 
Year "49| 112035| 88750| 231953 | 446843 | 87958! |674723| 33089| 154524/862336|326805| 70114/898327|231505|275675 1802426| 15023! 52778; 67801! 4913; 2837, 9248 121012/117932| 86476|170315| 25401’ 4506/4154784 A 
to Date 7 ee.) 89172) 69091 | 179428 | 288899 | 626590 390415} 25781 | 116145) 53234 Vi 213477 51776 609174 156606 | 196455 (1227488 52205 _ 99293 151498 _2407 8000 23430 | 91 365 | 91483) 65638! 123327 18115 6334 2968016 c 
] + ° 
New Commercial Car Registrations, 22 States for November, 1949-1948 
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te 
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Truck registrations by states are 3 7 3 Truck registrations by states are 
- c = es © $. 
released here weekly, as com- a s 2 © £ 3 } e released here weekly, as com- 
pleted by R. L. Polk representa- ; ° $ * = > S > = pleted by R. L. Polk representa- 
¢ . oe = c = @ > Ss : : ¢ Vv 
tives in state capitals. ¥ > G 5 z Fs 2 = g tives in state capitals. in 
s | 6 a zi z a| & a a 
Eight States Previously ‘49 17} 20! 4620) 4) 62) 44| 1725) 19| 3408! 3} 792) 952) 3 105) 46 54 | 566 8! 266 26| 12813 |'49 Eight States Previously Pp 
; Reported for November __ 48 All 43) 3643} ___ 16} 113 _ 45 _ 1339! 38) 2147) 3} 1002!) 1159} 2| «1 16} _ 59) tt — 23} 7385) 35 11277 |'48 Reported for November cl 
Arkansas ‘49 | 664] 2) | | 160) | 371 | $12] 77 1 2 94 3 29 isis ‘49 —C—t—“C:*:*« Arkansas n 
ee: = ‘48 | | 375) | 2 | 87| 7 | a 76 ei 78) - 46 7 x | J _ 50; 10 ee _953;'48 Ww 
District of Columbia ‘49 1| 80} | 6| 2) 35) | 4 | 16 9 . I | 2| 4 3 7 221/49 = % District of Columbia tl 
: Pees ‘48; } 4} YC st] SC 29 65 2 4 9} 3 8 st 
Florida "49 | ! | 740 20 il} 328 1|  647| 18! 176 39 2 9 146 23 93 1} 2418|'49 : ‘Florida 
ee = : ‘48 ee RL 497 | _4 . mL) a 2 = 132) _ 2] 3st} oe a 70 86 13 5 = oo 69) _ 16 116) 4 4 284 “48 _ ; 
Georgia ‘49 3) 737) | 5| 1} 172 | 547) | 127 100 2 5 5 100 7 29 2) 1853) '49 / : Georgia N 
Aes ; p pale a 834 8} —i2} S| 80} —S | 380 144 159) & 20 | 86) 10 136) __1944|'48 I 
Idaho ‘49| | 187 | 4 56 | 182 | 66 45 3 | 48 2 36) 631 |'49 : Idaho 
aa ae a ea ai _] aly bd __ 159 = 2 a 12 a 59 + 103 59 él | i bs 54] _% 84) k 3 ___ 614 48 aes 
Kansas *49| 609 3 5 | 135 | 394) | 92 159 I 6 3 56 8 38 | 1511 |'49 Kansas Vv 
ee ‘48 zi _555| __ sf 13 Ba 187 Lee 289 88 it 3} = aa a SB on 90) 5 ; 20 =a ae 1442) 48 ; a Lt A 
Maine 49) ] 148 ' | si 1) 143 | 60; 44 8 5 26 3 8 499 |'49 Maine in 
aaa as es a - 182) =. aS 2 4\| 4 fe, 19| | 58 55 4 10\ a 3! aes ie _3 i 544 ‘48 : 
Montana 49 363 4 82). +2) 343), 1 93 145 2 7 87 93 1222|'49 Montana st 
es |r lc GS a | ee ee ee 50 3 123 54 67 16) —4i;_ st} 108} 659 | 48 
Nebraska 49) 420 i 15 | 2) 3) av2| | 00| 149 2 1” oe 76 6 69 1) 1175)*49 Nebraska B 
| aa a4 ke i} 32; 2]; tt % | 168 2 90 98 2 4 | 66] 5} 82th I 
New Hampshire ‘49 2 89 ¥ a an oo a 19 24 13 ! a 14 5 295 | '49 New Hampshire S 
SS ae ‘48 - 60 3 17 | 38 18 38 2 =_—_ 7 10 _ a 19 ae 4 207 | '48 
South Carolina 49) 405 | | 1 _— | a | Ob 68 eT 2 51 4 29 2\ (1276: '49 South Carolina d 
ee. ‘48 408 | 1 3 117 2; 234 82,116 10 4i | SiS SS 1! 1108)'48 ae 
South Dakota 49) 214 1] it wv = 6)6h)lCo ~ | ahi 106 2 ! aL 37 1 23 592 ‘49 South Dakota in 
ee 8B 159 25 | 5 88 44 95 35| 2 83 584 | '48 Lic 
Vermont 749) ca} a | he a a at? a | 20 oe a. 10 13 22! |'49 Vermont ol 
Bt aS ‘48 | 78 2 3 16 | 55 34 34 i) é 2; 45 288 | '48 m 
Wisconsin "49| 911 S| (5) 05) 264) + +| 630) 6| tel) 2 | wa 7 wm 125 26 32 14; 2520 '49 Wisconsin 
lt Se ee. |e _60i|} 6 22| 20/217; ~——s 8} _—«485 6 173 305 4 a 26) 117; 28 23; —s5i_—s2 151! ‘48 ps 
22 States Reported "49 21 24) 10248 17) ‘138 79| 3348; 27| 7712| 12; 1960, 2352;  10| 201) 74) 103 2; 1440| 167, 770| 47 28762''49 22 States Reported ‘“t 
__to Da e for | ovember __ *48) 56! 58; 8104 44 261; _—*84| +2608 86) 4731 12} 2023; 2486 2 165 i} A 1354| 209 835 57, 24357|'48 to Date for November ; 
Year 49, 1394) 1323/301103| 793) 4582) 3185/101800| 1033|167425| 298) 70936) 80479) 3361 5739) 508) 3554, 195 48440; 7105' 29517, 2499 832244 ‘49 Year st 
_to Date 7 48} 2362) 2569! 262827) 2193) 9637) 5132) 99928) 3774/ 203964) —739| 64218) 112890) —373| 8824 9754 373) 43366) 10167' 68405; 2730) 714225''48 ___ to Date se 
Seiad : 
The following advertised delivered prices $1,507; Suburban, $1,855; bus. cpe., $1,- th 
are based o factory retail prices at the | ~ ‘ 385.75; Deluxe P18 4-dr. sed., $1,566; 
orles. include dealer delivery |club cpe., $1,534.25; Special Deluxe P18— co 
and handling charges and federal taxes. T p N A T b | }4-dr. sed., $1,644; club cpe., $1,617.50; 
ond Randling charges and federal taxcs. | Cu rren rices on ew AUTOMODIeS t-dr. sed. $1,644; club cpe.. D 
charges, state sales taxes or optional | PONTIAC — Streamliner Six—4-dr. sed., ‘ 
equipment. | Saratoga (Presto-Matic standard)—4-dr. | sed., $1,590; club cpe., $1,595.50; conv., | $1,894; Ambassador Super—4-dr. sed., $2,- | $1,740 (deluxe, $1,535); sed. cpe., $1,689 su 
BUICK — Special Series 40 — 4-dr. sed., | sed... $2,635; club cpe., $2,608.75; New | $1,948.50; stat. wag., $2,263.50. 064; 2-dr. sed., $2,039; club cpe., $2,060; | (deluxe, $1,784); Streamliner Eight—4-dr. — 
$1,925; 2-dr. sed., $1,872; bus. cpe., $1,- | Yorker — (Presto-Matic standard) 4-dr, FRAZER—4-dr. sed., $2,395; Manhattan Ambassador Custom—4-dr. sed., $2,223; |sed., $1,808 (deluxe, $1,903); sed. cpe., 
819; Super Series 50—4-dr. sed., $2,157; | sed., $2,750.75; club cpe., $2,742.50; conv., | —4-dr. sed., $2,595; conv., $3,295. 2-dr. sed., $2,198; club cpe., $2,219 | $1,758 (deluxe, $1,853); Chieftain Six 
2-dr. sed., $2,059; conv., $2,583; stat. wag.. | $3,230.75; Town & Country conv., $3,994.75; HUDSON Pacemaker Six 4-dr. sed., OLDSMOBILE Series 76 4-dr. sed., | 4-dr. sed., $1,761 (deluxe, $1,856); 2-dr. 
$3,178; Roadmaster Series 70—(Dynafiow | Crown Imperial (Presto-Matic standard) | $1,933; 2-dr. sed., $1,912; club cpe., $1,- | $1,835 (deluxe, $1,903); sed. cpe., $1,761) sed., $1,710 (deluxe, $1,805); club cpe. 
standard)—-4-dr. sed., $2,692; 2-dr. sed., | —4-dr. sed., $4,714.50; 8-pass, sed., $5,- | 933; ie , $1,806.50; Super Six—4-dr, | (deluxe, $1,829); 2-dr. sed., $1,777 (de-| $1,710 (deluxe, $1,805); bus. cpe., $1,587; 
$2,575; conv., $3,107; stat. wag., $3,691; | 278.75; lim., $5,383.75. sed., ; 2-dr. sed., 2.156: club| luxe, $1,845); club cpe., $1,735 (deluxe,|conv. deluxe, $2,138; stat. wag., 2,280 
Riviera, $3,160. CROSLEY—2-dr. sed., $866; stat. wag., | cpe., 5; bus. cpe,, $2,053.25; conv., | $1,803); Holiday cpe., $2,019 (deluxe, $2,- | (deluxe, $2,359); Chieftain Eight — 4-dr 
CADILLAC—Series 61—4-dr. sed., $2,- | $894; conv., $866; Hotshot roadster, $861. ; Super Eight 4-dr, sed., $2,-|124); conv., $2,151; stat. wag. deluxe,|sed., $1,829 (deluxe, $1,924); 2-dr. sed. 
893; sed. cpe., $2,788; Series 62—-4-dr. sed., DeSOTO— Deluxe—4-dr._sed., 2,006.25; 2-dr. sed., $2,245; club. cpe., | $2,520; Series 88—4-dr. sed., $1,999 (de-| $1,779 (deluxe, $1,874); club cpe., $1,779 
$3,050; sed. cpe., $2,966; conv., $3,497; | club cpe., $1,995.75; Carry-All sed., $2,- ; Commodore Six—4-dr. sed., $2,- | luxe, $2,077); sed. cpe., $1,925 (deluxe, | (deluxe, $1,874); bus. cpe., $1,656; conv. 
Coupe De Ville, $3,497; Series 60 Special— | 210.50; stat. wag., $2,979.25; Custom 382.75; club cpe., $2,358.50; conv., $2,-| $2,003); 2-dr. sed., $1,941 (deluxe, $2,-| deluxe, $2,206; stat. wag., $2,348 (deluxe, 
4-dr. sed., $3,828; Series 75—5-pass. sed., | (Tip-Toe Hydraulic Shift standard)—4-dr. | 95 ; Commodore Eight 4-dr. sed.,/019); club cpe., $1,899 (deluxe, $1,977); | $2,427). 
$4,750; 7-pass. sed., $4,970; 7-pass. Im- | sed., $2,193.75; club cpe., $2,175.75; conv., | club cpe., $2,447.75; conv., $3,-| Holiday cpe., $2,183 (deluxe, $2,288); STUDEBAKER—Champion Deluxe—4-dr. 
|}conv., $2,315; stat. wag. deluxe, $2,683; | sed., $1,688.50; 2-dr. sed., $1,656.75; club 





perial, $5,170; 9-pass. sed., $4,650; 9-pass. | $2,598; 8-pass. sed., $2,882.75; Suburban | 5. } 
Imperial, $4,839. } sed., $3,198.75. ISER Special — 4-dr. sed., $1,995; | Series 98—4-dr. sed., $2,320 (deluxe, $2,-|cpe., $1,683; bus, cpe., $1,588.25; Cham- 


CHEVROLET — Fieetline Special — 4-dr. DODGE—Wapyfarer — 2-dr. sed., $1,755; | Traveler, $2,088; Deluxe—4-dr. sed., $2,-| 414); 4-dr. town sed., $2,288 (deluxe, | pion Regal Deluxe—4-dr. sed., $1,762; 2-dr. 
sed., $1,460; sed. cpe., $1,413; Fleetline | roadster, $1,744.50; bus. cpe., $1,628.75; | 195; Vagabond, $2,288; conv., $3,195; Vir- | $2,382); sed. cpe., $2,246 (deluxe, $2,340); | sed., $1,730.50; club cpe., $1,756.75; bus. 
Deluxe—4-dr. sed., $1,539; sed. cpe., $1,- | Meadowbrook—4-dr. sed., $1,865.75; Coro-| ginian, $2,995. | Holiday cpe., $2,404 (deluxe, 2,662); | cpe., $1,662; conv., $2,086.25; Commander 
492; Styleline Special—4-dr. sed., $1,460;|net — 4-dr. sed., $1,944.75; club cpe.,| LINCOLN — 4-dr. sed., $2,574.50; club| conv. deluxe, $2,793. Deluxe—4-dr. sed., $2,019.25; 2-dr. sed., 
2-dr. sed., $1,413; club cpe., $1,418; bus. | $1,931; conv., $2,346; 4-dr. town sed., | cpe., $2,527; Cosmopolitan—4-dr. town sed., PACKARD Eight 4-dr. sed., $2,249; | $1,987.75; club cpe., $2,014; Commander 


epe., $1,339; Styleline Deluxe—4-dr. sed., | $2,029; stat. wag., $2,882.50; 8-pass. sed., | $3,238; sport sed., $3,238; club cpe., $3,- | 2-dr. sed., $2,224; stat. wag., $3,449; De-| Regal Deluxe—4-dr. sed., $2,140.25; 2-dr. 
$1,539; 2-dr. sed., $1,492; club cpe., $1,508; | $2,634.25. 185.50; conv., $3,948. . 3 


| luxe Eight—4-dr. sed., $2,383; 2-dr. sed.,|sed., $2,108.75; club cpe., $2,135; conv., 
conv., $1,857; stat. wag., $2,267. | FORD—Deluxe Six—4-dr. sed., $1,472;| MERCURY—4-dr. sed., $2,031; club cpe., | $2.358; Super — 4-dr. sed., $2,633; 2-dr. | $2,467.50; Land Cruiser 4-dr, sed., §2,- 
CHRYSLER — Royal — 4-dr. sed., $2,-|2-dr. sed., $1,425; bus. cpe., $1,333; De- | $1,978.50; conv., $2,409.50; stat. wag., $2,-|sed., $2,608; Super Deluxe 4-dr. sed., | 327.75. 

153.75; club cpe., $2,133.75; stat. wag., | luxe Eight-—4-dr, sed., $1,546; 2-dr. sed., | 715.50. | $2,919; 2-dr. sed., $2,894; conv., $3,350; WILLYS-OVERLAND—Four—stat. wag., 


$3,151; 8-pass. sed., $2,842.50; Windsor— | $1,498.50; bus. cpe., $1,419.50; Custom NASH-—-Statesman Super—4-dr. sed., $1,- | 7-pass. sed., $3,950; lim., $4,100; Custom | $1,709.08; stat. wag. (four-wheel-drive), 
4-dr, sed., $3,- | $2,008.27; Jeepster conv., $1,603.01; Six— K; 











(Presto-Matic standard)—4-dr. sed., $2,-| Deluxe Six—-4-dr. sed., $1,558.50; 2-dr., | 738; 2-dr. sed., $1,713; club cpe., $1,735; | -(Ultramatic standard) 

348.50; club cpe., $2,327.50; conv., $2,761; |sed., $1,511; club cpe., $1,511; Custom | bus. cpe., $1,633; Statesman Custom—4-dr. 1975; conv., $4,520. stat. wag., $1,814.33; stat. sed., $1,866.92; pre: 

8-pass. sed., $3,037.25; lim., $3,163.50; | Deluxe Eight—4-dr. sed., $1,637.50; 2-dr. | sed., $1,897; 2-dr. sed., $1,872; club cpe.,| PLYMOUTH — Deluxe P17 2-dr. sed., | Jeepster conv., $1,639.85. ae 
n 
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Dealer’s Chart Shows 33 


Indicates Similar Decline in ’50 


SPRINGFIELD, Mass.—Used-car 
prices in this area today are ex- 
actly 67.03 percent of what they 
were Jan. 1, 1949, according to 
statistics kept by the management 
of Leader Chevrolet Co., West 
Springfield. A company spokesman 
said that the figures are based on 
the advertised used-car prices car- | 
ried each week in the local news- | 
paper. 

While this price decline appears 
high, the dealer pointed out that 
that is not as high as the decline 
forecast in the early months of 

1949. 

By carefully following these fig- 
ures, a representative of the West 


Used-Car Notes 











U. C. Price Forecast 
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With Bow to Santa 






Percent Drop in 1949; 


Springfield dealership declared that 
it has been possible to predict 
accurately used-car prices a month 
or so in advance. 

The company’s prediction for 1950 
is that the rate of price descent 
will follow closely the pattern of 
decline this year. 
barring war or some other national 
emergency, 
prices will drop another 33 percent 
in the next 12 months. 


While other used-car dealers 


| did not have as complete a set 


of past used-car prices available, 
they made estimates on the price 
drop of the last 12 months which 
conformed closely to the figures 
released by Leader Chevrolet. 
According to a half-dozen leading 
dealers, the new-car picture in 1950 
is an encouraging one for the first 
six months at least. In the words 


In other words, | 


expectations are that | 


DODGE HEAD AIDS SANTA AT ORPHANAGE—Santa enlisted the aid of an assistant on 
| his trip to St. Vincent's Orphanage, Chicago, in the person of L. L. Colbert (right), presi- 
dent of Dodge. Colbert and Santa distributed over a hundred miniature cars and trucks to 
the youngsters. 
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10 Dixie States 
OK Reciprocal 


Auto Agreements 


ATLANTA, Ga.—Representatives 
of 10 southern states have approved 
a contract covering all reciprocal 
motor vehicle agreements among 
them. 

States taking part in the highway 
conference were Virginia, North 
Carolina, South Carolina, Georgia, 
Florida, Alabama, Mississippi, Lou- 
isiana, Tennessee and Florida. 

A permanent southern reciprocity 
committee was set up and John 
Watts, director of the division of 
motor vehicle transport of Ken- 
tucky, was chosen as chairman 
while A. O. Randall of the Georgia 
public service commission was 
named secretary. 

Walter McDonald, chairman of 
the Georgia public service commis- 
sion, said the states have agreed 
among themselves concerning the 





of Ralph Jones, 721 Worthington 
| St., “I’m not worried about next 
|year, but we will have to get out 
jand do some selling. The business 


NUCDA Reports Gains 
In Membership Drive 


DALLAS. — Walter Wilson, re- 
gional vice-president of the Na- 
tional Used Car Dealers Assn. in | 
Dallas, now has 157 Texas mem- | 
bers, with more on the way, the| 
association reports. | 

A new sales representative, Ed 
Broadwell, has signed up 18 new 
members and a renewal in Fort 
Worth, 21 new members in San 
Antonio, two new ones in Chatta- 
nooga and a renewal in New Or- 
leans. 

The Rhode Island group has add- 
ed four new members and 18 re- | 
newals, reports NUCDA. 

7 + . 


| 


Agnew Pleads Innocent 





On 2nd Group of Charges 

MARION, O.—Ronald E. Agnew, 
former used-car dealer here, has 
pleaded innocent on arraignment 
to six counts of auto theft and 
receiving and concealing stolen 
property, and has been freed under 
$3,000 bond. 

On Nov. 18, Agnew was con- 
victed of giving false information 
in an application for an auto title 
and was sentenced to five years in 
prison and fined $5,000. These 
charges are to be suspended if he 
makes good an éstimated $18,000 
which buyers of his cars lost when 
the autos were impounded as 


stolen. 
+ - * 





New Auto Auction Forms 


In Shreveport, La. 


SHREVEPORT, La. — Cotton| 
Weatherly’s Automotive Dealers’ 


Auction, Inc., has filed articles of | 


incorporation. Authorized capital 


stock was listed at $3,000. 
+. . +. 


Buffalo Police Uncover 


Stolen-Car Racket 


BUFFALO.—A stolen-car racket 
designed to dupe used-car dealers 
in Buffalo was uncovered by po- 
lice with the arrest of a 19-year- 
old woman and a Lackawanna 
man. 

Detectives who questioned the 
pair said two automobiles with 
“tampered” motor numbers, both 
stolen in New York city, were 
seized after one had been sold to 
a Main St. used-car dealer. 

The investigation began after 
the woman drove a 1947 Buick 
convertible into the used-car lot of 
Daniel H. Levine, 1750 Main St. 
He gave her a check, then became 
suspicious and called police. | 





The low-priced car dealers said 
that the recent steel and coal 
strikes robbed them of approxi- 
mately a month-and-a-half’s supply 


lof new automobiles. 


When asked how the present sup- 
ply of news cars is, remarks were, 
“We have no new cars at all,” “We 
could use more” and “We can sell 
all we can get.” 

One of the dealers referred to 


| a national business forecast he 


had received and, quoting it, said 
“the automobile industry is one 
for which a strong demand in 


| 1950 is predicted.” 


The same nationally-distributed | 


jarticle asserted that 20 million of | 


the 30 million cars on the road | 
today are eight years old or older. 
In other words, two-thirds of to-| 
day’s cars are prewar. 

The Leader Chevrolet spokesman | 
was asked whether he thought the | 
national figures applied locally, and | 
he said he believed that in New| 
England the percentage of older | 
cars was even higher in view of | 
the fact that in 1941 and 1942 new- | 
car sales did not reach the national 
average. 


Boggess Heads 


Buick at Boston 


FLINT.—Appointment of Charles | 
R. Boggess as manager of Buick’s 
Boston zone was announced last 
week by O. L. 
Waller, general 
sales manager. 
Boggess previ- 
ously had _ been 
assistant manager 
of the Boston 
zone and he suc- 
ceeds T. J. Cros- 
by, who resigned 
to accept a deal- 
ership at Bangor, 
Me. 

C. R. Boggess Boggess joined 
Buick several years ago after 19 
years with International Harvester. 





He served as a district manager, | 


then parts and accessories man- 
ager, and was named assistant zone 
manager last June. 


Palmer Buys Oak Park 


O. Earl Palmer has taken over | stores in its convention in Kansas|Columbia, S. C., to 


Oak Park Motor Sales Co. 
(Buick), 515 Lake St., Oak Park, 
Ill., and renamed the firm Palmer 
Buick Co. 





KANSAS ASSN. OFFICERS MEET—Harry R. Russell (second from left), of Junction, retirin 
president of the Kansas Motor Car Dealers Assn., congratulates President-elect Lloyd Ww 
Scott, Topeka. Watching are R. W. McKay (far left), Wichita, Kansas director of NADA, 


and John H. 


Butts, Wichita, vice-president-elect. 


| 
| 
won't come in to us.” 


operation of motor vehicles. 

He said this is “one agreement 
setting forth the requirements of 
each state, laws as to size and 
weight, registration, laws respecting 
the purchase of gasoline and tax 
requirements.” 

Tax immunity for a_ properly 
registered vehicle from one state 
while operating in the boundaries 
of another is the principal provision 
of the new agreement, according to 
McDonald. 


7 Car Dealers 
Added to CATA 


CHICAGO. — Addition of seven 
new members, all of them passen- 
ger-car dealers, was announced 
last week by the Chicago Automo- 
bile Trade Assn. Six are located in 
Chicago suburbs. 


The new members are: Bonnie 
Buick Co., of Evanston; Bower 
Motors, Inc. (Lincoln - Mercury), 
LaGrange; Cicero Nash Sales and 
Service, Inc., Cicero; Hayes Motor 
Sales (DeSoto-Plymouth), La- 
Grange; Kaiser-Frazer Sales Corp., 
Chicago; Kleeburg Buick, Ince., 
Highland Park, and Napleton Mo- 
tor Sales (DeSoto-Plymouth), Blue 
Island. 


Ken-Mac Motors Inc. 
gto Ebmwood Ave Providence RI 





KEN-MAC USES HOLIDAY CAR—A 1949 Nash has been painted in white, green and red 
by Ken-Mac Motors, Inc. (Nash), Providence, R. |., to wish the town season's greetings. The 
firm is owned by Francis E. Kenney, John R. McDonald and James E. Kenney. 


Sonate 5 
Mu nal Qy 
MASHINGTON's 


| NEEDy 
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AMATUCCI AIDS WASHINGTON'S POOR—As an aid to the underprivileged, Thomas | 
Amatucci sr., president of Tom's Auto Service, Inc. (Chrysier-Plymouth), 635 St., Wash- 
ington, has had constructed and donated two buildings to be used as collection depots 
for goods. Top photo shows the ''doll house,"’ the depot for dolls for poor children. Shown 
left to right are Bill Herson, National Broadcasting Co., who is promoting the project; 
Thomas A. Amatucci jr., vice-president of Tom's, and Marty Joyce, service manager o 
Tom's. Lower picture shows the ‘‘county store,’ where non-perishable foods are collected 
for the needy. Left to right are Josh Holland, Phillips Packing Co., which donated canned 
goods; Frederick Seddons, Washington board of trade: Jim Gibbons, WMAL radio an- 
nouncer who airs programs from the ‘'store,"’ and Amatucci sr. 


Here Are Main Points 


Of N. Y. Signal Law 
BROOKLYN, N, Y.—In order 
to clear up confusion resulting 
from New York’s law requiring 
mechanical directional signal 
equipment, the Brooklyn and 
Long Island Automobile Dealers 
Assn. has circulated the follow- 
ing quotation from the statute: 
“Effective July 1, 1949, it shall 
be unlawful to operate on any 
public highway or street in this 
state any motor vehicle, ... so 
constructed or so loaded that the 
driver thereof is unable to indi- 
cate clearly by hand signals... 


Probe of Oil Firms Asked 
By Missouri Co-Op 


COLUMBIA, Mo.—The Missouri| operative refineries to prevent mo- 
Farmers Assn., a cooperative, shel- | nopoly of oil products which would 
lacked the major oil companies| lead to excessive prices. 





and called upon the Federal Trade 
Commission to investigate them, at 
the group’s annual oil meeting 
here. 

This action was in line with ac- 
| tion taken by other cooperatives in 
meetings all over the country, and 





particularly by Consumer Co-op, | 


which 
chain 


country, 
and 


| biggest in the 
|lashed big business 


| City recently. 

| EF. V. Heinkel, MFA president, 

| whose remarks led to the resolu- 
tion, said that major oil companies 
own more than 80 percent of the 
nation’s oil wells in addition to 
ownership of much oil production 
in foreign countries. 

| He said that the government 

| should be called upon to halt the 

| “slaughter” of independent and co- 


Milwaukee Building 


Purchased by Nash 


MILWAUKEE.—Nash-Kelvinator | 
Corp. has bought the seven-story | 
Molitor building here, with a floor | 
space of 100,000 square feet, accord- | 
ing to John Weiland, manager of | 
the Nash body plant. 

The building is located at 212 S. | 
Third St. The use to which the 
building is to be put has not been 
announced. 


his intention of stopping or turn- 
ing, unless such motor vehicle 
- -- Shall be equipped with me- 
chanical directional signals ap- 
proved by the commissioner of 
motor vehicles, provided, how- 
ever, it shall be unlawful after 


MFA merchandises its own farm 
tractor labelled with a nameplate 
reading, “Co-op” through its feed 
and oil dealers located in almost 
every town in the state. 





’ 7 9 y 
Cox Buys Vogell’s Share | Jan. 1, 1952, to operate on any 
C. G. Vogell has sold his half| public highway or street in this 
interest in Hudson-Columbia Mo-| state any motor vehicle regis- 
;tor Co., Laurel and Sumter Sts.,| tered in this state, manufactured 





his partner,| or assembled after said date 
|W. B. Cox. | unless such vehicle be equipped 
Cox also operates Cox Motors, with mechanical directional 
|Inc., Florence, S. C., and has the| Signals approved by the commis- 
| Hudson-Packard dealership at Con-| Sioner.” 
| way, S. C. | 





Horses Chew Auto Paint 


HARRISBURG, Pa.—You’ve heard of actors chewing scenery and 
goats chewing tin cans, but have you ever heard of horses and cows 
chewing the paint off automobiles? 

Well, it can and DID happen here! And Keystone Automobile Club 
Casualty Co. has the proof in its claim files, 

Some of the newer cars sport paints with soybean bases, the club 
explains, and if a horse likes anything more than soybeans, it’s more 
soybeans. So, horses parked near parked cars with a soybean scent 
may take the bits into their teeth and go after the paint (the bits 
don’t help a paint finish, either). 

Still other cars are painted with preparations containing consider- 
able salt. And it’s these the cows prefer. In fact, in some cases on 
record at Keystone, cows have licked off a car’s paint right down 
to the metal itself! 

All this makes parking your car on country lanes or near pastures 
or stables somewhat of a problem... if there’s too much soybean 


or salt in your car’s paint, explains the club. 














Car, Truck Output Estimates 
By Automotive News | 














PASSENGER CARS 
(U. S. PRODUCTION ONLY) 
Week Week dan, 1 daa. 1 
Ended Same Ended Dec., to to 
Dec. 24, Week, Dec. 17, 1949 Dec. 25, Dee. 24, 
1949 1948 1949* to Date 1948* 1949* 
CHRYSLER . 21,168 17,008 13,342 43,762 813,473 1,101,543 
EE vvievecerexs 2,829 2,342 1,336 5,094 116,944 139,840 
Pe: ceceevevtws 2,326 1,360 1,174 4,222 91,665 105,049 
Dodge 6,441 4,571 3,321 11,826 235,170 291,512 
0 eer 9,572 8,235 7,511 22,620 369,694 565,142 
GSS rs 25,192 16,813 21,225 76,760 730,612 1,061,204 
PE einrerveesescens 19,922 13,173 16,409 60,678 536,084 828,946 
Ee ee 448 1,102 nade 448 42,546 32,820 
EE: sikec aivaheears' 4,822 . 2,538 4,816 15,634 151,982 199,438 
GENERAL MOTORS . 338,183 22,036 14,059 59,309 1,550,209 2,163,664 
ES. 2.0 oie. cine 68-8. 8,744 5,798 8,569 21,777 269,101 392,010) 
Cadillac... Rett St ae: «eee 8 elec 64,447 $1,149 | 
Chevrolet ........... 18,511 oe 20,519 774,927 1,085,186 
Oldsmobile ......... 4,915 3,405 1,156 6,628 190,588 278,187 | 
Pontiac ...... 6,013 4,244 4,334 10,385 251,146 327,132 
KAISER-FRAZER | sanee ee. weve “etree 181,316 57,996 
EE enor BROT. Gob eS.” 8 wreatry 59,193 6,462 
arr pas ea) «eal [e.. -swecae woes. 122,128 51,534 
EE, o.0 v0eP ees s.0 126 351 116 339 27,856 8,959 
ET ccctresews te 2,764 3,612 2,787 9,542 143,697 142,998 
ae 2,012 2,657 2,006 4,595 115,097 140,638 
PEIERPEEOED occ ccses er 2,423 938 2,769 95,876 104,593 
STUDEBAKER... .. 5,560 2,798 4,904 11,384 162,493 223,105 
, ssscc.cct sees, seers 990 1,008 2,094 31,522 $2,871 
Total Cars, U. S . 95,005 70,922 60,385 210, 604 3, 852,151 5,037,571 
*Station wagons and Jeepsters. *Revised. 
COMMERCIAL CARS 
(U. 8S. PRODUCTION ONLY) 
Week Week dan, 1 dan, 1 
Ended Same Ended Dec., to to 
Dec. 24, Week, Dec. 17, 1949 ~— Dee. 25, Dee. 24, | 
1949 1948 1949* to Date 1948* 1949* 
CHEVROLET ......... 7,841 3,904 6,620 14,461 887,031 375,077 | 
SEAN occ ececvess il 45 15 42 2,653 384 | 
PEMD cacccecesess 34 36 45 148 6,348 3,511 
DODGE ... 2,584 4,114 2,607 7,805 168,335 147,927 
FEDERAL ........... 35 24 41 135 3,898 1,632 | 
Eee 4,182 3,651 4,121 14,504 298,176 240,094 
SEE ahs 5's. oid vn 616 9:0 6 . 1,614 1,446 1,408 3,039 92,357 82,296 
INTERNATIONAL... 1,248 3,255 563 3,185 163,524 109,970 
ES bigth a0 35 008048 218 96 198 653 11,906 7,778 
ala wine dag € de 64-645 75 117 59 219 =, 11,419 3,585 
STUDEBAKER ........ 1,002 1,462 999 2,001 66,506 62,267 
REED. 6 ccc es ewes ses 166 212 197 599 12,280 8,447 
MUMS cc vctcace ves 1,436 1,590 3,025 103,153 49,962 
MISCELLANEOUS 244 201 286 901 19,067 18,390 
Total Trucks, U. S. . 19,254 19, 999 18,749 50,717 1,346,653 1,111,820 
Total Cars, Trucks 
aes 6:6 5-48 6 . 114,259 90,921 79,134 261,321 5,198,804 6,149,391 
Jars, Trucks 
ene ene re 6,722 5,119 6,836 21,124 258,730 286,063 
Grand Total, 
Jars and Trucks 
a. and Canada .. . 120,981 96,040 85,970 282,445 5,457,534 6,435,454 | 


*Kevised, Miscellaneous caaedon Autocar, Corbitt, Marmon H., ‘Brockway, Four-Wheel 
Drive, Sterling, Nash, Diamond T, etc. 


Output 


(Continued from Page 1) 


an estimated 5,037,571 cars and 

1,111,820 trucks for a total of 

6,149,391 vehicles. 

It is estimated that final produc- 
tion will include 5,187,000 cars and 
| 1,144,000 trucks for a 6,331,000 total. 


industry is poised and ready to 
enter 1950 with these factors in its 


favor: 
1. Adequate supplies of ma- Meantime, Hudson announced a 
terials. 10-day shutdown because of “ma- 





2. A comparatively healthy eco-|terial shortages.” Hudson, which 
nomic climate throughout the na-/ will reopen Jan. 3, brought to five 
tion. the number of idle makers, includ- 

3. The prospect that strikes and|ing Cadillac, Kaiser-Frazer, Pack- 
work stoppages will be held to a/ard and Willys. 
minimum. 

4. And, according to government 
surveys, a healthy demand for its 
products. 

Through last week, with eight 
more working days left, U.S. 
Plants so far | in _ 1989 had built 





Alabama Dealers 
Briefing Drivers 


On New Laws 
The Auto- 






MONTGOMERY, Ala. 
Assn. of Alabama is | 
| spearheading a highway safety edu- 
DALLAS.—C. F. Jessee, manager | cational program designed to ith | 


+ 9 ~Y ‘ | 
Ford’s Dallas Plant Sets | aes beets 
New Production Mark 


| miliarize the state’s motorists with 
new traffic laws effective Jan. 1. | 


of the Ford assembly plant here, | 
announced last week that the| 


plant’s 60,349th unit came off the At o socent directors’ meeting, | 





assembly line —" a pe = the association adopted a resolution 
production oe a ro. |#nnouncing the program and out-| 
1935 when 60,054 units Pp lining an educational approach to| 
duced. be taken in its efforts. 


The new all-time record was set 
by the plant despite the handicaps 
of a month-long strike and two 
months of curtailed operations dur- 
ing the year. 


Initiating the program with the| 
distribution of a traffic safety pro- 
|gram through new-car dealers, the 
| association will emphasize the bene- 
| fits to be derived from safe driving, 
as opposed to the usual emphasis | 
on the hazards of unsafe driving. 


COAST-TO-COAST WE SELL THE MOST 


| State parley, see Delaware)—F rank 


| Ellsworth Duteau, Lincoln. 


|a meeting here, 
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Roundup of This Year’s State Conventions .. . 





Emphasis on Overproduction 


(Continued from Page 6) 


J. Marsden of Baltimore, elected. 

MASSACHUSETTS — Urges im- 
proved industry relations and re- 
peal of federal excise taxes on 
vehicles and fuels. Elects John J. 
Cahill, Newtonville. 

+ * + 
MICHIGAN —Protests state ban 
4 on use of dealer license plates 
for demonstrators. David Holmes, 
Battle Creek, elected. 

MINNESOTA — Factory zone 
meetings simultaneous with con- 
vention condemned. Elects Bernard 
Lindahl, of Minneapolis. 

MISSISSIPPI—V. M. Box, Cor- 
inth, new president. 

MISSOURI — NADA asked to 
establish business - management 
department to examine individual 
dealer financial statements. Elects 
Sidney Weber, St. Louis. 

MONTANA — Factories asked to 
discontinue franchise relationships 
with co-ops; urges repeal of federal 
automotive excises, standard title 
procedures throughout nation and 
state drivers’ responsibility law. 
Elects Glayde Yoder, Sidney. 

NEBRASKA~—Presidency goes to | 





NEVADA — No state association. 
Forest Lovelock heads Reno group. 

NEW HAMPSHIRE—John Howe, 
of Claremont, named. 

+ * * 

New JERSEY—Asks for perm- 
~“anent and bankable franchise 
contracts, production schedules 
sensitive to economic changes and 
fight against restrictive FTC rules 
on time payments, Harry D. Doerr, 
of Vineland, gets top post. 

NEW MEXICO — Proposes that 
group insurance be considered as | 
individual dealer problem. H. L. 
Galles, Albuquerque, rechosen. 

NEW YORK — First to sound | 
warning against factory overpro- | 
duction, noting that some dealers 
find their vehicle supplies outstrip- | 
ping potential demand. Also plugs 
for state compulsory-inspection law, 
effective title law and accelerated 
action to construct state thruway. 
Board of directors follows up con- 
vention action with blast against | 
all forms of factory ¢ coercion and | 


Speed Advocate 


Slow Drivers Are Branded 


Major Road Hazard 


NEW YORK. Road-hogging, 
daydreaming slowpokes choke up 
traffic and are greater terrors on 
the highways than fast drivers who 
can handle a car well! 

“My position is that a 15-mile-an- 








against termination of territorial |O’Keefe elected to presidency. 


protection clauses. Elects George D. | 
Gardner, Binghamton. 


NORTH CAROLINA — Urges | 


SOUTH CAROLINA—Thomas J. 


| Taylor, of Greenwood, named. 


SOUTH DAKOTA—Presidency 


streamlining of factory distribu- | t0 Keith Wyman, of Vermillion. 


tion systems and more adequate 
compensation on service charges. 
M. Brack Wilson, of Smithfield, 
elected president. 

NORTH DAKOTA Requests 
scrappage and tradein allowance) 
bonus on junkers; assails shipments 
of unordered vehicles. Elects Edgar 
A. Berg, Grand Forks. 

OHIO—Lou Wilsch, of Columbus, 
named. 

OKLAHOMA — Demands restora- 
tion of territorial security in fran- | 


chises and repeal of fuel excise 
taxes. Elects W. D. Dysart, Tulsa. | 
* + + 


REGON—Calls on dealers to re- | 

ject unordered vehicles; asks | 
retention of territorial security and | 
more equitable distribution; sup- 
ports Hoover commision report for 
government streamlining. S. W. 
Baker, Portland, elected. 


PENNSYLVANIA (at Tri-State— 


|} See Delaware)—Harry J. Williams 


of Erie, gets presidency. 
RHODE ISLAND — G. ae 


| Elect J. P. Gillespie, 


TENNESSEE—Erskine Sharp, of 


| Pulaski, honored. 


TEXAS—Elects Thomas F. Ab- 
bott jr., Fort Worth. 

UTAH—Frank B. Streator, Salt 
Lake City, chosen. Deplores_ un- 
ordered vehicle shipments, loose 
credit and territorial security term- 
ination, 

VERMONT —Job assigned to Carl 
Shearer, Burlington. 

VIRGINIA Thomas C. Utter- 
bach, Richmond, new president. 

WASHINGTON — Reelects 
Ernie Majer, Spokane. 

WEST VIRGINIA Presidency 
given Thomas J. Arnold, Spencer. 

WISCONSIN — All-out coopera- 
tion promised in safety campaigns. 
Madison. 

WYOMING — Urges revision of 
state driver liability law and ex- 
emption of dealers from state stat- 


|ute requiring drivers to carry cer- 


tificates of registration for vehicles. 
Clyde Guschewsky, Lander, made 
president, 


- - Classified Want Ads - - 


FOR RATES, ETC., 


SEE NEXT PAGE 








Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 





HELP WANTED 


AUTOMOBILE MECHANICS WANTED 
Dodge-Plymouth-Chrysler-DeSoto dealer, | 
most modern garage in South Florida. | 
Clean and new equipment, Write or wire 
Navarro, Inc., Key West, Fla. 





BODY SERVICE | 
REPRESENTATIVE 


| Complete knowledge of body repair and | 


construction essential. Age limit 25-45. 
Furnish complete history including work 
experience and education. Application to 
include small recent photograph and state- 
ment of height and weight. 
opportunity with manufacturing plant. 


Kindly Admeuieden | 


| 
| 


Excellent | 


hour driver is a reckless driver,” | Box 3658, c/o Automotive News, Detroit 26 | 


states William Laas in a January) 
Esquire article, in In Defense of 
Speeding. “High speed is the tradi- 
tional highway bugaboo . . Our| 
laws are written accordingly—but | 
the whole idea is pure hogwash!” 
With 45,000,000 vehicles on our| 


| highways, it is not fast driving but | 


bad driving which is the highway | 


| killer—and most of the worst driv- 


ers are never guilty of speeding, 
according to Laas. 

“No one should ever drive fast 
unless equipped with the skill, ex 
perience, physical powers, even 
temperament, sound judgment and | 
|Ssense of responsibility required to| 
keep a high-powered vehicle under 
control,” he says. 


Stower Elected 
AAR President 


CHICAGO. Stanley F. Stower 
was elected president of the Auto- 








POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 7'/2 cents per word for one 
insertion or two insertions of the same 
copy at 12'/, cents per word. Cash in 
advance. 
















GENERAL MANAGER OR SALESMAN- | 


AGER. Recently sold my _ dealership. 
Have had 20 years’ sales and sales pro- 
motional experience, Ford and Mercury. 
Capable of managing and directing all 
departments in dealership, Can _ secure, 
train and hold top ranking sales force. 
Prefer town 50,000. 
$7,000 plus bonus or 
3646, c/o Automotive News, 


percentage, Box 
Detroit 26. 
SAL ES OR GENERAL MANAGER. 
34. Proven executive ability, volume 
conscious, have thorough knowledge of 
merchandising used cars and_ trucks, 
Capable of hiring, directing and super- 
vising a large force. Can close and 
appraise efficiently—also have wholesale 
outlets. Box 3651, c/o Automotive News, 
Detroit 26. 


motive Affiliated Representatives at SERVICE MANAGER or service superin- 


it Was announced 
last week by Edward L. Lee, AAR 
executive secretary. 

Other officers elected, Lee 
ported, were: George 
first vice-president; E. D. yp tag 
second vice-president; M. H, Swa 


The program will be under the | man, treasurer, and Charles Spi- 
. [|| direction of Association Safety|yack secret B M A Pl 
Attention Dealers! Chairman R. J. Jones jr., through | . ney yt a om, 


the public relations division under | 
Rush Stallings. 


We WiiIOLESALE ALL our USED CARS 


Our tremendous volume will 


ee you a large selection 
rom which to choose. 


Cox and Executive Vice-President | 
Frank R. Broadway emphasized the 
importance of having the associa- 
tion take the role of leadership in 
a continuous traffic safety educa- 
tional program. 





POWERS pontiac SALES CO 
WORLD'S LARGEST PONTIAC DEALER 


Michiga er iat Rem Tau) 


Association President George W. | 


Hook Gets : Ford Deal 





founder of the AAR and its first | 
president, was appointed chairman | 
of the board. 


Wallace Hook, former salesman | 
for Jefferson City Auto Supply Co., 
parts jobber, has resigned to take | 
| over the Ford dealership at Rich- 
| land, Mo. 








| 


re- | 


| 


F. Siemers, | 





| USED 


GM factory experience, capable, 
energetic, sober, family man in early 
40's. Now in New York area but will 
relocate. Can handle all phases of service 
operation including promotion and me- 
chanical training. Box 3639, c/ Automo- 
__tive News, Detroit 26. 


SERVICE MANAGER with several years’ 
experience with large volume Ford and 
Chevrolet dealers and factory  back- 
ground, desires change. Prefer south- 
east. Can furnish sterling references as 
to ability, character and accomplish- 
ments. Availability—30-day notice. Box 
3644, c/o Automotive News, Detroit 26. 

CAR MANAGER. Interested in 

permanent connection with new car 

dealer. General Motors or Ford preferred. 

Postwar and prewar experience, Excep- 

tionally familiar with various promotional 

activities in the merchandising of used 
cars, Married, well educated and depend- 
able. Write Box 3656, c/o Automotive 

News, Detroit 26. 


tendent. 





| 
| 
Want guarantee of | 
| 
| 
| 


| 


Age | 


| 





POSITION WANTED 


MANAGER. General, sales, promotion 
training, lecturing, etc. 14 years’ selling 
automobiles of the ‘‘Big Three."’ Am 


ex-new car dealer. Have thorough know!l- 
edge of used car appraising and recon- 
ditioning. High type quality man who is 
a born sales promoter. Have the appear- 
ance and magnetic personality, combined 


with ability, initiative and ambition for 
successful leadership. I know today’s 
automobile market and have the ‘‘know 


how'’ angles and ideas to sell today! Not 
only the public, but selling the salesman 
as well. Hard driving, hard hitting key 
house man with dynamic energy. Temp- 
ered with sound experience and a new 
theory in sales psychology, using the 
friendly human approach... Unusual cir- 
cumstances cause me to make change 
from 1,200 volume dealer as general sales 
manager, 35, married, good habits, hon- 
est, loyal, Permanent connection with 
high potential, Box 3647, c/o Automotive 


| News, Detroit 26. 


DEALERSHIP AVAILABLE 
GO WEST to wonderful Puget sound area 
Are you headed for a nervous break- 
down? Are you working too hard? Take 


it easy—-buy a small profitable dual deal, 
now handling GM, in beautiful small 
town. Thirty minutes from salt water; 


swimming. Thirty min- 
utes from mountains; skiing, camping, 
hiking, fishing, hunting. Ten minutes 
from fresh water lakes and rivers, Thirty 
minutes to Tacoma; forty-five minutes to 
Seattle. Wonderful schools, a fine place to 
live. This is a going business in a new 
building available on long lease. Has 
netted over $20,000 this year. You owe it 
to yourself to look into this. We have 
good reason for selling. $15,000 cash will 
handle. Box 3657, c/o Automotive News, 
Detroit 26. 

DEALER, now handling Pontiac, wants to 
sell. Location—Eastern Oklahoma town 
around 20,000. Plenty of industry and 
trade territory. New modern building cost 
$55,000. Sell for $45,000. Parts and 
equipment at cost will inventory near 
$25,000. 100-car contract, have sold about 
75 units this year. $50,000 will handle 


fishing, boating, 


Buyer must qualify with factory. Illness 
reason for selling. Box 3633, c/o Auto- 
motive News, Detroit 26. 

CENTRAL MISSISSIPPI DELTA agency, 
now handling Hudson. City of 20,500 
population. Will sell business and prop- 
erty or will sell business and lease 
property. Box 3652, c/o Automotive 


News, Detroit 26. 


DEALERSHIP, now. handling Ford. Near 
Pennsylvania Turnpike. Trading area 
7,000 population. 150 car potential. Land, 


building with seven room apartment, used 





car lot, new modern parts department, 
service department, showroom and new 
large body shop all for sale at actual 
value, Must sell because of ill health 
Box 3653, c/o Automotive News, De- 
troit 26. 

FLORIDA AGENCY, now handling Plym- 
outh-DeSoto, gas station, garage. Garage 
equipment $4,000 to $5,000. Parts, tires 
etc. about $9,000. Selling a/c ill health. 
Total price $9,000; 5 & 10 cent store 
grossing about $20,000—$7,500; 52 acre 
orange grove $42,000; 60 acres, 18 in 
young grove—$6,300; or will take part- 
ner; hardware $21,000; two ice cream 
businesses, one $6,000 the other $10,000. 
H. L. Chambers, Wauchula, Fla. 

FOR SALE. Agency at i inventory value, 
now handling Dodge and Plymouth, New 
equipment A-1 condition. No _ obsoles- 
cence, New brick building leased. Town 
of 20,000 in southwest. Box 3654, c/o 
Automotive News, Detroit 26. 

FOR SALE. Dealership, now handling 
Willys, $15,000 includes building, equip- 
ment. City population 25,000. $300,000 
gross for 1949. Write North Motors, 
Menominee, Michigan. 

SOUTH CENTRAL PA. ‘Big 3’’ agency. 
Prosperous trade area of 40,000, Owner 
will lease new building or will take in 
partner, Liberal terms, Box 3626, c/o 


Automotive News, Detroit 26. 
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DEALE RSHIP AV AILABLE c 
SAN DIEGO, CALIFORNIA key dealership 





SHOP EQUIPMENT WANTED 





WANTED. Good ‘electric auto lift State 


for sale, now handling GMC. Exclusive : price and location in letter also age 
truck ‘‘A _ dealership (dist.). Housed in and condition. Harden Motor Co., Tolono, 
y Ill, 


building with modern sales and service 
facilities all owned by one man. Will be 


eased ye a saventery ot oo Reaching an estimated 90,000 readers engaged in all branches he automotive industry from Maine to Califgr ee USED BEAR or equivalent pit type front 

office and shop equipme neec e pur- ae end equipment Frame correction not 
= 7 - om a: 15c) PER WORD for one insertion or twe ais cr of the same cop for 25<¢ Cosh in advance _ 

chased. No payment for good will. $40.- ute alts ee 5 : a ed necessary. Donohoe Chevrolet Sales 

nod = ameversd, Tre h exgerientee Position Wanted Ads accepted at half-rates to encourage this or ea ition for the benefit of our employin reader Brooklyn, Mich. 

actory ) F ° c 2 . 

yw etirin from business January y f , ce T ¢ s may > signed ith aRAT ’ Tani mea tell elie | on - " 

ist. Write or wire Andy Woods 504 12th ss aceon: renal gi i elinaalcanegseaie al: tates ate sable sistty dite seth gy. \aalatatecloce MISCELLANEOUS 

Ss ; s >i ; , 5 but if siqned “Box No in care of Automotive News, Detroit 26, Mich odd One Dollor ($1) per insertior 

t., San Diego, Calif ‘ ’ ENGINE _ REBUILDING — Crankshaft 


DEALERSHIP AND GARAGE AVAIL- Per TET a Te ee TRC TO TT ss cues daw Heeelved 


\BLE, Large new modern garage on 


main highway. City of 35,000. Eastern WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING 


part of New York state. Now handling 
Studebaker franchise Beautiful show- 
room, Modern equipment, Will sell garage 
with or without business. Box 3648, c/o | ———— _ — _ 


Automotive News, Detroit 26. ere tes 
DEALERSHIP WANTED ___USED CARS FOR SALE 





Display Ad $8.40 per inct ati | grinding and metalizing. John P. Hughes 


Motor Co., Inc., 300 Commerce St., 


DETROIT 26, MICH ; 
| Lynchburg, Virginia. 








- re WANTED 
PARTS FOR SALE AUTO LITERATURE 








SMALL TO MEDIUM SIZE. “Big Three” 


— ‘ . E id- 
west. Box 3641, c/o Automotive News, AUTOMOBILE 


Detroit 26. 
~~ BUSINESS OPPORTUNITIES AUCTION 


BUSINESS BUILDING FOR SALE, in- 28 MILES FROM CHICAGO LOOP 


cludes 6 room apartment in good farm- Yq Mile East of Illinois State Line 
ing community in Illinois. Box 3636, c/o On Route 30 
Automotive News, Detroit 26 ! EVERY FRIDAY 11 AM 





175-CAR AVERAGE 


FINANCE AND, /OR Year's Percentage Sold Above 63% 


Dealers Buy - - - Dealers Sell 





| ah FO 
| AUCTION 


anja 


| HORSEHEADS, NEW YORK 


SMALL LOAN COMPANY | GeO. LAWSON—Owners—BUD FENNEMA | EVERY FRIDAY 


DUTCH STUART, Auctioneer 


Wanted to buy—active interest in closely Dyer Auto Auction 
held, profitable, finance and/or small 


ae Phone 4111-405! DYER, IND. | 
loan company. Twenty years’ administra- Res.: Lansing, Ill. 730 and 
tive experience. Capable taking complete Lansing, Ill. 107R 
charge. 


Box 3649, c/o Automotive News 
Detroit 26 





Philadelphia’s 3 
_——<@é2WKEALER SERVICES ————sS 
INVENTORY SPECIALISTS. Parts and ac- | BIG DEALER AUCTIONS 
cessories inventories taken accurately. | 


economically and quickly in Michigan, 





—, Indiana, Ohio, Pennsylvania and! TUESDAY THURSDAY FRIDAY 
ew York. Talbot's Automobile Dealers 
Inventory Service, 4690 Newport, Detroit 12 NOON 12 NOON 8 P.M. 


13, Mich. Phone VAlley 2-9377. 





GILBERT — ROBINSON 


AUTOMOBILE AND TRUCK DEALERS. 








increase saies, cut expenses. Call on Car Automobile Auctioneers 
and Truck Sales Economists, State Rd. | 2 
S a R.R., Upper Darby, Penn. Clear- 6600 N. Broad St. Phila, Pa. 
rook 9-1739. | 
maveiten 4 PLENTY OF CARS AND BUYERS 
ee eee ee en | WEEKLY PRICES MAILED ON REQUEST 





Tel. Livingstone 8-3000 


Cars - Trucks 


WHOLESALE ge 


Tremendous Discounts on AUTO AUCTION 


Some Models 
EVERY FRIDAY NOON 


Large Selections 
In the Heart of Lancaster County 





Roosevelt Motors, Inc. LOW MILEAGE, CLEAN CARS 
4156 W. Roosevelt Road 
CHICAGO, ILLINOIS oe COS Cony 
Established 25 Years Located 6 miles North of Lancaster, Pa. 
Wire or Phone Sacramento 2-7850 MANHEIM AUTO SALES 
& AUCTION, INC. 


FOR SALE. 1948 Tucker 4 door sedan 
Good condition, 7,500 miles. Price—$3,- 
250. Contact E. E,. Rugg. 879 N. High 
St., Columbus, Ohio. 


Phone 202-W4 











ENTIRELY INDOORS, INCLUDING AUTO AUCTION 


ENTRIES TIM ANSPACH 
Boston Auto Auction 1175 Washington Ave. 


ALBANY, N. Y. 
On Route 138, 14 ’ 
‘oute 138, 14 miles south of Boston (For Dealers Only) 


Every Thursday Dealers Only EVERY MONDAY 12 NOON 
CANTON, MASS. — Phone CA 6-0125 ||| Member of N.U.C.D.A. and N.AAP.A. 














Man Experienced in Truck Industry 


Excellent opportunity with large Detroit automotive manufacturer 
for man interested in applying his truck experience to analysis 
at high staff level. Must have good college or university record. 
Will be dealing with the analysis of markets and products in 
connection with future planning. Experience in analyzing and 
presenting management data at top staff level is desirable. Must 
have minimum of five years’ exprience in truck industry at man- 
agement level. Prefer age 30 to 40. Salary commensurate with 
qualifications. All replies will be held confidential. Reply, giving 
full information in first letter to 


Box 3655 
c o Automotive News 
Detroit 26, Mich. 








Maney Motor Co. Auto Auction 


DEALERS ONLY 
Sales Start at 12:00 Noon (C.S.T.) 
Auctioneers: Col. Bill Suddarth and Col. Bob Keller 


Every Thursday Every Friday 
MURFREESBORO, TENN. HUNTSVILLE, ALA. 
Phone 111 Phone 3188XJ 


Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 











| 


DANVILLE, PENNA. 
EVERY WEDNESDAY 


|] You will always find real action at 
both these auctions. 


R. D. WEST, Prop. 


Jos. E. Johnson Tex Rickard 
| Auctioneers 


—WHEELING— 
AUTO AUCTION 


| Every THURSDAY Noon 
Rt. 45—25 miles N. of Chicago 
John Corrigan—Auctioneer 


Dealers are ‘Wheeling to Wheeling" 








[ATTENTION DEALERSIII 
1947 PACKARD CLIPPER 6-CYL. 
4-DOOR SEDANS 
Also .. . AT GREATLY REDUCED PRICES 
1947 CHEVROLET - FORD - PLYMOUTH 
4 DOOR SEDANS 
Excellent Bodies -:- Good Motors 


All Cars Formerly Used for 
Cab Service in Phila. 
| Phone or Write: 


THE R. A. COMPANY 


43rd & Locust Sts. @ = PHILA., PENNA. 
SHerwood 7-1700 — Morris Freedman 
EVergreen 2-0400 — Herbert Cole 








| KEN SCHAEFER'S 

The Only Indiana 

| AUTO AUCTION 

In Continuous Operation Since 1943 
EVERY THURSDAY 

| Dealers Meet at the Cross-Roads of America 

| INDIANAPOLIS, INDIANA 
Col. R. V. Martin, Auctioneer 

915 N. Illinois St. Phone Lincoln 5383 





USED CARS WANTED 


| CADILLAC V-16, 1938-40; Pierce Arrow, 
1937-38; Stutz, 1936. Condition more im- 
pertant than price. Asher Brynes, Hights- 
town, N. J 

WANTED. ‘49, '50 Fords, '49 Chevrolets, 
‘46 to "49 Buick Supers. Norton Motors, 
Inc., 1930-1944 Frederick Ave., Baltimore 
23, Md., Phone Gilmor 1437 or 8843. 


TRUCKS FOR SALE 








duty complete with service body and 


14%-ton truck, 9,491 miles. All in A-1 
condition. Cash or trade John Bean front | 
end alignment machine, Celina Auto Co., 
225-231 S. Main St., Celina, Ohio. 
WRECKER Holmes W35-E and _ service 
body, 15 ton capacity, New unit guar- 





antee. Save $300 on wrecker and get 
1946 1% ton Chevrolet 134” Cabover, 
23,000 mile truck free. Harold C. How- 
ard, Inc., Dallas, Texas. 

; ~ TRUCKS WANTED 


WRECKER with power winch, sharp look- 
ing and priced right Claypool Auto, 
Frankfort, Mich, 


P/ ARTS FOR SALE 


BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 
Wholesalers: We Are Quantity 
Shippers of All General Motors’ 


Parts. . . . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 





“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL 





| PHONE 348 WHEELING, ILLINOIS 


| FOR” “SALE. Holmes wrecker W-45 heavy | 


| 
| 
| 


towing cradle. Mounted on 1948 GMC | »j2e oe ee ee 8 OOP PFs 











| RADIATORS, RADIATORS. Rebuilt with 
new copper cores. One or a carload. All| Organization forming automotive library 


540618 96. Fond 0b 08-1804. POR needs new or used copies of out-of-print 
exchange. J. A. Bares & Associates, 1121 | books. 

EB. 185th St., Cleveland, Ohio Smith's “Marketing of Used Automobiles” 
| FTC's “Report on the Auto Industry” 


Epstein's “The Automobile Industry” 


U S E D P A R T S | Cohn's “Combustion on Wheels” 
Seltzer's “‘A Financial History of the 
For all tractors, cars and trucks. American Automobile Industry” 
Write Box 3476 
Rebuilders! What do you need and c/o Automotive News, Detroit 26 


what are you stuck with? We may be 





the buyers you are looking for. 


FULLER AUTO SALVAGE |Now for Immediate Delivery 
ies ia NEW IMPROVED MODEL 
SALINA, KANSAS Automatic He BraKinGs 


| Complete with Controlled Steering | $5445 
Guide Cables & Brake Hook-Up [ 











_ACCESSORIES WANTED “ar Cc L 2 ....$100.00 
E. A. HEATERS. Cs805 and C810. Will buy | “3” DEA 6 ....$295.00 
up to fifty. Advise lowest price. Sanders | 
Motor Co,, Des Moines, Iowa Tow Bar Sales Company 
__SHOP FQU IPMENT FOR SALE a Exclusive Factory Distributors 
ATTENTION CHRYSLER DEALERS!!! bs MU 4. I 
Only a few left-—-order now. Approved oF sae Nites: i" cos 


parts control card desks. Saves you $$$ 


Immediate delivery——$57.50 each. Sperber | 40 SO. CLINTON ST., CHICAGO 6, ILL. 


Mfg. Co,, 1815 Trombly, Detroit or your | Denver: KE 2323 — Los Angeles: OL 9782 
MoPar field man, Write for circular 





AUTO AUCTION EVERY TUESDAY 


IN THE HEART OF THE NATION - - - FORT WAYNE, IND 


11:30A M Bring your cars or send them Monday, Monday Nite 
° ellie or Tuesday A.M. Our guarantee: You must be satisfied 
Call us for Hotel Reservations: 

EASTBROOK 1254 


FORT WAYNE AUCTION CO. 


(WEBSTER-MARKER MOTORS) 


Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. HAROLD STRAIT, Auctioneers 


324 W. MAIN ST. FORT WAYNE, IND 





FOR SALE 


Garage-Service Station and Dealership all combined in one, serving an area 
of 20,000 population. Chrysler-Plymouth new car franchise. (No trucks). Will 
sell business for net worth. Real estate also available, building 20,000 square 
feet; other property, cleared 30,000 square feet more. Location is ideal, right | 
in center of a busy city in one of the New England States. Poor health reason 
for retirement. It you can qualify with Chrysler Corporation and mean business 
write Box 3650, c/o Automotive News, Detroit 26, giving financial references 


and any other details. No Agents or Brokers. 











NEW SUBSCRIPTION ORDER 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [_] or send bill [_] 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


, ee jacavenwee son ‘ ie ; ise Sueeee 


Street Address. . ...Zone No 
Geigsan bexedns ; .. State 


TRADE CONNECTION: 


Car Dealer [) Truck Dealer [_] Manufacturer [] 
Jobber [1] Insurance [] Financial (] Supplier [[] 


Xl 





New high New high 
in production on retatl sales 


STUDEBAKERS 
GREATEST YEAR! 


This coming week end 

Studebaker completes its biggest 
year of all time...in production... 
in sales...in dollar volume! 


During 1949, Studebaker dealers 
have delivered more new cars and 
trucks to the public than in any 
previous year in Studebaker history! 


STUDEBAKERS 
REALLY ROLLING NOW 
AS NEVER BEFORE! 





be _A a 6 a de 





